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MUTUAL COMPANIES HOLD 
ANNUAL CONVENTION 


Need of Creating Adequate Sur- 
plus to Meet All the 
Demands 





——- 


VORYS IS A SPEAKER 





Meeting of the National Association 
Brings Out Good Attendance 
to Listen to Papers 





(PROM A STAFF CORRESPONDENT) 


Columbus, O., Sept. 23.—The thought 
was developed in the opening sessions 
yesterday of the nineteenth annual con- 
vention of the National Association of 
Mutual Insurance Companies that if the 
mutuals represented in the association 
are to fulfill their highest function, i. e., 
to furnish safe insurance at moderate 
cost, it will be necessary for them to 
strengthen their position financially by 
the accumulation of adequate surpluses. 
In fact, the point was made that there 
should be concentration of their finan- 
cial strength in a central company or 
bureau, so that it would be possible for 
them to write lines of any magnitude 
that might be offered, and reinsure such 
portions of these lines as might be nec- 
essary or desirable among the mutuals 
of a given state, or if the amount at 
risk be too great for this action, to dis- 
tribute a portion among the admitted 
mutuals of other states. 


Sequence of Pointed Criticism 


Part of this thought was developed 
as the sequence of pointed criticisms of 
the stock companies for handling large 
lines in this manner, and part in the 
course of a helpful talk by one of the 
Ohio members with respect to the de- 
velopment of mutual activities and 
scope. It can hardly be said, however, 
that the mutuals as a group are ready 
for concerted action to this end, or 
even for serious consideration of such 
a plan. 

Blements Are Diverse 


If yesterday’s sessions may be taken 
as criteria, the mutual organization is 
hampered in a measure by lack of 
homogeneity. Its diverse elements, the 
farm and village mutuals on the one 
hand and the widely variant class mu- 
tuals on the other, are held together at 
Present only by the idea of mutuality. 

(CONTINUED ON PAGE 15) 





AETNA INSURANCE COMPANY 


Hartford, Connecticut 


No policy sells more easily than the Atna Policy. 
No company is better known than the Aétna. 


No company has a stronger and finer reputation than the A’tna. 
AND BESIDES 
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WALTER H. SAGE, Manager 
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Reserve for all other liabilities .... 
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DARST ELECTED HEAD 
OF THE COMMISSIONERS 


Steps Taken to Get Classification 
of the Fire Losses 
of Country 








POSTPONE RATING REPORT 





Action on the Question of Underwrit- 
ers’ Agencies Is Delayed Until 
the December Meeting 





NEW OFFICERS ELECTED 
President—John 8S. Darst, West Vir- 


Pirst Vice-President—Burton Mansfield, 
Connecticut. 


Second Vice-President—John T. Win- 
ship, Michigan. 


Secretary- tshugh MoMas- 
ter, South Carolina. 

Executive Committee — Merman tl. 

EBkern, Wisconsin; Joseph Button, Vir- 

; Prank Hasbrouck, New York; J. A. 

H H. Hardison, 

North 


William Keating, ntana. 


(PROM A STAFF CORRESPONDENT) 


Asheville, N. C., Sept. 19.—With the 
election of officers, the reference of a 
number of important questions to the 








CASUALTY MEN'S MEETING 
The story and features of the 


@ special edition, Part III, of this 
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THOMAS C. TEMPLE, Sec’y 
Surplus to Policy-holders, $8,160,915.38 


Total Losses Paid, $76,000,760.74 





Cash Capital, Three Million Dollars 


Reinsurance Reserve : . $5,619,137.31 
Reserve for Outstanding Losses - 678,003.19 
Reserve for all other Claims - ~- 210,000.00 


NET SURPLUS - = = 6,160,915.38 


Total Assets, $14,568,055.88 











December meeting at New York, the 
adoption of a few important reports 
and a brief address from Secretary of 
State William J. Bryan, the forty-fifth 
annual convention of the National As- 
sociation of State Insurance Commis- 
sioners adjourned Friday. Most of the 
members scattered to their homes, but 
a number of them went to White Sul- 
phur Springs, W. Va., for the two 
casualty meetings scheduled there this 
week, and a few remained for a few 
days to enjoy the delights of the “Land 
of the Sky,” most of which were de- 
nied to them because of unremitting 


(CONTINUED ON PAGE 14) 
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United States Branch Statement January 1, 1914 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 
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$8,747,206.57 


3,380,215.92 


HESE FUNDS are held solely for the protection of 
policyholders and creditors in 
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WAR ON COMMISSIONS 


HINTS AT GENERAL ASSAULT 





Louisiana Commissioner Says Officials 
Believe Graded Scale Is Unjust, 
Unwise and Toco High 





Graded commissions will probably 
come in for a general assault by in- 
surance commissioners during the next 
few years. Such a program was hinted 
at before the commissioners’ conven- 
tion at Asheville, N. C., last week by 
Alvin E. Hebert, Louisiana commis- 
sioner. Mr. Hebert was given the 
topic of acquisition cost in fire insur- 
ance and said, “What evil genius guided 
this great body to select me, an un- 
standardized, doubtful shell for the first 
firing, I know not, unless it be for the 
purpose of simply range testing before 
target practice actually begins.” To 
his mind, graded commissions are an 
unjust and unwise discrimination and 
often a flagrant violation of individual 
rights. He believes that it will not be 
long before an outraged public will 
loudly protest. 


Jokes About Louisiana Law 


Mr. Hebert said that the term “ac- 
quisition cost” was as yet undefined. 
He called it so meaningless yet com- 
prehensive, so boundless yet so circum- 
scribed, so vague and indefinite yet so 
positive and defined. 

He thought when he was first given 
the topic that the convention had an 
ulterior motive in assigning to Loui- 
siana this subject. Not many years ago, 
he said, a patient and enduring public 
of his state, nestling in the poetic lap 
of Longfellow’s Evangeline and peace- 
fully slumbering in the sunshine ac- 
quired by the Louisiana purchase, sud- 
denly awoke to find the cost of fire 
insurance a menace to the prolongation 
of restful hours. It straightway arose 
in arms and proceded to eliminate the 
cost of fire insurance by legislative 
enactment. In the legislature which 
ensued, the power of rate making and 
necessarily the costs, were analyzed 
with the assistance of the fire com- 
panies and a statute was evolved which 
gave to the companies, through their 
rate-making bureau, the right to indi- 
cate the basic cost of the risk to be 
assumed. No one has ever been able 
to fix definitely what basic cost in- 
cludes and what it excludes. 


Acquisition Cost Means Commission 


Acquisition cost of new fire insurance 
in its literal sense means to insurance 
companies that expense to which they 
are subjected to secure and acquire 
the business. In its broadest sense it 
may be construed to include every part 
of expense of insurance companies and 
take in every element of business ex- 
cept the dividends to stockholders. 
However, many of these items are 
fixed by statutory provision or trade 
custom and are practically beyond the 
term of what may be called the ex- 
ecutive and administrative control of 
fire insurance companies. Since losses 
and wastes have not been taken into 
consideration, the term acquisition 
cost of fire insurance probably means 
the'writing expense. The statistics en- 
tered by the New York department 
show commissions to be 22.05 percent 
of premiums. 


Preferred Commissions Too High 


These figures can be accepted as uni- 
versal throughout the United States, or 
at least as the minimum. They result 
in a large measure from the commis- 
sions now paid generally of 15 percent 
on special hazards, 20 percent on mer- 
cantile and 25 percent on preferred. 
This gradation is nothing more or less 
than a discrimination. The 15 percent 
commission item, in view of the high 
cost of living, is not one, said Mr. He- 
bert, that he was prepared to say to 
the stockholders sot directors that they 








“An agent is known by the companies he keeps” 
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Combine the assets of two of the largest companies 
with the highest sense of liberality and fairness 
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should cut but the 20 and 25 percent 
classes, Mr. Hebert said, are unjust 
and unwise. 


COTTON NOT AN ASSET 


The New York department has taken 
the position that no insurance company 
of any class whatever can purchase and 
hold cotton and include the same in its 
statement of assets. This decision was 
brought out by the announcement that 
the Fidelity & Deposit had announced 
its intention of purchasing 1,000 bales 
of cotton, and had arranged with the 
Treasury Department officials to have 
the cotton held by the company allowed 
as an asset in computing its statement 
to the Treasury Department. 

The matter was taken up by a repre- 
sentative of the New York department 
with the Fidelity & Deposit officials, 
and their attention called to the fact 
that the laws of New York state would 
not permit any such assets being al- 
lowed in statements of companies oper- 
ating in New York. 








Organize Home Companies 


The severance of business relations 
between Great Britain and Germany, as 
a result of the war, is having effect on 
the fire insurance companies in these 
countries. Reinsurance contracts have 
been abrogated on instructions from 
the government. It is stated that the 
branches of English companies in Ger- 
many and vice versa will be capitalized 
and operated as domestic companies. 
It is announced that the German branch 
of the Phoenix of London, which is 
separated from the home office, will 
hereafter operate under the name of 


the Hanseatic of Hamburg. A com-|! 


pany by the same namie is now operat- 
ing in that city controlled by the Nord- 
Deutsche. It is understood that the 
new company will ultimately be amal- 
gamated with this. 
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Liverpool & London & Globe 


Insurance Company, Ltd., of England 


Organized in 1836 Entered the United States in 1848 


It has passed through wars, conflagrations, financial panics and 
other catastrophies without harm. 


Its United States assets are $14,263,846.95. 


All its securities are American investments and subject to 
the strict supervision and control of the superintendent of 
the state insurance department. Of its assets $1,396,392.22 is 
real estate, $3,198,196.00 mortgage loans on real estate and 
$6,248,670.00 stocks and bonds, every dollar representing UNITED 
STATES INVESTMENTS. 


Its net surplus is $4,631,216.90. 


The funds of the company on this side are held 
for the sole benefit of United States policyholders 


New York Office, 80 William St. Western Department 
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25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 


in one Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis 
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CHANGES IN THE FIELD 


ROBERTSON TO L. & L. & G. 








Nord-Deutsche Western Field Man Be- 
comes Michigan State Agent for 
English Company 


W. P. Robertson of Detroit, western 
special agent of the Nord-Deutsche, 
has resigned and on Nov. 1 will become 
Michigan state agent of the Liverpool 
& London & Globe. Mr. Robertson, in 
his present position, has to travel in a 
number of states, as he is looking 
after, in a supervisory way, the entire 
western field for his company. The 
new arrangement will not require the 
traveling that he does at present and 
he will be able to be at home more. 
Mr. Robertson is one of the heavy- 
weight field men of the west who has 
a_ charming personality, which wins 
him many friends among the local 
agents and field men. He formerly 
traveled for the old Phenix in Michi- 
gan. The Liverpool & London & 
Globe has a splendid plant in Michi- 
gan and in securing Mr. Robertson the 
company has gotten a well-balanced 
man in every way. 


Continental in Tennessee 


Frank M. Ewing, Tennessee state 
agent of the Continental, one of the 
veritable old war horses of the state, 
will be relieved of much of the onerous 
field work, owing to the press of per- 
sonal business. He will continue as 
state agent but is given more assistance. 

Ewing Stults, who has been travel- 
ing as farm special in Kentucky and is 
a graduate of the local agency ranks, 
is appointed special agent for eastern 
— with headquarters in Knox- 
ville, 

R. E. McGavock, formerly a local 
agent at South -Pittsburg, Tenn., takes 
central Tennessee with headquarters in 
Franklin. 

W. P. Davis, who has been in the 
state for some time traveling for the 
company, has western Tennessee. He 
now resides in Nashville, but will move 
to Jackson soon. 


Fred H. Kinney 


Fred H. Kinney of Taylorville, Ill. 
who has been doing field work in the 
farm department of the Fidelity- 
Phenix for some time has been ap- 
pointed state agent for Illinois. He is 
a son of A, T. Kinney of Taylorville, 
district farm manager of the company. 
Mr. Kinney comes, therefore, from a 
well known insurance family. He has 
three special agents working with him 
in Illinois. 

J. H. Griffith 

J. H. Griffith, formerly special agent 
of the Central National of Chicago and 
prior to that special agent of the West- 
ern and British America in Wisconsin, 
has been appointed special agent of the 


Industrial Fire of Akron, Ohio, in its 
home state. 





Thomas R. Dungan 


Thomas R. Dungan, who was for- 
merly with the western department of 
the Fidelity-Phenix and who has 
recently been working in Colorado, has 
been transferred to Indiana as special 
agent. 


C. B. Barrett, Jr. 


C. B. Barrett, Jr., of Aberdeen, S. D., 
has _been appointed South Dakota 
special agent of the British America, 
Western of Canada and Nord-Deutsche. 


J. A. Slater 


J. A. Slater of Emmetsburg, Ia., has 
been appointed special agent in Mis- 
souri for the Anchor Fire. 








General Manager Samuel J. Pipkin of 
the Atlas of London is expected to arrive 
in New York Friday and proceed at once 
to Canada on business. 
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News About Companies 


Agricultural, Watertown, N. Y¥.—The 
financial statement of this company as of 
June 30, according to an examination by 
the home department, showed total ad- 
mitted assets of $4,298,321, net surplus 
of $1,596,186, surplus to policyholders of 
$2,096,186 and reinsurance reserve of 
$1,909,193. The company in its own state- 
ment shows a surplus $200,000 smaller, 
such an amount having been set aside as 
a conflagration reserve and charged as a 
liability. The semi-annual dividend, which 
for four years was 7% percent, was in- 
creased to 10 per cent this year. The re- 
insurance reserve is figured on a pro rata 
basis and is $28,690 in excess of the 
reserve figured on an. annual statement 
basis. The Agricultural has two reinsur- 
ance contracts with admitted companies. 
Before the second company was admitted 
the Agricultural held the reinsurance re- 
serve against all business ceded to it. 


Union Fire, France—The report of an 
examination of this company’s United 
States branch contains the gist of a let- 
ter of instructions under which Stark- 
weather & Shepley, Inc., manage the com- 
pany. The underwriting territory is in- 
dicated and the amount to be written on 
various lines is specified. All expenses 
are paid by the managers with the excep- 
tion of loss adjustments, licenses, taxes 
and administrative expenses. In return 
the managers receive a fixed commission 
of 33 percent calculated on the net pre- 
mium income. Bordereaux of premiums 
written, cancelled and reinsured, and 
losses incurred and paid are forwarded to 
the home office weekly and a complete 
account of the various transactions each 
month. Balances due the company are 
paid in 90 days and losses or defalcations 
are made good by the managers. 

The financial statement on March 31 
showed admitted assets of $948,918, un- 
earned premiums of $349,252 and surplus 
to policyholders of $296,738. Assets de- 
posited with departments or trustees 
aggregated $686,972, making the trusteed 
net “capital” $272,388. The examiner in- 
creased the reinsurance reserve and re- 
duced the surplus from the company’s 
figure of $540,201, to $496,738. ; 


Abeille, Nationale and Phenix of France— 
Relations of these three companies, all 
managed in the United States by Stark- 
weather & Shepley, Inc., aré outlined in 
reports of examinations made of them by 
the New York department as of March 
31. The Nationale cedes three-eighths of 
all business to the Phenix and two-eighths 
to the Abeille. The Phenix cedes three- 
eighths to the National and two-eighths to 
the Abeille. The latter operates only as 
a reinsurance company and thus receives 
just half as much business as either of 
the other two. 

Both the Nationale and Phenix specify 
the territory in which they shall be en- 
tered, the maximum lines that shall be 
assumed and the classes of risks that are 














ance ceded and cancelled and losses in- 
curred and paid are sent to the home 
offices weekly and detailed accounts 
monthly. The United States managers 
receive 33 percent commission and pay all 
expenses except loss adjustments, taxes, 
patrol and local board fees and fees of 
trustees. 

The general statement of the Nationale 
on March 31 showed admitted assets of 
$719,803, reinsurance reserve of $216,987 
and surplus to policyholders of $439,181. 
The company had $539,170 deposited with 
trustees and insurance department, which 
is $277,824 in excess of liabilities. 

The Phenix statement on the same date 
showed admitted assets of $631,767, re- 
insurance reserve of $212,945 and _ surplus 
to policyholders of $331,677. Trusteed 
assets amounted to $511,600, an excess 
of $258,020 over liabilities. 

On the same date the Abeille had ad- 
mitted assets of $612,743, reinsurance re- 
serve of $138,731 and surplus to policy- 
holders of $426,404. The trusteed funds 
amounted to $499,700, an excess of $33,077 
over liabilities. The law requires $500,000 
in the hands.of trustees and departments 
and $11,000 was cabled from Paris to 
make up the deficit of $300. 

The examiner recommends. certain 
changes in bookkeeping and an annual 
settlement between the three companies 
on a joint bank account. 





Uniform Classification 


The executive committee of the Na- 
tional Board meets Thursday and is 
expected to call a special meeting of 
the board for Thursday, Oct. 29, at 
New York, to take action on a propo- 
sition to establish a new uniform 
method of classification as proposed in 
a report of the actuarial committee at 
Asheville last week. 





Iowa Prevention Work 


President A. M. Upham of the Iowa 
State Fire Prevention Association re- 
ports that the committees are getting 
busy on town inspections in first class 
shape and displaying more pep than 
ever before. The work will be prac- 
tically completed by the time the Octo- 
ber meeting is held. The past week 
the sixth district committee inspected 
the towns of Cedar Falls, Reinbeck, 
Grundy Center and Belle Plaine. W. 
E. Page was chairman of the commit- 
tee and those assisting him were H. V. 
Myers, C. D. Wadsworth and C. F. 
Wilson. 

The eighth district committee is this 
week inspecting Denison and Missouri 
Valley. O. W. Follet is in charge and 
he is assisted by L. W. Rich, C. B. 





meetings are being held with a repre- 
sentative of the fire marshal’s office 
on the program. 

The committees are not sticking 
closely to the congressional districts, 
as some “gerrymandering” has been 
done. 





NEW SPRINKLER RULES 


The New York Fire Insurance Exchange 
has sent out a memorandum to members 
reminding them that it is a violation to 
issue a blank binder agreeing to the can- 
cellation or rewriting of sprinkler risks. 
It is the rule that binders or endorsement 
printed on the water mark paper of the 
exchange shall be used in binding risks 
or endorsements of any kind. Such 
binders are to apply only to a specific 
location to be mentioned and for a term 
not exceeding 15 days. Members are also 
reminded that sprinkler risks are subject 
to the 90 percent average clause and to 
the same rules as to term policies, rents, 
use and occupancy, commission and 
profits, pattern clauses, etc., as applied 
to all other classes of business. 





PEDERATION OFFICERS NAMED 


The complete roster of the officers and 
directors of the recently formed Insur- 
ance Federation of Pennsylvania has just 
been announced as follows: President, 
J. W. Henry, Pittsburgh; vice-presidents, 
8S. H. Pool and J. 8. Turn; treasurer, J. L. 
Rivolta, Pittsburgh; directors, Robert M. 
Coyle, Philadelphia; Wallace M. Reid 
Pittsburgh; Charles K. Yungman, Phila- 
delphia; James F. Tanner, Erie; H. A. 
Logue, Pittsburgh; J. W. Barr, Oil City; 
J. B. Longacre, Philadelphia; F. 8. Barr. 
Lancaster; J. E. Parnell, Indiana; Jerre H. 
Rarr, Reading; E. H.. Bair, Greensburg; 


J. F, Broadbent, Scran : 
Williamsport. ton; Jesse 8. Bell, 





North British in Control 


The North British & Mercantile has 
acquired the controlling interest in the 
Occidental Fire of Wanawesa, Mani- 
toba. The authorized capital is $500,- 
000, all subscribed, and $170,000 paid up. 
It began business in 1901 and will con- 
tinue under its own name. 





CANCELLATION NOTICE 


Notice of the cancellation of an insur- 
ance policy, incloeed in a postpaid regis- 
tered envelop addressed to the insured 
and received, but unopened, by him, bear- 
ing upon its face the rd of an insur- 
ance company other than the one in 
which the insured held a policy, although 
having upon it the name of the same 
agents as those of the company in which 
he was insured, is held in the New Jer- 
sey case of Fritz v. Pennsylvania Fire, 
88 Atl. 1065, annotated in \ — * 
(N. 8.) 35, not to be in and of itself no- 
tice of cancellation, 

















| Detroit National Fire Jnsurance Co. 





M. O. ROWLAND, President 


yet operating along sound lines. 








Detroit 











HENRY J. GUTHARD, Secretary 


Join the forces of a live, active, growing, strongly backed western company, as 
Licensed in New York, New Jersey, 
Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 


nnecticut, 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 
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Some Concessions Granted in the Rules 
at Chicago and Milwaukee— 
Bureau Men Present 





At the annual meeting of the West- 
ern Union at Niagara Falls last week, 
P. D. McGregor of the Queen was 
elected.president; John Marshall of the 
Firemans Fund vice-president, and 
E. B. Hatch, secretary. 

The two important questions before 
the meeting this year were recom- 
mendations as to changes in the rules 
in Chicago and Milwaukee and also 
the report of the sprinklered risk com- 
mittee. Five members of the joint 
large cities committee of the Western 
Insurance Bureau were present in the 
lobby and attended the meeting when 
the large cities question was discussed. 
They were given the freedom of the 
floor. It was thought with both sides 
of the joint committee present more 
could be accomplished. A special ses- 
sion of the Union was held Wednesday 
night to hear the report of the large 
cities committee and at this meeting 
the Bureau members were present. The 
recommendations of the committee 
were passed without much change or 
discussion. 


Get Some Concessions 


The Chicago and Milwaukee agents 
asked that frame buildings with store 
occupancy on the ground floor and 
dwellings- above be given a _ higher 
classification in the commission sched- 
ule. It has been in the lowest class. 
The Chicago local agents’ committee 
asked that it be transferred to the pre- 
ferred class. It was decided, however, 
to put these risks in the intermediate 
class. This will do much to appease 
the local agents who have been very 
much disgruntled at receiving the low- 
est commission on this class. 

The Chicago agents asked for an in- 
crease of 5 percent on preferred busi- 
ness in class two territory and also 5 
percent over-riding to a class one agent 
for supervising the business of an- 
other class one agent but this petition 
was not granted. The Milwaukee 
agents wanted the commission agree- 
ment to cover all territory within the 
county and this was acceded to them. 


Resolution as to Brokerage 


A resolution was adopted providing 
that brokerage rates be fixed by the 
Chicago Board recommending that they 
should not exceed 10, 15 and 20 per- 
cent. A resolution was adopted impos- 
ing on every company the obligation to 
see that its agents lived up to the 
brokerage rules of the Chicago Board. 
This obligation was applied to non- 
affiliating companies represented by an 
agency. 

Loose Loss Settlements 

President Lermit in his annual ad- 
dress had suggested that it was time 
for the companies to take some posi- 
tive steps to check the loose and hasty 
method of settling losses. He recom- 
mended that the 60 day time limit be 
taken advantage of. This matter was 
referred to a special committee whick 
later on reported favoring the time ex- 
tension under the circumstances, pro- 
vided cooperation can be secured from 
other sectional organizations. It was 
recommended that all such organiza- 
tions pass a similar rule. 

The Western Union voted to put 
automobile fire floaters in the 20 per- 





Sprinklered Risks 


The threatened outbreak over sprink- 
lered risks was again warded off. 
There was much discussion and plain 
speaking over the report that was 
brought in by the special committee. 
There seem to be some prospects for 
improvement and the matter was again 
referred to the special committee with 
the understanding that the present 
situation would be continued in the 
meantime. 


Presents Many Knotty Points 


The sprinklered rate situation pre- 
sents numerous knotty points. A few 
years ago it was recommended that a 
separate bureau be éstablished for rat- 
ing equipped risks. Inasmuch as the 
companies would not agree to observe 
these rates, the members felt that it 
would simply be adding expense to 
cost of operation for no benefit. It is 
understood now that the plan will be 
put to some one in charge of a sprin- 
klered risk bureau and that rules and 
regulations will be recommended for 
its guidance. It will be the understand- 
ing that the companies will observe 
these rules if they are put into effect. 

The Bureau members present at 
Niagara Falls were C. E. Sheldon of 
the American; Neal Bassett of the Fire- 
mens; B, Auerbach of Herrick & Auer- 
bach; A. D. Baker of the Michigan 
Commercial, and W. M. Patton of the 
Northwestern National. 

The semiannual meeting of the 
Western Union will be held at the 
Bellevue-Stratford Hotel, Philadelphia, 
next April. 


Will Wait on the Bureau 


Hereafter the promulgation of man- 
datory legislation adopted by the West- 
ern Union and affecting the Bureau will 
be deferred until action thereon has 
been taken by the Western Insurance 
Bureau, which postpones the enforce- 
ment of any mandatory rules adopted 
by the Western Union until after simi- 
lar adoption by the Western Insurance 
Bureau at its meeting in October. 





Silver Anniversary Dinner 


At a meeting of Iowa field men in 
Des Moines Monday it was decided to 
have the banquet for Roger Swire of 
Iowa City, who has completed .twenty- 
five years in the Iowa field, in Des 
Moines, Friday, Oct. 16. The Iowa 
Fire Prevention Association will meet 
the same day and it is probable that 
Most Loyal Gander Will H. Harrison 
will call the Iowa pond of the Blue 
Goose together on that occasion. 

Committees for the Swire banquet 
were named as follows: Invitation, W. 
E. Page, L. A. Rieman, C. W. Fracker; 
presentation, W. A. Hand, B. T. Hough, 
J. D. Carpenter; banquet and program, 
C. R. Tyrrell, J. F. Donica, Will H. 
Harrison. 

The luncheon Monday was so largely 
attended that fully a dozen field men 
were unable to get entrance to the 
room. Next Monday the luncheon 


will be served at the chamber of com- 
merce. 





Collections Are. Tight 


Fire companies report that agency 
balances are becoming tight and it is 
dificult to pull many of them over. 
Agents say their customers are holding 
back, the banks are only loaning on 
the best terms and altogether the 
money situation is very unsatisfactory. 





Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts of the United 
States and Canada 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 














Assets $1,152,424.98 ORGANIZED 1853 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


A. S. McCONKEY, Sec’y & Treas. 


Surplus $542,513.99 


W. H. MILLER, President 








Union Casualty Insurance Co. 
PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 














WANTED—SPECIAL AGENTS 


or other men familiar with the 


Fire Insurance Business or the Sale of Securities 


to place the remaining stock of this company. We want men who realize that now 
is the golden opportunity for a big American company and who can and will hon- 
estly and intelligently present to investors the proposition to buy into a million 
dollar company organized and managed by experienced fire underwriters. 


HIBERNIA FIRE INSURANCE CO., 


M. J. NAGHTEN, President ROBT. E. PETRIE, Mgr. of Organization 
562 Insurance Exchange Bldg., Chicago, IIl. 


GEORGE E. FEENEY JACOB BUENNAGEL 
President Treasurer 
EDWARD T. LYONS 


Secretary 
INSURANCE CO. 


THE COLUMBIAN ers; 


Hume-Mansur Bldg., INDIANAPOLIS, IND. 


It is a typical Western Company—Progressive, yet conserv- 
ative. Cordially and closely allied with its agents 
YOU SHOULD BE ONE OF THEM 


L. S. MACENANEY, 
Managing Underwriter 


OR TEN | |THE CONCORDIA FIRE 


INSURANCE COMPANY 
INSURANCE 


OF MILWAUKEE, WIS. 
COMPANY 


Cash Capital + =  $ 600,000.00 
OF HARTFORD CONN. 




















Reinsurance Reserve - 1,120,145.81 
Reserve for all other ee nee 
Surplus to Policyholders 2 949. 

Total Assets - © 2,367,792.38 


STATE AGENTS 
CHARLES E. DOX DREIHS, Chicago, Ill, for Til. 


MANAGER 





GO, J. GRAHAM, Dos Moines, Iowa, for Iowa and Neb. 
Ind., for Ind. 








39 S. La Salle St. Chicago, Ill. ELE. MILLER, Milweuicee, Wis. tor Wie and ia, 
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ARTHUR HAWXHURST’S VIEWS 


Insurance Manager for Marshall Field & Co. Tells About 
the Stability of Foreign Companies and Urges Confidence 














ance manager for the great firm 

of Marshall Field & Co. of Chi- 
cago and one of the best informed 
men on fire insurance, is frequently 
asked about the policies of foreign com- 
panies these days. Mr. Hawxhurst 
says: 

“Are the foreign insurance compa- 
nies financially good? 

“This question has been asked me 
numberless times within the last two 
months. My reply has invariably been 
‘Yes, absolutely so, as far as any in- 
demnity is concerned.’ 

“T will answer the inquiry more at 
length and say that those foreign com- 
panies that are members of the Chicago 
Board of Underwriters are in my judg- 
ment absolutely as sound now, as far 
as their American policyholders are 
concerned, as they were previous to this 
war, and no one questioned their 
soundness before that began. 


Funds of Foreign Companies 


“All that the policyholders in the 
United States have really a right to 
rely upon are the funds that each com- 
pany has deposited with our state in- 
surance departments, trustees and their 
representatives in this country, not- 
withstanding the fact that a high loss- 
paying power lies behind these funds. 
This has been demonstrated by the 
great conflagrations that we have 
known of, notably the one in San 
Francisco, when the home offices of 
these same foreign companies sent to 
the United States over $80,000,000 to 
pay losses with, so that their funds al- 
ready in American hands (and which 
at the present time amount to about 
$150,000,000} would not be called upon 
or disturbed. This in face of the fail- 
ure of some of our own supposedly 
large and safe companies, which igno- 
miniously gave up the ghost, paying 
their policyholders only about one-half 
the amounts due them. 


Held for American Creditors 


“So I say if England, France and 
Germany are battered to pieces and 
then dropped into the sea, these for- 
eign companies spoken of above will be 
as financially sound to their American 
policyholders’ demands as they were 
to all intents and purposes before the 
war commenced. This is for the reason 
that their assets conducting their 
American business are invested in 
American securities and American 
money, which are both held in Amer- 


A ance: HAWXHURST, insur- 





ica and cannot be withdrawn, and they 
are conducted under exactly the same 
conditions as the American companies 
themselves, and are equally liable to 
their individual policyholders. 


Avoid Having Fires 


“It is true that a conflagration would 
make a demand upon all the compa- 
nies that might not be easy to meet at 
the present time, for all stock ex- 
changes are closed to them the coun- 
try over for the conversion of their 
securities into cash, but this would ap- 
ply just as much to the American com- 
panies as to the foreign ones and 
would not be the fault of either. If 
the people at large would avoid trou- 
ble, then they should at all hazards 
avoid having fires, especially large 
ones of the conflagration class; but as 
far as dropping their policies in the 
foreign companies or refusing to accept 
them in the future, this to my mind is 
but pure want of business acumen, or 
the grossest ignorance of the common 
condition of insurance affairs. 


Lines Been Increased 


“To show our own confidence in 
these companies we have doubled many 
of our lines with them, appreciating 
the fact that these companies have no- 
bly served the people of the United 
States by indemnifying them for losses 
to the amount of over $900,000,000 with- 
in the last fifty years, and yet are 
stronger financially today in this coun- 
try than at any time in their history. 

“All means should be taken to encour- 
age them to remain with us and con- 
tinue to stake their capital against the 
awful carelessness and wanton destruc- 
tion of property, in far too many cases, 
by the American people, rather than 
question their reliability and cast doubt 
upon them at the present time. 


Needs of America 


“America needs all the insurance 
capital available to carry on its tre- 
mendous business affairs, based largely 
upon credit transactions, which risks 
would not be possible without the aid 
of responsible insurance indemnity such 
as is now furnished by these foreign 
and American companies. 

“May they both live long and pros- 
per! And I might add, in conclusion, 
may they be allowed to do this by the 
lawmakers and by those who are sup- 
posed to enforce the laws, if they have 
the true welfare of their constituents at 
heart.” 








INSURANCE CLUB'S PROGRAM | 





Chairman John F. Stafford of the lec- 
ture committee of the Chicago Insur- 
ance Club has arranged for part of 
the year’s course. He presents a most 
interesting array of speaking talent and 
subjects as follows: 

- > = 


Oct. 13—Lightning Hazard—West 
Dodd of Dodd & Struthers of Des 
Moines, will be the lecturer. He is 
the originator and manufacturer of the 
Dodd system of lightning protection 
and has given many lectures on the 
subject from the theoretical, and prac- 
tical standpoint. He illustrates his 
points by his thunder-storm machine, 
which deals out lightning. Its effects 
on miniature buildings are shown. 

* * * 


Oct. 27—Fire Fighting and Fire Pro- 
tection—J. C. McDonnell, chief of the 
fire prevention and public safety bu- 
reau of the Chicago fire department, 
will be the speaker. He is an expert in 


-will handle this topic. 





his line and his observations of fire 
prevention work will bring the subject 
up to date. 

* x * 


Nov. 10—The Automobile—A._ T. 
Graham of Klee, Rogers & Co., Chi- 
cago, one of the club’s very own, who 
has rendered a vast service to its cause, 
will talk on this subject. He was the 
club’s first president and is one of the 
best posted men on automobile under- 
writing in the country. 


* * * 


Nov. 24—Sprinklers—C. E. Varley, 
another of the leading club members, 
He is superin- 
tendent of the Springfield’s improved 
risk department, is an expert in his 
line and is capable of giving much 
valuable information. 


* * * 


Dec. 8—The Old Days in the Local 
Business—James H. Moore of Moore, 
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PHOENIX 


ASSURANCE COMPANY LT? OF LONDON 


(EsTABLisHep 1782) 


FIRE 
USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 


United States Branch Statement, December 31, 1913 


ASSETS 
State, Municipal, Railroad and other Bonds....... $3,000,986.00 
Cash in Banks, Trust Companies and Offices 324,914.82 
Premiums in Course of Collection and other Assets 565,064.97 
Held in the U. S. for the Special Protection of 
A, $3,890,965.79 


LIABILITIES 


TNE BRO 5005... ec tetcncevvsegecnccescess $199,506.62 
Unearned Premiums 2,145,235.67 











RODS 0.05.6 x s.chacs Gut ¥s tks sctencdsciaces 57,750.00 
$2,402,492.29 
I 5 ois 5:4: signs Rs Bp af wade hecddedaew«nens'sr dye usttione .1,488,473.50 
$3,890,965.79 


HEAD OFFICE FOR THE UNITED STATES 
100 WILLIAM STREET, NEW YORK CITY 
Western Department . - . - 175 West Jackson Btvd., Chicago 

















Kentucky Live Stock Insurance Company 
LOUISVILLE, KENTUCKY 
J. W. NEWMAN, President E. L. WHITEHEAD, Sec’y and Treas. 


Paid Up Capital, $219,160.00 Surplus to Policy Holders, $234,094.88 


“THE PROMPT PAY COMPANY” 


Offers to goad producers some excellent territory in Illinois, Indiana, Ohio, Kentucky, 
V: ia, Tennessee, ae and Alabama, where the Company is favorably known 
and where your success will be measured by your work. 


If interested, address W. B. KNISKERN, Vice President. 
Home Office: Kentucky Live Stock Insurance Building - - LOUISVILLE, KY 


The Humboldt Fire Ins. Co. 


PITTSBURGH 
1871 
A. H. TRIMBLE, President 


Capital $300,000 Surplus $576,984.26 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary 


Merchants National Fire Insurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 








Authorized Capital and Surplus, $2,500,000 


Plan Unique and secures for the General and Local Agent Co-operation 
from our large number of stockholders and banks in every state. 


Good Stock Salesmen Wanted 














Case, Lyman & Hubbard, will make 
this meeting one of the best. He was 
a local agent back in the early ’60s, | 
when a four-story building was a veri- 
table skyscraper. Mr. Moore is one of 
Chicago’s pioneer agents who still is 
active in the business. He will give 
some reminiscences that will be most 
interesting. 


a militant champion of sound indem- 
nity, will take this subject. 





No War Tax on Mutuals 


Purely cooperative fire companies 
carried on by members solely for the 
protection of their own property and 
not for profit will be exempt from the 
war tax which will probably pass Con- 


* * * . 
gress in the near future. 





Jan. 12—Insurance and Credits— 
Arthur Hawxhurst, insurance manager 
for Marshall Field & Co., one of the 
best posted business men on insurance 
questions, a student of underwriting in 


General Manager Samuel J. Pipkin of 
the Atlas Assurance of London will ar- 
rive in this country in a few days. 





Fear of being caught in a lie does not 


its relations to the business world and ; indicate love of truth. 
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AS VIEWED FROM CHICAGO 


Vice-President Blackwelder of the 
Life Members Society of the North- 
west association will preside this year 
at the dinner and talks to be given at 
the Hotel La Salle at 1 o’clock, Oct. 6. 
There are 14 new members added this 
year which will bring the total mem- 
bership to 85. Hereafter the time of 
eligibility for membership in_ this 
society will run concurrently with the 
month wherein the final dues to the 
association are paid, and not be de- 
layed a year, as heretofore. Secretary 
de Roode has prepared another unique 
souvenir of the occasion. 





**6* © 
GET BACE OLD LINES 


“Come backs” seem to be greatly in 
evidence, of late, with the larger com- 
panies and their local agents, meaning 
many lines that have previously been 
lost have been recovered. The foreign 
war is given as the reason for these 
recoveries as many of these lines have 
been written in the small, unauthorized 
companies which are now unable to 
deliver the goods in event of loss, as a 
consequence of which the insurer is 
looking elsewhere for his protection. 


. . ” 
GETTING BIGGER BANK BALANCES 


Most of the officers of fire companies 
are now allowing larger bank balances 
to accrue than usual in order to meet 
possible heavy losses. Companies are 
not investing to any extent at this 
time. It is understood that President 
Henry Evans of the Continental and 
Fidelity-Phenix has something like 
$1,500,000 in bank for his institutions. 
Owing to the character of the money 
market and the necessity of sacrificing 
on securities to get ready cash, com- 
panies feel that it will be desirable to 
have more than the usual amount of 
bank balance on hand. 

7 7 + 


CHICAGO PREMIUM RETUENS 


Companies that have paid their fire 
department tax to the city of Chicago 
during the past week show premiums 
collected within the city limits during 
the years ending June 30, 1914 and 1913, 
as follows: 


Company 1914 1913 
ATMANCS, PR. oc cccccses 19,760 20,512 
Amer. COM. .2c00tecves 70,575 71,589 
RIES | in 5.5. 6:0,4:5:% 016 6 9008 22,764 24,982 
TS. Sa 164,512 190,202 
, YS Eu Saree 45,662 37,62 
oe ee 36,647 67,793 
Gor, Amer. We Leocssees 133,891 124,258 
SE MM, Dis: Divceccsecees 100,677 121,260 
OO Pree 28,850 17,765 
ST” Eee 80,005 77,309 
BOR, TON, cv oscccccesivn 8,007 10,631 


*1914 returns incomplete. 
* * * 


JOHNSON LOCATES IN CHICAGO 

S. J. Johnson, formerly managing un- 
derwriter of the First National Fire 
of Washington, D. C., has located in 
Chicago and opened an office in the In- 


Accountant Wanted 
Wanted—By the home office of a De- 
troit Fire Company, an experienced 
accountant. State salary and give 
references. Correspondence confidential. 


dress 
49-D, care The Western Underwriter. 








ON. A. PALMER, President 


Initial Capital and Surplus, $500,000.00 


for it in your home city. 


DY ANDRUS Vice-President and Managing Underwriter 


THE INTER-STATE FIRE INSURANCE CO., Organized 1913 


The Inter-State is now in full operation, having been licensed by the Michigan Insurance Department 
permitting the Company to begin business, July 15, 1914. 

Its agents in Michigan, over 100 in number, all stockholders, are already doing a most satisfactory business. 
Agents in Ohio, Indiana, Illinois, Wisconsin, Minnesota, Iowa, Nebraska and Colorado should join their friends and 
co-workers in Michigan and assist them in making The Inter-State a great Union Local Agents’ Fire 
Insurance Company. This can be done by becoming a subscriber to its Capital Stock and thus secure the agency 


. ELDRIDGE, Secretary 


C. O. DAVIS, Vice-President 
F. H. Counsel Y: e “HENNES, Treasurer 


ALDRICH, 


of DETROIT, MICHIGAN Final Capital and Surplus, $2,000,000,00 














No other like The Inter-State in the United States, because its agents are all stockholders. The possibilities of a company 
operated as The Inter-State is, is beyond all computation. 
WRITE FOR OUR BOOKLET AND OTHER INFORMATION 
INCORPORATED APRIL, 1905 
Sllinois Surety Company 
HOME OFFICE, 134 S. La Salle Street, CHICAGO 
Ne Rel Tae nd “WE ISSUE SURETY BONDS” lie! Soniniom 


Local Agents Wanted Everywhere 


WRITE TODAY 














surance Exchange, having been ap- 
pointed western manager for R. A. 
Korroon & Co., insurance brokers of 
New York City. 
* * * 
YEAR IN HAIL INSURANCE 


The companies writing hail insurance 
this year as a whole did not make any 
money in the northwest. Minnesota 
was a losing state and a number of 
the companies show bad records in 
the two Dakotas. Kansas was the sav- 
ing grace and Nebraska treated most 
of the companies fairly well. There 
were heavy losses this year on the corn 
crop, which is rather unusual. Com- 
panies doing a general hail business 
in most of the states will probably pull 
out even with a little profit. 


* * . 
HOUSEHOLD INVENTORIES 


Adjusters report that the household 
inventory book is coming into more 
general use and is saving considerable 
trouble to assured, also making the set- 
tlement of household furniture losses a 
much easier matter. The insurers, ap- 
parently, are beginning to realize that 
the taking of an advance inventory of 
their household effects, and revising it 
from time to time as new purchases are 
made, greatly simplifies matters when 
a loss occurs and saves the crowding 
of a lot of work into a short time, with 
the very probable omission of some 
important items in the schedule. A 
clause in the standard policy reads: 

“If fire occur, the assured shall give 
immediate notice of any loss thereby 
in writing to this company, protect the 
property from further damage, forth- 
with separate the damaged from the 
undamaged personal property, put it 
in the best possible order, make a com- 
plete inventory of the same, stating the 





A. L. McCRAE 


(Incorporated) 


“EVERYTHING INSURABLE” 


Surplus Lines and Floaters Written Covering Anywhere in 


Se United Stat 
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CHICAGO 


Teleph Wabash 419 








C. C. CLARK 


TREATY 


FACULTATIVE 


REINSURANCE 


033 Insurance Exchange, Chicago - - Phone. Wabash 595 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 
Insurance Systems and Audits s::2!*¢.7ssit 


keeping, Faulty 
plete Statistics are indirectly the cause of a great many losses and some failures. 





System and Incom- 


fomerondenee, = TRA J. SMITH & CO. rxchanse, Chicase 
Terms Reasonable Accountants and Auditors wet sas 





NATIONAL INSPECTION CO. 


UNDERWRITING REPORTS FOR COMPANIES 
SPECIAL INSPECTION FOR AGENTS AND BROKERS 
FIRE HAZARD EXAMINATIONS FOR OWNERS 


JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 








The Yorkshire Insurance Co. ux. 


of YORK, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United Siates. 


FRARE & DuBOIS 


ERNEST B. BOYD 
U. S. Managers 


Underwriting Manager 
oO. BE. LANE, Assistant Manager 
o. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 





PACIFIC COAST DEPARTMENT. %, Dieters MENT. eee er, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTM . Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkin Managers, Atlanta, Ga. 














The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 
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quantity and cost of each article and 
the amount claimed thereon.” 

Most of the companies are now fur- 
nishing their agents with the small 
bound household inventory books 
which provide for a systematic itemiz- 
ing of every article of household fur- 
niture or personal property, in each 
room of a house, date purchased, cost 
and description. By carefully filling 
out this inventory, the assured will find 
it greatly to his advantage in event of 
loss, and time and trouble would be 
avoided after the fire, when excitement 
and worry handicap him in making an 
intelligent schedule of his belongings. 

* * * 


SOME LOCAL EVENTS 


Western -Manager Charles E. Dox of 
the London & Lancashire has returned 
from the east, where he met General 
Manager Rutter from the home office and 
United States Manager McIlwaine. 

Western Manager J. L. Whitlock of the 
Glens Falls, who attended the Western 
Union meeting at Niagara Falls, came 
on to Chicago and spent a few days in 
his office in that city. 

Mrs. J. S. Hubbard, wife of J. S. Hub- 
bard, of Moore, Case, Lyman & Hubbard, 
the Chicago local agents, died Saturday 
morning at the Pennoyer Sanitarium at 
Kenosha. 

The nominating committee of the Chi- 
cago Board to select candidates for the 
executive committee to be voted on at the 
October quarterly meeting is made up of 
= : Jacobs, Joseph C. Knight and F. A. 

rly. 





| With Chicago Brokers 





While the Chicago brokers hoped 
that the Western Union would put 
frame mercantile buildings with upper 
floor dwelling occupancy in the high- 
est commission class, they are glad to 
be able to receive 5 percent more. Bro- 
kers will now be paid 15 percent in- 
stead of 10 percent. The Western Un- 
ion voted as a body to stand by the 10, 
15 and 20 percent brokerage. All com- 
panies agree that their agents must not 
pay in excess of that amount. Hence 
the brokerage compensation has the 
support of the companies. Further- 
more, nonboard companies in Chicago 
will not be allowed to pay more than 
this scale. The Northwestern National 
and Northwestern Underwriters are 
both outside the board ranks, but must 
live up to the compensation rules. They 
are both members of the Western In- 
surance Bureau. 

From all indications, there will be no 
increase in brokerage. 





COMMITTEE WILL WORK HARD 


The fire prevention committee of the 
Columbus chamber of commerce has 
organized for the winter campaign, and 
at a meeting held at the Virginia hotel, 
plans for the year were gone over. The 
recent clean-up work in Columbus will 
be followed out, and an effort be 
made to put the city in the two class ir- 
respective of the plans for better wa- 
ter service. These plans also will be 
pushed. Julius C. Feibel, the chair- 
man, announces that meetings of the 
fire prevention committee will be held 
every two weeks or oftener if neces- 
Sary, and that the people of Columbus 
are going to get a thorough education 
along the lines of fire prevention. Fire 
Prevention Day will be fittingly cele- 
brated and from time to time the news- 
papers of the city will be asked to pub- 





I have a good position 

but I want a better one. I want a connec- 

tion with a Fire Insurance Company that 

would appreciate a man who can put business on 

their books. Have a thorough knowledge of condi- 

2: on now mast local agencies in the Rocky 
in District. Adéecoss 48-C, 


it of references. 
Care The Western Underwriter. 














The Leading Fire 
Company of the World 





New York, Philadelphia, 


E. STANBERY, Asst. Mgr. 





Assets.in United States $12,599,303.00 
Held for Exclusive Protection of United States Policyholders 


Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States. Trustees who “have not the right or power to reduce the aggregate of the deposit 
so in trust with them, without the previous consent in each case of the Superintendent 
of the Insurance Department.”’ (Quotation from Deed of Trust.) 


The Royal owns and occupies its own magnificent Office Buildings in the Cities of 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





OYAL = 


INSURANCE COMPANY, Limited 


Chicago and San Francisco. 





GEORGE W. LAW, Manager P. W. CADMAN, Asst. Mgr. 











lish facts that will keep before the pub- 
lic the necessity of care and vigilance. 





Philadelphia Hose Supply 


The engineers of the National Board | 


reporting on the hose supply of Phila- 
delphia, say: “The results of the in- 
vestigation indicate that the supply of 
hose in the department is generally 
sufficient in amount to provide proper 
shifts; to maintain this supply, it is 
necessary to purchase at least 18,000 to 
20,000 feet annually to replace discarded 
sections. Moreover, as 40 percent of 
hose is over five years old considerable 
hose is bursting at fires and no tests 
are made, it is evident that a sys- 
tematic test should be made of the 
older hose in the department and ar- 
rangements made for replacing that 
found defective.” 





WILL STIMULATE PROTECTION 


It is expected that the adoption by the 
people at the biennial election Sept 14 of 
an amendment to the Arkansas constitu- 
tion permitting cities and towns over 
1,000 population to issue bonds for public 
improvements will do a great deal toward 
giving an impetus to the construction of 
waterworks and providing more adequate 
fire-fighting plants in the various cities. 





PROTECTION AT APPLETON 


The Appleton, Wis., fire department has 
added considerable motor propelled ap- 
paratus, the main station having added 
recently a chief and chemical auto, hose 
ladder, auto truck and truck for police 
department, 

Considerable new mains have been laid 
in the city and new water plant has just 
been completed, giving the city excellent 
fire protection. In the past the water 
pressure was very low. 





USING FIREPROOF PAINT 


The interior of the exhibit palaces of 
the Panama-Pacific Exposition are being 
sprayed with aecerees nae by a new 
system never before used. Nearly a mil- 
lion and a half square yards of surface 
are being covered, the nozzles spraying 
cold water paint by means of a 36-pound 
air pressure. 





LOWER RATE AT LANSING 


Lansing, Mich., is changed from the 
third to the 2% class as the result of 
improvements made during the past year 
and other improvements that will prob- 
ably be assured by the city. Lansing 
has an opportunity of getting into the 
second class by additional improvements 
— whether they will be made is a ques- 

on. 





CW. PIERCE Bxtrendent Inspector and 


Fire Prevention Counselor 


1568 INSURANCE EXCHANGE, CHICAGO 
Telephone Wabash 3033 


Fifteen years’ experience in Cook county inspection. 


Prompt personal attention given to all commitments 





gum,  f  Sixty Years of 
; Splendid Service 


The old Girard has been in continuous ex 
istence since 1853. It has seen many com: 


mE-Rolto & panies come and go but it stands in a more 
w MANAGERS. impregnable position than ever. 

CHICAGO, 
2021 Insurance Exchange 


FIRE—TORNADO 


“=INSURANGD COMPANIC 
«STATE OF PENIS ALVA 


308-310 WALNUT ST., PHILADELPHIA, PA. 







The Girard is seeking agency connections 
where the rights of the agent are respecte¢ 
and protected. 


Capital $500,000 Assets 


$2,553,904.71 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas. 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 





> 6ist ANNUAL STATEMENT 
wv Capital - - = = = = = § 800,000.00 
Assets (to protect policy holders) ~ - 4,302,768.387 
Swurance Compomy —Net Surplus to policy holders - - —2,250,686.90 
of WatartowuN.¥: Net Surplus to stockholders - - - 1,750,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’lAgents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN , State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


D. H. DUNHAM, President CHARLES COLYER, Vice-President 





A. H. HASSINGER, Secretary 


FIREMEN’S company or NEWARK, N. J. 


ORGANIZED 1855 
ASSETS $6,839,209.99 CAPITAL $1,000,000.00 NET SURPLUS $2,720,038.31 
SURPLUS TO POLICY HOLDERS..................000- $3,720,038.31 


Western Department - - 137 S. La Salle Street 


NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada, 
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OHIO AND WEST VIRGINIA 


TRY TO BLOCK 








UNIFORMITY 





West Virginia Agents Take Commis- 
sion Issue Before Insurance Com- 
missioner Who Rules Adversely 





Some of the West Virginia agents 
have complicated the attempt of the 
West Virginia Fire Underwriters As- 
sociation to get uniform commissions 
in that state by taking the matter be- 
fore Commissioner Darst, who holds 
that the effort is in violation of the 
antidiscrimination law. The associa- 
tion voted on a graded scale of 15, 20 
and 25 percent. The Eastern Union 
adopted its classification under this 
schedule and other organizations will 
probably follow suit. There are a num- 
ber of special contracts in force 
throughout the state and the agents 
did not want to be disturbed. This 
action may block further attempts 
toward uniformity. 


INSURANCE MEN IN COMPANY 








Zuber Will be President of New Ameri- 
can National of Columbus—Capital 
Eventually $1,000,000 





John W. Zuber, former Ohio state 
fire marshal; James W. Carroll, general 
agent of the National Surety at Colum- 
bus; Lloyd Richard, local agent at Belle 
Center, Ohio; Al. H. Harmon, local 
agent at Columbus, and William A. 
Fishinger, county recorder at Colum- 
bus, are the incorporators of the Amer- 
ican National Fire, which filed its in- 
corporation papers last week with the 
Ohio secretary of state. The home 
office will be at 404 Bank of Commerce 
building, Columbus. A large number 
of other men are interested in the or- 
ganization. Mr. Zuber will be the 
president. 

The initial capital is $350, 000, but it 
will eventually be increased to $1,000,- 
000, and the surplus will be the same. 
As far as possible the stock will be 
distributed in small lots throughout the 
state. The par value is $10 per share, 
the shares selling at $20. Application 
has been made for a license under the 
blue sky law of Ohio. Subscription 
books will be opened Oct. 5. The offi- 
cers state that there will be no inside 
or secret arrangements for the pecu- 
niary benefit of anyone. 





Big Fire Marshal Revenue 


The receipts from the Ohio fire mar- 
shal tax will take a jump this year, 
owing to the new ruling by which the 
one-half percent levy will be collected 
on gross premiums, instead .of on net 

remiums, like the 21%4 percent tax. 

st year the receipts were $73,007, 
while this year they are estimated at 
$101,205. he tax is payable in No- 
vember on last year’s premiums. 

There has been talk of resisting the 
levying of the tax on gross premiums, 
instead of on net, but so far no com- 
pany has acted. 





Fire Loss Increased 


The report of State Fire Marshal | 


Defenbaugh of Ohio for 1913 is just 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 
Rhone Main $27 1404 ist Nat. Bank Bldg, 
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SURPLUS TO POLICY HOLDERS 


F. C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1913 


CRORE OORT EEE BEES 


eee ee | 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


228,203.11 


$428,203.11 


eee eee eee ee ee 


ALFRED STINSON, Sec’y. 


CASH 
CAPITAL 


$200,000 


NET 
\ SuarLus 










$200,000 
$200,400 
$200,000 




















F. H. HAWLEY, President 


mobile Insurance 
Net Surplus 





$1,112,608 


OHIO FARMERS INSURANCE COMPANY 


Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 


LE 





No Annexes. 


Insurance Exchange 


W. E. HAINES, Secretary 


ROY, OHIO 


No Overhead Writing 
An Agents’ Company 
Western Department 


CHICAGO, ILL. 
Cc. L.. HECOX, Manager 








| out. There were 5,340 fires with a loss 
of $8,952,279, as against 5,991 and z 
loss of $8,060,412 in 1912. Defective 
flues caused 10 percent of the fires, with 
sparks from chimneys, lightning, and 
matches running well up. There were 
in 1913, 131 incendiary fires with a loss 
on buildings of $178,537 and on con-, 
tents of $64,068. Eleven of the cases‘ 
were to defraud an insurance company. 

Attention if called to the inspection 
work and the good done thereby in les- 
sening risks. Of the total number of 
fires, 155 are directly traced to the 
flood of March, a year ago. 





Get The Farmers of York 


appointed general agents of the Farm- 
ers of York for some twenty-five coun- 
ties in southwestern part of Ohio. The | 
general agency firm will at once build 
up the plant of the Farmers in its jur- 
isdiction. W. E. Landers of the firm 


his personal attention to the develop- 
ment of the general agency. The Far- 
mers is one of the fine bureau com- 
panies and is a splendid company in 
every way. Lewis & Co. not only 
do a local business but have a surplus 
line department at Dayton, O. Mr. 
Landers travels for the German Ameri- 
can and Law Union in .southwestern 
Ohio. 





HIGH PRESSURE FOR “FLATS” 


extend the high-pressure water service 
to the lumber district in the “flats” at 
Cleveland and a force was put to work 
laying the mains this week. This will 
extend protection to a section that has 
needed it for a long time and probably 
reduce the loss ratio on lumber, which 
has been very high. A 12-inch main will 
connect with the main that has already 
been laid through the district and which 
was entirely useless when the big fire 
occurred some months ago, as there was 
no water in it. 








Ohio Agency Appointments 


Natl. Union—Ward & Boyle, Circleville. 

New Jersey—Frank Campbell, East Liverpool. 

New os Ww. pro Wes ues- 
man, K. Jaeger and David Johnson, Cin- 
cinnati. 

sore Deutsche—H. R. Betts, Toledo. 

N. & M.—H. . Hammond, Columbiana; 
w. Be Elwell, Swanton. 

Pittsburgh—S. T. and J. T. Herbert, East 
Liverpool. 

N. W. Natl.—C. L. Miller, Greenwich; E. J. 








General Agency 


WILMER D. LEWIS & CO., 


Service 
YTON, OHIO 


are general agents for a number of companies (Union and ‘Bureau) in 


Southwestern Ohio. 


Full writing capacity, direct field service and its 


entire equipment are at the command of the agents. Farm depart- 


ment conducted. Agents Desired. ° 





| 


is an old time field man who will give | 





EDGAR J. HAYNES, President THOMAS L. FARQUHAR, 


Assets - 
Capital - 





2 





ible A 
Solicited 





NEWARK FIRE 


Surplus to Policyholders : 


W. E. COLLINS, Michigan and Ohio nion Trust , Detroit 
A. 8. JACOBS, Illinois, Indiana and Wisoonsin2110 lnsurance Sctenen Cibeee 
LOUIS R. DALE, lowa, Minneso Missouri Omaha, 


Secretary JAMES G. MACONACHY, Agency Superintendent 


RANCE COMPANY 


NEWARK, N. J. 


$2,009,892.77 
600,000.00 
1,108,003.56 


WESTERN STATE AGENTS 


Building 
ta and 


Neb. 











Wilmer D. Lewis & Co., have been | GERM AN FIRE 


Cincinnati Underwriters 











‘INsuRANCE Comp ANY | 121 East 3rd St., CINCINNATI, O. 
OF WHEELING, W. VA. Eureka F, & M. Ins. Co, Security Ins. Co. 
Organize< in 1867 Organized 1864 Organized 188% 
Cash Capital $200,000. Net S $156.43L.83 
—" - COMBINED STATEMENT 
F. RIESTER. Sceretary a 8 eee 
S. W. RICE, Supt. of Agencies Assets - + 2 «© «© 713,171 
eens Surplus to Policy Holders - 455,360 
E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio #.A. ROTHIER, Prest. ADAM BENUS, Secy. 
Special Agent for Ohio and Indiana F.C. BARTON: Asst-Secy. R.B. HEATON, State Agt. 


Arrangements were made recently to | 








PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 


Commonwealth Bidg., Pittsburg, Pa. 


UNDERWRITTEN BY 


Allemannia Fire Insurance Co. 
National-Ben Franklin 


Humboldt Fire Insurance Co. 
Teutonia Fire Insurance Co 


ail of ittshurg, Pa. 
Capital, $1. -700,000, Ascote. $7,732. aer.ar Serius to Folterbolders $3,449,769.69 


r, 10) 
» Peoria, Ill. 
New Agents Solicited Fish 


& Gchulkamp, 


ial Agent for India: 
Genera! at for I fio 
Madison, Wis., General Agents for Wisconsin 
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FIRE INSURANCE COMPANY 


of the Uaited States 
WASHINGT 


STATEMENT DECEMBER 31, 1913 
Sirk Sear 


PO oon Nigoinan wanted in Cities and Towns where Company is not now represented 


ATIONAL 


» D.C. 


$ 842,967.50 
000 ode peecccecces cccesegeoooes the 1,391,550.28 
1,630,979.86 


oer eee ee ee eee eee eee ee eee ee ee 2 eee 











Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. 


BLOOMINGTON, ILLINOIS 


JOHN B. RICE, Secy- 





The Best in the West. 


Our Special Policy 


Insures the Mare and unborn Colt 





Ask about our New Policy against Fire, Lightning and Tornado. 


Agents 


wanted in Illinois. 
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Kaderly, New Philadelphia; G. D. McIntyre, 
Orrville. 

Potomac—M. C. Marshall Salineville; T. M. 
Lynn, Zanesville. 

Pruss. Natl—The Ashley Realty Co., Toledo. 

Royal Exch.—E. S. Conklin, Lebanon. 

Royal—W. B. Elwell, Swanton. 

Security, Ct.—Barr & Frasier, Cambridge. 

Twin City—R. B. Gerlach, Cincinnati. 

Western, Pa.—D. D. Spitzer, Columbus. 

Westchester—A. R. Farrar, Delaawre; J. 
Williamson, Findlay. 

Amer. Cent.—F. H. Bartle, Jefferson. 

Camden—C. T. Bauch, Oak Harbor. 

Citizens, Mo.—Freeman & Beeler, Wooster. 

Commerce, N. Y.—J. A. Hogenmiller, Wells- 
ville. 

Concordia—W. M. Mallory, Rockford; C. W. 
Durand, Cleveland. 

Connecticut—W. H. Jones, Cincinnati; A. W. 
Kerns, Gallipolis; W. A. Stahl, Rising Sun. 

Franklin—J. J. Skelley, Bellevue; W. O. Weir, 
Dunkirk. 

Ger. Amer., N. Y.—Jordan & Fuller, Newark. 

Girard—G. W. Nance, Jefferson. 

Glens Falls—Bert Mann, Bluffton; John Pat- 
terson, Beaverdam; A. O. Wulfhorst, Delphos; 
M. Marx, St. Marys; H. W. Curtis, New 
Vienna; N. P. Kershner, Ansonia; M. B. Cot- 
trell, Delta; Joseph Passman, Fort Recovery; J. 
N. Wanamaker, Coldwater; M. R. Burgner, West 
Milton; Frank Oakes, Pleasant Hill; M. D. Long, 
Columbus Grove; Francis F. Tate, Botkins. 

Hanover—C. M. Gill & Co., Athens; F. S. 
King, Steubenville; J. A. Gibbs, Carey; W. A. 
Lorimer, Zanesville. 

Hartford—W. B. Robertson, Cincinnati. 

L& L. & G., Eng—H. W. Curtis, New 
Vienna; C. E. Moomaw, Greenfield. 

Northern, N. Y.—Bert Mann, Bluffton. 





Buckeye National Is Licensed 


The Buckeye National Fire of To- 
ledo was licensed on Sept. 21 to trans- 
act business in Ohio. 





OHIO NOTES 


The Federal Insurance Service Company 
of Cleveland, capital $5,000, has been in- 
corporated by E. W. Davis and others to 
conduct an insurance agency. 

The sole agency of the Richmond at 
Cincinnati has been transferred to the 
S. M. Ferris agency. It has been with 
the Diggs-Ferris cOmpany. 

J. O. Dye, Ohio state agent of the Ger- 
man American, with headquarters at Co- 
lumbus, has gone to Centerville, Ind., to 
spend his vacation. Mr. Dye was born 
and raised in that thriving Hoosier vil- 
lage. 

The Boosters Club of East Liverpool, 
Ohio, banquetted the members of the 
Ohio State Fire Prevention Association 
at the conclusion of the clean-up work 
Sept. 23. Wellsville also received a thor- 
ough going over. 


WEST VIRGINIA NOTES 


The Elliott-Clark Insurance Agency of 
Matoaka, W. Va., has been incorporated 
with a capital of $8,000. The incorpora- 
tors are R. D. Patterson of Lowe, J. 
Tracy Walker of Macomas, and H. E. 
Clark and W. J. Elliott of Matoaka, and 
Fred W. Barger of Hiawatha. 





_ Fire insurance companies will resist the 
increase in taxes levied by the city of 
Wheeling, W. Va. The finance commit- 
tee recently recommended that the tax 
of % percent be increased to 2 percent 
and the suggestion was enacted into an 
ordinance by the council. The companies 


will probably carry the case into the | 


courts. 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 





INCORPORATED 1865 


CashAssets - + + + + + + $966,627.31 
Net Surplus over capital and all liabilities, $575,595.56 


*, INXWEILER,JR., Pres. WM. F.KRAMER, Ser 
EDWARD J. WEISS, Special Agent 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
Assets - - - $786,544.28 
Net Cash Assets 159,234.04 


J.R. VERNON, Pres. J. AMBLER, Sec’y 





Dertag ite entire history the Company has continu 


ly fulfilled every estimate of 
to the Policyholders. “er 


Ohio Business Only Through Local Agencies 


MICHIGAN AND INDIANA 
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EARNEST MICHIGAN CAMPAIGN 





Legislative Committee Will Raise Fund 
in Regular Political Fashion— 
Conference Postponed 





The Michigan Association of Insur- 
ance Agents is going into the legisla- 
tive campaign with thorough earnest- 
ness and the legislative committee of 
the association is raising a campaign 
fund, in regular political fashion. 
Chairman Livingston is directing the 
movement. Every member of the asso- 
ciation is being appealed to to contrib- 
ute his mite for the advancement of the 
interests of the business, and it is prob- 
able that, in Detroit at least, a good 
many local agents who are not ac- 
tually members of the association will 
assist in this work, for they realize that 
their interests as well as those of asso- 
ciation members are at stake. 

As Chairman Livingston is an active 
member of the casualty association 
also, and is absent from the state this 
week in attendance at the national 
convention of the casualty association, 
the proposed conference of the officers 
of the association, and others inter- 
ested, with the state insurance com- 
missioner, to decide upon just what 
the legislative program shall include, 
cannot be held until the latter part of 
the month, or early in October. 





Indiana Pond Meets 


The Indiana pond of the Blue Goose 
held the first of its fall and winter 
meetings at noon Monday at the Den- 
ison hotel, Indianapolis, partaking of 
luncheon at the same time. A large 
number of the members were at Shelby- 


| ville, winding up the affairs of a lead- 


ing agency there, a partner of which 
committed suicide. Several companies 
were very much interested in uncol- 
lected monthly balances, one of which 
is said to have been $6,000. There were 
about twenty present, however. Of- 
ficers made routine reports and plans 
were discussed for a big swim later 
in the fall. J. W. Noble and James A. 
Bawden were chosen delegates to the 
big meeting at Chicago. The next 
meeting will be on the third Monday 
of October. 





Indiana Agents to Meet 


The annual meeting of the Indiana 
Local Agents Association will be held 
Oct. 28 in the Dennison hotel, Indian- 
apolis. Joseph Bruns of New Albany 
is president and E. J. Blue of Muncie 
secretary. 

One of the speakers is expected to be 
Thomas C. Timberlake cf Louisville, 
president of the Kentucky association. 





Call for Annual Conference 


William T. Benallack, manager of 
the Michigan Inspection Bureau, has 
sent out calls to the district managers 
for the annual conference at the “home 
office,” which has been such a success- 
ful feature of the bureau since Mr. 
Benallack took charge. The dates se- 
lected for this year’s meeting are Oct. 
13-14. On the evening of the first day 


' Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


F. R. Ormsby, President I. S. Myers, Treas. 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - = - 
ct. CUMMINS, President 








$2,446,497.63 


BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Assets—$607,866.93 Cash Surplus $364,117.46 


H. V. OLNEY, President C. A. L, PURMORT, Secretary 




















Dayton Mutual Fire Columbiana County 
Insurance Co.,°318"| Mutual Fire Ins. Co. 


B. C. COLEMAN, Seoy. Lisbon, O. 
Assets Jan. 1, 1913. $134,429.77 1837 


Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera} 


Conservative and Careful Management 


AGENTS WANTED _ busines. ] 
Our contracts have been good for three. 
Address Home Office. fourths of a century and are still good. 





GEO. M. COBB © CO. 


Hume-Mansur Bldg., Indianapolis Organized, 1895 
Insurance Specialists 


HOTEL HARTMAN 


COLUMBUS, OHIO 
THE OFFICIAL INSURANCE MEN’S HOTEL 


COMFORT ANDLUXURY 
European Plan, $1.50 and Upward 


Retailers Indemnity Company 
GRAND RAPIDS, MICH. 


DRUG AND LIQUOR INDEMNITY 





J. A. HADLEY 
Manager 




















The Ohio Commonwealth Fire 


Engineers Building, CLEVELAND, OHIO 


General Agents Wanted in States of 
Indiana, Illinois, Ohio, Kentucky 
and Pennsylvania 


Insurance Company 


Authorized Capital . 
and Surplus $500,000 
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the annual dinner will take place, with 
Mr. Benallack as host. A feature of the 
conference this year will be an address 
by Theodore D. Hall of Detroit on 
“Service.” 





GET-TOGETHER MEETING SET 





Michigan Pond of Blue Goose Will 
Have Business Session and Dinner 
Monday 





H. M. Carmichael, of the Commercial 
Union, chairman of the special commit- 
tee of the Michigan Blue Goose, which 
is arranging the first fall meeting of 
the Michigan pond, has selected as his 
aides on the committee, Stuart Morgan, 
of the Agricultural and H. A. Bartels, 
of the Rochester German Underwrit- 
ers. The day will be Monday, Sept. 28. 
Two functions will be held, a business 
meeting in the afternoon in the De- 
troit Fire & Marine hall, and a dinner 
at 5 o’clock, at the Island View house, 
on the Canadian shore of Lake St. 
Claire, five miles above the city. The 
transportation thereto will be motor 
cars. Ganders of other ponds who may 
happen to be circling about Detroit at 
the time are invited to alight and par- 
ticipate in the feed. No special invi- 
tations are necessary. 

C. H. Luce, of the Phoenix of Hart- 
ford, will be toastmaster. It is hoped 
that Insurance Commissioner John T. 
Winship will be present. A number of 
the active members of the order will 
make extemporaneous addresses. The 
list of speakers has not been completed 
yet. 

The members of the Michigan pond 
are being sent simply notifications of 
the day and hour and are expected to 
be on hand. This preliminary meeting 
is an additional function to the regular 
course of events. The annual fall meet- 
ing will be held in October, as usual. 





Michigan Agency Appointments 


Ger. Amer.—L. A. Flagler, Alpha. 

German, I!l.—Nette Benzin, Detroit. 

Girard—A. E. Hayes, Detroit. 

Inter-State—G. G. Glenn, East Jordan; R. O. 
Doughty, Mt. Pleasant; J. J. Leszcynski, Harbor 
Beach. 

Loa. & Lanc.—Mrs. Marguerite Beaubien, De- 
troit. 

Milw. Mech.—F. C. Arms, Grand Ledge. 


Minneapolis—Menominee Ins. Agency, Me- 
nominee. 
Netherlands—McCuen-Reynolds Co. Inc., 


Jackson. 
Northern, Eng.—C. L. Keep, Coldwater; J. 
S. Sawyer, Pontiac. $ 
Northern, N. Y.—C. S. Beadle, Detroit. 
N. Natl—F. E. Haines, Muskegon. 
North River—J. E. Connell, Marquette. 
Orient—P. D. Wright, Albion. 
Springfield—E. S. Douglas, Lawrence; Reed, 
Shaw & McNaught, Inc., Sault Ste. Marie; R. 
G. Schmuk, Unionville. 


MICHIGAN BUREAU’S ACTIVITIES 


The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: American Building, 
Beecher, Peck & Lewis, Berry Bros., 
Chope-Stevens Paper Co., Crowley, Mil- 
ner & Co., Detroit Fuse & Mfg. Co., De- 
troit Graphite Co., Detroit Soap Co., De- 
troit Terminal Storage Co., Federal Motor 
Truck Co. and Fisher Arcade, Detroit; 
The Flint Journal Co., Flint; Fuller Bug- 
gy Co., Jackson; General Motors Co. and 
seager Engine Works, Lansing; Herbert 
Mfg. Co., Detroit; Illinois Envelope Co., 
Kalamazoo; Jackson Corset Co., Jackson; 
L. B. Kine & Co. Blidg., Kline Garment 
Co., Koppitz-Melchers Brewing Co., Inc., 
Lee & Cady, McCord Mfg. Co., The Mc- 
Rae-Roberts Co., Maxwell Motor Co., 
Inc., and Michigan Ammonia Works, De- 





troit; Michigan Carton Co., Battle Creek; 


National-Fulton Brass Mfg. Co., North- 
ern Engineering Works and The Palms 
Block, Detroit; Phoenix Sprinkler & Heat- 
ing Co., Grand Rapids; Post Tavern, Bat- 
tle Creek; Acme White Lead & Color 
Works and Briggs Manufacturing Co., 
Hamtramck; Belding Basket Co., Belding; 
Flanders Mfg. Co., Pontiac; Riverside 
Power Bldg., Saxon Motor Car Co., Carl 
E. Schmidt & Co., Inc., B. Siegel Co., 
Sherwood Brass Works, Studebaker Corp., 
Plant No. 56, James M. Teahen, Trojan 
Laundry Co., United States Tire Co., Uni- 
versal Button Fastening & Button Co., 
S. Viviano Macaroni Mfg. Co., Western 
Electric Co., C. R. Wilson Body Co., J. C. 
Wilson Co. and Roberts Brass Mfg. Co., 
Detroit. New books of estimates have 
been published for Holton, Crystal Valley 
and New Holland. 





INDIANA NOTES 


The Merchants Fire of New York has 
been licensed by Indiana. 


Ed J. Clark of Shelbyville, Ind. has 
sold his agency to Ed Lewis, a well known 
agent in that city. 

The hearing of back tax suits brought 
against the Continental by the state of 
Indiana began in Indianapolis last week 
and is expected to last a month. 


At New Albany, Ind., the sprinklered 
department store of S. W. Newburger & 
Co., 222-228 Pearl street, has been rated 
at 37 cents for building and 52 cents con- 
tents. 

A rate of 25 cents, building and con- 
tents, has been made on the F Betz 
& Co., woodworker, at Hammond, Ind., 
equipped with a two-source’ sprinkler 
system. 

The M. V. McGilliard agency, Indian- 
apolis, will hereafter be known as the 
McGilliard & Mumford Agency, R. W. 
Mumford having transferred his interest 
from the George M. Cobb & Co. agency. 


The Indiana Inspection Bureau _ has 
made a general average rate of .3880 on 
the properties of the Fort Wayne & 
Northern Indiana Traction Company. The 
general form aggregates insurance of 
$1,702,250. 

The musical instrument factory of C. G. 
Conn, at Elkhart, Ind., heretofore written 
in stock companies, has been captured by 
the mutuals at a round rate of $1, much 
below the advisory estimate. 
ance amounts to $63,000. 

The Indianapolis Salvage Corps helped 
cut down the loss to the Henry 
Smither Roofing & Sheet Metal company’s 
plant in that city, to $2,500. All the down- 
town fire apparatus was called out. The 
origin of the fire was unknown. 


A charge of arson is made against Mrs. 
Augusta Suhl, a wealthy woman of South 
Bend, Ind., whose house was burned sev- 
eral months ago, after which she collected 
$600 insurance. She had previously been 
arrested, charged with administering ar- 
senic to her husband until he died. 


Fire originating in a pile of scrap 
paper in the manufacturing room spread 
all over the plant of the Garden City 
Tablet Company, Elkhart, causing $100,- 
000 loss, well covered by insurance. Some 
of the employes charged the fire to sparks 
blown in through open windows on to 
the pile of scrap. The plant of the Elk- 
hart Paper Company, adjoining, suffered 
to the extent of $2,000. 


The insur- 





MICHIGAN NOTES 


The agencies of S. S. Crohn and F. G. 
Ely at Pontiac, Mich., have been consoli- 
dated under the name of the Crohn & Ely 
Company. 

Peter Primeau and James Connell have 
formed a partnership in a general insur- 
ance business at Marquette, Mich. Mr. 
Connell, who has been in the insurance 
business for several years, will have 
charge of the outside work. Mr. Primeau 
will have charge of the office, and will 
attend to his duties as justice of the 
peace, 

An improper form is reported from 
Traverse City, Mich., in connection with 
insurance on the flouring mill of the 
Hannah & Lay Company. It is said that 
stock in fourth item of the general form 
is written blanket in two buildings, with 
the 80 percent coinsurance clause. Com- 
panies are asking for specific insurance 
in each building or substitution of the 
90 percent coinsurance clause. 








DETROIT, MICH. 


HAS BEEN FURNISHING 


OS Le eL. $1,549,823.67 
D. M. FERRY, JR. E. J. BOOTH 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


SURANCE INDEMNITY FOR THIRTY-THREE YEARS 
lt has paid $7,241,000 in losses 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


HONORABLE FIRE IN- 


| ESE EET $400,000.00 


E. P. WEBB 


H. E. EVERETT 
Secretary Ass t Secretary 








IN ILLINOIS AND WISCONSIN 


BLOOMINGTON MUTUAL LEVY 











Makes Assessment of One Annual Pre- 
mium on Each Policyholder to Re- 
plenish Reinsurance Reserve 





Policyholders of the Bloomington 
Mutual Fire of Bloomington, IIl., will 
pay twice for their insurance this year. 
An assessment of 50 percent of the con- 
tingent liability, which is twice the an- 
annual premium, has been levied. This 
assessment just equals, of course, the 
annual premiums. In its call the com- 
pany states that excessive losses re- 
cently incurred have caused a serious 
impairment of the reinsurance reserve. 
Secretary Joseph Boehmer makes the 
unsupported statement that stock com- 
panies have repeatedly raised rates and 
that raising rates is substantially the 
same in effect as making assessments. 
_ Since beginning business the Bloom- 
ington company has collected $72,501 
in premiums and $1,246 in interest. It 
has paid $16,405 in dividends, $37,252 in 
losses and $14,500 in expenses and has 
a balance on hand of $6,812. The lia- 
bilities total $12,458, the unpaid losses 
amounting to $11,235 and the unpaid 
expenses to $1,223. 





TO APPEAL MILWAUKEE SUIT 





Important Case Involving Location of 
Property Will Go to the State 
Supreme Court 





It is understood that the decision of 
one of the leading circuit judges at 
Milwaukee, who held that a form read- 
ing “all while contained in a certain 
building and certain location,” attached 
to a policy covering on household fur- 
niture, horses or personal property that 
is subject to temporary removal, cov- 
ers the property temporarily in other 
locations, will be appealed to the state 
supreme court. Leading legal author- 
ities who have examined the decision 
state that the decision of the lower 
court will probably be affirmed. Hence 
it would seem desirable to have all 
forms in Wisconsin follow the Wiscon- 
sin standard fire policy. 

The decision of the Milwaukee court 
is in line with the case of Noyes vs. 
Northwestern National, 25 N. W. 419, 
Wisconsin. The court in this instance 
held that such form waived that part 
of the standard policy which reads 
“while located and contained as de- 
scribed herein and not elsewhere.” 


Join the State Body 


The Alton Board held a meeting Fri- 
day evening and joined the Illinois 
Local Agents Association in a body. 
The entire membership is 13 and here- 
tofore there have been 11 who were 
members of the state association. The 
local board ordered 300 copies of Presi- 
dent Hildreth’s address before the re- 
cent state convention in which he pre- 
sented the side of the local agents in 
the anti-trust suits. 





May Block Reductions 


The Simpson ordinance, prohibiting 
the use of wooden shingles within the 
city limits of Milwaukee and limiting 
their use in the repair of roofs to only 
50 percent of the area, has been de- 
feated in the common council. Insur- 
ance men had been supporting this 
measure and were largely responsible 
for its introduction in the council, and 
had it been enacted into law there is lit- 


AUTOMOBILE COMPANIES 


Am prepared to realize greatest value from 
SALVAGES in NORTHERN IILINOIS 
and SOUTHERN WISCONSIN. Always 
located by WIRE or LONG DISTANCE 


LEE W. BORT, Adjuster, BELOIT,WIS. 








INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


JUNE 30, 1914 


Capital - - - - - - - $300,000.00 
Surplus to Policy Holders- - 425,205.06 
Assets - - - - - - = = 671,896.76 
Losses Paid to Date - - - 6,055,453.25 





STANDARD 


Fire Insurance Company of Hartford 
STATEMENT, JANUARY 1, 1914 
Capital . . . . . . $ 500,000.00 
Liabilities Except Capital 489,838.97 
Total Assets . , . . 1,221,742.56 


M. L. HEWES, President 
D. N. BARNEY, Vice-President 
H. B. ANTHONY, Secretary 





ORGANIZED 1851 


63rd Annual Statement 


Pittsburgh Fire 
INSURANCE COMPANY 
: Pittsburgh, Pa. 


| a sie see-ee 
Net Surplus ‘s . - 119'090.06 
Surplus to Policyholders ~ - 819,090.06 


Licensed to do business in Pennsylvania, Illinois, Michigan, 

Ohio, Wisconsin, New York, New Jersey, Mass. and Colorado. 

Good Agents Wanted in Protected Towns. 
R. J. Wuson, President 

D. ©. Saaw, Vice-President W.J. R. Maori, Asst. See, 

Wx. 8. Jonnston, Supt. of Agencies 











GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 
Statement, January 1, 1914 


Cash Capital - - - $1,000,000.0( 
Assets - - - - -  7,260,197.27 
Net Surplus - - - 2,596,266.9¢ 


Surplus for Policy Holders 3,596,266.9¢ 
HEAD OFFICE: 
Corner William and Cedar Street: 


Hotel Wisconsin 


MILWAUKEE 





ARTHUR M. GRANT 


President and General Manager 
(Formerly, Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- 
sin has superior facilities and will 
havespecial regard for their comfort. 


STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle 
One minute from the 
Insurance District..... 


The Patronage of In- 
surance Men Is 
Solicited 


JOHN C. O'NEILL Managet 
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tle doubt but that dwelling house rates 
in Milwaukee would have been de- 
creased again. The Milwaukee Board 
reduced rates, to take effect Aug. 1, 
but it was declared that further reduc- 
tions were impossible until there had 
been something done to remedy the 
wooden shingle evil in Milwaukee. 


WILL BE CALLED TO COLORS 








Local Agents of Illinois Will Be Mo- 
bilized to Attack the Potts 
Anti-Trust Suits 





The Illinois local agents are very 
much aroused over the Illinois rate 
situation since the filing of the anti- 
trust suits. It is likely that the Illi- 
nois Local Agents’ Association will fol- 
low up its action at Springfield and 
enlist as many agents in the state as 
possible in a campaign of education 
among large policyholders. 

President Tomblin of Aurora feels 
that the agents should be called to the 
colors and some energetic work be 
done in behalf of the business. Every 
local agent is in peril because of the 
suits, and President Tomblin believes 
that it will be highly advisable to get 
the majority in action at once. The 
state association is publishing the ad- 
dress of President Hildreth of the Na- 
tional association on the Potts suits, 
which presents the situation very forc- 
ibly. It is understood that copies of this 
address can be secured from Harry T. 
Morgan, secretary of the Illinois asso- 
ciation at Springfield. 





Democrats on Record 


The platform of the Wisconsin 
Democratic party says “there is no 
necessity nor reasonable demand that 
the state engage in life, fire or acci- 
dent insurance and we are opposed to 
placing upon the tax payer the burden 
of installing, permitting, maintaining 
and conducting such business.” 





Death of Rochelle Agent 


J. O. McConaughy, one of the leading 
agents at Rochelle, Ill., died Sunday. 
He was well known in the ranks and 
prominent in G. A. R. circles. His son, 
E. L. McConaughy will continue the 
business. 





Opposed to Ekern’s Plan 


Assemblyman Carl Hansen of Mani- 
towoc, Wis., was named as chairman 


THE COMPANY WITH THE PYRAMID 
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3,367,026.27 1.003.255.03 
FIRE INSURANCE Co. 
7 4.069.140.67 | 1.252.207 06 
f 4,310,636 19 257,058.25 
4.500.404 12 |.322.9768 14 
| 4.661.149 8 406.681 54 \ 
5.196 .017.46 1510 064 23 \ 
5,.553,.270.70 1.578.330 82 \ 
[5.725.609 34 1.654.504 61 \ 
y | 6,097,687 20 1,700,761 60 \ 
| 6,.250.526.89 1,703,433.67 \ 











TOTAL LIABILITIES $2.797,093.22 
POLICY HOLDERS SURPLUS $3,453,433.67 











WESTERN SPECIAL AGENTS—M. 5S. 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, Ill.; George K. March, Hillsdale, Mich.; 
D. C. 'Zercher, Kansas City, Mo.; C. W. Krue- 
er, Denver, Colo.; B. E. Hoffmaster, Omaha, 
eb.; A, W. Jones, Columbus, Ohio; A. D. 


_The value of the muslin per acre is 


‘no doubt be total and if the tobacco 
_did escape scorching, it would be dam- 


of the democratic state platform con- 
vention in Wisconsin. Mr. Hansen as- 
sailed the law which authorizes the 
state to engage in insurance and scored 
Commissioner Ekern roundly, who was 
the author of this law. He advocated 
making the office of insurance com- 
missioner elective instead of appointive. 
He is strongly opposed to the state in- 
surance amendments. 





To Insure Tobacco In Field 


Tobacco growers in southern Wis- 
consin are interested in an announce- 
ment that has been made that next 
year tobacco grown under muslin shade 
can be insured against fire in the field. 


$160. Should it burn, the loss would 


aged by the sun. Similar insurance now 
written in Connecticut covers the to- 
bacco at $300 per acre, at the time the 
plants are set, and an increase of $9 
per day per acre is allowed for seventy- 
eight days. At that time harvesting 
begins and the policy decreases $15 
per day per acre. 





WANT NEW DISTRIBUTION 





A petition signed by eighteen agents at 
Superior, Wis., for a redistribution of the 


school board. Several years ago the 
board of underwriters proposed the plan 
of distribution which is now being fol- 
lowed and the school board refuses to 
change it except at the request of the 
board. The petition asserted that at pres- 
ent two or three offices get an “inordi- 
nate” share of the school business. 





Wisconsin Agency Appointments 


Aachen & M.—W. D. Bird, R. J. Neckerman 
and H. L. Geisler, Madison; W. E. Sauerher- 
ing, Hartford. 

American—A. C. Lindsay, Manawa. 

Automobile—W. R. Sullivan, Janesville. 

Caledonian—J. C. Trezona and W. N. Short, 
Dodgeville. 

Cleveland Natl.—A. W. Blanchard, Beloit; C. 
P. Beers, Janesville; W. R. Phillips, Evansville; 
R. Harper and Helmer Forslund, Superior. 

Commonwealth—F. B. Barnes, Oshkosh. 

Concordia—John Seubert, Marshfield; R. E. 
Garner, Pardeeville; Lewis Knuth, Wrights- 
town. 

County, Pa.—R. R. Scharer, Plymouth. 

Girard—Frederick Kasten, Milwaukee. 

Hanover—F. L. and Glenn Chase, Lodi. 
— Amer.—C. M. Stephenson, Sturgeon 

say. 

L. & L. & G.—Frederick Kasten, Milwaukee. 

Minneapolis—J. T. Brown, Antigo; F. W 
Samels, Kennam; Frank Nagel, 
Morris Getts, Oregon. 

Natl. Union—C. H. Werden, Mason. 

N. B. & M.—S. N. Higge, Whitehall. 

Pa. Fire—O. A. Abrahamson, Bloomer; Leo 
Leremck, Madison. 

Phoenix, Eng.—G. I. Gibbs, Green Bay. 


orchester; 





ILLINOIS NOTES 


W. R. Swango has purchased the agency 
of W. R. Jenkins at Macomb, IIL 

Raymond J. Cullen, formerly a daily 
newspaper reporter from Dubuque and 
for the last year in the lumber business 
in Alaska, has opened an insurance office 
at East Dubuque, IIl. 

H. P. Loomis has taken over the in- 
surance agencies formerly held by Post- 
master E. L. Benson and the late O. E. 
Yocum at Galva, Ia. He now is agent for 
21 fire companies and seven other com- 
panies. 





WISCONSIN NOTES 


The David Vance Company at Milwau- 
kee has moved to suite 1004-1006 of the 
First National Bank building. 


George D. Greene, senior member of the 
firm of Greene Bros. & Hansen of Milwau- 
kee, died at his home last week. 


George Schmitz has opened an agency 
at Antigo, Wis. For three years he was 
with the Morris-Tradewell Agency, but 
more recently with Lawrence TeSelle. 

Mathias Reh, an insurance agent, pri- 
vate banker and steamship agent, who 
disappeared from Racine, Wis., recently 
is supposed to have gone to Europe. He 
left owing money to many people. 

A survey. of the fire hazard conditions 
in Superior, Wis., is under way by en- 
gineers of the National Board. The last 
report on Superior conditions, published 
seven years ago, was eulogistic of the sit- 
uation from the standpoint of fire fight- 
ing facilities and structural conditions. 

The Campbellsport, Wis., Mutual Fire 
passed its nineteenth milestone on Sept. 
18. Since its organization it has written 
over $33,200,000 of insurance and issued 
over 38,575 policies, paid for losses $147,- 
500 and has present assets of $35,000. A 


new office building was completed in 





Yeaton, Oshkosh, Wis. 


1913. 


public school line has been denied by the | 








CPRINGHELDEBSINS 


WESTERN DEPT, * CHICAGO AF. DEAN, MGR. 


The Springfield’s standing and character are too 

well known to need advertising. It has always 

stood for sound underwriting practices and its 

record is unsmirched by any sort of dalliance 

with annexes. 

Published’ sistees Youre ago, Janvary, 1808) 

“Tf the annex is impracticable, illegal and unjust, certainly no 
agent can afford to build up its business when it is likely to be 
closed out by the strong arm of the law. No sane agent can afford 
to place his expiratiors where he may find them some day in the 
hands of a business rival, making it necessary for him to fight for 
the renewal of every risk.” 











Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - $200,000 


ARTHUR J. DAVIS, - - - - Special Agent 


2033 Insurance Exchange, - CHICAGO 
ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 
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IN THE GREAT NORTHWEST 


!OWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 








SIOUX CITY MAN ARRESTED 





Arson Charges Made in Connection 
with Recent Fire Causing 
Loss of $30,000 





Persistent rumors that sensational 
developments were going to be the out- 
come of an investigation by the Iowa 
state fire marshal of conditions at Sioux 
City were verified in the arrest of J. L. 
Cohen on charges of arson. 

Cohen was indicted on two counts. 
One charges that Cohen set fire to the 
building in which he had his store, and 
the other charges that he set fire to 
the goods therein. He was released 
on bail of $1,500 in each instance. 

The Cohen fire occurred shortly after 
the destruction of the Grain Exchange 
building. The Cohen block was a 
three-story structure and the alarm 
was turned in by passersby at 9 o’clock 
in the evening. They declared that a 
tremendous explosion occurred and 
when the firemen arrived the store was 
in flames at both ends. Other stores in 
the same block were wrecked. . Fire in- 
surance men who adjusted the $30,000 
loss were responsible for getting the 
authorities interested. 

Cohen asserts his innocence and says 
he was calling upon a friend when he 
was notified by telephone that his store 
was afire. He says he arrived on the 
scene in time to assist in putting out 
the blaze. 





Premiums Down, Losses Up 


Premiums dropped and losses went 
up in Minnesota last year. The new 
report of Commissioner Preus shows 
that 1913 premiums were $8,613,595 as 
against $6,968,477 in 1912 and losses 
were $4,395,895 as compared to $4,045,- 
698 the previous year. The loss ratio 
jumped from 45 to 51 percent. 





Billy Ought to Go Further 


After standing pat for nearly a week 
in its refusal to allow the building of 
a wooden tabernacle for the Billy Sun- 
day revival within the fire limits, the 
Des Moines city council weakened and 
Billy will occupy his tabernacle on a 
vacant lot in the business section of 
Des Moines. 

In order to grant permission for this 
structure, the councilmen were forced 
to overlook several ordinances which 
they have hitherto enforced in a more 
or less desultory fashion. These in- 
clude the smoke, health, electrical and 
fire prevention ordinances. 

To dodge the fire prevention and 
building ordinances, the council has de- 
cided to amend them so as to remove 
this particular tract from the district 








Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


PENS 








Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 
soa Club Grill 
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Exclusively European Plan—$1.50 and upward 


WM. H. JONES, Manager 
farmerly Kitchi-Gamma Club 

















covered in the city statutes. The ordi- 
nance compelling the proper conduits 
for electric wiring will be complied 
with because the city electrical in- 
spector insists. Brick chimneys, how- 
ever, will not be erected for the sixteen 
furnaces in the tabernacle, and smoke 
ordinances will be forgotten. The 
toilets will be located outside the build- 
ing despite the city health ordinances. 

Rev. Billy teaches people to avoid 
fire, not to prevent it. He will fire his 
first blast in Des Moines early in No- 
vember. 





OLD ARSON CASE DISMISSED 


The famous Salem, Iowa, arson case, 
which has attracted attention in south- 
eastern lowa for three years, came to the 
surface again last week when the county 
attorney dismissed an indictment charg- 
ing Lem Davis of that town with the 
crime of attempting to burn the new 
church in that city. The county attorney 
alleged insufficient evidence, but left 
standing an indictment on the same 
grounds against Evan Davis. 

The men were indicted at the instiga- 
tion of the Farmers Mutual of Louisa 
county, which indicated its suspicion that 
the destruction of the old church was due 
to an incendiary. Later, when an attempt 
was made to destroy the new church, 
built on the site of the old, the company 
secured these two indictments. 





MINNESOTA NOTES 


Cc. C. Cross, formerly in partnership 
with Matt Phibbs, has started a local 
agency at Bimidji, Minn. 

A. E. King, formerly postmaster at 
Redwood Falls, Minn., has purchased the 
insurance agency of William B. Clement. 

An initial report has been made on the 
storage warehouse of the Cameron Trans- 
fer & Storage Company, at Minneapolis. 
Risk is only partly equipped, the protec- 
tion being credited with 50 percent. 


An original report has been made on 
the Crown Iron Works, between Tyler 
and Polk streets, Minneapolis. Risk is 
equipped with a Rockwood 1914 dry pipe 
sprinkler system calling for 70 percent 
protection credit. Line of insurance, 
$200,000. 

An original report has been made on 
the plant of the Excelsior & Fibre Manu- 
facturing Company, in rear of 1301-1315 
Stillwater avenue, St. Paul, Minn. Risk 
is equipped with International 1914 dry 
pipe sprinkler system, grading fair, and 
risk is pronounced fair as a whole. 

Report on the woodworker of thé 
Puffer-Hubbard Manufacturing Company, 
southeast corner of Twenty-sixth street 
and Thirty-second avenue south, Min- 
neapolis, shows the Rockwood 1911 dry 
pipe sprinkler system grading fair or 
worth 70 percent protection credit; insur- 





ance, $100,000. 
DAKOTA NOTES 
W. M. Carr of Aberdeen, S. D., has 


moved to Montana, having taken the state 
agency for the German American some 
time ago. 


A new rate book has just been pub- 
lished for Aberdeen, S. Dak. Owing to 
favorable loss record, 33% percent reduc- 
tion from published estimates is recom- 
mended. 


J. W. Costlebury has been arrested at 
Reliance, S. D., for failing to turn in to a 
company money collected for insurance. 
It is also charged that he wrote checks 
on banks in which he had no funds. 


The St. Paul Mutual Hail and Cyclone 
has come in for a blast from Commis- 
sioner Taylor of North Dakota. He states 
in a recent bulletin that the company is 
writing business without a license and 
is not meeting claims in the state. 





IOWA NOTES 


Joseph H. Kuhns, a well known local 
agent at Waterloo, Iowa, is dead. He 
was 76 years of age. 


Building Inspector Henoch at Sioux City 
has turned his attention to the school 
buildings in that place and is making an 
investigation into their safety from fire. 
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RULES ON COTTON INSURANCE 





Licensed Companies Only May Write 
on Texas Warehouses—Limited to 
10 Percent 


Under the permanent warehouse and 
marketing bill passed by the Texas leg- 
islature the contents of such ware- 
houses must be insured in regularly 
licensed companies. It is also stipu- 
lated that no stock company shall have 
at risk on any such warehouse and con- 
tents over 10 percent of its combined 
capital and surplus, except on cotton 
and grain. More than 10 percent may 
be written, under the provision, but it 
must be reinsured down to 10 percent. 

A protest has been filed with the 
Texas insurance commission against 
the rate charged farmers for cotton 
on premises. Secretary of State F. C. 
Weinert says that $3.50 is too high 
when the same cotton in public yard is 
insured at $1.84. 





Makes a New Hazard 


The popular “Buy-a-bale” movement 
is worrying the Texas fire insurance 
commission because of the increased 
fire hazard caused by the storing of the 
bales in front of large buildings and 
many places of business. The bales 
are taken care of in the rates, but the 
adjacent property is not. Some few 
merchants roll their bales into their 
stores at night, and this is absolutely 
forbidden by their policies. Such act 
really voids the policy, but the ques- 
tion has not arisen as yet. No fires in 
stores have occurred up to this time, 
though several bales have burned on 
the sidewalk. In such cases they are 
pushed into the street and no danger 
results. The bales are splendid targets 
for the street urchins and their ever 
present cigarettes. 





Bagley Disposes of Interest 


Elmer F. Bagley at Topeka, Kan., 
has sold his interest in the White In- 
surance Agency Company of that city 
to J. H. White of the agency company. 
Mr. Bagley has also resigned as secre- 
tar and treasurer of the Topeka Mutual 
Live Stock and Central National Mu- 
tual Hail of Topeka. J. H. White be- 
comes treasurer of both companies and 
L. B. Hamilton becomes secretary. The 
Topeka Mutual Live Stock completed 
its first year on Sept. 1 with a loss ratio 
of a little less than 40 percent. Mr. 
Bagley states that he is leaving his 
connection with the best of feeling and 
resigns on account of a deal made with 
a fire company, which will be an- 
nounced later. He expects to retain 
his connection with the Grain Growers 
Hail Insurance Company of Topeka as 
secretary-treasurer. 


BIG LINE ON COLLEGE 


Resolutions calling for $450,000 fire in- 
surance and a like amount of tornado in- 
surance on the buildings of the Okla- 


at Stillwater, Okla., were passed by the 
board of agriculture of that state, at its 
last meeting. The resolution called for 
erty valuation. 


lege teaches electrical engineering, the in- 
surance rate on the buildings is way above 


normal because the companies claim that 
the electrical wiring is defective,” said 
Frank Gault of the agriculture board. 





WOULD INCREASE CITY TAX 


The chamber of commerce of Mexico, 
Mo., has recommended to the city council 
the raising of the municipal tax charged 
to each insurance company doing business 
in that city from $15 to $100 a year. The 
companies are offering to reduce insurance 
rates in all cities and towns in which the 
claim to municipal taxes is relinquished. 
Many have complied. The Mexico organi- 
zation says that the reduction offered is 
not sufficient to compensate the city for 
the loss of the taxes. 





NEWSPAPERS ‘PREACH CARE 


Inspectors have been scheduling the 
new rates in Bentonville, Ark., and the 
press is calling upon the property owners 
to cooperate in reducing the fire hazard 
as much as possible so that the insurance 
rates may be kept down. “A little care 
would save the business men hundreds of 
dollars,” say the Daily Sun. “The in- 
spector intimates increases in some risks 
because of the carelessness or indiffer- 
ence of property owner.” 


SUES ON LIGHTNING CLAIM 


W. G. Turner, an extensive owner of 
property in Fort Worth, Tex., has filed 
suit against the Northwestern National 
and the German American on tornado pol- 
icies held by him on a three-story build- 
ing in the business section of Fort Worth, 
which he alleges was struck by lightning 
and damaged to the extent of $10,000 on 
July 24 of this year. 

The building, which was an old one, 
had been condemned before it was struck 
by lightning, according to inspectors of 
the city building commissioner’s depart- 
ment, and is now being torn down. 


TWO CASES DISMISSED 


Because the property burned was al- 
leged in the indictment to have belonged 
to Mrs. C. T. Barnes, instead of to her 
husband, which the Texas statute re- 
quires in all cases where the husband is 
living, the indictment against Mrs. M. E. 
Rather of Fort Worth, charged with at- 
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tempted arson, has been quashed by the 
district court. 

Another Fort Worth arson case, that 
against T. H. Hassell, charged with com- 
plicity in the burning of his drug store a 
year or more ago, has been dismissed 
because of the death of Chris Arnold, the 
principal witness for the state. 





Missouri Agency Appointments 


American—E. N. Ewin, Joplin; 
Klumpp, Rich Hill. 

Buff. Ger.—W. H. Overbeck, St. Louis. 

Citizens—R. A. Sisler, Dexter. 

Connecticut—F. A. Taylor, Butler; J. W. 
Garner, peqneeen; Bowyer & Flood, Lin- 
neus; H . Slade, Ellington; Atterbury & 
Forsyth, Madison. 

Concordia—S. F. Conley, Columbia. 

Continental—L. F. Hert, California. 

Firemens—J. L, McCoy, Clarence. 

Fire Assn.—D. H. “Metcalf, St. Louis. 

Ger. Amer.—Lane & Young, Joplin. 

Hanover—J. F. Roelofson, Maryville; Benj. 
Hayes, Jr., Salisbury. 

Hartford—R. A. "Sister, Dexter; G. T. Stur- 
giss, Edgerton; S. . Osterhout, Hannibal; 
Allen Boyer, Hemple; J. A. McCune & Son, 
Louisiana; A. S. Jayne, Monroe City; G. W. 
Finn, Seligman; J. G. Kerens, St. Louis; B. F. 
McCary, Washburn. 

B. Bohon, 


North Amer.—-A. 
1. E. Porter, Skidmore. 
State of Pa.—C. i. Grace, Chillicothe. 
Iowa State—R. M. Clayton, Hannibal. 
London—A. W. Duff, Neosho. 
ah Coml.—J. T. Daniel, St. Louis. 

W. Natl—Kenney & — Land Co., 
Butlers W. W. Barnes, Paris; R. C. Kaercher 
and R. J. Hickel, St. Louis; C. H. Grace, 
Chillicothe; L. W. Pearce, Cartha 

Netherlands—C. H. Grace, Chi licothe. 
National—Dye & Fuller, Cronogo; A. W. 
Duff, Neosho; W. C. Green, Green City; H. F. 
Wolters, St. James. 

Nord-Deutsche—J. T. Gentle, Vandalia. 

M.—A. W. Duff, Neosho. 

Security—C. L. Stanley, Charleston. 
Sun—A. W. Duff, Neosho. 
Western, Ont.—J. A. and T. W. 
Louisiana. 


Henry 


Harrisonville; 


McCune, 





MISSOURI NOTES 


B. C. Stevens, a real estate and insur- 
ance man at Clayton, Mo., near St. Louis, 
has filed an assignment giving his assets 
as $184,500. Many purchasers of mort- 
gage notes from the Stevens’ office believe 
they have lost their entire savings. 

James E. Vincil, since 1909 secretary 
of the L. H. Phister & Co. agency at 
Kansas City, Mo., was killed by an auto- 
mobile Friday evening. The motor car 
hit Mr. Vincil as he was walking from a 
street car to the sidewalk near his home. 
Mr. Vincil was 60 years old. 





TEXAS NOTES 


Sabinal, Tex., is to receive a reduction 
in its key rate as a result of installing a 
hook and ladder truck in its fire depart- 
ment. 

The efficiency of the sprinkler was 
demonstrated last week in the Temple 
Candy Company factory at Temple, Tex. 
A large caldron of candy boiling over a 
coke fire was overturned and the flames 
leaped to the adjoining material. A 
sprinkler overhead burst and the only 
loss, says the company, “is the loss of a 
sprinkler.” 





J. C. Faleoner and C. L. Edwards have 
formed the firm of Falconer & Edwards 
and purchased the insurance business of 
the Mark Maxwell Co., Kansas City, Kan. 
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WORK ON KENTUCKY MEASURE 





Fire Insurance Commission Getting 
Ready—Chairman Barrett Opposed 
to Valued Policy Law 





H. P. Barrett, chairman of the Ken- 
tucky insurance commission which is 
investigating fire insurance laws for 
the purpose of suggesting changes to 
the state legislature in 1916, was in 
Louisville last Saturday and discussed 
the situation informally with a number 
of fire insurance men. Mr. Barrett has 
declared himself to be against the 
valued policy law and the men respon- 
sible for arson, and that he believed 
the valued policy law has much to do 
with furnishing an incentive for crimes 
of this kind. He has also indicated 
that he would be very much in favor ot 
a contingent commission arrangement, 
to be determined by the total opera- 
tions of an agency, and not confined 
to any one company. 

At the request of Mr. Barrett, 
Colonel W. H. Wheeler, general agent 
for the Home of New York in Ken- 
tucky and Tennessee, recently wrote a 
letter setting forth his personal views 
regarding conditions in Kentucky and 
making recommendations. Among the 
latter were the repeal of the valued 
policy law, the enactment of a stand- 
ard policy contract, reduction in taxa- 
tion and other changes. Colonel 
Wheeler estimated in his letter that 
over 25 percent of all original fires in- 
volving any considerable property loss 
in Kentucky are the result of arson, 
due to the valued policy law. 

Mr. Barrett and the other members 
of the commission are preparing to 
buckle down to real work, having just 
returned from the commissioners’ meet- 
ing at Asheville. 





Will Hold a Joint Meeting 


It is stated that the Kentucky com- 
mittee that has charge of affairs in that 
state for the companies will likely meet 
the state commission that was appoint- 
ed to investigate fire insurance in the 
state in New York about the mid- 
dle of October. A request has come 
from the commission that such a meet- 
ing be held in order that a survey of 
the field may be made. E. G. Richards 
of the North British has resigned from 
the committee and the other members 
will appoint his successor. 





Change in Hail Methods 


A change in the methods of adjusting 
tobacco hail insurance losses will be 
proposed at the meeting of the bureau 
organized by companies writing this 
class in Kentucky. The meeting will 
be held within the next sixty days, as 
the season is about over, showing 
losses for the companies on their sec- 
ond year’s experience. 

At present the liability limits are $50, 
$75 and $100 per acre, depending on the 
maturity of the crop. Instead of set- 
tling the loss on a percentage basis, 
however, it has been necessary to pay 
according to the actual damage. Thus, 


if a 50 percent loss on tobacco carrying 
a valuation of $200 per acre has been 
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suffered, the adjustment in many cases 
has been practically on a total loss 
basis, as far as the insurance is con- 
cerned. 

The plan proposed is to change the 
policy form so as to make it clear that 
the grower is a coinsurer with the com- 
pany, and enable the percentage idea to 
be used without friction. Increasing 
the rate and increasing the maximum 
insurance written are also proposed as 
means of relieving the situation. 





To Name Southern Manager 


President Faymonville of the Fire- 
man’s Fund has gone to Atlanta to 
appoint a southern manager to succeed 
the late E. S. Wilson. Mr. Faymon- 
ville attended the Western Union 
meeting at Niagara Falls. He will 
go home direct from the ‘south. 


, WILL TAKE SELECTED RISES 


It has developed that a number of fire 
insurance companies which do not ordi- 
narily write tobacco in barns in Kentucky 
have decided to accept some select busi- 
ness of this kind in a restricted territory. 
Those which have let down the bars are 
agreeing to handle risks in central Ken- 
tucky, in the Lexington district. While 
very few companies, compared with the 
total, are touching tobacco prior to its de- 
livery to the warehouse, it is conceded 
that conditions in the Burley districts 
around Lexington are favorable. 





GIVING EXCELLENT RESULTS 


The new plan whereby the Kentucky 
Actuarial Bureau is supplying the state 
insurance board at Frankfort with reports 
of all defects which cause increase in 
rates is pronounced by the board to be 
giving excellent results. . Ruby Laffoon, 
chairman, reported that over 400 improve- 
ments have been made as the result of 
correspondence with owners by the board 
following filing reports by the actuarial 
bureau, resulting in reduced rates for the 
assured and better risks for the com- 

ies. Clem E. Wheeler, manager of the 
ureau, also expressed satisfaction with 
the results. 


KENTUCKY NOTES 


It is reported agents at Paris, Ky., have 
charged in excess of 15' percent commis- 
sion on the public automobile garage of 
Prichard & Ball, northeast corner of 
Fourth and Pleasant streets. 


Hywel Davies, business manager of 
Kentucky University at Lexington, has 
had insurance for $360,000, on the build- 
ings of the institution, written for a term 
of three years from May 10, last, when 
policies for one year were written. 


J. Russell Barret, a member of the 
well known Louisville agency of John J. 
Barret & Son, died at his home at An- 
chorage, near Louisville, last Saturday 
morning. He was stricken with an acute 
attack of Bright's disease earlier in the 
week. Mr. Barret was 35 years old, and 
had spent his entire business life in the 
fire insurance agency, of which his father 
is the head. The Louisville board met 
Saturday morning and adopted appro- 
priate resolutions. 








GENERAL SOUTHERN NOTES 


Cc. W. Orr, manager of the southern de- 
partment of the Newark Fire at the home 
office died a few days ago. 


J. Ross Burns has purchased a third 
interest in the business of Ferrell & Lips- 
comb at Columbia, Tenn. 

The fire loss report for Birmingham, 
Ala., for August shows the insurance loss 
for the month totaled $18,346, while the 
total uninsured loss was $1,636.43. 


Russell B. Steele, one of the owners 
and a member of the faculty of the Old 
Dominion Academy of Reliance, Va., is 
charged with arson. It is alleged that he 
burned one of the academy buildings that 
was over insured. 





“Duel agencies,” is the way one agent 
purposely spells it. 





The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $27,000,000 


Hamburg-Bremen 


Sire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 








United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 


Entered United States in 1858 





Pacific Coast Department: 
McDONALD & MILES, Manager 


340 California St., San Francisco, Cal. 








AGENTS WANTED IN UNREPRESENTED POINTS 














MOUNTAIN AND COAST FIELD 


BANKER PLEADS HIS GUILT 








Confesses to Burning the Hotel Ben 
Lomond Near Santa Cruz a 
Few Months Ago 





C. A. Cooper, a banker of Sanger, 
Cal., and Ellsworth Beeson, his part- 
ner, have pleaded guilty to the charge 
of burning the Hotel Ben Lomond, 
near Santa Cruz. The hotel was totally 
destroyed by fire a few months ago un- 
der suspicious circumstances and 
Cooper, Beeson and two confederates 
were placed under arrest. Insurance 
placed immediately prior to the burn- 
ing of the hotel with the Continental, 
Rochester German and National Union 
to the amount of $17,000 was held up 
pending a thorough investigation of the 
fire and consequently will be saved the 
companies. The culprits are liable to 
a fine not exceeding $5,000 or a term in 
jail not to exceed two years. 





Protest Against Gasolene 


Secretary E. F. Mohrhardt of the 
Pacific Board has written a letter to 
the San Francisco supervisors vigor- 
ously protesting against the increase in 
the number of garages and gasolene 
supply stations in the business district 
of the city. A readjustment of fire 
insurance rates must necessarily follow 
if pending permits are granted. 





Directed From Home Office 


Sexton & Lloyd, promoters of the 
Rocky Mountain Fire at Great Falls, 
Mont., who have been the general 
agents since the company was licensed 
have given up their contract and the 
company hereafter will be directed by 
the home office force. 





To Name Coast Manager 


Vice-President Neal Bassett of the 
Firemans of New Jersey will leave in 
a few days for San Francisco. Mr. 
Bassett goes to the coast to select a 
new manager of that section to succeed 
the late C. H. Ward. 





PACIFIC COAST NOTES 


c. J. Stovel of San Francisco has been 
appointed Pacific Coast general agent of 
the Commercial Fire of Washington. 

Robert W. Neal, publisher of the “Pa- 
cific Underwriter,” recently succeeded in 
capturing the Republican nomination to 


the California assembly, winning over a’ 
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field of five contestants in the twenty- 
seventh district. 


The Tacoma and Seattle local boards 
held a joint picnic Sept. 19. There was a 
ball game between the teams of the two 
organizations. 


Bugene W. Dawes has entered the local 
business at Bozeman, Mont. He has had 
an extensive experience in various 
agencies throughout the middle west. 


R. Buchanan has purchased William 
Royall’s interest in the Murray & Royall 
agency at Silver City, N. M. he new 
firm of Murray & Buchanan has also 
taken over the agency of Arthur Foster. 


While the receipts of the Oregon in- 
Surance department have been steadily 
growing, the disbursements have been in- 
creasing during the past three years. In 
1911 the income was $94,620; in 1912, 
$110,766, and in 1913, $119,130. The ex- 
pense in 1911 was $14,925; in 1912, $12,- 
948, and last year, $11,675. 


DARST ELECTED HEAD 
OF THE COMMISSIONERS 


(CONTINUED FROM PAGE 1) 


attention to business while the conven- 
tion was tn session. 


High Points of the Convention 


The high points of the convention 
really were the adoption of two re- 
ports by the committee on fraternals 
in the life insurance section and the 
report of the committee on uniform re- 
port blanks and classification of haz- 
ards and losses, in the fire section. 
Virtually every other major proposi- 
tion was put over to the December 
meeting in New York, which probably 
will convene the first of the month. 


Acquisition Cost 


Wednesday night’s session was a 
brief one, only two of the four papers 
scheduled being presented. These were 
by Commissioner Alvin E. Hebert of 
Louisiana on the “Acquisition Cost of 
Fire Insurance” and Commissioner S. 
Epsteen of Colorado on “Cost’of Mis- 
cellaneous Insurance.” Mr. Hebert 
declared that the “preferred risk” is 
prima facie evidence of discrimination, 
and that differentials in agents’ com- 
missions based thereon are unjust and 
burdensome. No commission to an 
agent, he said, should be more than 15 
percent, and he intimated, although in 
very general terms, that a major part 
of the agent’s commission should be 
based on the profits of his agency from 
the underwriting standpoint. 

Action was deferred on the report of 
the committee on fire rates until the 
December meeting. 


Two Papers Read 


Papers of the day were “Combina- 
tion Policies,” by Commissioner Frank 
Hasbrouck of New York, and “Fire In- 
surance and the Prevention of Fire 
Waste,” by Commissioner C. F. Nesbit 
of the District of Columbia. Mr. Has- 
brouck’s paper was a brief sketch of 
the different lines of coverage allowed 
either to a company or in an individual 
policy under the New York law. Mr. 
Nesbit cited the supreme court de- 
cision in the Kansas case as making 
the demarcation between private and 
public rate-making, and advanced the 
idea that scientific public rate-making, 
which he declared did not necessarily 
mean government rate-making, would 








go far to bring about effective fire 
prevention. 


Fire Waste at a Standstill 


He declared this is evident in the 
fact that the national fire waste has 
been held virtually at a stand for the 
last five years, notwithstanding increase 
in values incident to development of 
the country. He also took strong 
ground in favor of some form of con- 
tingent commission for agents, de- 
claring that the present system does 
not develop underwriters, but mere 
premium getters, which is an incentive 
to loose insurance and increased fire 
waste. 

National Loss Bureau 


The report of the committee on uni- 
form blanks and classifications, em- 
bodying the second report of the ac- 
tuarial committee to the executive com- 
mittee of the National Board and the 
report and indorsement of the Fire 
Marshals’ Association of North Amer- 
ica, was adopted without dissent. It 
includes a list of 704 classified hazards 
and 27 classified causes of fire, some of 
which are subdivided, and embodies the 
provision for a central national loss 
bureau, to which all fire losses shall 
be reported for the use of all the com- 
panies. The fire marshals expect to 
cooperate by reporting uninsured 
losses, which the National Board 
bureau would not otherwise receive. 


Buy-a-Bale-of-Cotton 


An interesting incident of Wednes- 
day night’s session developed in con- 
nection with the buy-a-bale-of-cotton 
movement, now being engineered from 
New Orleans. The commissioners 
were asked to lend their support to the 
movement, citation being made of the 
fact that a Maryland company had 
bought 1,000 bales of cotton, to be 
“listed among its assets.” Mr. Button 
of Virginia suggested that as the to- 
bacco farmers of the country—of whom 
he admitted that he is one—also are 
suffering financially as the result of the 
European war, it might be well to in- 
clude a resolution to “buy-a-bale-of- 
tobacco” also, so he asked that the 
correspondence be sent to the execu- 
tive committee. Subsequently the com- 
mittee reported a resolution, which was 
adopted, that the commissioners could 
not countenance anything which would 
tend to complicate the financial affairs 
of the companies, although the per- 
sonal sympathies of the members were 
voiced for the purpose of the move- 
ment. Mr. Mansfield of Connecticut 
asked to be registered as voting against 
even the expression of personal sym- 
pathy, which was done. 


Underwriters Agencies 


Among the resolutions adopted were: 


That the subcommittee of the laws and 
legislation committee charged with draft- 
ing a bill for the regulation of under- 
writers’ agencies consisting of Joseph 
Button, Virginia; J. T. Winship, Michi- 
gan; Samuel McCullough, Pennsylvania, 
be continued that it may finish its recom- 
mendation to the National Convention of 
Insurance Commissioners at its Decem- 
ber meeting. 

That the subcommittee, consisting of 
Commissioners H. L. Ekern, Wisconsin; 

T. Winship, Michigan, and_ Charles 


Johnson, by his deputy, Samuel McCul- 
lough, Pennsylvania, which has hereto- 
fore presented a tentative uniform Dill 
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for the organization and operation of mu- 
tual fire companies be requested to again 
meet with the National Convention of 
Mutual Fire Insurance Companies at its 
annual meeting commencing Sept. 21, 
1913, at Columbus, Ohio, for the purpose 
of perfecting for the December meeting 
of the National Convention of Insurance 
Commissioners its recommendations for 
this legislation. 

That the subcommittee of the laws and 
legislation committee has been appointed 
to draft a uniform bill for the licensing 
and establishing qualifications for insur- 
ance agents consisting of F. H. McMaster, 
South Carolina; Robert J. Merrill, New 
Hampshire; Burton Mansfield, Connecti- 
cut; J. A. O. Preus, Minnesota, ex-official, 
and present the same to the full commit- 
tee at the December meeting of the Con- 
vention with the view also of having it 
adopted by the Convention at that time. 

Secretary of State Bryan appeared 
before the convention, and the sub- 
stance of his talk can be found in the 
convention story in Part II of this 
number. 


MUTUAL COMPANIES HOLD 
ANNUAL CONVENTION 


(CONTINUED FROM PAGE 1) 


The general association is an admirable 
thing and should be maintained in full 
effect for consideration of the general 
problems common to all; but if it were 
divided into sections corresponding to 
the various classes, each with a portion 
of the meeting assigned to it for con- 
sideration of its own peculiar problems, 
the value of the association would be 
greatly increased and a large number 
of companies undoubtedly would be at- 
tracted to its membership. 
All Insurance Is Mutual 


Apparently there is little appreciation 
of the fact that all insurance is essen- 
tially mutual, and that its various 
forms, classified in the fire line as stock 
and mutual, are both none-the-less mu- 
tual, and that instead of being antago- 
nistic to each other, they are even more 
than supplementary; they are comple- 
mentary to each other. The mutuals 
are not alone in failure to recognize 
this fundamental fact; the stock inter- 
ests are equally lacking, and out of this 
failure grows the antagonism and mu- 
tual antagonism which is the salient 
feature of the situation. 


Mutuals Essentially Conservative 


The value of the suggestion for in- 
creased financial strength, to be avail- 
able in concentrated form for large op- 
eration, becomes apparent in connec- 
tion with this thought. The mutuals 
are essentially conservative; they have 
been the pathfinders in fire prevention 
and are its leading exponents today, 
even though the stock companies are 
narrowing the lead between them. If 
this conservatism and the conservation 
activities which are the chief expres- 
sion of its influence could be made gen- 
erally effective in the larger field to be 
made possible by greater resources, the 
mutuals undoubtedly would then fur- 
nish a balance wheel for the insurance 
machinery of the entire country which 
at present it is not able to furnish, and 
with the consequent adoption of more 
conservative methods by all insurance 
companies, which would result gener- 
ally in sounder indemnity at smaller 
cost, much of the opposition to cor- 
poration insurance, now fanned by the 
politicians and seized on by the social- 
istically inclined, would disappear. 


President’s Address 


President C. F. Mingenback of Mc- 
Pherson, Kan., called the meeting to 
order with nearly 200 members and 
visitors present in the assembly room 
of the Virginia Hotel. Following brief 
addresses of welcome on behalf of the 
city and state and a response by E. C. 
Mercer of Rochester, Ind., President 
Mingenback read the presidential ad- 
dress. He reviewed the progress of the 
year which he described as a period of 
growth, and then laid especial emphasis 
on the necessity of uniform laws if the 
stability of the insurance fabric is to 
be assured. He spoke strongly in favor 
of federal instead of state regulation, 








but said the 44 states, with their 44 va- 
rieties of regulation, would be loath to 
relinquish the present system, with its 
attendant large revenues for the state 
treasuries. 


Prof. J. W. Smith’s Address 


Prof. J. Warren Smith, section direc- 
tor of the U. S. Weather Bureau at Co- 
lumbus, presented an interesting pa- 
per on lightning and lightning rod pro- 
tection, including many statistics gath- 
ered by him from reports by hundreds 
of insurance companies writing farm 
business and fortified by many authori- 
ties, showing that the established effi- 
ciency of lightning rods is relatively 90 
percent. While theoretically iron is the 
proper material to use, in practice he 
said the copper rod is most efficient 
and satisfactory. Especial emphasis 
was laid on proper installation, and 
particularly proper grounding, coupled 
with effective maintenance. 


Arthur I. Vorys’ Talk 


The afternoon opened with an in- 
formal address by Arthur I. Vorys, 
former insurance superintendent of 
Ohio, on legislation. Mr. Vorys de- 
cried the socialistic tendency mani- 
fested in the legislation of the day, and 
said this would be accentuated by the 
Kansas rate decision by the United 
States supreme court, which he said in 
effect threw down the bars so that the 
selling price of every commodity in the 
country that enters into the cost of 
living can be regulated by the state. 
Taking up the assumption that work- 
men’s compensation is a _ legitimate 
function of government, he said that if 
that is the case, then why not every 
other kind of insurance? The decision 
cited, he said, not only broke down the 
safeguards around the right of private 
contract, but also opened the way for 
general entry by the states into ordi- 
nary business. 


G. A. A. Pevey Speaks 


O. M. Thurber of Chatfield, Minn., 
was scheduled for an address on “Fire 
Prevention and Insurance,” but was ab- 
sent, and his time was taken by G. A. 
A. Pevey, Boston, general counsel of 
the Massachusetts mutuals, who out- 
lined the fire prevention work being 
done in the east and the difficulties 
which often beset those trying to ac- 
complish real results, and by Capt. 
Paul Mason, editor of “Fire Protec- 
tion” of Cincinnati, who emphasized 
the mutuality of all insurance and 
pointed out the efficacy of the mutual 
idea in fire prevention. 

State Insurance 


G. F. Ingham, Towanda, Pa., editor 
of the “Mutual Insurance Journal,” 
spoke at length on state insurance, 
which he declared is not only a possi- 
bility but a probability. A large por- 
tion of the responsibility for this state 
of affairs was ascribed to the methods 
employed by the stock companies and 
to the burdens imposed on the assured 
by the commission-paid agency sys- 
tem. Elmer H. Dearth, former com- 
missioner of Minnesota, now secretary 
of the Michigan Mutual Workmen’s 
Compensation Insurance Company of 
Detroit, spoke on the mutual idea in 
workmen’s compensation. He declared 
this idea is essential to the perfect op- 
eration of any workmen’s compensation 
act, and that in no other way can the 
highest degree of efficiency be devel- 
oped. 

Farm and class conferences were 
held in the evening. 


Notables In Attendance 


Among the attendants on the mu- 
tual insurance convention at Columbus 
are Arthur I. Vorys, former insurance 
commissioner of Ohio; G. W. Stein- 
man, secretary of the Midland Mutual 
Life and John W. Crooks, independent 
actuary, both former examiners in the 
department; Elmer H. Dearth, former 
commissioner of Minnesota, now secre- 
tary of the Michigan Mutual Work- 
men’s Compensation of Detroit; J. A. 
O. Preus, insurance commissioner of 
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Minnesota, and S. W. McCullough, dep- 
uty commissioner of Pennsylvania. 


Ohio Mutuals Organize Union 


Representatives of twelve Ohio com- 
panies met last night and organized the 
Ohio Mutual Union with C. A. L. Pur- 
mort of Van Wert chairman. Quarterly 
meetings will be held and plans are 
being laid for the inauguration of a 
publicity campaign. This morning the 
union met again and adopted a resolu- 
tion on the recent death of Charles A. 
Ross, secretary of the Western Mutual 
of Urbana. 

At the farm conference held last 
night, Professor Smith’s paper was the 
basis of a long discussion, which re- 
sulted in the appointment of a special 
committee to investigate questions of 
material, methods of installation, main- 
tenance, etc., to report at next year’s 
convention. 


Not Liable for Income Tax 


This morning’s session opened with 
a presentation of the federal income 
tax law as applied to mutuals by G. A. 
A. Pevey of Boston. 
law, methods of application and effect 
of operation. The discussion which 
followed seemed to indicate that most 
of these companies are not liable to 
the tax and that if they would make 


proper return of the fact they would | 
imposed for | 


also escape the fine 
dereliction. 


Mr. Pevey probably will be chosen as | 
counsel to take up the questions in- 


volved at Washington. 
Protest Against Jones Bill 


J. C. Adderly of Chicago, president | 


of the Mutual Casualty Federation, dis- 
cussed the Jones-Carter and Byrnes 
bills, pending in Congress, denying to 
insurance companies the right to use 


the mails to solicit business in states 
where they are not licensed. He inti- | 


mated that, while neither stock nor 
mutual insurance is mentioned, it is in- 
tended to enforce them only against 
the mutuals. A resolution of protest 
introduced by Mr. Adderly was 
adopted. It declares that stock insur- 
ance agents, paid on commission basis, 
are the only persons to benefit by this 
legislation. 
Farm Schedule Successful 


A. M. Welch, president of the Fitch- 
burg (Mass.) Mutual, discussed the fire 
prevention work of the Massachusetts 
farm bureau, showing that proper 
classification and study of farm fires 
with application of the remedy, had 


turned farm business from the loss to 
the profit side of the ledger. All farm 
buildings insured by the bureau com- 
panies are inspected and a modified 
system of schedule rating is applied, 
which has worked out successfully. 
The bureau gives credit for the instal- 
lation of chemical extinguishers, among 
other things, and is trying to induce the 





It outlined the | 


adoption of the credit by other mu- 
tuals. 
Tornado Moral Hazard 


J. B. Herriman, secretary of the 
Iowa Tornado Association, pointed out 
| the moral hazard in tornado insurance, 
| manifested in the difficulty in making 
|a reasonable settlement in cases of 
| overinsurance, which he said is com- 


| mon in the case of old buildings. 


To Reelect Present Officers 


The committee on nominations will 
report tomorrow morning favoring the 
| reelection of C. F. Mingenback, presi- 
}dent; L. W. Welch, vice-president; 
| Harry P. Cooper, secretary, and C. A. 
| McCotter, treasurer. 
| The committee on a uniform mutual 
| bill with which Commissioner Preus of: 
| Minnesota, Deputy Commissioner Mc- 
| Cullough of Pennsylvania and former 
| Superintendent Vorys of Ohio, is sit- 
ting, and is expected to submit a final 
revision of the mutual bill, which will 
go to the commissioners in December. 


Class Mutuals to Organize 


Class and farm mutual sections held 
| conferences this afternoon. The class 
| mutuals expect to form a permanent 
organization tomorrow. The annual 
banquet was held tonight. 
Commissioner Brian of Nebraska 
|and Commissioner Ekern of Wisconsin 
are on tomorrow’s program, and A. M. 
Best of New York will speak on “The 
Future of the Fire Insurance Business.” 





Committee Visits the East 


W. J. Carey, chairman of the com- 
mittee on return commissions of the 
National Association of Local Agents, 
and Louis J. Kohl who will have charge 
of the legal work of the committee, 
left Cincinnati this week for Phila- 
delphia where they will confer with 
Receiver Donaldson of the American 
| Union. The receiver has informed the 
committee that he is almost ready to 
| file a statement. In the statement will 
| be deducted the return commissions 
| and it will then be up to the local 
agents to file suit. 


| 
| 
\ 
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WESTERN UNION MEETING 


AT THE annual meeting of the WESTERN 
Union last week, there was no action 
taken that was along the line of con- 
structive legislation. The organization 
has been busy during the year in putting 
new rules and regulations into effect in 
Chicago, St. Louis and Milwaukee. The 
meeting just held did more in the line 
of correcting existing legislation rather 
than executing new measures. The or- 
ganization is a conserving as well as a 
constructive force, and the conservation 
principle was doubtless the one upper- 
most in the minds of the members at 
this time. 

The Western Union during recent 
years has been engaged in large con- 
struction work. It has put into effect 
many new plans for the benefit of the 
business. These have been in the na- 
ture of experiments and are being tried 
out. The main obstacle these days to 
even more successful achievement in the 
cooperative work of the organization is 
the lack of support from some com- 
panies: Greed for business and selfish- 
ness have played too prominent a part. 
Much more could be accomplished if the 
various companies would sink even a 
modicum of their intense competitive 
spirit and have in mind the highest good 
of the business as a whole. We forget 
too often that somewhat intangible yet 
very powerful factor, the general good, 
without which there would be chaos. In 
other words, some companies set aside 
their responsibility as contributors to 
the general good of the business and 
keep before them their own individual 
desires. 

The subject of sprinklered business, 
for example, is one of the most vexing 
ones before this legislative body. The 
main feature that is uppermost in the 
minds of many companies or syndicates 
is to get the business. Price is seemingly 
a minor consideration. This brings no 
end of discrimination and unfairness. 





‘There are no standards followed, no rules | 


and regulations that make for uniformity. 


There is just a mad scramble for busi- | 


ness. This is undermining a class that 
should receive standard treatment and 
practice. 
start was made toward some simple code 
of honor, some rules that may be regard- 
ed as fixed and which will govern com- 
pany practice, 

The election of P. D. McGrecor of the 
QUEEN as president insures a successful 
and conservative administration. He rep- 


Possibly at this meeting the | 





tion and yet is a man of progressive mold, 
who is not wedded to the past. Mr. Mc- 
Grecor is one of the forceful men of the 
business, whose charming personality and 
diplomacy go a long ways in inspiring 
confidence and keeping the angularities 
straightened out. The selection is a 
happy one. If cooperation along other 
lines is to be secured, the head of the 
organization must be a man who will 
draw all to his flag. Mr. McGrecor 
presents but few bristles to the world and 
yet is one who possesses no end of cour- 
age. 

One of the most hopeful signs of the 
meeting was the presence of five mem- 
bers of the WesTERN INSURANCE BUREAU 
in the lobby of the hotel and in the meet- 
ing when the large cities subject was be- 
ing discussed. It must have seemed 
strange to have seen President W. M. 
Patton of the NoRTHWESTERN NATIONAL 
actually sitting in friendly concourse with 
union members. This is a strong indi- 
cation of the harmonious spirit now man- 
ifesting itself in the west. The old days 
of internecine warfare, of class pitted 
against class, we trust, have forever dis- 
appeared. Companies these days see so 
much need of friendly and sympathetic 
cooperation that to hark back to the time 
when strife reigned recalls a time of 
business barbarism. 





MR. WYPER’S VIEWS 


VicEe-PRESIDENT JAMES WypeER of the 
Hartrorp Fire in that company’s most ex- 
cellent agency paper discusses with in- 
telligent insight the question of rate 
making and the tendency of the times 
for state governments to attempt to reg- 
ulate the processes. One observation he 
makes is frequently overlooked and this 
element calls for underwriting of the hi,h- 
est grade. We refer to his statement 
showing how risks of the same consiruc- 
tion and seemingly of the same character 
located in different sections show a varied 
burning ratio. 

Insurance commissioners viewing such 
risks from their point of view would de- 
mand equality of rates. Yet looked at 
from the inside and from the angle of 
experience, there should be credits or 
penalties for that intangible something 
that enters into the loss ratio. It may 
be climate, it may be the vagaries of 
the winds, it may be the soil, it may be 
the temper and traditions of the people, 
it may be public opinion, it may be this 
or that for which we find no specific 
item in the rating schedules. 

Yet the facts are apparent. The varied 
loss ratios are most palpable. Here comes 
in the opportunity for the discriminating 
sense of the underwriter. There is need 
for experience, good judgment, and an 
observation of conditions. The cause 
may be difficult to trace. 

Mr. WypeR points out that a careless 
builder in a community may materially 
affect the loss ratio, likewise, an incom- 
petent or ignorant electrician. Here are 
a hundred seemingly hidden mysteries. 

Some communities will not tolerate a 
firebug. The man who burns for gain is 
ostracized. He is regarded as a danger- 
ous citizen. Other localities are tolerant. 
If an assured gets the better of the in- 
surance companies, they alone are the 
losers, in the opinion of such people. 

To attempt, therefore, to legislate be- 


resents the best traditions of the organiza- | cause of too high rates without probing 





Personal Side of the 
Insurance Business 


Frank G. Snyder of Louisville, state 
agent of the Liverpool & London & 
Globe and most loyal grand gander of 
the Blue Goose, who has been at St. 
Luke’s Hospital, Chicago, for some 
time, unable to return to his home un- 
til this week. Mr. Snyder is very weak 
from intestinal trouble. His brother, 
Claude F. Snyder, manager of the 
Henry Clay Fire of Lexington, was in 
Chicago this week to assist in taking 
F. G. home. 


John Dale, the veteran manager of 
the Aetna Life at Omaha, Neb., and 
father of the Dale boys, who are well 
known field men, was attracted to the 
item published in last week’s issue ot 
THE WESTERN UNDERWRITER to the ef- 
fect that the Knecht Clothing Store at 
Kankakee, Ill., had renewed, a few days 
ago, a policy in the Phoenix of Hart- 
ford for the fiftieth consecutive year. 
Mr. Dale, while local agent at Kanka- 
kee, fifty years ago, wrote this policy 
for the first time. 





The European war has disturbed a 
number of the foreign insurance jour- 
nals. The “L’Argus,” published in 
Paris, has ceased its regular weekly 
publication and prints a_ greatly 
abridged edition monthly, most of its 
employes in the mechanical depart- 
ments having been called to the colors. 
The editors of “La Prime,” “La Se- 
maine,” “Le Moniteur des Assurances,” 
and “L’Agent d’Assurances,” are not 
performing military duty. The publica- 
tion of “L’Assureur,” of Brussels, has 
also ceased pending the war. 


President Fred R. Bigelow of the St. 
Paul Fire & Marine, who went to the 
other side to get his family who had 
been touring Europe and were caught 
in the net of the war, arrived on the 
Olympic this week. 


A feature of the Kentucky state fair, 
held in Louisville last week, was the 
contest for the stake offered by the 
commissioner of agriculture, J. W. 
Newman, who is also president of the 
Kentucky Livestock Insurance Com- 
pany of Louisville. The event was 
worth $3,000, and was the richest horse 
stake of the fair. In helping to en- 
courage the breeding of fine saddle 
horses Mr. Newman is strengthening 
one of Kentucky’s most important in- 
dustries. 


The Florida Fire & Casualty of Jack- 
sonville, Fla., having been reorganized 
and revamped, is now under the effi- 
cient management of Vice-President E. 
A. Grover. The appointment of Fred 
W. Vanderpool of the “Insurance 
Field” at Atlanta as Florida special 
agent indicates that the company in- 
tends to build about it resourceful 
young men. Mr. Vanderpool is a for- 
mer Florida man and knows the state 
well. 


W. J. Sonnen of “Chicago, state agent 
of the St. Paul, most loyal gander of 
the Illinois Blue Goose and well known 
horticulturist, has returned from his 
fishine trin in Wisconsin with Alexan- 
der Smullan, the Chicago local agent. 
Mr. Sonnen put on several coats of tan 
while angling. He believes that he has 
found the real fishing ground where 
the wall-eved pike rise to the bait as 
soon as it strikes the water. Mr. 











the cause invariably leads to results not 
contemplated by the legislators. Capital 
invested in fire insurance must have rea- 
sonable returns. If laws become so dras- 
tic that there is no profit capital wiil 
retire. 

Mr. Wyper urges the agents to be mis- 
sionaries of the true gospel in carrying 
to the people the underlying facts that 
govern fire insurance operations. 


Sonnen has a new stock of fish stories 
that he hands out which are verified 
by Mr. Smullan. 


Will the Scotch dominate the West- 
ern Union? It appears so. Apparently 
the other nationalities have been 
asleep at the switch and allowed the 
wearers of the kilts to carry away the 
sacred trophies. P. D. McGregor of the 
Queen is now president, and John Mar- 
shall of the Fireman’s Fund, vice-presi- 
dent, These are two typical represent- 
atives of the bonnie land and at the 
next meeting the ceremonies will be 
opened with a bagpipe band. 


Russell F. Hausmann, office manager 
for the Lawton-Byrne-Bruner Agency 
Company of St. Louis, has been ap- 
pointed to the chair of insurance in 
Washington University, St. Louis, 
which he will occupy jointly with 
Christopher J. Kehoe, who has been in 
the position for several years. 


C. H. Pingree, formerly a local agent 
and adjuster at Bloomington, Ill, who 
also served the Fidelity Underwriters 
as Illinois special agent, has reentered 
the business in connection with the 
local office of the Royal at Chicago as a 
broker. During the last year or so Mr. 
Pingree has been traveling for a St. 
Louis business house. 


C. H. Curley, special agent of the 
Canada National Fire in New Bruns- 
wick, is well known in Minnesota 
where he formerly traveled. Mr. Cur- 











Breaking in the | 
Raw Recruit 


“Breaking in a tenderfoot,” as 
applied to a new special agent in 
the field, is a task not relished by 
insurance companies, but it is one 
of the necessary duties attached to 
the business. The new recruit is 
generally too eager for business, 
regardless of quality or quantity. 
He naturally desires to “make || 
good,” and is therefore liable to || 
commit his company and perhaps | 
create havoc in the head office. If 
he is not familiar with the com- || 
pany’s practices he is liable to au- || 
thorize a line on a poor risk, or a | 

| 
| 








line on a good risk at a cut rate, 
or too much of a line on a good 
risk at the proper rate. 

Knowing nothing about the phys- 
ical hazard of a risk, much less 
the moral hazard, he is poorly | 
equipped to pass judgment, yet his | 
earnest desire for business may in- 
duce him to gobble up everything | 
in sight and leave it for the com- 
pany to fix up. For months it is | 
the company’s irksome task to | 
coach this youngster and drill him || 
in accord with the company tactics. | 
Sometimes it costs much and some- | 
times little, but it is a certain meas- || 
ure of expense at best and there is 
always cause for rejoicing at head- | 
quarters when the “tenderfoot” be- | 
gins to realize that he has lots to || 
learn and frankly acknowledges his | 
lack of equipment. | 














ley is a bachelor and while other field 
men are engrossing. themselves with 
domestic demands, he gives his leisure 
to photography. He always carries 
quite an outfit with him swung around 
his shoulder. The other day he was in 
a lobby of a hotel in one of the towns 
in his field when the local police chief 
arrested him on suspicion of being a 
German spy. It required much argu- 
ment on Mr. Curley’s part to convince 
the official that he was not engaged in 
army service of the enemy. 





When the Greeks heard Socrates speak 
they went away exclaiming, “What_ 4 
splendid orator.” When they heard De- 


mosthenes they cried out, “Let us g0 and 





fight against Phillip.” 
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CASUALTY AND SURETY NEWS 








SYMPOSIUM HELD ON 
COMPENSATION LINE 


Insurance Commissioners Conven- 
tion Had Its Annual Meeting 
at Asheville, N. C. 





MR. EPSTEEN’S ADDRESS 





Discusses the Cost of Miscellaneous 
Lines—Shows the Factor of Com- 
missions in the Item 
(PROM A STAFF CORRESPONDENT) 


Asheville, N. C., Sept. 19—At the 
meeting of the Insurance Commission- 
ers’ Convention here this week there 
was a symposium on workmen’s com- 
pensation Thursday. The session 
opened with a paper on the Massa- 
chusetts workmen’s compensation law 
by Commissioner Frank H. Hardison. 
It merely was an analytical presenta- 
tion of the development of the law, 
coupled with a statement as to its suc- 
cessful operation, and was followed by 
a symposium of experience in other 
states, of which the most noteworthy 
presentations were by Wallace D. 
Yaple, member of the Ohio Industrial 
Commission; William E. Stubbs, secre- 
tary of the New Jersey Liability Board, 
and John James, commissioner of in- 
surance in Utah. 

The insurance commissioners of Con- 











Surety Agents this 
week in annual eossien at White Sul- 
phur Springs, W. Va. The features 
and story of these conventions can 
be found in Part III of this issue. 




















necticut, t, Michigan, New York and Wis- 
consin also explained the operation of 
their respective laws. 


Presentation of Utah Plan 


Mr. James’ presentation of the Utah 
compensation plan was particularly in- 
teresting because it showed that Utah is 
attaining the same success without a 
compensation law that twenty-four 
other states are obtaining with twenty- 
four different kinds of law. The Utah 
plan was an individual development af- 
fecting the metal mining industry, the 
outgrowth of a plan adopted by the 
Owners and employes of one mine more 
than a score of years ago. Both em- 
ployers and employes contribute to 
the insurance fund in stated propor- 
tions, but the actual insurance is car- 
ried on by companies organized under 
State law for the purpose and care- 
fully regulated by the state. “So suc- 
cessful has been the result of this _ 
now statewide in its scope,” said M 
James, “that during the recent seunie 
nine strike, one of the most bitter and 
lcug continued in the history of the 
State, neither side had any criticism to 
offer as to the compensation plan or the 
pert the other side is taking in its 
maintenance.” 


Mr. Epsteen’s Paper 

Mr. Epsteen of Colorado, discussing 
the cost of miscellaneous insurance, 
gave weight to commissions as an im- 
portant factor in this cost. He said, 
however, that it is impossible to fix a 
maximum cost of getting business as 
applied to any company. The solution, 





he said, lies in fixing a maximum or top- 
cost limit for each line of business writ- 
ten by a company. Extravagance in 
getting business already had driven a 
number of companies into financial dif- 
ficulties, while others are approaching 
that stage. Care must be exercised, 
therefore, in devising means to bring all 
within the field of careful management 
and economical operation. 


Insurance Supervision 


The evening session was given over 
to papers by the commissioners of New 
Hampshire and West Virginia on the 
“Sphere of Activity of An Insurance 
Department.” Some of the thoughts 
developed had a humorous cast, but the 
following outline may be given as sum- 
marizing the development of state 
supervision: First, to prevent fraudu- 
lent insurance, whereby policyholders 
were robbed without redress; second, 
to curb questionable insurance opera- 
tions, out of which grew the licensing 
of agents as well as companies; third, 
as a means of raising revenue by taxa- 
tion and license fees; fourth, to improve 
the quality of insurance and the char- 
acter of both companies and agents by 
cooperation in regulative measures. 


Paid by Policyholders 


In connection with the third it was 
pointed out that while there is still a 
legislative tendency to increase the bur- 
dens of taxation, there is developing to 
offset it the knowledge that such taxes 
and fees are paid by the policyholders 
and that therefore they should be no 
higher than the average of present 
rates, and probably not above 2 per- 
cent. 

Mr. Darst of West Virginia was the 
only one to analyze the effect of taxes 
on rates. He said that as policies are 
loaded to cover the cost of taxation, 
there should be no remission of taxes 
unless premiums are reduced by the en- 
tire amount of the remission granted. 


Uniform Casualty Bill 


The committee on laws reported 
“that the uniform mutual casualty bill 
prepared by the subcommittee of the 
laws and legislation committee be 
printed in the annual report, and dis- 
cussion upon the same be invited in or- 
der that it may, in its present or amend- 
ed form, receive the indorsement of 
the convention at the December meet- 
ing in New York.” 





COREY WITH EQUITABLE ACCIDENT ' 


Horace W. Corey has been appointed 
manager in charge of the central depart- 
ment of the Equitable Accident with 
offices at 150 Nassau street, New York. 
Mr. Corey has had long experience as an 
organizer in the industrial field, having 
been associated with the Great Eastern 
Casualty for several years, when that 
company opened its industrial department, 
and later for about five years as manager 
of the eastern department of the National 
Casualty. Mr. Corey has a large acquain- 
tance among insurance men and has a 
reputation as business-getter and his 
friends feel that he will make a record 
with the Equitable. 








American Fidelity Company 
Fidelity and Surety Bonds 


Accident, Health and Burglary Insurance in New and Attractive Policies 
Liberal Agency Contracts to Agents in Small Towns 


Apply to Nearest General Agency or to Home Office 


GENERAL AGENTS 


oo ZATLDING eM sn bonds dee cncccsecesabeganl 99 Milk Street, Boston 

T. WHELAN, Resident Manager.............sssceeecees 80 Maiden Lane, New York 
HUTCHINGON EMS ssp pccéecncinena did 3 S. William Street, New York 
CHARLES WHARTON, EEE, Serer 212 Bakewell Building, Pittsburgh 
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-Columbus Savings & Trust Blidg., Columbus 
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GEORGE — oes oo) U0. 1915-17 Insurance Exchange, Chicago 
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SOUTH SIDE STATE BANK INSURANCE AGENCY........0+0eceeeeees Minneapolis 
a ee ERED GIF Mids cc ccarccccssacesctessqosws Main and Seneca Streets, Buffalo 

es) eer trot. Albany County Bank puiting, Albany 
r R. HARKINS AGENCY COMPANY............. 1042-47 Pierce Building, St. Louis 
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SALESMEN WANTED 


$5,000 I Policy $9. 00 f A Year 


ith $25 Weekly for 200 W 


Health Policy $10.00 A Year 
Pays $25 


eekly Indemni 
Address ERNEST W. BROWN, A 


DES MOINES, 88 st 1OWA 





CORRLING, Fale & WEBB - 
RAYMOND & RAYMOND - - 
a ae PAULL 

DIGGS-FERRIS INS. AGENCY, eral Agen Agts., Southern Ohio, 1310 ist National Bank 


oa “McCUNE & McKENZIE Res - hqgate, H. 
MERRILL, DODGE & JACKSON Co., Gen. Agts. -» Lucas Co., Produce Exch. Bidg., T: S600 oO 





The Sign of Good Casualty Insurance 


LIABILITY 


BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Caarnntens hccidaid Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


Gen. Agts. Illinois. Mo., Ind., 1423 Insurance Bldg Hianee Chi 
Northwestern Managers, 328-336 Security Bank Bl 
General Agents, Southern Mi —-) ~, bidg., Detroit 
General Agents, West Virginia, Board of Trade Nw eating 
ent, Northeastern Ohio, 337 E. Superior foes, = Clev 


Y COMPANY - 
& SON - - 


W. Ohio, 309 Ciacinnatt "bid 











BOSTON, MASS. 





SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE 


INSURANCE THAT MEANS CERTAINTY 


IS WHAT MAKES 





. T. J. FALVEY, President 








Policies comply with Standard Provisions Law 


Interstate Business Men’s Accident Association 
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NEW AMSTERDAM REPORT 


——_—_—— 


GOOD FINANCIAL CONDITION 





Commissioner Epsteen Finds Company 
Has Greatly Strengthened Since 
Last Examination 





According to an examination of the 
New Amsterdam Casualty by Commis- 
sioner Epsteen of Colorado, the com- 
pany had a surplus to policyholders of 
$768,319 on Aug. 31. The liabilities, 
exclusive of capital, amounted to 
$1,003,627 and the total assets to 
$1,771,945. From Jan. 1 to Aug. 31 the 
net premiums amounted to $973,593, 
rents and interest to $36,554 and capital 
and surplus contributions from stock- 
holders to $181,000, making a total of 
$1,190,147. Other assets for the same 
period aggregated $764,978; losses tak- 
ing $361,717, expenses $375,336, divi- 
dends $87,875. 

Surplus Has Been Replenished 


Commissioner Epsteen points out that 
the net surplus had been replenished 
by stockholders and amounted to $268,- 
319 as against $10,007 on Sept. 30, 1912, 
when the company was last examined 
by the New York department. The 
loss ratio which was 59% percent in 
1913 has been reduced to about 40 per- 
cent and if the severe method of adding 
the increase in claim reserves is used, 
the ratio is slightly under 44 per cent. 
The expense ratio has been reduced 
from 4914 percent last year to 45 per- 
cent. 


Business I 60 P t 


The volume of business for the first 
six months of 1914 shows an increase 
of 60 percent over the same months 
of 1913. Mr. Epsteen states that if 
plans now being considered by the ad- 
ministration are carefully and judi- 
ciously carried out will result favorably 
for the company in the way of economy 
and efficiency. The business for the 
year will amount to a million and a 
quarter but the present plant is capable 
of handling a million and three-quarters 
or two millions without materially in- 
creasing the expenses. 

The American Indemnity Company 
owns 16,982 of the 20,000 shares of the 
New Amsterdam Casualty. This con- 
rection with the company came about 
in a natural manner and as it has now 
served its purpose is being retired. 
Steps in this direction have already 
been taken. 


Company Gets Good Rates 


In figuring the statement, Commis- 
sioner Epsteen said that the company 
had paid $25,000 under a depository 
bond secured through reinsurance on 
the La Salle Street Trust & Savings 
of Chicago. He admitted half of this 
amount as an asset believing that that 
much or more would be recovered ulti- 
mately. In figuring the reserves he 
found that the loss reserve calculated 
by the usual method amounted to 
$890,789. On the plan advocated by 
him at the Insurance Commissioners’ 
Convention last week it amounted to 
$897,275. He adopted the latter figure. 
This was arrived at by basing reserves 
on manual rates and not on the rates 








collected by the company. It shows 
that the New Amsterdam is getting the 
manual figures on the greater bulk of 
its business. 





JOINS CONTINENTAL CASUALTY 





Lowry Vahey to Be Underwriter in 
Liability Department of Chi- 
cago Company 





Lowry Vahey of Chicago has joined 
the underwriting staff of the Conti- 
nental Casualty and will handle work- 
men’s compensation and liability lines. 
Mr. Vahey secured his first training in 
both liability and compensation busi- 
ness in England. Coming to this 
country he became connected with the 
head office of the Frankfort and was 
later appointed assistant superintendent 
of the liability department. From there 
he went to the National Fidelity & 
Casualty as assistant general manager. 
For the past few months he has been 
in Chicago. He has a good knowledge 
of the casualty business generally and 
is a hard worker. 





TAKE ON HARTFORD ACCIDENT 





Moore, Case, Lyman & Hubbard Ap- 
pointed Agents in Chicago for 
Certain Lines 





Moore, Case, Lyman & Hubbard of 
Chicago have taken an agency of the 
Hartford Accident & Indemnity for 
fidelity, surety, plate glass and burglary 
lines and appointed John R. Van Hou- 
ten manager of the bonding depart- 
ment. George W. Griffin, an associate 
partner in the firm, continues in charge 
of the burglary and plate glass busi- 
ness. The agency resigns the Royal 
Indemnity which it had for fidelity and 
surety lines and the Metropolitan Cas- 
ualty. 

Mr. Van Houten has been with the 
Chicago branch office of the Royal In- 
demnity as manager of the bonding de- 
partment. He came to that position 
from New York, where he had had an 
extensive experience in the business. 
He is a good personal producer as well 
as an underwriter. 





Steger on Eastern Trip 


Sylvester Steger, general agent for 
the accident department of the Pacific 
Mutual in Oregon and Idaho with 
headquarters at Portland, has just com- 
pleted an extensive eastern trip. He 
has visited a large number of the com- 
pany’s offices and spent some time with 
his parents at his old home in Toledo, 
Ohio. 





OPENS NEW INSPECTION OFFICE 


The Travelers has opened an additional 
inspection office in Lansing, Mich., mak- 
ing four of these offices in the state out- 
side of Detroit. The Lansing office is in 
charge of R. W. Hunter. The others are 
at Saginaw, under James D. Stewart, at 
Kalamazoo, under B. G. Plant and at 
Grand Rapids, under A. R. Joyce. Wil- 
liam Ferguson, who has been with the 
Travelers inspection department for eight 
years, recently as supervisory inspector 
at Indianapolis, has been assigned to the 
Detroit office in a similar capacity. Here 
he has fifteen men working under him. 








for the right man. 





Wanted — Thoroughly competent Liability and 
Compensation Underwriter, familiar with conditions 
in the Middle West and South. Excellent opportunity 
Correspondence confidential. 


Southwestern Surety Insurance Company 


Denison, Texas 











Prudential Casualty Co. 


INDIANAPOLIS 


LINES WRITTEN 


Automobile Liability, Property Damage, Collision, Em- 
ployers’ Liability, Public, Teams, Elevator, Workmen’s 
Collective, Workmen’s Compensation, General Liability, 
Physician’s Liability. 
Commercial and Industrial Accident and Health 
Burglary, Plate Glass 


GENERAL AGENTS 


Childs, Young & Wood, 1545 Insurance Exchange - - - - - = = = = = Chicago, Ill, 
F. Churchill Whittemore Co., ist Floor, Pierce Bldg. - - - - - = = = St. Louis, Mo, 
Parker & Davis Insurance Agency, 1134 Majestic Bldg. - - - - - = = Detroit, Mich, 
John F. Dunphy, 83-85 Michigan St. - - - =- - < “-- + ee = = Milwaukee, Wis. 
Pohiman Agency, 1201 First National Bank Bldg. - « = - - - = = = Cincinnati, Ohio 
Jones-Davis Agency, 286 McKnight Bldg. - . © +--+ - - = = = Minneapolis, Minn. 
Baird & Hustleton, 1008-6 Waldheim Bldg. - - = © = - - - = = = Kansas City, Mo. 
J. Quincy Haas & Co., Capital Bank Bldg. - «= = « -- - - - - = = St. Paul, Minn. 

















Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


Company 
Springfield, Illinois 


This Emblem 
stands for 
Good Service 


Bankers Accident Co. 


Des Moines, Ia. 


W. A. NORTHCOTT 











PRESIDENT 


Inter-Ocean Casualty 


Good Territory and Liberal 
Contracts for Accident Agents 
who are Producers. Address 











Indians always trod exact- 
ly in their predecessors’ foot- 
steps. That made their trail 
a well-worn rut. 

Don’t travel in an insur- 
ancerut. Don’t use the same 
methods, the same argu- 
ments, or sell the same sort 
of policies as your predeces- 
sors and competitors. 


Get Out of Your Rut! 


Ally yourself with the Mary- 
land, which does things differ- 
ently—and better. 

Ournew Equity-Value policy, 
for example, is unlike any other 
policy, and superior toall of them. 

It is decidedly “out of the rut”. 
It pays more for the everyday acci- 
dents that happen oftenest, and 
doesn’t “feature” so-called points 
that only one policyholder out of 800 
can hope to benefit by. 

_ It appeals to the average man because 
it fits his needs. It is backed by our 
national ——% reaching millions of 
people monthly. This combination spells 
success to the agent in your town who is alive 
tothe opportunity. Are youtheman? Write 
today—mention this paper. 


Home Oce [RES Gastene Greate 









Baltimore 








THE COMPANY THAT HELPS ITS AGENTS 
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NEW ILLINOIS MANUAL 


REDUCTION IS SUBSTANTIAL 
Increases for a Few Classes—New and 
Renewal Rates Will Be Same 
Hereafter 





Substantial reductions in compensa- 
tion rates generally are shown by the 
Illinois manual. The volume is now in 
the hands of companies and is effective 
as of Sept. 1. All business secured on 
or after that date goes in at the new 
figures. No rewriting is being per- 
mitted. However, some classes have 
been so reduced that brokers are figur- 
ing out that cancellations at short 
rates will be of pecuniary benefit to 
policyholders. With the new manual 
goes the abolition of special rates for- 
merly permitted on renewal. It has 
been customary for companies to re- 
duce rates on the first anniversary of 
each policy where the loss experience 
warranted such reductions. As the new 
manual rates are below the level of 
these reduced renewal rates renewals 
will hereafter be at the same figure as 
new business. 


Estimate Cut At 25 or 30 Percent 


The majority of liability men de- 
clined to estimate the percentage of re- 
duction that the new manual shows. 
One underwriter with a large company 
veritured the assertion that the cut 
represented 25 or 30 percent of the old 
tariff. On machine shops, a class that 
is more or less indicative of all shop 
business, the cut is a little less than 23 
percent. The old rate was $1.62 and 
the new is $1.25. One of the big cuts 
is on furniture factories, which dropped 
from $2.02 to $1.15. On building oper- 
ations nearly all lines are reduced, but 
plastering contractors are among the 
few that will have to pay a higher 
price. 


Expect Loss Ratio of 65 


This reduction is in line with similar 
cuts promulgated in other compensa- 
tion states recently. The companies 
have sustained a 32 percent loss ratio 
on Illinois business during the two 
years the compensation act has been in 
force and believe that deferred claims 
will bring the ratio up to 50 percent. 
Companies, it is said, expect to do the 
business on a 65 or 70 percent loss 
ratio and the new manuals, together 
with the schedule rates that are being 
made, will, it is believed, bring the loss 
ratio up to this figure. Changes in the 
general attitude of both employers and 
employes and big physical improve- 
ments in risks generally may ultimately 
push the rates down still further, but 
these reductions will come gradually 
just as has the reduction in the aver- 
age rate for fire insurance. 


Two Additional Inspectors 


All business not written according 
to manual is now being rated under 
schedule by the Workmen’s Compen- 
sation Service Bureau. The Chicago 
office now has three inspectors at work 
in Illinois. The two additions to the 
force are experienced men. i 
Jameson comes from the New York 





office and E. G. Johnson from the New 
York compensation inspection bureau. 





TALK CASUALTY MUTUAL BILL 





Conference Between Company Men 
and Commissioners’ Commit- 
tee Discuss Act 





Efforts will be made during the com- 
ing year to get the insurance commis- 
sioners to approve a uniform casualty 
mutual bill. A statute can be adopted 
in many states just as was the Mobile 
bill, governing fraternals. The original 
idea was to have a mutual bill that 
would apply to both fire and casualty 
companies, but this has been abandoned 
and two measures approved. The 
representatives of the casualty section 
of the National Association of Mutual 
Insurance Companies held a conference 
in Chicago with Commissioners Preus 
of Minnesota, Winship of Michigan, 
and Ekern of Wisconsin, last week. A 
draft of a bill was gone over and was 
presented to the commissioners’ con- 
vention at Asheville. This bill permits 
casualty companies to write practically 
every sort of insurance other than 
marine, fire and life. It is likely that 
some of the eastern commissioners 
will object to the breadth of the act. 
Samuel A. Harper of Chicago assisted 
in drafting the measure. 





Favors Corporate Bonds 


A movement toward a law providing 
for surety bonds for all public officials 
in Kansas, to be paid for by the munici- 
palities, counties and the state, has been 
started by Frank E. Whitney, manager 
of the surety department of the agency 
of Stephenson & Webb of Topeka. 
Sentiment toward the use of surety 
bonds instead of personal bonds for 
the faithful performance of official du- 
ties also is calculated to be made by a 
letter sent out by Mr. Whitney broad- 
cast to nominees of the various parties 
for state and county offices. 


News of LIVE 
STOCK Insurance 


GET LLOYDS EXPIRATIONS 


The Kentucky Live Stock, of Louis- 
ville, reports that it is getting an un- 
usually large amount of high-class busi- 
ness, resulting from expirations of poli- 
cies which have been carried in Lloyds. 
The war in Europe has reduced confidence 
in this class of insurance and is turning 
the business to domestic companies. The 
fact that foreign governments, especially 
Great Britain, are actively buying horses 
for war use in this country is stimulat- 
ing the business of the live stock insur- 
anc companies, it was stated. 














INTERINSURANCE CONCERN FAILS 


It is said that the Stallion & Jack Own- 
ers Interinsurance Alliance of Kansas 
City is unable to pay its losses. This 
concern drew down upon itself the de- 
nunciations of insurance departments of 
various northwestern states for operat- 
ing without a license. It did business 
largely through the mails, but is said to 
have done some agency business. In 
South Dakota it is stated that agents rep- 
resenting unauthorized companies are lia- 
ble to the assured if the unauthorized 
company fails to pay its losses. 





FOR SALE 


One-third interest in incorporated agency, established thirteen 
—_ located in large Middle West city, writing $100,000 


alty and bonding premiums annually and controlling 
state agency of one of the Come and best known casualty companies. Principal own- 


er to devote part time to other business. 


Address for particulars 


SO0-E 


care The Western Underwriter. 





Stock Salesmen Wanted 


Men who can qualify will be assigned choice territory. 
™ Michigan Live Stock Insurance Company 


H. J. WELLS, Manager. 


Office, Munger Blk., Charlotte, Mich 
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CORWIN McDOWELL President 
ALBERT C. JOHNSON Ist Vice Pre. GUY A. HAM Gen. Counsel. ALLAN FORBES Sec. 





FIDELITY - SURETY - BONDS - LIABILITY - WORKMEN'S 
COMPENSATION - AUTOMOBILE PROPERTY DAMAGE 
BURGLARY-PLATE GLASS-COMMERCIAL ACCIDENT & 
HEALTH-MONTHLY PAYMENT ACCIDENT & HEALTH 
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Uniferals F air and Prompt” 
in settlement of policy claims, is what the Illinois Insurance Depart- 
ment says of the Bankers Accident of East St. Louis, Illinois. 


We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 


Bankers Accident Insurance Co. - East St. Louis, Illinois 


KANSAS CITY CASUALTY COMPANY 


INCORPORATED 
CHAS. J. SCHMELZER, Pres. DENNIS HUDSON, Sec’y and Manager 
CAPITAL $250,000.00. 


SURPLUS TO POLICYHOLDERS OVER $350,000.00 

Writing Fidelity Bonds, Surety ‘Bonds, Burglary, Plate Glass, Steam Boiler, 
Employer’ 's, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 

A clean and ably managed Company. 

New and attractive policies. 

Offers attractive agency contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Washington, Colorado, Louisiana, Minnesota and other states. 

ADDRESS AGENCY DEPARTMENT, Kansas City 
































HEALTH AND ACCIDENT INSURANCE 


International 
Industrial Insurance Company 


A STOCK COMPANY 
Traction Terminal Bullding, INDIANAPOLIS, IND. 


Producers of monthly business have heard so much about “‘ideal’’ policies 
that it has become a Ours is different—it’s what the people will 
buy—it’s near the ideal. Write for specimen. 


E. O. BURGAN, General Manager. 
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Five Salesmen Wanted in Illinois 
To sell our $5,000-10,000 Accident Policy 


Paying $25.00 a week for life if permanently totally disabled 
Costs Business Men Only $3.00 Quarterly 
Membership over 27,000 Claims Paid Over $375,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


SINCE 
1886 

















The Indiana and Ohio Live Stock Insurance 
Company has built up, year after year, its remarkable 
reputation for the prompt and business-like manner 
in which its loss claims were adjusted. 


We want active and reliable agents who solicit in 
the rural districts of their county, as the farmer 
is one of our best prospects. 


Our method of advertising is helpful to the agent. 
Write Home Office today. 
Indiana & Ohio Live Stock Ins. Co, 
CRAWFORDSVILLE, IND. 
$200,000.00 paid up capital 























20 


THE WESTERN 





UNDERWRITER. 


September 24, 1914 








COMBINATION POLICIES 


ARE FAVORED BY HASBROUCK 
New York Superintendent Believes 
Such Contracts Are Useful and 
Abuses Can Be Prevented 








Combination policies, granting several 
distinct and different forms of insur- 
ance on the same property, were dis- 
cussed at the commissioners’ conven- 
tion at Asheville, N. C., last week, by 
Superintendent Hasbrouck at New 
York. He said that his department 
had allowed the issuance of such con- 
tracts by various companies and pre- 
dicted that amendments would be made 
to the laws of New York state so that 
future combinations would be possible. 


Householders Combination Policy 


One contract that is now allowed is 
the householders’ policy. It covers 
burglary, water damage, loss of use by 
fire and tornado and various other con- 
tingencies. Various objections were 
raised about this contract when it was 
submitted for approval. One was that 
such contracts would permit companies 
to avoid reporting premiums and losses 
for the various classes. of insurance; 
another, that the bulk of the premium 
would permit violations of the anti- 
discrimination and antirebate laws. 


Accounts Kept Severally 


The company submitting the policy 
stipulated, however, that premiums, 
losses and reserves on the various 
forms of coverage would be separated 
on the books and records of the com- 
pany and so reported to the depart- 
ment. The separation of premium 
charges for the policy must also be 
filed with the contract though it is not 
necessary that the policy itself shall 
show how much of the total premium 
is paid for each form of insurance. The 
supervising officials have the power to 
see that abuses do not grow up as the 
result of combination contracts and 
their usefulness should not be ham- 
pered by unnecessary restrictions. 


Hasbrouck’s Stand a Surprise 


This talk by Superintendent Has- 
brouck was interesting in view of the 
fact that he went on record as uphold- 
ing the American restrictions on com- 
panies regarding the sorts of insurance 
they may write. He favored adherence 
to the American plan of keeping casu- 
alty companies in the casualty field and 
fire companies in the fire field. As 
many of the combination policies now 
written contain both fire and casualty 
coverage, such combinations would 
have to be written by two companies, 
if Superintendent Hasbrouck’s ideas 
were carried out fully. 





The Sun Life & Accident of Indianap- 
olis has been licensed to operate in In- 
diana. 





PREFERRED’S LIBERAL POLICY 





Thirtieth Anniversary Contract Pays 
$50 a Week for Premium of $27.40 
—Lowers Principal Sum 





The Preferred Accident has gotten 
out a thirtieth anniversary policy that 
pays $50 weekly indemnity with the 
usual doubling clause for an annual 
premium of $27.40. The death benefit 
on the policy is $2,000, doubling to 
$4,000 and $5,000 in event of death by 
a steam railroad accident. 

Double indemnity is payable if in- 
jury is received while boarding or 
alighting ‘from any railway or street 
railway car. No other policy contains 
this very liberal provision. Weekly in- 
demnity is payable as long as the in- 
sured lives in case of total loss of 
sight or of two limbs. by accident. 
Other policies provide a fixed sum as 
benefit—there is no option. Two and 
one-half times the principal sum is pay- 
able if death results from steam railway 
accident. Partial disability indemnity 
is payable up to fifty-two weeks, not 
twenty-six weeks. Total disability in- 
demnity is not limited to a certain num- 
ber of weeks, but payable as long as 
insured lives. Hospital indemnity is 
payable in addition to weekly indem- 
nity and surgical operation fee and not 
in lieu thereof; and the sickness in- 
demnity clause does not require con- 
finement in the house—total disability 
with or without confinement will entitle 
to full indemnity. 





Two State Fund Managers 


Underwriters are much interested in 
the announcement that’ W. C. Archer 
has been appointed general manager 
and statistician for the New York State 
fund at a salary of $10,000 a year. Mr. 
Archer is already on the job and is ap- 
pearing in the public prints in his offi- 
cial capacity. Just what is to become 
of Professor F. Spencer Baldwin, who 
went there as general manager and stat- 
istician for the state fund when it be- 
gan operations, is a matter of public in- 
terest. Mr. Baldwin, it was announced 
early this year, is paid $5,000 annually. 





RECEIVER IS APPLIED FOR 


Application for the appointment of a 
receiver for the Federal Life & Casualty 
of Nashville has been filed in chancery 
court by William Cupton. An effort is 
made at the same time to restrain the 
officers and directors from forcing upon 
stockholders a dissolution plan which 
would force the stockholders to accept 
upon a pro rata basis shares in the Fed- 
eral Manufacturing Co. and West End 
Land Co. in exchange for Federal Life & 
Casualty stock. 

The complaint alleges that there is a 
plan afoot on the part of the officers to 
convert subscriptions of $120,000 into al- 
leged worthless securities. The court is 
asked to declare the purchase of the se- 
curities of the land and manufacturing 
companies fraudulent and void and to 
cause the assets of the insurance company 
to be returned wherever the substitution 
plan has been carried into effect. 


The Hood & Matschke Company 


Largest Insurance Agency in the Northwest 





Specializing in Workmen’s Compensation, Casualty, Fire and Tornado and Surety Bonds 





GENERAL AGENTS 
THE OCEAN ACCIDENT & GUARANTEE CoO., Ltd. 
ROYAL INDEMNITY COMPANY 


Phoenix enix Building 


(Bonding Department) 


The Fidelity and Casualty Company of New Yor 


MINNEAPOLIS, MINN. 


92 Liberty Street 
New York, N. Y. 























Semi-Annual Statement, June 30, 1914 | 


This Company issues contracts as 
follows: Fidelity Bonds; Surety 
Bonds; Accident, Health, and Dis- 










cee ee ee eee $11,606,723.00 ability Insurance; Burglary, Lar- 

eR Ry ie i Fe fposaesee || ceny. and Theft Insurance; Plate 

Surplus over all liabilities - - - - 07 Glass Insurance; Liability Insurance 

Losses paid to June 30, 1914 —Employers, Public, Teams (Per- 

njury and Property Damage) 

Sipe Teens 

7 Ra and Collisiof), Physicians, ers and rds, Elevator, 
Workmen's Compensation, Steans Boller -Wheel Insurance. 
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THE INTERSTATE. 
CASUALTY & GUARANTY COMPANY 


Albuquerque, New Mexico 
JAMES A. BLAINEY, Secretary and General Manager 


We are writing the very latest forms of Accident and Health 
Insurance policies in both the Ccmmercial and Industrial Depart- 
ments. We would like to secure the services of live producers every- 
where. To such men we are prepared to offer attractive contract 
and assistance to build a producing agency in these lines. Address 
the Home Office for particulars. 














-C. H. MOORE, V. P. SEALY HUTCHINGS, President GEO. SEALY, V. P. & Secy. 
LOUIS A. ADOUE.V.P. J.F.SEINSHEIMER, Genl. Mgr. H. O. STEIN, V. P. & Treas 


AMERICAN INDEMNITY COMPANY 


Capital $500,000 Surplus $166,666 


ISSUES ALL FORMS OF 


FIDELITY AND SURETY BONDS 


WRITES ALL CLASSES OF 


CASUALTY INSURANCE 


HOME OFFICE GALVESTON, TEXAS 














DALLAS 


Western Indemnity Company "AA 


H. M. BRYAN, Secretary THOMAS B. LOVE, President E. R. LONG, Auditer 


ACCIDENT AND HEALTH, PLATE GLASS, BURGLARY 
AND AUTOMOBILE LIABILITY INSURANCE, AND 
FIDELITY AND SURETY BONDS 


$200,000 deposited with State of Texas for protection of policy holders 
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Bonds of Suretyship—Casualty Insurance 


Fidelity and Deposit Company 
OF MARYLAND 


Assets over $11,000,000 


The Strongest Surety and Casualty Company 
in the World. 


An “F. & D.” Guarantee is the Greatest 
Pledge of Service and Security. 


Home Office: 


BALTIMORE 














__! | | 








September 24, 1914 THE WESTERN 


UNDERWRITER. 21 








titled to compensation. The act pro- 
vides for compensation for personal in- 
jury—not personal injury by accident. 

An employe who was a waiter by oc- 
cupation was fatally injured while serv- 
ing at a banquet for a caterer who does 
— euptey Fegelns wee held 
i that the widow was not en o com- 
Superintendent Hasbrouck Comments pensation as the employment was casual, 

= n employe whose incapacity for wor 

on Developments Under Act was aue "to Ae poisoning - rising out of 

Massa isi and in the course o s employment is 
chusetts Decisions entitled to compensation. 

An employe tripped while gettin oft 
- h = Ro pee aed we See — ence, 
report on the compensation situa- ater a strangulated hernia develope 
: s : from which the employe died. Held that 
tion in New York was given to the | the injury arose out of and in the course 
Insurance Commissioners’ Convention | of his employment and compensation was 
last week by Superintendent Has- = his oo ea at A tr Mg oy | 

: : man, who ven 
brouck. Some of his comments are in- | mill at $9 a week to keep house for her 
teresting. He said that the law enumer- 


C C father upon the death of her mother. 
ated forty-two industrial groups that An employe was injured while riding 


home in a team regularly furnished by 
came under the act and left all others the employer to transport employes after 
to be governed by the employers’ lia- | the close of their day's work. Held that 
bility law. These groups are not de- a eS to By yy pee 

° paymen s m e to an e@ 

fined with absolute clearness and there | , ‘specific injury which subsequently 
is considerable speculation as to their | proves fatal, the amount so paid may not 
scope. It would have been better, he | be deducted from the compensation due 
believes, had the act included all em- | *® widow. 


ployes, excepting special enumerated | COMPENSATION IN IOWA 
classes such as domestic servants, farm Commissioner Garst of Iowa has been 


laborers and persons casually em- | asked to say whether an employe who is 
ployed. The use of the uniform com- | injured goes to bed and thus becomes i ~ 
pensation and liability policy has many | Entitiea to compensation until he can trim 
advantages. It assists in the solution | down his weight. Such an instance has 
of rate equity and also allows the es- com from a Snctery 3S > aes the 

j by nsurance company insists a @ man 
a of the meaning of contract is fully recovered inasmuch as he is no 
p raseology by court decisions. New | longer confined to his bed. The injured 
York is giving the mutual companies a | one insists he is not recovered until he 
full opportunity to demonstrate their pag BM ten en By, Rig ~~ sud 
value and the state has helped them | The Burlington railroad has declined to 
to get established, form a reinsurance gator the workmen's compensation plan in 
pool and otherwise get on a good basis. | }0W@ because of a runing by special 
Merit rating is making good progress | Sel for the Burlington’ was one ‘of the 
and is doing much to cut down the members of the commission which drew 
number of accidents. The organization | UP the Iowa statute. He asked whether 
of the compensation inspection rating the Burlington could pay its compensation 


rn 7. . , t monthly instead of weekly, insisting that 
board, which is doing the merit rating, | the latter would require too much book- 


is one of the most constructive bits+of ae aie Gaeetiene 
work in connection with the New York | the Burlington declined to take advantage 
situation. of the law. 

Mr. Sampson has also ruled that a 
chauffeur is a domestic servant only 
when he is part of a household. If he 


There i ll i maintains his own home and operates a 
wey gradua y being developed car for only a portion of the day he is 


a standard for judging as to who is and a workman and should be protected by the 
who is not entitled to compensation | compensation act. 

under the Massachusetts act, said Com- 
missioner Hardison in an address be- Companies writing workmen’s compen- 
fore the Insurance Commissioners Con- | sation insurance are not greatly worried 
vention last week. As the various sec- ores - spiteste buried at stock gom- 
+ $ $ panies in e rs ennial report o n- 
tions of this act have prototypes in the dustrial Commissioner Garst of Iowa to 
provisions of other acts the digest of | the governor of that state. Mr. Garst is 
court decisions which he gave are in- | by pe means a new foe and his report 
teresting. Decisions of the Massa- | Contains so many statements not borne 
chusetts board that have been approved out by facts that it will not be a difficult 


matter for Iowa agents to refute his dec- 
by the state supreme court follow: laration that only a workmen’s compensa- 
An employe was fatally injured by be- | tion law like that of Ohio will ever bring 
ing attacked by an intoxicated fellow em- | Complete satisfaction in Iowa. 
ploye. Held that the injuries arose out of te 


and in course of his employment and that KENTUCKY BOARD CRITICISED 
his dependents were entitled to compen- 


poe ha » i 5 ny =e oepemneen 
. . oard has been guilty of a number of in- 

The supreme court holds that the work- | consistencies in its rulings, according to 
ae act has no extra ter- insurance men who have been following 
them, or example, employes in steam 

pte separated from her husband not | jaundries operated by hotels are to come 
a | ee under the system, according to the board, 
verage weekly wages means wages | because laundries are included in the list 
receives from all employers—not merely | of affected industries; but bottling plants 
@ — vgn | employer. of distilleries are not to be included, be- 
‘ a who was directed to drive | cause distilleries are not listed, although 
o the stable at close of day’s work but/ pottling plants are. These inconsistencies 
was found next morning several miles | gre likely to result in numerous compli- 
away in a swamp and soon died from the | cations. The court of appeals is expected 
exposure did not suffer an injury which | to pass on the law some time next month. 
pote out of and in the course of his | so that employers will know where they 
a» a. 4 stand by Nov. 1, when they must file a 
river who was taking his employer’s | statement of their election as to taking 
work horses to stable for feed and water | care of their liability by paying in pre- 
ae the noon hour was fatally injured. | miums to the state, insuring with a stock 
aa that the injury arose out of and in | company or carrying their own liability. 
wl course of his employment and the Robert T. Caldwell, consulting attorney 
w Cd is entitled to compensation. for the board, is preparing a brief in sup- 
he signing of a release by an injured | port of the constitutionality of the re- 
comanege on payment of a certain sum to | cently enacted Kentucky act. This is 
oe by the party responsible for the in- | very similar to the Illinois law and the 
J ide oes not operate to deprive the brief of Samuel A. Harper of Chicago in 
bin» a aa = ae the case of Deibeikis vs. Link Belt Co., 
pensation act and the injury arose out which involved a constitutionality of the 


NEWS OF COMPENS ATION compensation act and the employe is en- 


SITUATION IN EMPIRE STATE 

















DIGEST OF COURT DECISIONS 


GARST’S PHILIPPIC 


, Of and in the course of his employment. Illinois law, is being used. 


Incapacity for work caused by loss of ALIN CLAIMS 
sight due not to accident but to escaping Sans So ° 


gases from a furnace is a personal injury Before the federal commission on in- 
Within the meaning of the workmen’s | dustrial relations, John H. Wallace, a 








ACCIDENT HEALTH 


BUFFALO— CINCINNATI 


We have a desirable opening for an unusual man 
in each of the above cities 


FEDERAL CASUALTY COMPANY; 


V. D. CLIFF, President DETROIT, MICHIGAN MONTHLY PAYMENTS 


SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 





EQUITABLE SURETY COMPANY 


Home Office, ST. LOUIS, MO. 





Offers superior service because its business is confined 
to the issuance of Fidelity and Surety bonds. 


Agents wanting a Company not interfering with other 
Casualty lines should apply to Agency. Department. 














Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 
Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 











H.G.B.Alexander, Pres. 
General Offices 
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THE AMERICAN GUARANTY Co. 


JOHN L. HAMILTON, Pres’t Home Office, COLUMBUS, OHIO SCOTT MORRIS, Sec’y 
Fidelity Judicial 
Depository BONDS Surety 

Bank Burgiary Insurance 
IMMEDIATE AND EFFICIENT SERVICE OHIO’S GREATEST BONDING COMPANY 


EQUIT ABLE, A247 iz ltinois, whole or part time, to sell the 


best and most up-to-date accident and health poli- 


AC C | D E N + 4 cies on the market. Previous experience not essential. 
Experienced Home Office man will teach you. Oppor 

C O M P A N y tunity for advancement for hustlers who have courage 
and faith in their ability and can furnish references. 

BOSTON, MASS. WM. H. JONES, General Manager. 


SECURITY CASUALTY CO. 


INDIANAPOLIS 
GEORGE VONNEGUT, PRES. E. E. GRIFFITH, VICE-PRES. & MGR 


A Company up to the minute in its methods, ideas and policies. The 
CAPITAL only stock meee co itself to Industrial Health and Accident 
$125,000 Insurance. Ss means ce to the agent and policyholder. 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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former member of the Washington indus- 
trial commission, testified that the state 
in handling its compensation fund has 
been scaling claims and refusing settle- 
ments that insurance companies would 
have been compelled to pay. His testi- 
mony backs up the assertion of insurance 
men that state insurance would not be 
relished by the public, if it were ever se- 
cured, as a man in dealing with a govern- 
ment may take what is offered or leave 
it. He has no chance to bicker. 


PROPOSE ACT IN MONTANA 


An initiative workmen’s compensation 
measure modeled on the Washington law 
has been put before the voters of Mon- 
tana by the People’s Power League and 
will be voted on at the time of the gen- 
eral election in November. It is modeled 
after the law now in operation in the 
state of Washington, but the rates named 
are much higher. Compulsory insurance 
is provided for a large list of “extra- 
hazardous” occupations and employers in 
this class are to have no choice but to 
come under the law. The insurance com- 
panies have as yet not made known their 
position with regard to this bill or 
whether they will take any active part 
in opposing it in its present form or try- 
ing to secure changes in it. 


BELIEVES IN COMPETITION 


The industrial accident commission of 
California is anxious to quiet rumors that 
have been prevalent ever since the pres- 
ent workmen's compensation act went 
into effect to the effect that the state 
would sooner or later attempt to monop- 
olize this business by limiting the scope 
of private companies. The state fund 
has written between 10 and 16 percent of 
the total business this year and the’com- 
mission believing that competition is es- 
sential in the business, is well satisfied 
with results. A statement signed by 
Commissioners Pillsbury, French and 
a has been given out, in which it 
s said: 

“An impression prevails that it is the 
intention of the industrial accident com- 
mission, at the next session of the leg- 
islature, to recommend certain amend- 
ments to the existing law providing for 
state monopoly of compensation insur- 


nce, 

“This commission has no such intention. 
It is of the opinion that the highest good 
will be conserved, and the best public 
service rendered, by a free and fair com- 
petition between the state and the private 
stock insurance companies under the jur- 
isdiction of the insurance commissioner 
in order that there may be certainty that 
injured workers will receive their com- 
pensation.” ‘ 


The first damage suit against a firm 
that rejected the Iowa compensation act 
has been instituted at Des Moines by a 
workman who was working in a mine. 
He asks for $8,000. 


Alroy 8S. Phillips, St. Louis member of 
the workmen’s compensation commission, 
gave an address on the compensation bill 
before the Missouri Bar Association, which 
is in annual session this week at St. Louis. 

Benjamin L. White, of Marcelline, Mo., 
chairman of the Missouri workmen’s com- 
pensation commission, has been appointed 
assistant United States attorney for the 
eastern district of Missouri to fill a va- 
eancy. 

Chairman Wallace D. Yaple of the Ohio 
industrial commissian has received a let- 
ter from James Henderson, a labor organ- 
izer, saying that the Michigan Federation 
of Labor has declared for the Ohio plan 
of workmen’s compensation. 


Numerous amendments to the Michigan 
compensation act will probably be intro- 
duced at the coming session of the legis- 
lature. One that will come up will grant 
to employes hospital and medical services 
for a period greater than three weeks. 
Many employers have been granting such 
compensation beyond the law and the act 
will no doubt be extended. 





Await End of Session 


As yet no answer has been made by 
Commissioner Collier to the letter 
written by Charles H. Verschoyle of 
the Aetna in behalf of surety compa- 
nies in Texas, as to whether or not it 
would be a violation of the antitrust 
laws for the surety companies to oper- 
ate a joint bureau in bonding ware- 
houses and warehouse employes in 


| United States Casualty, Pittsburgh, Pa.; 


Texas. No answer will be forthcom- 
ing until the legislature adjourns. The 
attorney-general’s department is busy 
with the questions and hearings on the 
matters coming before the special ses- 
sion. The surety companies hope for 
a favorable reply so that they may pro- 
ceed with their plans for cooperation 
and joint procedure in writing bonds 
for warehouses and warehousemen. 
They seek to enter the warehouse busi- 
ness as a competitor of the state of 
Texas, which decided to enter the ware- 
house business to relieve the cotton 
situation in that state in an emergency 
act which became effective on Sept. 14. 





CLAIM MEN ELECT OFFICERS 





M. B. Walker of the United States Fi- 
delity & Guaranty Chosen Presi- 
dent for Ensuing Year 





The International Claim Association 
at its meeting at Old Point Comfort 
last week elected officers as follows: 

President, M. Barratt Walker, attor- 
ney of Unied States Fidelity & Guar- 
anty; vice-president, P. N. Trone, secre- 
tary of Indiana Travelers’ Association; 
secretary, Harry J. Nesbitt, attorney 
treasurer, F, L. Templeman, Maryland 
Casualty. 

Executive committee: Dr. W. L. 
Gahagan, chairman, superintendent ac- 
cident and health department, Globe 
Indemnity; D. N. Case, chief adjuster, 
Travelers; W. A. Budlong, Commercial 
Travelers Mutual Accident, and W. R. 
Freethy, superintendent claim depart- 
ment Employers Liability. 

The office of librarian was estab- 
lished at this meeting and Bayard P. 
Holmes was elected. 





NATIONAL F. & ©.’S PLAN 


President Armstrong, of the National 
Fidelity & Casualty of Omaha, has out- 
lined his plan for forming a holding com- 
pany, in connection with the project for 
enlarging and reorganizing the company, 
to the Nebraska railway commission. The 
commission will rule on whether the 
state’s blue sky law will permit taking 
over the stock without a permit for stock 
sale. 





“Too much dependence must not be 
placed upon the results indicated by a 
small pay-roll exposure, as further ex- 
perience is liable to radically change the 
situation,” according to Commissioner 
Hardison’s analysis of data on fourteen 
classifications submitted by insurance 
companies authorized to transact_work- 
men’s compensation insurance in Massa- 
chusetts. 

The data was in response to a circular 
letter addressed to the companies in May. 

akers, breweries, coal merchants, office 
building payrolls, plasterers, restaurants, 
rubber goods manufacturers, stove manu- 
facturers, motorcycle manufacturers, and 
mercantile or manufacturing premises oc- 
cupied by others than owners, were in- 
cluded. In ten of the classes the pure 
premium or net cost, the commissioner 
noted, “shows a donwnward tendency and 
in the others an upward tendency.” 





The Illinois Surety has appointed J. H. 

dge, formerly assistant superintendent 
of the judicial department of the Massa- 
chusetts Bonding, superintendent of the 
same department with it, succeeding F. E. 
Thompson, who goes to Grand Forks, 
N. D., to practice law and to represent 
the Illinois Surety in that field. me ke 
Beckwith, formerly assistant manager of 
Mr. Thompson’s department, has been 
named special agent for the company in 
Ihinois. uel Thompson has been 
made state agent for Virginia for the 
Illinois Surety, with headquarters at 
Richmond, He will have practically the 
whole state. 





OFFICIAL SHORT RATES 


NEW YORK DEPARTMENT PLAN 





One and Three Tables in Use Were 
Inconsistent and New Scale Is 
Promulgated 





New York, Sept. 23—(Special)—The 
New York department today issued a 
ruling concerning the cancellation of 
casualty policies at short rates, accom- 
panied by a table of approved short 
rate percentages for one year and three 
year policies. An investigation of 
methods showed, the department 
claims, that the short rate table for a 
one year policy produced $50, while 
cancellation of a three year policy for 
same amount for the same period 
amounted to $81. This is explained by 
one company as the table officially 
specified for use in Iowa. The New 
York department decided to promul- 
gate a table for use in this state. The 
ruling and ‘table follow: 


Discrimination Now Exists 


“Tt has come to the attention of this 
department that short rate cancellation 
tables used by casualty insurance com- 
panies in this state, in connection with 
contracts written for periods longer 
than one year, produce earned premiums 
which are inconsistent with earned pre- 
miums produced under like conditions 
on one year contracts. 

“The premium charged a policy- 
kelder in such an event is discrimina- 
tory in that the long contract holder is 
required to pay a greater amount of 
premium for the same protection than 
is required of a person who takes a 
policy for one year only. 


Order Use of New Table 


“To correct this discrimination, you 
are advised that from and after receipt 
of this letter all cancellations of long 
term contracts when computed at short 
rates must produce the same amount 
of earned premium as if the policy had 
been written for one year. This of 
course applies only to the first year of 
a long term contract. For the re- 
mainder of the period short rate per- 
centage should be based upon an equi- 
table sliding scale that will produce the 
entire earned premium at the end of 
the term for which the contract has 
been written. 


Specimen Percentages Given 


“Specimen percentages applicable to 
certain periods within the policy term 
are enclosed with this circular. 

“The short rate cancellation table 
approved by the New York insurance 
department is: 


$100 $270 
One Year Three Year 


Elapsed Premium Premium Resulting 
ime Percent Percent Earned 
Months Parned Earned Premiums 
1 20 7.4 $ 20.00 
2 30 11.1 30.00 
3 40 14.8 40.00 
4 50 18.5 50.00 
5 60 22.2 60.00 
6 70 25.9 70.00 
7 75 27.8 75.00 
8 80 29.6 80.00 
9 85 31.5 85.00 
10 90 33.3 90.00 
11 95 35.2 95.00 
12 100 37.0 100.00 
15 eee 44.9 121.23 
18 62.8 142.56 
21 60.7 163.89 
24 68.5 184.95 
27 76.4 206.28 
30 84.3 227.61 
33 92.1 248.67 
36 100.0 270.00 





BANKERS CASUALTY COMPANY 


OF MINNEAPOLIS, MINNESOTA 
R. B. BESON, President 


CAPITAL STOCK 
SURPLUS . 
DEPOSITED WITH 


Announces that it is opening new states in the Northwest, also Illinois 
and Missouri, and wants to hear from salesmen that are anxious to build 
up for themselves permanent and paying agencies. 
10th Floor McKnight Building 


Address, AGENCY DEPARTMENT 


- - ~ $100,000.00 
- - - 112,000.00 
STATE - 128,000.00 


Note—Intermediate values not shown 
above to be computed pro rata by inter- 
polation. 





McKinney Goes to the Coast 


J. R. McKinney, who has been chief 
assistant to Kennedy Owen, superin- 
tendent of the surety department of the 
Globe Indemnity at the home office, 
has gone to San Francisco as assistant 
manager of the Pacific Coast depart- 





surety and fidelity department succeed- 
ing Joy Lichtenstein. 


INDUSTRIAL 
Health and Accident 


INSURANGE 


INSTALLING NEW SYSTEM 


George D. Wright, home office inspector 
of the National Life & Accident, has been 
in Kansas City for two weeks introducing 
a new system of work as to applications 
and collections. The general practice of 
this and some other industrial companies 
is to mix collections and applications, 
turning in on Friday and Saturday. It is 
believed that if the men concentrate on 
collections the early part of the- week, 
ending Wednesday, turn in on Thursday 
and devote Friday and Saturday to new 
business better results will be secured. 
So far Kansas City is the first branch to 
try the experiment. 














GENERAL AGENTS APPOINTED 


J. C. McCormick, manager of the mid- 
dle west division, accident department, 
monthly premium division of the Pacific 
Mutual Life, has appointed W. F. Quay 
& Son general agents at Oklahoma City 
and A. P. Brown general agent at Alton, 
Kan. He has also named J. K. Duerksen 
general agent at Wichita for that city and 
tributary territory, and E. E. Austin gen- 
eral agent at Tulsa. 


ASSOCIATION FOR TYPISTS 


The Stenographers & Typists Protective 
Association of America has been incor- 
porated in Indiana for the purpose of 
writing life and accident insurance on the 
assessment plan. The officers are: H. 
C, Hoover, president; Dr. E. F. Jones, first 
vice-president; J. M. Beaver, second vice- 
president; Fred C. Owens, treasurer, and 
D. A. Madaris, secretary. 


INDUSTRIAL NOTES 


The South Dakota department has li- 
censed the Bankers Casualty of Minneap- 
olis, Minn. 

‘The report of representatives of the 
Indiana department who have just com- 
pleted an examination of the Consolidated 
Casualty, of Louisville, is favorable. The 
statement they made shows gross assets 
of $147,713.62, net admitted assets $138,- 
089.69, and net surplus to policyholders 
$127,417.24. No change was made in the 
book value of the company’s assets. Com- 
ments by the examiners, Miles Schaffer 


CASUALTY & SURETY 


Write Any of the Following When You Have Cas- 
ualty or Surety Business to Place; or Wish 
to Take an Agency. Only Reliable 
Advertisers Accepted. 


ILLINOIS 


ee SURETY COMPANY 
The Rookery 











Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 


MINNESOTA 
JAYNE & company 








General Agents for Minnesota 
Southern Surety Company 
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and C. M. Joseph, were complimentary, 
ast pel as to treatment of policy- 
holders. 





Kansans Want Hearing 


Surety men generally in Kansas have 
telegraphed both Senator H. 
Thompson and Senator J. L. Bristow, 
asking that the surety companies at 
least be given an opportunity of being 
heard on the proposed amendment to 
the Moon bill, providing for a reserve 
fund to take care of bonds of post- 
masters instead of their giving bonds. 





Sell Goes to Chicago 


John H. Sell has resigned as superin- 
tendent of agents for the New England 
Casualty to become head of the bond 
department in the uae branch 
office of the company. Sell has 
been with the New England for up- 
wards of two years. 





TWO WEDDINGS IN OFFICE 


N. P. Bretner, assistant cashier in the 
Chicago branch office of the Travelers, 
was married Sept. 2 to Miss Louise Muel- 
ler, daughter of Dr. Frank Mueller of 
Chicago. Dorr C. Price, counterman in 
the liability department of the same of- 
fice, was married the day previous in Ba- 
tavia, N. Y. His bride was Miss Rachel 
Tone Miller of that city. 





CHICAGO SURETY MEN MEET 


Twelve of the fourteen companies hold- 
ing active membership in the oe Un- 
derwriters Association of Chicago were 
represented at the first midday lunch and 
meeting held in Chicago Tuesday. The 
guest of honor was James Taussig, son 
of the president of the Equitable Surety 
and special agent for that company. Offi- 
cers for the coming year will be elected 
at the annual banquet of the association 
to be given Oct. 13. With the associate 
members it is expected that more than 
300 will be in attendance. Fred M. 
Blount, Massachusetts Bonding, is now 
president. 





CASUALTY NOTES 


The Southern Mutual Aid of Birming- 
ham, Ala., has retired from Virginia. 
The Bankers Casualty of Minneapolis 
has been licensed in South Dakota. 
Robert L. McKeon of Brooklyn has been 
appointed special representative for the 
Hartford Accident & Indemnity in Iowa. 
Fred L. Gray, general agent at Minne- 
apolis for the London Guaranty & Acci- 
dent, is foreman of the new grand jury 
that will investigate public departments. 
Commissioner W. C. Taylor of North 
Dakota has issued a warning against the 











that assist you? 


DED 
goun '79 








If you could offer just the coverage that each 
automobile owner wants, either full or partial 
coverage, wouldn’t that help, also? 


AUTOMOBILE INSURANCE 


Are YOU Getting YOUR Share? 


If you are not, you should get busy. 
If you could offer a standard automobile policy 
in the best American insurance company,wouldn’t 





If you could offer the same rates that young, un- 
tried and smaller companies ask, wouldn’t that 
land the business ? 


If you could truthfully promise unquestioned in- 
demnity and service and fairness in the adjust- 
ment of losses, wouldn’t you be able to hold the 
business against all competition ? 


INSURANCE COMPANY OF NORTH AMERICA 


AUTOMOBILE DEPARTMENT 


PLATT, YUNGMAN & CO., General Agents 
400 Walnut Street 


PHILADELPHIA 
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American Registry Company of Erie, Pa., | 
an agency selling limited accident policies | 


by mail. 


S. R. McBurney, superintendent of 
agents in the life and accident depart- 
ment of the Travelers, is in Chicago. He 
will visit various offices throughout the 
country, going to the Pacific coast before 
returning to the home office. 


A true bill has been found against W. 
C. Landis, of Chicago, alias various other 
hames, who was recently arrested at the 
instance of the Travelers insurance com- 
pany, charged with fraud in connection 
with the solicitation of casualty insur- 
ance, 


Next year Chicago general agents and 
branch office managers of casualty com- 


panies will probably have an association | 


to conduct a golf tournament with regu- 
lar weekly games. This year two such 
games have been played and another is 





CHICAGO ST. LOUIS 


PAY ROLL Aunit Co. 


KANSAS CITY, MO. 


scheduled to come before cold weather. 
Prizes are planned for the 1915 season. 


S. A. Madge, former deputy insurance 
commissioner for Washington and later 
secretary of the American Life & Acci- 
dent at Portland, has been appointed 
manager of the First National Life of 
Tacoma, which reinsured the Portland 
company. 

The Northern Casualty of Aberdeen has 
paid to the city of McIntosh, the 
sum of $3,825.98, the amount that city had 
in the First State Bank when it failed. 
The president, Harry Lamb, has since 
been convicted of wrecking the bank and 
was bonded by that company. 

Secretary H. J. Hagge of the Employers 
Mutual Liability of Wausau, Wis., is on 
a business trip to New York. Mr. Hagge 
says that the business of his company 
has increased so far in 1914 75 percent 
over the record of 1913, which was 100 
percent over that of the year previous. 

The Industrial Insurance Agency at 
Akron, Ohio, has taken the Maryland Cas- 
ualty Company, which until recently was 
represented there by the Hedden-Wells 
agency. Henry App, who has had a long 
experience in casualty insurance, will be 
casualty manager for the Industrial In- 
surance Agency. 

The western department of the London 
& Lancashire Guarantee & Accident 
wrote the bonds of all the successful bid- 
ders for the construction of the Burns 
Ditch, sold at Valparaiso, Ind., Sept. 14. 
This ditch has been in litigation over 
seven years. The aggregate amount of 
the contracts awarded exceeded $225,000. 





Motor Insurance News 











War on Dirty Drip Pans 


The American Automobile of St. 
Louis is campaigning for clean drip 
pans on all cars that it insures. Presi- 
dent Disbrow says that many machines 
are lost every year because of back 
fire catching the oil, dirt and waste in 
the drip pans. 2 


— 


Eastern Conference Meets 


A meeting of the Automobile Under- 
writers Conference is to be held in New 





York Thursday and will be attended 
by President Thomas Gallagher of the 
western conference, who went on east 
after the Union meeting. 





FIRE PROTECTION NOTES 


Parker, S. D., will have a new water- 
works system. 


The Watertown, S. D., fire department 
has purchased an additional 750 feet of 
fire hose, 


As the result of water and fire protec- 
tion improvement at Salt Lake City, 
Utah, rates are to be reduced in the near 
future about 25 percent. 

With the purchase of three Knox- 
Martin motor tractors the Oklahoma City 
commissioners completed the motorizing 
of that city’s fire department. 


The Indianapolis board of trade has 
passed a resolution favoring a bond issue 
of $100,000 for the city for the purpose 
of erecting two additional fire engine 
houses and to equip them. The resolution 
accords with the recommendation Mayor 
Bell has made to the city council. 


A recent examination was made of the 
waterworks system at Lowell, Mich., and 
tests of the pressure at 14 of the fire 
plugs disclosed that it was very low, so 
that some sections of the town have little 
protection. The water mains are too small 
— there is talk of installing a new sys- 
em. 





POINTERS 


FOR LOCAL AGENTS. 











Question—Will you advise us what 
books there are that would be useful 
in not only giving a person a good 
foundation in the principles of adjust- 
ment but would also serve as reference 
books for a person doing adjusting 
work? 

Answer—“Hall on Adjustments” 
published by the Rough Notes Com- 
pany of Indianapolis is one of the best 
books on the construction of the policy, 
the construction of common forms and 
the court decisions thereon. It is both 
a good text book and reference book. 
The chapter on theft, however, should 








Is it among yours ? 


Western Dept. 





Do not overlook Courtesy and Service among the assets of the Companies you represent. 
A strong financial statement and the qualities which attach the agent to the company are among ours. 
Courtesy and Service found where the NORTH RIVER sign hangs. 


North River Insurance Company 


Incorporated 1822 


FREEPORT, ILL. 


F. M. GUND, Mgr. 











be ignored as it is contrary to court 
decisions and general practice. There 
are two good books on the estimation 
of values; one is the “New Building 
Estimator” published by the David 
Williams Company, 231 West Twenty- 
ninth street, New York, and the other 
is “Brown’s Estimates” published by 
the Rough Notes Company of Indian- 
apolis. 





DIRECTORY OF 
Independent Adjuster: 


ILLINOIS MISSOURI I0W4 
Quincy Adjustment 
& Service Bureau 


Well 
GBORGE C. GILL, Mansger 
ILL., wis., IND. 
Cc. H. TAYLOR 
1865 » 1 le | : hlenge 
ADJUSTER: OF FIRE LOSSES 
IOWA 
NEWMAN & KING 
615 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTERS OF FIRE LOSSES 
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INS NCE LOssE8 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
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we « Wr 
10 Harlow Block, "Marquette 
Telephone 7 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
oOo. C. Kermp 
Greenville 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 
MINNESOTA 
CHARLES E. BRADEN 
419 Northwestern Bank Bidg. 
Minneapolis 
ADJUSTER OF FPTRE AND CASUALTY LOSSES 
NEBRASKA—IOWA 
jo . LIers 
856 Omah 


Ay fe 
ank Bidg., Omaha, Neb. 
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JOSSES 
WEST. MINN., DAKOTAS, E. MONT 
CHAS. 4s sented 
Phone 1006" Lock box 144 
INDEPENDENT ADJUSTER 


OHIO 





JOM | 4 _oBwEr 
404-5 U: Nat’l Bank B Qotumbus 
INDEPENDENT ADJUSTER AND ATTORNB® 
WISCONSIN AND NO. MICHIGAN 
DAVID LAWSON 
Cook Block, Oshkosh, Wis. 
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CASH CAPITAL $700,000.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 








CARROLL L. DeWITT 
Vice President and Managing Underwriter 





APPLICATIONS FOR AGENCIES DESIRED 














BIGHTY-THIRD YEAR 


THE POTOMAC INSURANCE COMPANY 


OF THE DISTRICT OF COLUMBIA 
WASHINGTON, D. C. 


Geo. W. White, President Alex. K. Phillips, Secretary 
Thos. C. Moore, Vice-President and Manager. 


A Useful and Comfortable Company to Represent 


Agents wanted in P: lvania, West Virginia, Ohio and 
Illinois. Address Home Office or 
F. J. King, Special Agent, Zanesville, Ohio 





Surplus to oe 
$300,890.32 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 








United States Branch RICHARD D. HARVEY - 
92 William Street, New York United States Manager 
Organized 1852 Capital $1,000,000 


HAN OWVT ER 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1914 
Assets, $4,743,232.86 Liabilities, $4,001,928.23 Net Surplus, $741,304.63 
Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 





American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W..DISBROW, President 


Pierce Building, St. Louls, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 








and Liability 
LIFE INSURANCE MEN wesc Acciaent ona 
ment Accident and 
Health Policies Harmonize Perfectly With Your Life Business 
and Increase Your Income. Excellent Openings in Pennsylvania, 
Ohio, Indiana and Kentucky. 


AMERICAN LIABILITY COMPANY 
W.R. SANDERS, Gea'l Mg. Cincinnati, Ohio 














Insurance Gompanies Protected 


Our new bond covers loss by any act of Fraud, Dishonesty, 
Forgery, Theft, Embezzlement, Wrongful Abstraction or Mis- 
applicaiation on the part of the_bonded employee, either 
directly or through connivance with others. It contains 
many new and advantageous features. Write for a copy and 
our special proposition for Insurance Companies. 

Address nearest Agency or 

Soliciting Division 


AMERICAN SURETY COMPANY 


of New York 
100 Broadway - . . . New York 

















Producing Agents 


Who can appreciate an Agency Company 
APPLY FOR TERRITORY 


\) Chicago Bonding & Surety Co. 


OLIVER FP. ROBERTS, Sec’y and Gen. Mgr. 
29 South La Salle Street, Chicago 









CHICAGO BONDING JY 
COMPANY 

















Commercial Fire Insurance Company 


Full Paid Capital - $466,338 
Surplus to Policyholders 575,227 


Address applications for agencies to the Company — 


SOUTHERN BUILDING, WASHINGTON, D. C. 


SURPLUS 
LINES anpb 














Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 





F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 


FLOATERS 





Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


| 


Desires applications for agencies in Ohio and unoccupied territory in Illi- | 


nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 


: 
| 


The Republic Casualty Company 


CLEVELAND, OHIO 


WILL WRITE ALL FORMS OF 

CASUALTY INSURANCE, IN- 

CLUDING FIDELITY AND 
SURETY BONDS 


Agents Wanted in Ohio Now! 


WILL ENTER OTHER STATES 
AFTER JANUARY. 1st 


Authorized Capital, $1,000,000 
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Wants Good Men JU LINOIS LIFE INSURANCE COMPANY 





Will Pay Them Well 





CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
_ COMPANY 
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SOME OBSERVATIONS OF 
THE BIG CONVENTION 


Impressions of the National Life 
Underwriters’ Meeting at 





Cincinnati 





HIGH SPOTS TOUCHED 





Dr. Huebner’s Paper Is Selected as the 
Peace de Resistance of the 
Many Features 





*BY JOHN BR. McFPEE 


The Cincinnati convention of the Na- 
tional Association of Life Underwriters 
has passed into history, with its record 
attendance, its princely entertainment, 
its unusual hotel comforts and its per- 
sistently sustained enthusiasm. 

It exceeded expectations as a recre- 
ative and educational event. Not a jar- 
ring episode marked its activities, not 
a single impediment opposed the exe- 
cution of the prearranged diversities of 
entertainment. From the prologue fur- 
nished so lavishly at the wonderful 
building of the Union Central to the 
epilogue of the dancers’ lingering after 
the banquet debris was removed, all 
was perfect accord to perfect manage- 
ment. 

Will Not Forget Cincinnati 


Cincinnati will never be forgotten by 
the delegates and guests and, I think, 
the value of the achievements in the 
convention hall will grow greater and 
greater in years to come. A review of 
these achievements should aid to a 
visualization of the convention’s work 
and a generalization of its attainments 
should enhance the technical equipment 
and advance the selling efficiency of 
every life insurance negotiator. 

An attempt will be made here to re- 
view the work of the convention, to 
recapitulate its most valuable accom- 
plishments, and in a weighing of the 
momentous events in the convention 
sessions, to forecast the dominance for 


*The editor of this paper requested Mr. 
McFee to visualize his impressions of the 
Cincinnati convention with the assurance 
that the “blue pencil” of the copy editor 
would not be used. In the special number 
of The Western Underwriter issued last 
week the reportorial staff gave more or 
less of their personal impressions. Mr. 
McFee as the editor of the “Field Edu- 
cational Department” of this paper and as 
the winner of the first prize in the essay 
contest, has shown his ability as a writer 
of vigorous prose as well as a writer of 
life insuranee applications. His observa- 
tions of the convention will be of interest 
and they represent his own views. 


(CONTINUED ON PAGE 11) 
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Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Forty- 
Eight Months 


(Commenced Business April 2d, 1910) 














DATE ‘Admit’d Assets] Ins. in Force 
April Qnd, 1910......|$ 474.657.50| None 
December Sist, 1910] 823,268.38|$ 1,830,206.00 


December Sist, 1911) 1,369,388.76) 5,544,706.00 
December 31st, 1912) 1,769,449.71) 12,674,411.00 
December 31st, 1013) 1,967,740.67| 16,677,723.00 
April ist, 1914....... 2,003,838.61| 17,002,147 00 











No Life Company Same Age Ever Before 
Equalled Above Record 


ine aing 1913 nn .-..98y2835 703 

This Company has never issued a Poli- 
icy with a Survivorship Fund Clause, Spe- 
cial Contract, Pink Note or Lien Premium 
Settlement, or any other scheme in con- 
nection therewith. 


ARTEMAS R. ROBERTS 
President and Actuary 











A LIFE TIME CONTRACT 


is what we will give 
good men to develop 
territory for us. We 
want good men and 
will pay them well. 


Peoria Life Insurance Co. 


PEORIA, ILLINOIS 





W. J. BRYAN TALKS TO 
THE STATE OFFICIALS 


J. S. Darst is Elected President of 
the Insurance Commissioners’ 
Convention 





ACT ON’ POLICY LOANS 





Report Is Made on the Progress of Get- 
ting Through the Fraternal 
Bill 


NEW OFFICERS CHOSEN 
wrocihent—-Jetm 8S. Darst, West Vir- 
Pirst Vice-President—Burton Mansfie 

Connecticut. x - 


Second Vice-President—John T. Win- 
ship, Michigan. - 


Secretary-Treasurer—Pitzhugh Mas- 
ter, South Carolina. 2 “uy 


Executive Committee — Herman bh. 
—, Wisconsin, chairman; Joseph But- 
ton, irginia; Frank Hasbrouck, New 
York; J. A. O. Preus, Minnesota; 

H. dison, 


Har Massachusetts; James RB. 

Young, North Caro 

io ion lina, and William Keat- 
(PROM A STAFF CORRESPONDENT) 
Asheville, N. C., Sept. 19—At the an- 

nual meeting of the Insurance Commis- 

sioners Convention Secretary of State 


William Jennings Bryan appeared and 
made a talk. 


Mr. Bryan went to Asheville for a 
week’s rest, as he said, to tramp the 
mountains. An effort had been made 
to secure his attendance Thursday 
night, but he was weary and retired 
early. In the morning he was in good 
voice and seeming physical vigor. He 
was given a warm welcome and 
plunged at once into a brief address. 


Discussed Life Insurance 


Disclaiming any particular knowledge 
(CONTINUED ON PAGE 13) 


The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “‘rake-off" on the agent's busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. 4 Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 

















LIFE 


INSURANCE SECTION 


2 LIFE 





» THE WESTERN UNDERWRITER. 












































September 24, 1914 

2 

inode oo | Interes Thres || 
the best service vet : Vitel = 
we must know tat. — = 
our men inti- A careful study of his needs has led us to Points F 
mately: How Our Present Agency Policy in our program | — 
they work, their which in short is . First = 
previous oie First-class Service to First-class Men — - 
ing; peculiari- ; cone = 
ties of their ter- ° . Training = 
vheecys there | Phoenix Mutual Life Insurance Co. Third ; 
special needs,etc. pdhapagatase «sks Cooperation | — 
JOHN M. HOLCOLMBE, President = 


| 





F. E. RICHARDS RESIGNS, 


——— 


PRESIDENT UNION MUTUAL 





Was Connected With the Company for 
Nearly 31 Years—Now Broken 
in Health 





Fred E. Richards, after a service of 
nearly 31 years as chief executive of 
the Union Mutual Life of Portland, 
Me., has resigned. During the time 
that President Richards has been con- 
nected with the company he has been 
regarded by all his associates and em- 
ployes as a man of wide sympathy who 
appreciated loyal work. Mr. Richards, 
in handing in his resignation to the 
board of directors, states that nearly 
two years ago his health became im- 
paired and since that time he has con- 
tinued in the discharge of his official 
duties hoping to regain his normal 
strength. He states that he has been 
disappointed in this regard and is dis- 
couraged. As he has reached the age 
of 73 years, he feels that he _ should 
give up the work and relieve his mind 
of the cares of office. 


Resolutions Are Adopted 


The committee appointed by the | 
beard of directors to recommend suit- | 
able resolutions on the retirement of 
President Richards has reported as | 
tcllows: 


Mr. Richard’s Career 


Fred B. Richards, the president of this 
company, has voluntarily resigned and, 
after a service of more than twenty years, 
asks his directors, associates and friends 
to relieve him of the duties and responsi- 
bilities he has performed and borne so 
well. 

He has devoted the best yeurs of his 
life to the advancement and sateguarding 
of the cumpany's interests, and now wth 
mental vigor unimpaired, but worn and 
harassed by physical ailments, nas ex- 
presseo the desire to rest in the quiet ° 
his nome ana in the companionship of '... 
Yrierds, unvexed and undisturbed by the 
exactions and cares of the great business 
of wnich ne is even now the active and 
contrelliing nead. 

The acceptance of Mr. Richards’ resig- 
nation is inevitable, for he has earned the 
right to have his wishes prevail, and your 
committee, to which his communication 
has been referred, is reluctantly forced to 
recommend a compliance with his views. 


Appreciation of His Efforte 


But he accomplished so much, his term 
of office caused and witnessed so great a 
degree of prosperity and sound upbuild- 
ing, and his qualities of heart and mind 
were so influential in enabling this com- 
pany to occupy a commanding position in 
the field of life insurance, that the 
directors owe it to him, to the 
policyholders and to the. state, as 
well as to themselves, to register 
in the proceedings of this meeting 
their apprecation of his work, to declare 
his administration constructive and suc- 
eessful and one deserving both emulation 
and the highest praise. 

Of the personal regard and respect of 
these directors, Mr. Richards happily 
needs no formal assurance, for in a long 
and intimate association their loyalty has 
never wavered and their affection never 
ceased. They will record and announce 
his retirement with feelings of deepest 














| appointed by the governor as state land 


| state insane hospital and in 1880 was 


regret and it will be their earnest and 
heartfelt wish that he may be spared 
many years to enjoy the honor, confidence 
and esteem that a helpful and successful 
career has brought to him in such un- 
stinted measure. 

Mr. Richards entered public life in 
1873 as a member of the Maine legis- 
lature, in 1875-6 he was a member of 
the executive council and in 1877 was 


agent. In 1878-9 he was trustee of the 


made state bank examiner. He re- 
signed, having served three full terms. 
In 1889 Mr. Richards opened a banking 
house in Portland and until 1893 was 
the local fiscal agent of the Maine Cen- 
tral and other railroad companies and 
of several large business corporations. 
When the Portland National Bank was 
organized in 1889, he was elected presi- 
dent, retiring from that position after 
18 years of service in 1907, but con- 
tinuing as a director. 

Mr. Richards became connected with 
the Union Mutual Life in 1881 as a 
member of the board of directors. He 
served as a member of the finance | 
committee and always took a very act- | 
tive interest in the management. On | 
the death of President DeWitt he was | 
elected his successor and began his | 
administration Nov. 1, 1893. 








Beneficiary Asks Damages 


Mrs. Martha S. Painter of Jackson- 
ville, Fla., is bringing suit for $500,000 
damages against two Jacksonville nhy- 
sicians of the Equitable Life of New 
York, the Mutual Life, New York Life, 
Penn Mutual Life and Fidelity Mu- 
tual Life. She charges that the doctors 
and companies recklessiy an: wilfully 
disregarded her feelings and that the 
devotion, love and respect she erter- 
tained for her late husband has been 
shocked and weakened and that she 
has greatly suffered from the same both | 
in body and mind and has been put to | 
much cost and expense. 

It will be remembered that her hus- 
band carried a large amount of life 
insurance and companies refused to 
settle at his death, using the suicide 
clause as the defense. 








The Fraternal Aid of Kansas and the 
Fraternal Union of Denver, Colo., have 
been merged under the name of the Fra- 
ternal Aid Union. 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
We can CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS 


what we have to offer. 


MICHIGAN 








Reliable Life Assurance Company 





We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. - : : Address 


401 to 417 PENNWAY BUILDING 


INDIANAPOLIS, INDIANA 














HAS JUST ENTERED ILLINOIS 





We have all the best forms of policies 
Life Health Accident 
issued separately and in combination 


A Real General Agent's Contract on both lines, 
to honest, earnest producers. 


” Address 
Wisconsin National Life 
Insurance Company 
OSHKOSH, WISCONSIN 














A GENERAL AGENCY 


is open i 


n the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 


Address, 98-Y, care The Western Underwriter 











W. O. JOHESON, President 





WE HAVE FOUND THE IDEAL 


You can talk LOW RATES--GUARANTEES--DISABILITY PROVISIONS 
When you can sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


SECURITY LIFE INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 








UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 





On agency matters, address: CHARLES F. COFFIN, Vice-President 














GOUD SHuWING IS MADE 


REPORT ON GEM CITY LIFE 





Ohio Insurance Department Gives 
Progress of Company—Manager 
Stapp Tells of Its Operations 





The Ohio department has made its 
report on the Gem City Life of Day- 
ton, O., following an examination. At 
to its losses, the report says: 

“This company has not had a loss 
in the life department since it com- 
menced business. Claims in the health 
and accident department, since the last 
examination, were inspected and found 
to be very neatly and accurately kept, 
all necessary papers being on file with 
each claim. These claims are promptly 


paid and in nearly every instance for , 
the amount claimed. According to the | 


records, all claims were paid at the date 
of this examination.” 


No Criticism Is Made 


The report does not contain a criti- 
cism of any kind. No discrepancies in | 
any of the records were discovered, and 
the examiners appended remarks to 
their report as follows: 

“The vrogress of this company has 
been very marked since Jan. 1, 1914. 
particularly the. “- om) of premium 
income irom Jan. to May 31, 19234, 
with the same coalid for the year 1913.” 

They further call attention to the | 
fact in their report that the 1914 busi- 
ness for that period represents almost | 
250 percent of the business for the | 
same period for 1913. 


Strapp Tells of Operations 
General Manager H. R. Stapp of the 
company says: 


has continued to show about the same 
ratio of increase right up to Sept. 1. 





Our mark is set at doubling the new 
business, and up to date this has been 
accomplished each month consistently. 
As an indication of the splendid per- 
sistency of the business now on the 
books, the renewal premiums for the 
first six months of the year were more 
than they were for the entire year of 
1913. The actual new premium collec- 
tions for the first eight months of the 
year have been double the new pre- 
miums collected during the first eight 
months of 1913. 


Limited to Compact Field 


“While the company is licensed in | 


Indiana and Michigan, we are confin- | 
ing our present efforts entirely to Ohio | 
by establishing general agencies in the 
various districts mapped out, not at- 


tempting to handle too many at one | 


time, and the splendid nucleus that we 


have formed through this plan indicates | 


pretty conclusively that our system will | 


factory. 

“What we believe to be a further | 
splendid justification of our plan in 
this respect is the fact that more than | 
half the insurance written in the last 

| eight months has been on endowment 
forms or limited payment life with en- 
| dowment features. While the com- 
| pany writes a special low rate ordinary 
| life policy and its nonparticipating term 
| rates are exceptionally low, yet the per- | 
centage of that class of business is very 
small, the term business being not 
| more than 10 percent of the wile. 


Confidence In Management 


| “Western Ohio is rapidly Siebel 
Gem City Life territory. Since the es- 
| tablishment of the voting trusteeship 
| by the stockholders for their own pro- 


| 


“The business of the Gem City Life 


| tection and further protection of pol- 
icyholders, enthusiastic expressions of 
confidence come to us from every side, 
and the year’s record to date would 
indicate that that confidence is taking 
the concrete form of actual natronage.” 


work out, if possible, more than satis- | 





SYNOPSIS OF THE STATUTES. MR. LIVE AGENT— 


Life Presidents Association Gets Out 
Pamphlet on Board Contracts and 
Sale of Stock 





Think jwhat it would mean 
to you to have: 





(1) The backing of a 100 brain-power 


The Association of Life Insurance | organization. 


Presidents has issued a revised edition , ae , +s 
of its pamphlet giving a synopsis of (2) The best selling proposition in Life 
state statutes and departmental rulings Insurance, EASILY PROVEN. 

relating to board contracts and the sale (3) The services of a competent statisti- 
of stock in connection with life insur- 


ance. The pamphlet also includes some cal department free. 


court decisions on these subjects. (4) Union Central LOWEST Net Cost. 
The pamphlet shows that the states 
| deal as follows with respect to board 


| contracts: ctatee, We Educate Our Agents 
*°| Free of Charge 


q Our Statistician willprepare your 
cases for you— help you — give 
your talk that driving force that 
wins—twithout any cost to you. 


| Expressly forbidden by statute in.. 
Forbidden by insurance department 
SE TR cdceracntnecescenecteses 8 
Forbidden by department ruling un- 
less offered to all policyholders 
Sr ory rrprrerrer. 1 
| Declared by supreme cort to be il- 


legal under  antidiscrimination 
| GEO BL. de bccccsepecccserersoe 


1 
| No law or ruling on the subject. 10 

Concerning the sale of stock | in con- . 
| nection with life insurance the states | | We have every argument: SIZE, AGE, 
| are grouped in the following classifica- LOW COST, BIG DIVIDENDS, FINE 
tions: Prete etemanten SAFETY—look us up. 
This agency, established 


4 | in 1897, has grown to $37,000,000 in force 
| in 1914. 


oes 
| Expressly forbidden by statute.. 
Forbidden by insurance department 
rulings 
Forbidden by department ruling un- 
less offered to all policyholders 
With Cok vabichbnpasvadeue ¥is 
Declared to be illegal by attorney- 
general’s opinion unless option on 








There are several reasons. 


stock is contained in policy..... ,| Edward A. Ferguson 
| No law, ruling or opinion 


Manager Illinois Agency 


Modern Woodmen Reinstatements | 'UNION CENTRAL LIFE. 


The Modern Woodmen of Ranaiion' , 7, 
have been reinstating members at the | 918-930 Tribune Bldg., Chicago 
Telephone Centra 208 


rate of 300 a day since the order an- 
H. S. STANDISH, STATISTICIAN 





nounced that it would take back those | 
members who lapsed during the rate | 
agitation. A total of 50,000 reinstate- 


ments is expected and the society hopes | Chere’s Always Room for a 


to get back to the million mark in | LIVE ONE 


membership by the close of the year. 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidenti2’ contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 
Minnesota, Ohio, and Wisconsin 


NOW ORGANIZING A HEALTH AND ACCIDENT DEPARTMENT 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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REACHES $75,000,000 
AS AGENTS CONVENE 





Illinois Life Attains Goal on 
Twenty-first Anniversary of 
Founding 





ITS $100,000 CLUB MEETS 





Great Record Is Made—Producers 
Hold One Day Session and Are 
Entertained Three 





When the eleventh annual conven- 
tion of the $100,000 club of the Illinois 
Life was called to order Monday morn- 
ing in the east room of the Hotel La 
Salle, Chicago, the company had $74,- 
762,000 of insurance issued. The aim 
of the management and the agency 
force, during the past year, has been 
to put the company past the $75,000,000 
mark on the twenty-first anniversary of 
its birth, the day of the opening of the 
convention. At the start of this day, 
it was $238,000 short of the figure on 
its issued basis. However, applications 
for $244,000 were received from agents 
present and $50,000 more came in on 
the first Monday morning mail. This 
gave the medical department a chance 
to turn down $56,000 of business with- 
out preventing the company from 
reaching its goal before the day ended. 

At the front of the hall was a clock- 
like dial and from time to time as 
batches of business were passed by the 
medical department, the hand was 
turned ahead and before the day’s pro- 
ceedings were completed, had passed 
the $75,000,000 mark. 


Pifty-one Agents Qualify 


There were fifty-one agents of the 
company that qualified for membership 
in the club this year and twenty-one of 
these obtained the satis superque rank, 
a distinction given to those paying for 
more than $125,000. In a talk before 
the convention, Eugene C. Wharf, the 
first president of the $100,000 Club told 
something of the history of the organ- 
ization. There were eight members at 
the first convention held at Charlevoix, 
Mich., in 1904, sixteen at the third and 
forty-two at the tenth. The increase 
has been gradual during the entire 
period and the gain of nine during the 
past year is the largest in the com- 
pany’s history. Only four members of 
the original club were present at the 
meeting. Besides the speaker, they 
were W. B. Davis, T. J. Henderson and 
James C. Tumlin. Later in the ses- 
sion, Benjamin Prather, the veteran of 
the agency force, came in to the meet- 
ing on a crutch and was roundly ap- 
plauded. 


Retiring President Speaks 


The meeting was called to order by 
J. C. Tumlin, president during the past 
year. In his opening remarks he 
stated that he went with the company 
when it had but $10,000,000 of business, 
only a quarter million in Georgia and 
but $25,000 of net surplus. He has 
seen it grow into the “Greatest Illinois 
Company” and attain a position close 
to the top in its home state. Mr. Tum- 
lin stated that life insurance business 
was not an easy road to wealth but it 
pays a higher price for real service 
than any other business in which a man 
can engage without capital. The world 
is ready to give way at all times to 
the man who knows where he is going 
and the life insurance man, who has a 
definite goal, is bound to succeed. 

Lockyer’s Optimistic Outlook 

In announcing the new president of 
the club, Mark B. Lockyer of Phila- 
delphia, Mr. Tumlin employed some 
mock eloquence and, true to his repu- 
tation, brought in his famous “mag- 





nolia blossom.” In assuming the chair, 
Mr. Lockyer said that though the Eu- 
ropean war had cast a gloom over 
business generally, he expected that 
difficulties would be over in sixty or 
ninety days and that this country 
would enter upon the greatest business 
era in its history and that the Illinois 
Life and all of its agents would profit. 


Korrady’s Amusing Reminisences 


K. B. Korrady, assistant to Vice- 
President R. W. Stevens and perma- 
nent secretary of the club, told about 
the early days of the company. He said 
that when the Illinois Life began busi- 
ness in 1893 there were only three sky- 
scrapers on La Salle street. When Mr. 
Korrady started in 1894 as supervisor 
of waste baskets, the office force con- 
sisted of three people and the presi- 
dent was a part-time officer. During 
that year, there was a fist fight be- 
tween the agency force and the entire 
field staff of two was put out of busi- 
ness. In those days the contracts that 
the company issued were beauties, 
mechanically, for it was mighty hard 
to sell them and they had to be pretty. 
W. Z. Brown, the present auditor, came 
with the company as a general book- 
keeper, policy writer and office man- 

ager. Later two young men fresh from 
college and rather fresh came in to the 
office. One is now Secretary O. J. 
Arnold and is an authority on subjects 
actuarial. The other started at the 
bottom and worked through the entire 
office. He made his greatest success 
as a bookkeeper, writing such an even 
hand that no one could make out the 
letters. This young man later turned 
his attention to the production of busi- 
ness and is now the head of the agency 
force, R. W. Stevens. Throughout the 
period of twenty years, the one guiding 
spirit of the organization, the person 
to whom the greatest credit for the 
growth of the company can be given 
is President James W. Stevens. 

“RB. W.’s” History of Company 

Vice-President R. W. Stevens gave a 
more serious history of the company. 
He said it was founded Sept. 21, 1893, 
as the Bankers & Merchants Life As- 
sociation. It operated on the plan very 
much the same as the old Bankers Life 
Association of Des Moines and the 
policies contained the total and perma- 
nent disability clause, the first such 
clause used in America. The first an- 
nual report showed that the company 
was some $2,000 in the hole and shortly 
after the first of the year, a $6,000 
death claim was sustained. J. W. 
Stevens personally paid this and $6,000 
more during that year. He acquired a 
financial interest in the company that 





he had not anticipated when he as- 
sumed the presidency. He got in touch 
with actuaries and_ the company 
pape to the stipulated premium 
plan 

Goes on Stock Basis 


In 1893 the company changed its 
name to the Illinois Life Association 
and in the following year to the IIli- 
nois Life Insurance Company, going 
on a stock basis at that time. There 
were just twenty-one stockholders, all 
friends of Mr. Stevens. The stock was 
sold at $125 and the entire premium 
went toward surplus. In these days 
of company promotions, $25 a share is 








A Penn Mutual Premium, less a Pena Mutual 
Dividend, a Pena Mutual a 
containing Penn Mutual Values. an In 

urance Proposition which in the sum of all tts 
Benefits, is is unsurpassed for net low cost and care 
of interest of all mem! 


The Penn Mutual 


Life Insurance Company 


of Philadelphia 


On January 1, 1909, rates were reduced 
and Values increased to full 3% reserve. 
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“What the Equitable Offers” 


‘What the Equitable Offers is the 
title of a booklet listing in detail 
the many attractions and advan- 
tages of Equitable policy contracts. 


While intended for the prospec- 
tive insurer, it will interest any 
insurance salesman who is curious 
to know why Equitable policies 
sell readily, renew steadfastly and 
meet every conceivable need of all 
classes of insurers. 
be sent to any address on request. 


quitable 


Life Assurance Society 
of the United States 


165 Broadway, New York 
W. A. DAY, President 


A copy will 
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Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 


GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,304,385,035 
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not much to spend merely for the sake 
of getting to the rubes who have been 
selected to be stockholders. Of the 
old business, the Illinois Life still has 
seventeen of the original $2,000 certifi- 
cates still in force and 348 stipulated 
premium policies involving insurance 
of $650,500. The Illinois Life is not 
the only company that started under a 
name different than used at present. 
The New York Life started as the 
Nautilus, the Metropolitan as the Na- 
tional Travelers, the Northwestern 
Mutual as the Mutual of Wisconsin, 
and the Prudential as the Widows & 
Orphans Friendly Society. 


Some Comparative Records 


When the Illinois Life started busi- 
ness there were fifty-eight companies 
licensed in Illinois. Eighteen of these 
have since retired. Of the other forty 
the Illinois Life has passed thirteen. 
Only six had more insurance in force 
on their twenty-first anniversaries than 
the Illinois Life has today and only five 
have more assets. There are only 
three exclusively nonpar companies 
that are bigger than the Illinois Life. 

The company now has the size and 
the age to entitle it to the confidence 
of every one; it has nothing in its past 
history to forget and the record of its 
president, who arose from a clerkship 
in a country store guarantees fair 
treatment to every one and fair com- 
pensation to agents. 


Twenty-one Short Discussions 


Twenty-one different topics had 
been selected for general discussion. 
There were no speakers assigned to 
these and no set papers. Mr. Lockyer 
conducted the discussions and when 
there were no prompt volunteers called 
on various men to speak briefly. J. C. 
Snow of Chicago said that prompt de- 
livery of policies and punctuality in all 
business dealings made it possible for 
him to secure all prospects through 
present policyholders. J. D. Cleveland 
of Chicago gave an illustration of the 
value of closing the entire deal at the 
time of writing the application down 
to the point of getting settlement. He 
wrote a business man, just as the pros- 
pect was leaving for an eastern trip, 
the note came due upon the applicant’s 
return and Mr. Cleveland was told that 
had the man not signed the note he 
would certainly not have taken the in- 
surance because of the bad turn busi- 
ness generally had taken. 


Potter Talks of Lapses 


W. B. Davis of Kansas City said 
that the general service was the solu- 
tion of nearly all the agent’s problems. 
That of finding prospects, of getting 
interviews, of closing the business and 
of keeping the business on the books. 
His idea is that square dealing, cour- 
tesy, close watching of renewal pre- 
miums and frequent explanations of 
policies will secure and hold much busi- 
ness. 

F. W. Potter, former superintendent 
of insurance for Illinois, took up the 





topic of keeping down the lapse rate. 
He said companies could.attain size by 
writing much new business but they 
could also attain size by writing a 
moderate amount of business and keep- 
ing most of their old. In 1912, com- 
panies reporting to Illinois gained one- 
third of the amount of their new busi- 
ness or, in other words, for every three 
steps taken forward, they slipped back 
two through expiries. Two-thirds of 
the expiries were due to lapses, sur- 
renders and not taken policies. In 
other words, these three causes resulted 
in a loss of one-half the amount of all 
new business written. Keeping the 
lapse rate down is largely a matter of 
selling the business properly in the 
first place, getting 100 cents on the 
dollar, keeping the people from bor- 
rowing on their policies, personally 
serving them in any way possible and 
getting the premiums to fall due, either 
by dating back or dating ahead, at 
times of the year when the assured will 
be able to pay the premiums. 
Conservation Prizes Awarded 

Five members of the club were given 
prizes for holding down their lapse 
rate. The average renewals of these 
five men was 81 percent. John W. 
Griggs, district manager from Missouri 
who stood second in the contest in 
1913, won the first prize of $100 with a 
percentage of 86. James C. Snow, who 
took first prize in 1912, stood second 
this year, and John F. Switzer, district 
manager for Illinois, took the third, 
the same as a year ago. Melville E. 
Dark, manager for Missouri, was 
fourth and Robert B. Daniel, manager 
for Kansas, was fifth. The four prizes 
were checks for $50 each. 


Securing and Training Agents 

Enthusiasm was the keynote of the 
afternoon meeting. It began with the 
first speaker, Otto H. Augustine, man- 
ager at Peoria, and was very much in 
evidence until the motion to adjourn 
was made. 

The program was not adhered to 
very closely. Many of the topics down 
for discussion were very thoroughly 
touched upon by some of the members 
during the course of their speeches, 
and so were not taken up again separ- 
ately. 

“The Securing and Training of 
Agents” was very thoroughly debated. 
M. M. Fell opened the discussion and 
stated that it was his experience that 
the successful life agent was invariably 
the man who had been successful in 
some other line, irrespective of what 
that line had been. The argument was 
taken up there by T. J. Henderson, 
manager in northern Michigan. He 
pointed out that the man who had been 
a success in some other line was bound 
to be a success in the life insurance 
business because he was already gifted 
with the most essential requisite of life 
insurance «salesmanship,  stick-to-it- 
tiveness. 


Measuring Prospective Agents 
Then followed a talk by A. B. Pear- 
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Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


- Watch Your Anchor!! 








The Anchor Life Insurance Company 
Indianapolis, Indiana 



































A REAL OPPORTUNITY 


For a man capable of handling a State or half State agency 


The American National 


INSURANCE COMPANY 
| OF GALVESTON, TEXAS 


Now operating in eleven States and the Republic of Cuba. A wide-awake, pro- 
gressive Company with over $50,000,000 of business in force and operating three 
departments: Ordinary, Industrial and Health and Accident. Modern policy 
contracts, Participating and Non-participating with Total and Permanent Dis- 
ability, Double Indemnity, etc. It is preparing to enter the State of Kansas and 
invites correspondence from capable men. 
If you have energy, ability and can finance yourself, you can secure an ex- 
|  Ceptionally good contract with the ‘“‘Giant of the Southwest.” 
All correspondence confidential. Address 
J. FRANK MONTGOMERY, Agency Mgr. Ordinary Dept. 
American National Insurance Co., Galveston, Texas. 
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son, one of the new members of the 
Kansas City office. It was by far the 
most enthusiastic of the talks given 
during the afternoon, and he was well 
received. Several other members re- 
ferred to points in his talk during the 
afterncon. Mr. Pearson said that the 


life insurance salesman who did not | 


absolutely believe that his company is- 
sued a line of policies equal to any at 
100 cents on the dollar was doing the 
company an injustice to remain in its 
service, 

Referring to the subject, “What 
standard must your prospective agent 
measure up to?” W. Stevens said 
that the two big considerations with 
him were: Has he a pleasing person- 
ality and does he make a good first 
impression? A man who does not 
make a good first impression upon the 
general agent is not very apt to make 
one upon a prospect and Mr. Stevens 
urged the members to give this point 
more consideration in hiring new men. 


Not Going to San Francisco 


Col. James W. F. Hughes, manager 
at Topeka, gave one of his rousing 
talks and in closing urged that next 
year the business of the club be trans- 
acted in one day and that the rest of 
the week be spent at one of the Lake 
Michigan resorts. The majority of the 
members present seemed to favor this 
idea in preference to the California 
trip and it is very probable that Col. 
Hughes’ suggestion will be followed 
out next year. The members will be 
informed through the weekly bulletin 
in a month or so as to what decision 
the home office has reached for next 
year’s meeting. 

Anniversary Banquet Is Held 

R. W. Stevens, vice-president, pre- 
sided at the banquet Monday evening, 
a function that eclipsed all Illinois Life 
affairs of the past. At the speakers 
table were most of the guests of honor, 
prominent bankers and others, who 
gathered to pay homage to the com- 
pany. During the meal there was a 
sengfest with numerous variations. The 
souvenir of the occasion was a gold 
plated pencil holder. 

The toastmaster announced that the 
company’s force a year ago decided to 
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produce enough business so that there 
would be $75,000,000 in force at the 
time of its twenty-first anniversary. 
This seemed an impossible task but 
Mr. Stevens announced that it had been 
accomplished, which brought forth 
rounds of applause. 


Refers to Early Beginnings 


Mr. Stevens referred to the early 
days of the company, its struggle and 
a death claim of $6,000 that made a 
big deficit. This was paid by James 
W. Stevens, the man who had been 
made president for the honor there was 
in it. This situation caused President 
Stevens to give his personal attention 
to the company. He touched its mori- 
bund body and it sprang forth. From 
that time the company has been on the 
onward march until today it has 
reached a stage where it is among the 
western leaders. 

President Stevens arose and bowed 
acknowledgment to the sentiments that 
were expressed as to his work and 
achievements, and which were en- 
thusiastically reechoed by the field 
force. W. B. Davis, manager of the 
southwestern department at Kansas 
City, one of the war horses of the 
agency staff, arose and paid a very 
graceful and feeling tribute to Presi- 
dent Stevens. 


Big Bankers on Program 


President Charles G. Dawes of the 
Central Trust Company, spoke on the 
effects of the war on this country and 
predicted that the United States, if it 
kept a level head, was in a position to 
serve mankind as in a way that it 
never had before. Vice-President John 
Fletcher of the Ft. Dearborn National 
Bank spoke on the live stock industry 
as centered in the Union Stock Yards 
of Chicago. 

President George M. Reynolds, presi- 
dent of the Continental & Commercial 
National Bank, who was billed to speak 
was unable to be present but a letter 
was read from him in which he referred 
in glowing terms to the Illinois Life. 
Other bankers present were President 
W .A. Tilden and Vice-Presidents Nel- 
son N. Lampert, J. Fletcher Farrell 
and Henry A. Kent of the Fort Dear- 
born National Bank, and Joseph E. 
Otis, vice-president of the Central 
Trust Company. 


Fred W. Potter a Speaker 


Fred W. Potter, manager of the IIli- 
nois Association of Legal Reserve Life 
Companies, gave the life insurance talk 
of the evening, telling something of the 
strength of the Illinois laws and pros- 
perity of the Illinois Life. He gave 
some excellent advice to the field men. 

A high class vaudeville show was 
given, some movies and pictures of the 
$100,000 Club each year since it 
started. 

Tuesday and Wednesday were spent 
in recreation. Tuesday morning the 
agents inspected the home office and 
in the afternoon took an automobile 
tour about the parks and boulevards 
of the city. Tuesday evening, Wednes- 
day afternoon and Wednesday evening 
there were theater parties. Wednesday 
morning visitors were taken to the 
steel plant at Gary, Ind., the stock 
yards, art institute, Field museum and 
Lincoln Park zoo. Thursday was set 
aside for a “go as you please” program. 














The Double Benefit Family Policy 


will soon be placed on the market ee 


THE GERMANIA LIFE | 
INSURANCE COMPANY = 


OF NEW YORK 
- Another evidence of 


PROGRESSIVE METHODS 
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G. L. E. KLINGBEIL, President 


Standard Life This Company has caught the spirit 


ot the times. It issues policies that have 
an appealing force to the public. 

Insurance Co. 

Pittsburgh, Pa. 


It is under the management of careful, ex- 
perienced men who appreciate a good agency 
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Can find a profitable connection with JOSEPH STOUT, Presi- 
dent of the SOUTH BEND LIFE ASSURANCE COMPANY 


HIGH CLASS PROPOSITION FOR HIGH CLASS MEN 


REFERENCES AND EXPERIENCE REQUIRED 
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Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1 914 will surely be interested in the one we can give them 
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REINSURES IN PEOPLES 


AMERICAN LIFE WILL RETIRE 





Deal Between Chicago Companies Rati- 
fied by Illinois Department—Mrs. 
Bowen Leaving 





All ordinary and industrial business 
of the American Life of Chicago has 
been reinsured in the Peoples Life 
of Chicago. There was approximately 
$500,000 of ordinary and $1,000,000 of 
industrial involved. .The debit on the 
industrial amounts to $500 a week. The 
insurance is in 7,000 different policies. 
The American Life transferred assets 
totaling $35,000 to the Peoples Life to 
cover the reserve on its business. The 
contract of reinsurance is dated Sept. 
10 and was ratified by the Illinois 
department Sept. 17. The American 
will be liquidated. 


Agency Force Taken Over 


The Peoples Life takes over a portion 
of the home office force of the Ameri- 
can and ten of its agents; seven of these 
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agents are in Chicago and three down 
state. The Peoples has an industrial 
business in the city and the purchasing 
of the American’s business enlarges this 
considerably. The home office of the 
Peoples, in the Hearst building, has 
been rearranged to accommodate the 
additional records and additional office 
force. 
American’s Troubled Career 


The American Life began business 
in 1910 and has passed through several 
different regimes and various vicissi- 
tudes. At different times efforts to re- 
insure all or a part of the business 
have been made, but have proven fu- 
tile. At one time an effort to increase 
the capital was made, but this failed. 


on the stock and took control of the 
company. At the same time the cor- 
poration sought options on other com- 
number. This scheme never material- 
ized. 


Business Thoroughly Renovated 


management of Mrs. Mabel Bowen for 
the past two years and she has put the 
business on a substantial basis. The 


Some time ago the National Under- | 
writing Corporation secured an option | 


panies and planned to consolidate a 


The company has been under the 











Resolutions as to | 
Policy Loans 


The National Convention of In- 
surance Commissioners last week 
passed the following resolution as 
to policy loans: 


WHEREAS the National Conven- 
tion of Insurance Commissioners has 
repeatedly gone on record in favor of 
a law prohibiting all legal reserve 
life companies from issuing policies 
of insurance in which the company 
does not reserve to itself the right 
to defer the granting of a policy loan 
for a period of sixty days, and, 

WHEREAS the wisdom of such ac- 
tion is daily being demonstrated by 
reason of the European war, which is 
now affecting the market price of se- 
curities and the demand for policy 
loans. 

Therefore, the National Convention 
of Insurance Commissioners again 
deems it advisable to refer to this 
important subject, and to reiterate 
its former stand on policy loans and 
cash surrender values which are, in 
this problem, inseparable. 

It urges all insurance companies to 
refrain from further issuing policies 
containing this national banking ob- 
ligation and it pledges its support to 
legislation which will prohibit any 
insurance company in any state from 
doing business within the _ state 
wherein such legislation is enacted 
which issues a policy therein which 
fails to contain a provision that the 
company reserves the right to defer 
the granting of a policy loan except 
for payment of a premium, or a cash 
surrender value for a period of not 
more than six months. 























entire business has been carefully in- 
spected and cleaned out and the mor- 
tality cut from an excessive point to 
normal. All of the red light district 
business, which was at one time send- 
ing the company towards the rocks, 
has been eliminated. 
Printer and Theatrical Magnate 


Mrs. Bowen has been handicapped in 
her efforts by a lack of funds and all 
of the other difficulties attendant on 
the establishment of a new company 


its early career and excessive promo- 
tion expenses. She is retiring from the 
insurance business to give all of her 
time to a printing establishment and a 
number of moving picture theaters in 
which she is interested. 

President E. A. Nelson of the Peo- 
ples Life is building up a good com- 
pany on a conservative basis and the 
business of the American gives his or- 
ganization additional impetus and size 
that will assist in further upbuilding. 





The Kansas City, Mo., district of 
Prudential’s industrial department 
proud of sending four delegates to 
Chicago meeting of the company on 
26th. Kansas City, Kan., sent two. 





that has suffered from inefficiency in’ 

















The Ohio National Life Offer 


A company that is strong financially. 
A home company, with the added advantage of size and strength. 
A company with experienced and energetic management. 








A general agency contract with the home office in “home state” 
territory. 


Close and immediate contact with the home office. 

Quick action on all agency matters. 

Thousands of influential men financially interested. 

A splendid line of policies with low rates and liberal values. 
An up-to-date home office service in every respect. 
Commissions good, but not too good. 


For Territory and Terms, Address: 


T. W. Appleby, Agency Manager and Actuary, 
Albert Bettinger, President, 


Cincinnati, Ohio. 


INDIANA NATIONAL LIFE 
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January 1, 1907 RENICK President 
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GOOD SERVICE 
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serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 
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to sell life insurance 
B. F. WILSON, President 

WILLIAM A. FRICKE, Vice-President and General Manager 


THE GEM CITY LIFE 
INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 
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teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 
dent and Health Insurance. 


Ohio, Indiana and Michigan Only 
Address H. R. STAPP, General Manager 
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The Right Agent needs 
The Right Policy for 


The Right Prospect 
All the Time 
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OF BOSTON MASSACHUSETTS 
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SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


We have some splendid Agency openin 
Minnesota, North and South Dakota, 


in Illinois, lowa, Nebraska, Kansas, 
ichigan, Connecticut and Washington. 


For Terms to Producing Agents, Address the Home Office. 
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TALKS BY FOREMOST. MEN 


— + 


CLEVELAND LIFE’S MEETING 





Forty Representatives of Successful 
Company Attended Third Annual 
Convention Last Week 





Forty men, representing the life and 
the health and accident departments of 
the Cleveland Life, were present at the 
third annual convention of the Fore- 
most Club, which took place in Cleve- 
land last week. This club is composed 
of the leaders of the field force of the 
company and was organized three years 
ago at the suggestion of President Wil- 
liam H. Hunt. 

The business sessions on Tuesday 
and Thursday were held in the library 
of the Cleveland Chamber of Com- 
merce, and luncheons were served at 
the Chamber of Commerce Club. On 
Tuesday Charles E. Adams, in behalf 
of the city, welcomed the guests, while 
responses were made by President Wil- 
liam H. Hunt, Vice-President F. F. 
Prentiss and General Agent W. W. 
— for the company and the 
club. 

Some Lively Discussions 


At the business session on Tuesday 
afternoon by-laws were adopted pro- 
viding for qualifications for member- 
ship in both the life and the accident 
and health divisions of the club. This 
was followed by a discussion of the 
following, subiects suggesterd by the 
program: 1. How to Increase the Size 
of the Average Policy; 2. System in 
Writing Business; 3. Competition; 4. 
Real Troubles and Troubles Which 
Never Happen; 5. Financing New Busi- 
ness. These discussions were of an ex- 
tremely lively and interesting charac- 
ter and brought out thoughts on the 
spur of the moment that can be gotten 
in no other way. 5 


95 Percent Imaginary 


General Agent H. O. Feederle of 
Akron presented a written discussion of 
the fourth subject in the list. Fully 
95 percent of the average man’s trou- 
bles are imaginary, he said, and, there- 
fore only 5 percent remains to be dis- 
posed of in some way. He advised that 
men cultivate courage to do their work 
and their duties, as they see them, and 
that this will put most of the remain- 
ing troubles out of the way. 


Wednesday Was Outing Day 


Wednesday was set apart as “Cleve- 
land Life” outing day. At 8:30 Wed- 
nesday morning the members of the 
club joined a party composed of the 
board of directors of the company, 
leading bankers, business men and pro- 
fessional men for an automobile jaunt 
which carried them through Akron and 
to the lake district south of that city, 
which has become the summer and out- 
ing home of many people from various 
parts of the country. They arrived at 
States Mill in time for a splendid fish 
and chicken dinner at Albertson’s ho- 
tel. Following the dinner George W. 
Sieber of Akron made a short address 
in which he outlined the growth and 
development of that section of the 
country. 


How To Obtain Prospects 


Thursday was the real business day, 
and it was filled from beginning to end 
with good things for the field men and 
company alike. Nine papers were read 
and thoroughly discussed, while a gen- 
eral discussion on four selected sub- 
jects completed the work. Professor 
W. W. Chalmers, general agent at To- 
ledo, read the first paper, his subject 
being “How to Obtain Prospects.” He 
advocated the cultivation of acquaint- 
ances and explained how he was able 
to do this without causing them any 
unnecessary trouble. People will buy 
groceries, dry goods and other mer- 
chandise of people with whom they are 
acquainted rather than from strangers, 





he said, and there is no reason why 
they should have a different preference 
in buying life insurance. Agents must 
get rid of the idea that they are insist- 
ing upon something that acquaintances 
do not want, but instead must feel that 
they are doing their friends a kindness 
if they advise an agent to approach 
them on the subject. Professor Chal- 
mers said that practically every man 
is a prospect. 
Uses of Accident Insurance 


W. E. Rice, superintendent of the 
health and accident department, read a 
paper on “Health and Accident Insur- 
ance and Its Application to Present 
Day Needs.” Several cases were men- 
tioned where either the policyholder or 
those dependent upon him were re- 
lieved from embarrassing positions by 
the prompt payment of claims. Such 
insurance also established credit, when 
the holder is injured, and guarantees 
him better hospital and medical and 
surgical treatment than he would oth- 
erwise receive. 

“Monthly Income Insurance” was the 
subject of a paper read by Darwin 
Crossman, general agent at Lima, Ohio. 
Mr. Crossman did not discount the abil- 
ity of women to use money wisely, 
when the home provider is taken, but 
did attribute its waste to the persua- 
siveness of unscruplous men who oiten 
induce widows to make investments 
that profit no one but the men them- 
selves. 

Guarantees Use Intended 

The monthly income form of insur- 
ance guarantees the use of the money 
left to the family for the purpose it 
was intended. If a man wishes to leave 
his family a lump sum and the policy is 
large enough, then it may be divided, 
a portion of it being paid in cash and 
the remainder in monthly installments. 
He distinguished between the monthly 
income and the life income and stated 
his preference for the former, running 





for a period of twenty years, because it 
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Insurance in Force................ $13,254,199 
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Surplus to Policyholders........... $297,266.95 


the total business in force. 
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STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. Write giving experience and last connection. 





These companies are backed by big men and will have a 
combined capital and surplus of $4,000,000. 
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EMIL W. ZINSER 
General Manager 


Peoples Gas Building 
CHICAGO, ILLINOIS 








THE EQUITABLE LIFE 
INSURANCE COMPANY OF IOWA 


Has good openings for general*agencies in desirable locations for experienced and successful men. 


Liberal contracts offered. 


Apply to Home Office, DES MOINES, IOWA 











IOWA—NEBRASKA—SOUTH DAKOTA—Three splendid 
states. Reliable District and Special Agents desired. New company 
with very attractive policy, non-participating, just entering 
new territory. Address 90-R, care The Western Underwriter. 
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Liberal 
Contract 


Unusual 


Splendid 
Opportunity 


Policies 





September 24, 1914 





Lapsed and not taken policies in 1913 were only 844% of 


Policies that are easily sold and stay “put”’’ are most 


GEORGE W. STEINMAN, Secretary 








of 


st 


ww | 


1) 


i 


id 





September 24, 1914 


THE WESTERN 


UNDERWRITER. LIFE 9 








provides more insurance for a fixed 
period than could be secured from a 
life income, and for the period that it 
is needed most. 


Puts Enthusiasm First 


H. B. Burrows, Jr., general agent at 
Cleveland, in his paper on “The Essen- 
tials in Life Insurance Salesmanship,” 
placed particular stress on enthusiasm. 
The agent must be as enthusiastic as 
his prospect surely before he can ex- 
pect to secure an application and a 
great deal more so before he can ex- 
pect much business. Efficient use of 
time and a system by which to work 
are two other very necessary requi- 
sites to success, he said. These, with 
follow-up methods, should produce at 
least tolerable results. But to them 
should be added tact, perseverance, en- 
ergy, cheeriness and sincerity. 

Dr. J. C. Placak, medical director, 
gave the agents a very instructive and 
interesting talk of his work with the 
company and the manner in which the 
field men and the medical department 
may cooperate in the prompt dispatch 
of business. This completed the pro- 
gram for the forenoon. 


Causes of Lapse 


Secretary L. Q. Rawson opened the 
afternoon session with a paper on “Op- 
tional Policies and Lapsation.” One of 
the strongest points made by Mr. Raw- 
son was that agents should use the 
greatest care in writing optional poli- 
cies, as but a small percentage of them 
are delivered and many that are paid 
for the first year lapse in the second. 
Insurance that is not really sold at the 
time does not have the staying qualities 
that are shown by that which the pros- 
pect is convinced he should have, and 





orders because of that conviction. Not | 


only do optional policies entail much 
extra clerical work, but they make a 
bad showing on the records of the com- 
pany, which is undesirable from any 
point of view. 


Importance of Second Premium 


Secretary Rawson advised the agents 
that the ratio of lapsation can be 
grealty reduced by close attention to 
the policyholder when his second pre- 
mium becomes due. When he has paid 
two premiums or more he feels that he 
has made a_ substantial investment 
which he must protect by keeping the 
policy in force, but if he is careless and 
not thoroughly convinced that he needs 
the insurance is often willing to lose 
the first premium. His increased in- 
terest and better acquaintance with the 
company will also aid after the second 
premium has been paid. It will be to 
the agent’s financial advantage to look 
after his policyholders and see that 
they safely pass this period. Mr. Raw- 
son sums up the causes directly respon- 
sible for lapsation as follows: “First, 
inattention on the part of the agent to 
the collection of the second premium; 
second, financial reverses; third, poli- 
cies improperly sold.” If the agent 
would give the policyholder proper at- 
tention in the collection of the second 
premium, Mr. Rawson believes that he 
would then be able to present some 
plan that, with the help of the com- 
pany, will overcome the effects of im- 
proper work in selling the policy. Or, 
where financial reverses have been suf- 
fered, an extension may be given that 
will tide the policyholder over until he 
is again on his feet. Mr. Rawson ad- 
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FARM MORTGAGES 


In Northwestern States 
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We attend to all details during life of loan 


Farm Mortgage Bond Co. 


JOHN A. HARTIGAN, 
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vises against spending time with men 
who are known to be unable to pay 
their premiums. The company is anx- 
ious to keep business in force both for 
its own benefit and that of its agents. 
Other Interesting Talks 

Following this paper H. W. Merri- 
man and Ben Stern opened a discussion 
on “Successful Methods of Writing 
Health and Accident Insurance.” A 
number of other agents followed with 
interesting talks and experiences. 

“The Selling End of the Life Insur- 
ance Business” was treated in a very 
forceful and practical manner by 
Charles E. Gleeson, superintendent of 
agencies of the life department. He 
placed particular stress upon the neces- 
sity for agents being careful students 
of their own business. Mr. Gleeson 
recommended a careful study of the in- 
surance journals and the various books 
that have been written upon the sub- 
ject. 


“Life Insurance as a Profession” was | 


discussed by S. J. Payne, general agent 
at Charleston, W. Va. He urged that 
solicitors so conduct their business that 
they will not be set down merely as 
agents. They must be “goers,” the 
original meaning of agent, and not 
“stayers,’ which has come to be its 
modern signification. 





Huge Burden on Thrift 
When the insurance tax income of 


_a large estate is compiled, the total 


burden placed upon the thrift and 
foresight of the people through this 
form of taxation becomes very striking. 
The Ohio department has just com- 
pleted a comparative table, showing an 
estimated income of that state for this 
year of $1,443,944.11. This is exclusive 
of fees, which are expected to raise 
the total to more than $1,600,000. The 
cost of running the department, includ- 
ing rent of its quarters in the state 
house, is about $40,000 a year. The in- 
crease in taxes alone this year is about 
$97,000, or double the cost of running 
the department. The tax items for 1914 
and 1913 are as follows: 





1914 913 
Fire marshal tax...$ 101,205 $ 73,007 
2 1-5 percent tax— 
Stock fire co’s...... 346,760 341,399 
Mutual fire co’s..... 6,64 5,228 
Miscel. co’s ........ 180,456 172,752 
TACO OPS 2 cvvvcccrcs 808,882 753,885 
TE a c-cnccevcens $1,443,944 $1,346,271 





South Dakota State Agency 


G. W. Hart, president of the Mer- 
chants Bank of Bryant, S. Dak., has 
received the appointment as state man- 
ager and fiscal agent for the North- 
western National Life of Minneapolis. 
In the life insurance line Mr. Hart is 
no novice, having given more or less 
attention to this class of business in ad- 
dition to his banking and has proved an 
excellent producer. 

Mr. Hart will at once proceed to or- 
ganize a real agency force to produce 
a volume of business that will not only 
be a credit to his state office but which 
will put South Dakota on the map for 
his company. Local agents, general 
agents and district managers will be 
appointed as rapidly as the force can 
be developed. Mr. Hart will enter ag- 
gressively upon the life insurance busi- 
ness from now on, handling also the 
loans for his comapny, in addition to 
his banking business and loans for a 
few private investors. For some years 
past he has been handling farm loans 
for a number of insurance companies. 





War Tax Distinctions 


In the drafting of the war tax bill, 
industrial life policies are exempt from 
the 8 cent per.$100 tax and will have 
to pay 40 percent of the first weekly 
premium. Fraternal benefit societies, 
purely cooperative companies and em- 
ployes relief associations operated on 
the lodge system and organized and 
conducted solely by the members for 
their exclusive benefit and not for profit 
will not have to pay any tax. 

















ABSOLUTELY DIFFERENT FROM ANYTHING 
EVER PUT BEFORE THE PUBLIC 


The Multi Premium System 


devised and copyrighted by G. F. Steinkamp and issued 
only by The Columbia Life Insurance Company, is a great 
wr eta over the old plan method. The policy pro- 
vides term insurance to age 65, convertible into paid up 
life insurance in thirty-six equal shares. 


Four Options Annually; on each anniversary, the insured 
has the option of paying a lot term rate or of three higher 
rates, converting 1, 2 or 3 shares respectively. When all 
shares are converted the policy is paid up for life. This 
is the best Insurance contract on the market. 


Agents Wanted—Ohio, Kentucky, Georgia 





The Columbia Life Insurance Company 
CINCINNATI, OHIO 











International Life 
The Big Life Company of TODAY 
| with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. ‘We are able to render unusual assist- 
ance to the “boys in the field,”’ in the way of leads from the home 

office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasure 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop; 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 


AMERICAN BANKERS LINCOLN NATIONAL LIFE 
CENTRAL LIFE MARQUETTE LIFE 
COMMERCIAL FIRE MARQUETTE FIRE 
CLEVELAND NAT’L FIRE MISSOURI STATE LIFE 
COLUMBIAN NAT’L FIRE METROPOLITAN FIRE 
FOREST CITY LIFE NEW WORLD LIFE 
FIRST NATIONAL FIRE INDIANA NATIONAL LIFE 
NORTH AMERICAN LIFE PRUDENTIAL CASUALTY 
GREAT SOUTHERN FIRE 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 





Otto Schenk. President 








OHIO NATIONAL LIFE 
OLD COLONY LIFE 
PUBLIC SAVINGS LIFE 
PEORIA LIFE 
STERLING FIRE 
UNION CASUALTY 
WISCONSIN NAT'L LIFE 
ANY OTHER STOCKS 


CHICAGO, ILL. 





INSURANCE STOCK DEPARTMENT 
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COMMENT 





TAX ON LIFE INSURANCE 


Tue “Chicago Herald,” in editorial 
comment, criticises the federal govern- 
ment for proposing to place a tax on 
insurance premiums and policies in or- 
er to raise more revenue because of 
the Lur: opean war. The “Herald” in- 
Guires wy the law-makers. do not put 
a tax ¢- savings bank deposits and be 
done with it. It calls attention to the 
fact that the great funds of insurance 
companies have a strange fascination 
for a certain class of law-making minds. 
They seem to comprehend these funds 
only as large heaps of money and count 
them as the property of some small 
group of multi-millionaires. 

The law-makers evidently lose sight 
of the fact that these funds represent 
the accumulation of small savings of 
hundreds of thousands of people. The 
very same class of people that have 
savings bank deposits carry life insur- 
ance. 

The fundamental idea of insurance is 
not to produce wealth but to distribute 
loss. Law-makers tax insurance as a 
productive agency and lose sight of the 
element of its distributing functions. 

When funds are needed, law-makers 
jump at insurance as the easiest way to 
raise money. The educational cam- 
paign of the insurance organizations 
and companies is rightly directed 
toward informing the public on this 
score. 





A TRAGEDY 

A policyholder in the Nepraska Mu- 
ruAL LIFE, an assessment company, 
writes to a daily paper in Omaha and 
brings out one of the tragedies that 
is often met with in life insurance. He 
states that there are about 4,000 mem- 
bers in this company composed of the 
poorer classes. The ILLiIno1is MuTtuAL 
LeaGUE brought out the Nebraska con- 
cern, The policies provided that the 
death benefit the first year was $600 
and increased $100 per year up to 
$2,500. When the I:itrnors Mutua 
LeaGuE purchased the business, this 
policyholder’s contract was worth 
$1,900 and called for an assessment of 
$10.35 a month. He said that he could 
not stand any such assessment and, being 
beyond the age to get any more in- 
surance, he was obliged to lose all he 
had paid in and drop out. He states 
that his case is similar to the majority 
of the other 4,000 members. 

This policyholder states that he has 
$2,000 in the Mopern Woopmen. He 
has confidence in this concern at pres- 
ent and thinks it good. We hope that 
his estate will be able to collect when 
he dies. 

This is but another example of peo- 
ple looking upon all kinds of insurance 
as good, paying in their money for many 
years and then finding later on that 
the concerns that carry their insurance 
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are organized on the wrong basis and 
are obliged to succumb to the in- 
evitable. Life agents should use these 
instances as object lessons. 





AUTOMOBILES OR INSURANCE 


Tue EguitasLe oF Iowa publishes a 
most striking and interesting table 
showing the relative amounts per 
capita invested in life insurance and 
automobiles in the fifteen states in 
which it is operating. 

The table has been arranged in order 
of the number of automobiles per 
capita. The value per thousand has 
been computed by assuming that the 
average value of automobiles in use at 
the present time is $1,500. The corre- 
sponding values of the amounts of life 
insurance in force have been computed 
on the theory that the reserves of all 
the business equal about 20 percent of 
the amounts. 

The table is: 


Automobiles Life Insurance 
he = 
o o 
- fe _ a 
State wa | Es bd 

Dn 

Aa sh a ge OSS 
Sos da 3 Be o° 
m Ze PO & <h om 
Neb. 1 39 $58.50 12 $126,400 $ 25 
Iowa 2 2 46.50 5 158,000 32 
So. Dak. 3 24 36.00 11 128,000 25 
ash. 4 21 31.50 7 145,000 29 
Kansas 5 20 . 30.00 13 6,000 3 
N. Jer. 6 20 30.00 3 177,000 35 
Mich , @ 28.50 8 143,000 28 
Ohio 8 18 27.00 4 175,000 35 
Minn. 9 18 27.00 9 134,000 27 
Ill. 10 16 24.00 2 195,000 39 
Ind 11 12 18.00 10 134,000 27 
Mo 12 11 16.50 6 157,000 31 
13 10 15.00 1 622,000 124 


Ky. 15 3 4.50 14 


oy: column No. 4, the rank of each state 

im point of life insurance is shown. Thus, 

le Pennsylvania ranks No. 13 in point 

of automobile values per thousand, it 

ranks first in point of insurance per 

capita, and on the other hand, while Neb- 

raska ranks first in point of automobiles 

per thousand, it ranks twelfth in point 
of insurance in force per thousand. 


This is a graphic illustration. It 
shows that in some states automobile 
sales agents seem to have been far 
more impressive than the life men. 
People in these commonwealths are 
spending their money for luxury rather 
than getting their families properly 
protected. The Eguirase says in com- 
menting on the table: 

“See states like Nebraska, South 
Dakota, Kansas, Washington, and 
others. On the other hand, you will 
notice that the people of the older 
states, such as Pennsylvania, Illinois, 
New Jersey and Ohio, have been edu- 
cated to provide for the future, and as 
a result have spent greater sums in the 
purchase of life insurance than in the 
purchase of automobiles. 

“This shows very conclusively that 
the field for life insurance in states 
such as Nebraska, South Dakota and 
Kansas is as great in proportion to the 
population as it is in the older states 
which are producing a larger volume of 
business. The difference lies in the 
fact that in the older states the insur- 
ance organization is stronger and the 
value of life insurance is more appre- 
ciated. On the other hand, the oppor- 
tunities in the states in which auto- 
mobiles are sold in preference to life 
insurance offer greater opportunities to 
the agent at the present time, the only 
requirement being the industry of the 
solicitor in educating the prospect.” 





ersonal Glimpses of 
P Life Underwriters 


Roy A. Tuttle of the insurance firm 
of Brady & Tuttle, Cleveland, has been 
nominated for congress on the Demo- 
cratic ticket. He got 300 plurality over 

. Devney, who is also well known 
in life insurance circles. Mr. Tuttle 
began his insurance work while still a 
student in school, with the National 
Life, at Bowling Green, Ohio. He. is 
now a member of the firm, managing 
the northern Ohio business for the Mid- 
land Mutual. 





Charles W. Vail, general agent at 
Chicago for the Liberal Lfe, has been 
beaten for the republican nomination 
for clerk of the Illinois supreme court 
by twenty votes. George W. Fisher, 
an “unknown” candidate who practices 
law in Springfield, Ill., is the winner 
of the place. 


Rawlins Murrell Colquitt and Miss 
Josephine Elizabeth Heard will be mar- 
ried at St. Paul’s church in San An- 
tonio, Tex., on Oct. 7. Mr. Colquitt is 
superintendent of agencies of the Guar- 
antee Life of Texas and eldest son of 
the governor of Texas. His prospec- 
tive bride is a daughter of Lt.-Col. and 
Mrs. John Wilkinson Heard of the reg- 
ular army, now stationed at Ft. Sam 
Houston, Tex. Mr. Conquitt is a grad- 
uate of Texas University and a mem- 
ber of Kappa Sigma fraternity. 


After waiting since the war opened 
friends learn that Bertram C. Day, 
president of the Lafayette Life. and 
Mrs. Day are safe in Pekin, China. 
They were on the Trans-Siberian Rail- 
road when war broke out and were 
switched to Mukden, China, by the Rus- 
sian government and were unable to 
communicate with their friends, who 
have been much alarmed. They finally 
made their way to Pekin. They will 
sail home by way of Japan. 


In the death of George P. Bassett 
last week Cincinnati loses one of the 
most respected members of its life in- 
surance fraternity. Mr. Bassett was 
one of the old time general agents of 
the Equitable and built up for it a 
large business. Some years ago he 
retired from active business but con- 
tinued his interest in his renewals. For 
several years he traveled extensively, 
making a trip to Europe each year. 


F. J. Tharinger, assistant secretary 
of the Old Line Life Insurance Com- 
pany of Milwaukee, and Miss May L. 
Platner, one of the office force, were 
married a few days ago. 


W. A. Taylor, who resigned as first 


vice-president of the Atlantic Life of 


Richmond, is now head of the National 
Organization Corporation of Wash- 
ington, He is now organizing 
the Washington National Life of that 
city with an authorized capital of 
$1,000,000 and a surplus of $500,000. 
The organization corporation is acting 
as a promoting company. . E. Dean 
is field manager of the organization 
company and W. H. Kulp is assistant 
field manager. 

W. M. McConnell, general manager 
of the Western Union Life of Spo- 
kane, is on a tour through the east visit- 
ing home offices and getting pointers. 
He was in Chicago last week and has 
gone to New York and other eastern 
cities. On his way to Dallas, where 
he will address the American Life Con- 
vention, he will stop at Pittsburgh and 
Cincinnati. Mr. McConnell is one of 
the live wires of the business, a man 
thoroughly trained in the work. His 
company is operating in four states of 
the Pacific Northwest. It is his policy 
to show a gradual increase of business 
each year. The Western Union Life 
is one of the most successful of the 
newer companies. It started Nov. 23, 
1906, with $55,275 surplus. It now has 
$200,000, all of which has been earned. 





It has paid 6 percent dividend on its 
stock right along. Mr. McConnell as- 
sumed his present position, Jan. 1, 1912. 
For seven years he was general agent 
of the Pacific Mutual at Oklahoma City. 
Before taking his present post, he was 
agency superintendent for the Con- 
tinental Life of Salt Lake. 


Garner Curran, deputy commissioner 
of the World’s Insurance Congress, is 
in Chicago this week and will call on a 
number of insurance men. On Satur- 
day he was in Buffalo meeting the 
prominent insurance people of that 
city. A meeting was held in Detroit 
Monday, over which M. H. Zacharias 
of the Detroit Life Underwriters As- 
sociation presided. Next Monday he 
will be in Omaha and will speak to a 
large meeting over which President 
Tom S. Kelley of the Nebraska Life 
Underwriters Association will preside. 

. T. Benallack, manager of the 
Michigan Inspection Bureau, was 


present at the Detroit meeting. Mr. 


Curran requested Mr. Benallack to try 
and arrange for a grand nest meeting 
of the Blue Goose in San Francisco 
next year. 


W. G. Taffinder, who attended the 
Cincinnati convention as one of the 
Coast delegates, is editor of the “Pacific 
Underwriter.” He caused much com- 
ment by the personal card he handed 
out. Aside from being editor, the title 
“hired man” also appears on this bit 
of pasteboard. Here is the introduc- 
tion printed thereon: 

Stolen from one who presumably stole 
it before. It is good enough to keep and 
worth passing on to the next good fellow. 
What do you, think about it? 

AY HULLO” 
Say “Hullo!” and “How d’ye do?” 
Other folks are as good as you. 
W’en yer leave yer house of clay, 
Wanderin’ in the Far-Away, 
W’en you travel thru the strange 
Country t’other side the range, 
Then the souls you’ve cheered will know 
Who ye be, an say “Hullo!” 

Mr. Taffinder was in Chicago Monday 
and left that evening for the coast. 
He is every inch a-military man. He 
should be a retired general. He has 
a son who is lieutenant on the cruiser 
“Vale.” 


Ralph W. Davis of the Manchester, 
N. H., agency of the Mutual Life, a 
graduate of Dartmouth College, has 
acquired a habit of paying for from 
between $200,000 and $300,000 per year. 
It has been the practice of the grad- 
uating class of Dartmouth each year 
to do something in a financial way for 
their alma mater at graduation. Ac- 
cordingly, Mr. Davis visited Dartmouth 
and proposed to the graduating class 
of this year that each member take out 
a policy of life insurance for the bene- 
fit of their college. The idea was 
favorably received at once, with the 
result that in the course of two or three 
weeks Mr.’ Davis had secured the ap- 
plications of practically the entire class 
of 225 for policies of $500 to $1,000 
each. 


Miss Gertrude Crockett of Bisbee, 
Ariz., agent of the Mutual Life, is one 
of the woman producers of the com- 
pany. She pays for between $200,000 
and $300,000 every year. In soliciting 
she proceeds on the theory that “the 
more people you meet and the harder 
you work the greater will be the re- 
sults, but it must always be work first.” 
With an attractive personality and a 
persuasive manner, it has been well 
said that if one doesn’t want life in- 
surance he had better not let Miss 
Crockett talk with him. She has her 
own car in which she traverses the 
length and breadth of Arizona in the 
prosecution of her business. Going to 
that country originally for her health, 
her residence there has proved greatly 
to her physical and financial benefit. 
From three to four months of each year 
are passed at her home in Chicago, 
where she has built for herself and 
family a handsome residence. Most of 
her business has been secured in 
Tucson, Globe, Bisbee and Douglass, 
Arizona, all small places. 
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SOME OBSERVATIONS OF 
THE BIG CONVENTION 


(CONTINUED FROM PAGE 1) 


future influence of the varied energiz- 
ing forces of the assembly. 


Educative Convention 


The convention should be known as 
the “Educative Convention.” The pas- 
sion of recent years for telling the 
world about our unique sociological de- 
vice for the amelioration of humanity 
through a money value affixed to a 
mortality experience, found scientific 
grasp and masterly demonstration. In 
the needs of life insurance salesmen 
the highest value is in the phases of 
the business which aim to increase the 
salesmanship efficacy of the appli- 
cation-getter. How to become better 
producers is the natural desire of the 
agent. But not a man at this conven- 
tion who did not surrender this pri- 

mary desire of us all, to the service- 
giving and_ service- needing aspects of 
the institution. Not a mention of how 
to grab and keep commissions did I 


hear. 
Significance is Seen 


The significance of this may be ap- 
parent as we realize that decrease of 
taxation, amelioration of public health, 
even widespread education of the 
masses of the people, all of it, is but 
indirectly and with varying effect af- 
fixed to the writing of an application. 
There is no question but that the agent 
has now a practically perfect policy to 
sell and a practically minimum premium 
to offer. But the convention showed a 
determination to oppose governmental 
tendencies to depreciate the values of 
policies already existing, on which com- 
missions have already been paid. So, 
I concluded, that the life insurance 
agent again at Cincinnati has demon- 
trated that he is an ambassador of hap- 
piness, a progenitor of social security, 
not a man on the make, an ameliora- 
tor, not an exploiter. 


Educational Expression of Convention 


The educational expression of the 
convention was fourfold and in value 
perhaps as follows: 

1. Public education and technical 
training of the agent advanced by Pro- 
fessor Huebner. 

2. Political education of public and 
legislators to prevent statutory inter- 


ference with the social service of life | 


insurance, 
3. Creating a demand for life insur- 
ance through advertising publicity. 
4. Education an aid in the conser- 
vation of public health. 
Dr. Huebner’s Great Address 


I believe that the address of Dr. 
Huebner was the great achievement of 
the convention. It was valuable in the 
iorecast, almost a syllabus, of the text- 
book to be written or compiled. Dr. 
Huebner stated with elucidation that 
there is a vast difference between teach- 





ing the public, between informing the | 


prospect, and in teaching the agent. 
He recognized that the life insurance 
agent, under the present aspects of the 
business towards the public, and vice 
versa, is an essential educator, the nec- 
essary teacher of insurance truth, and, 
as such teacher, he needs technical 
training and scientific grasp, a really 
professional knowledge and power. 


Whilst he saw no need of the agent’s | 


| added after an interval of a day or two 


becoming an actuary, he declared, in | 


effect, that he should aim to know all 
but the mathematics of the contract, 
and the basis even of the computations. 
It may not be necessary to be able to 
—_ dividend schedules, but the basis 
of the premium, the meaning of the re- 


| showing the selection of Dr. Huebner 
| to produce the textbook. Just as I re- 


serve and the function of the surplus 


Need Has Been Recognized 


If the various studies appearing dur- 
ing the last year, in the “Field Educa- | 
tional Department’ of THe WESTERN 
UNDERWRITER, be examined. there will be 
found a recognition of this very need 
in the agent’s education. The need of | 
pedagogic training of the highest type 
is required in the primary teacher 
rather than in the high school teacher. 
The pupil, in our case the prospect, 
should be taught through the simplest 
of methods possible. But the possi- 
bility of simple presentation is the high 
award of exhaustive knowledge, the | 
fruition of scientific grasp. The very | 
perfection of art is to create the appear- | 
ance of simplicity, and life insurance | 


| 
should be known. | 


presentation is ever artistic. What 
looks easiest is often the most difficult 
to perform. So from Dr. Huebner’s 
masterly presentation of the scope of 
life insurance education in its double 
aspect towards the public and the agent, 
came authoritative expression of the 
crucial need of the agent. 
a Mean More to Service-Man 

There will be no career in life insur- 
ance of the future for the man who is 
a mere persuader. Perhaps the effect 
of this new realization of life insurance 
service will result in a higher merit to 
the service-man in the field, who works 
on unaided by influence, unsustained by 
mere popularity, the service-man of the 
rate book with the knowledge to com- 
prehend and the art to present in the 
light of human simplicity and individual 
need. 





Senator Sherman’s Address 


There shall be no attempt to review | 
here the statesmanlike address of Sena- 
tor Sherman. Its value to the agent is 
secondary, its crying importance is to 
the policyholder. Senator Sherman ap- 
proached his subject from the protect- 
ive basis of life insurance, its substi- | 
tution of thrift for benevolence, of in- | 
dividual competence for community | 
maintenance. He showed something of | 
the joy of the discoverer in his reali- | 
zation of the potency of what to the | 

| 
| 
| 


life insurance man is trite knowledge. 
I have often noticed this trait in the | 
addresses of laymen to life insurance 
men. As in Senator Sherman’s con- 
trast between federal supervision of | 
whisky and federal disregard of life | 
insurance, this joy of discovery often | 
results in new generalization of high | 
merit. 


Comment on W. M. Horner’s Report _ 


The most disappointing feature of the 
convention was Mr. Horner’s report 
viewed in the light of the treasurer’s 
report showing the amount of a special 
bank deposit to the credit of the adver- 

tising fund. From promise upon prom- 
ise, beginning at the Atlantic City con- 
vention came the pitiful announcement 
of some $250 in a separate bank ac- 
count representing the total contribu- 
tions. 

It is true the indefatigable chairman 


a. supplementary report with more 
promises, which, it is to be hoped, may 
bring some realizations. But this fiasco 
of the advertising committee’s efforts 
will, I believe, result in a broader 
grasp of the diversified need of really 
educative work. 


Justification of the Effort 
The great justification of the commit- 


tee’s efforts was seen in the splendidly 
presented address of President Clark, 


gard the possibility of trained agents 
of higher moment than the improba- 
bility of a thoroughly comprehending 














United States Annuity and 
Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
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Now is a favorable time to secure a direct contract. 
large dividends, good commissions, first and renewal. 


Write 


Wilham T. Smith, Secretary 


Home Office : - - McCormick Building 
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SIX SHINING MONTHS 


The representatives of this Company have thus far in 1914 written and placed more 
insurance than in any previous six months’ period. Each of the six months shows a 
gain over its predecessorin 1913. This vigorous growth is not accidental. It comes 
from recognized worth—perfect policies, low cost, great financial strength, efficient 
service. And our representatives are happy in their relations with the Home Office. 


Occasionally we have a General Agency opening for a capable life underwriter. 
JOSEPH C. BEHAN, Supt. of Agencies 
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Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 

cated at the center of the insurance 








district it is the most convenient stop- 
ping place for the busy man. 


RATES; 
ONE PERSON 
Room with detached bath - - 
Room with private bath 


TWO PERSONS 
Room with detached bath - - - = $3 to $5 per day 
Rooms with private bath - - - ~- $5 to $8 per day 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 

Hotel La Salle gives more for the price 

you pay than any other hotel in Chicago 
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Ottawa, Illinois : 


The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 
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public, just as the lack of the one would 
render of little value the existence of 
the other if made to exist, so I acclaim 
the priceless value of the textbook idea. 
Some day the home offices will conduct 
a really effectual advertising campaign. 
Till then the agent, this essential edu- 
cator, must do it and his labors will 
be given highest efficacy by the train- 
ing to be made possible through Dr. 
Huebner’s efforts. 


Respective Values Noted 


The convention, to my mind, dem- 
onstrated some practical effects of con- 
vention methods. It showed the re- 
spective values of the set address, the 
elaborate report and the open discus- 
sion. Judging from the effect upon the 
convention of each of these features of 
the routine order, I concluded that the 
set address works the most good in the 
presentation of a topic needing fresh 
definition and generalization. The high- 
est value in all presentation is not in 
enumeration of concrete instances but 
in an induction of principles, in the cre- 
ation of a general premise from a mass 
of particular instances. This is the 
scientific method of discovering truth. 
The individual instance, though use- 
less to create a doctrine, has double 
value as an illustration of an ascer- 
tained doctrine. 


Poliowing Up the Addresses 


So where a discussion of a great 
question, to which no man excepts, is 
desired, a full set-address like Dr. 
Huebner’s, Senator Sherman’s and Mr. 
Rittenhouse’s is the supreme need. To 
follow up such an address when illu- 
minative and exhaustive, is to inflict 
needless panegyric or impose weaken- 
ing digression. The master presenta- 
tion cannot but be weakened by feeble 
recitals in five-minute talks abounding 
more in narratives of individual unique 
achievements than in illuminative ex- 
tension of the master treatise. Unique 
achievements seldom have any value 
as data for scientific generalizations. It 
is interesting, of course, to hear how 
$50,000 was written here and unusual 
resistance overcome by sharp. wit 
there, but the work of our great con- 
ventions is not so much to entertain 
any more than to amuse, but to in- 
struct. Gaining by instruction is a 
student work always. 


Suggestion as to the Discussions 


So I think the elimination of five- 
minute discussions of great presenta- 
tions advisable. By the same token, 
great subjects are best presented in 
exhaustive single addresses. 

The contrary is true, however, when 
action from the convention is desired. 
Our conventions are deliberative as 
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GIRARD LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


These are legiti:uate high grade contracts, issued on the 
Ordinary Life and 20 Payment Life Plans. 
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Salesmen Make Money 





Having Some- 
thing to Sell 
Receiving Proper 
Co-operation 
Being Connected 
with Live Wires 





Any “Plug’’ can make money with 


S. C. PANDOLFO 


San Antonio, Texas 





Nearly $3,000,000.00 in applica- 
tions the first three monthsof 1914. 


well as legislative bodies and in their 
deliberative phases they are recipient 
as well as expressive. Whenever the 
legislative function is to be employed, 
debate is as essential as it should be 
ever free. So subjects like the adop- 
tion of an advertising campaign, in- 
volving a consideration of diversified 
view points, is a subject for full, free, 
fair, open discussion, that exaggeration 
may be plucked from concealment and 
truth garbed in its royal simplicity. It 
may have been noticed that a great 
subject like corporation and partner- 
ship insurance dwindled into an array 
of individual achievements, advanced 
as results rather than methods. 


What the Convention Wants 


What the convention hungers for is 
methods how to achieve in the labor 
over the work-a-day problems of the 
rate-book man. So, I think, the set 
address the best for teaching princi- 
ples, the open discussion the price of 
just enactment and the combination of 
the two of doubtful wisdom. 

I concluded, too, that elaborate re- 
ports should be epitomized rather than 
read in full. Mr. Woods seemed to 
realize this in epitomizing his great 
report on taxation. It made the sub- 
sequent receipt of the full, printed re- 
port a joy rather than a tedium. Even 
courts of appeal will not consider a 
full record, however important the 
question for decision. 


Need to Boil Down Reports 


Abstracts of records are a condition 
precedent to the hearing in courts of 
appeal and no cause may be presented 
without such abstracts. Attentive re- 
ception of the weighty subjects before 
such a convention as ours is a strain- 
ing intellectual task to which fatigue 


edge of attention in most delegates. 
The determination to print, rather than 
read, detailing reports, after an ab- 
stract presentation in open convention, 
would enlarge the field of considera- 
tion and make a pleasure of a distress. 

So, all praise to the Cincinnati con- 
vention, the Education Congress of the 
National Life Underwriters Associ- 
ation! 





Another $1,000,000 Policy 


F. H. Peavey & Co., the grain and 
elevator corporation of Minneapolis, 
has taken out $1,000,000 of endowment 
life insurance, payable to the company, 
divided equally between its president, 
F. T. Heffelfinger, and its vice-presi- 
dent, Frederick B. Wells. The annual 
premium is approximately $55,000. Mr. 
Peavey, founder of the company, was 
ene of the first men in this country to 
take out $1,000,000 of life insurance, 
and was the first to mature such a 
policy by death. W. M. Horner of the 
Emenee Life & Trust secured the 
ine. 





Grand Jury Returns “No Bill” 


The grand jury at Boston returned 
“no bill” against T. Howard Lewis, ex- 
manager for Boston of the Mutual Life 
of New York and for 30 years in its 
service. 

Mr. Lewis was arrested last June at 
the instance of the company, charged 
with a shortage of $10,000 in his ac- 
counts. He claimed that he owed the 
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of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company. Let us tell you more. 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. . 
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The Beacon Insurance Company 
of America " 


A legal reserve Company organized under the Indiana laws, writing insurance on the 
tive ot Indiana citizens through Indiana agents. Get our proposition. 
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3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


J. A. McVOY 
Vice-Pres. & Gen. Mgr. 


FRANK P. CRUNDEN 
President 











Warm Personal Interest 


That describes the heap relation 
existing between the Fidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 


WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 














OLD COLONY BLDG. 





Old Colony Life Insurance Company 


Has Territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kentucky 
Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. 


B. R. NUESKE, Vice-President and General Manager 


CHICAGO, ILLINOIS 


@For particulars write to 











JAMES W. LUTHER, President 
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PURE LIFE INSURANCE 


Annual Premium per $1000 
WHOLE LIFE 


AGE 30——$12.50 
AGE 50—— $22.37 


Other ages in same proportion 
LIBERAL PROPOSITION TO AGENTS 


Merchants Reserve Life Insurance Co. 


10 So La Salle.Street, CHICAGO 
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W. J. BRYAN TALKS TO 
THE STATE OFFICIALS 


(CONTINUED FROM PAGE 1) 
of insurance he took up some of the 
salient features of life insurance only. 
There were certain basic facts which 
could not be ignored, he said, if insur- 
ance was to be a success. In irrigation 
there was one basic principle which 
must be recognized, or no irrigation 
project could be carried to completion. 
It was the principle that water runs 
down hill. The parallel principle or fact 
in insurance is security and next to it 
he placed cost. Without security there 
can be no insurance, he said, and if the 
cost to the assured is made too high by 
the cost of getting the business, the in- 
surance cannot be brought to its high- 
est development, which is the greatest 
amount of security at the least possible 
cost. Extravagance in management, he 
said, would defeat the real purpose of 
insurance, if it did not involve the com- 
pany in bankruptcy. 
Made a Confession 


“I am ashamed to confess it,” said 
Mr. Bryan, “but I carried no insurance 
when I was married. The more I con- 
template that fact the more ashamed I 
am, and the more I wonder at the cour- 
age and trust and fortitude of the 
young lady who took me for better or 
for worse. 

“Very soon thereafter, however, I 
took out some insurance, in a fraternal 
society, and I want to say to the repre- 
sentatives of the old line companies 
here that the fraternals are the best 
friends the old line companies have; 
for they educate the people as to the 
necessity and value of life insurance.” 
Mr. Bryan paused a moment and then 
added: 

“IT am so firmly determined to main- 
tain neutrality, not alone in war but 
also in peace, that I carry both kinds.” 


Meed of Careful Supervision 


The secretary emphasized the neces- 
sity for careful supervision, declaring 
that any business—every business—is 
better off for careful supervision by 
competent agencies. “There may be no 
dishonesty,” he said, “and none intend- 
ed, but supervision will find the little 
leaks which may mean the difference be- 
tween success and bankruptcy, and lit- 
tle leaks, if allowed to go undiscovered, 
sometimes are incentives to dishon- 
esty.” 

The great body of the American peo- 
ple, he said, is not socialistic. It does 
rot want the government to do what 
private enterprise can do acceptably. 
But if private enterprise would not do 
what the people wanted, then they 
would turn to government for redress. 
In this connection he cited the estab- 
lishment of postal savings banks and 
the parcels post. 


Bulwark Against State Insurance 


Turning then to the insurance men 
present, he said they should realize 
that every regulation, every law, every 


IN WISCONSIN 


@ Farm property increased in value 74% 
in the census decade—1900 to 1910. 


There are 177,127 farms in Wisconsin 
and 85% of these are operated by their owners. 
The total value of farm property in 


this State is nearly a billion and a half. Average 
value per farm is $7,978.00. 


More than one-half of Wisconsin's pop- 
ulation live on farms. More than half of the re- 
mainder live in small cities and towns. 





Wisconsin's Prosperity is Proof 
Against Foreign War | 


e * ‘ 
(Gardian fif 


Home Office, Madison, Wis. 


Correspondence invited for 
‘Open Territory 
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Home Office for good_pro- 
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THE LINCOLN NATIONAL LIFE fort wayne, ispiana~ 


Comparative Record of Growth for Six Years Ending June 30, 1914 


bes + motes ——— . « Insurance in Force Surplus to Policy holders 
1908 85,525 256,024 2,441,000 182,903 
aneoua 1910 =—170,093 419,985 4,973,000 203,513 
Mees «= s912 = 258,803 3839s: 774,983 7,489,000 291,301 


1914 787,390 1,790,704 20,851,345 357,623 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 








rule or ruling, designed in the proper 
spirit and of the proper scope to make 
insurance safer and more economical, 
was a bulwark against the day when the 
people might demand government in- 
surance. For their safety they should 
cooperate to see that these rules, reg- 
ulations and laws were properly drawn 
to subserve the end desired. 

Except for a reiteration of his pleas- 
ure in being present and his determina- 
tion to spend as much time tramping 
the mountains as possible, this closed 
the address. As he left the room the 
secretary was accorded another ovation. 


Policy Loans 


An important report was made on 
policy loans, presented Thursday and 
adopted without dissent, asking for the 
drafting and passage of uniform laws 
in all the states, prohibiting legal re- 
serve life companies from issuing poli- 
cies in which the company, does not 
specifically reserve to itself the right 
to defer the granting of a policy loan 
for six months. 

The preamble to this resolution re- 
cited the effect the European war is 
having on the market for securities and 
the demand for policy loans, and a pre- 
liminary draft, fixing the deferment 
period of sixty days, was promptly sent 
back to committee. 


Interest and Mortality 


The committee on rates of interest and 
mortality reported that interest rates 
remain well above the basis fixed for 
the computation of reserves, and that 
mortality continues considerably below 
expectation. 1n view of these facts the 
Actuarial Society of America is request- 
ed to provide a new mortality table as 
soon as possible. 


Praternal Valuation 


The committee on iraternal insur- 
ance reported and recommended that 
all valuation reports of life benefits of 
fraternal societies be made upon the 
factors of mortality and interest, and 
that no valuation including a lapse fac- 
tor shall be recognized or accepted and 
that it is recommended that the forego- 
ing rule be adopted in each department. 


Group Insurance 


The committee on laws and legisla- 
tion made the following report: “That 
no further hearings be held on the sub- 
ject of group insurance, and that the 
question be laid over until the Decem- 
ber meeting of the National Convention 
of Insurance Commissioners to be held 
in New York.” 

Report on Fraternals 

The committee on fraternals report- 

ed as follows: 


Very substantial progress has _ been 
made in securing the enactment into law 
in the several states the bill for the regu- 
lation of fraternal societies which was 
adopted by this Convention in 1910 at 
Mobile, and subsequently amended at the 
succeeding conventions of your body. 

This bill, first known as the “Mobile 
Bill,” and since amendment known as the 
“New York Conference Bill,” has been 
adopted by the several states as follows: 

Mobile Bill—Alabama, California, Colo- 
rado, Missouri, Montana, Nevada, Ohio, 
Oregon, Washington and Utah—ten states. 

New York Conference Bill—Arizona, 
Connecticut, Georgia, Idaho, Louisiana, 
Maryland, Massachusetts, Michigan, New 
Hampshire, New York, South Carolina, 
North Dakota, Rhode Island, Tennessee, 
Texas, Virginia, Wisconsin and Wyoming 
—18 states. 


Support of Organizations 
This splendid showing has been made 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more pre™*1m-paying business in force in the United States 
than any other Company, and ._. each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1918 


549 per day in Number of Claims Paid. 7,895 per day in Number of Policies issued and revived for 
$1,676,330 | r day in New Insurance issued and revived. $286,288.02 per day in payments to 
holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 


German American Life Insurance Co. 


OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 

LOUIS H. KOCH, General Manager. 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Reliance Life Insurance Company 


OF PITTSBURGH} 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 
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The Manufacturers & Merchants 
Life Insurance Company 
ROCKFORD : : : : : ILLINOIS 
Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 














Pensions for Individuals. 
Pensions for Superannuated Em- 
e ployees of Business Institutions. 


\ \ Pensions instead of Legacies under 
WN Z Wills and Trust Agreements. 





We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE CoO. 


PITTSBURGH, PA, 
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possible because of the united and per- 
sistent support of the National Fraternal 
Congress, the Associated Fraternities of 
America, and the Federated Fraternities, 
the three national associations of frater- 
nal societies. The first two named asso- 
ciations have during the past year been 
amalgamated as the National Fraternal 
Congress of America and as one associa- 
tion now stands with the Federated Fra- 
ternities for the support of the uniform 
bill and for the promotion of the best 
interests of the societies. 


Criticism Applies to Few 


The note of warning contained in the 
report of President Young and the ap- 
parent criticism contained therein we 
think apply to few societies in the Na- 
tional Fraternal Congress. and we have 
been assured by resolutions adopted by 
the association of cooperation with the 
National Convention of Insurance Com- 


missioners to the end that such unfor-. 


tunate conditions shall be corrected, 

We believe that fraternal societies gen- 
erally are making every possible effort to 
comply with the requirements of the uni- 
form law. We must not overlook the 
serious interruptions to those efforts to 
comply, brought about by adverse court 
decisions and the opposition of dissatis- 
fied and insurgent members which in some 
notable instances have been sufficient to 
defeat the best and well directed efforts 
of loyal and intelligent managing officers. 


Want Uniform Legislation 


We urge upon the members of this Con- 
vention coming from states where the 
uniform law has not yet been enacted the 
importance of immediate action to the end 
that at the earliest possible moment we 
may actually have uniform legislation in 
all states. 

In’ states where the original Mobile bill 
has been adopted the amendments sub- 
sequently agreed upon should be incor- 
porated in the law as soon as possible. 

The matter of Section 5, Paragraph 2, 
consideration of which was referred to 
this committee at its April meeting in 
Chicago, has been withdrawn and the 
committee has no report to make thereon. 


Election of officers followed and after 
a brief period of speech making and 
mutual felicitations, the convention ad- 
journed to meet in New York in De- 
cember. The executive committee met 
immediately after the adjournment and 
fixed on the first Tuesday in December, 


which is the first, as the date for the 
meeting, 





OLIVE IS MADE PRESIDENT 





Annual Outing and Convention of 
$100,000 Club of Franklin Life 
at Atlantic City 





At the meeting of the Franklin Life’s 
$100,000 Club at Atlantic City, last 
week, W. J. Olive of Holland, Mich., 
was elected president and H. B. Smith 
of Mississippi vice-president. 

Twenty-six men qualified in the 1914 
club—twenty of whom were present, 
most of them accompanied by their 
wives. Following is a list of those at- 
tending: R. P. Ketchum, F. T. Kuhl, 
W. J. Olive, P. P. Hoefgen, E. H. Red- 
lich, E. E. Elam, J. T. Jenkins, W. N. 
Dobbs, Guy MacLaughlin, J. C. Big- 
gers, F. V. Small, J. Fred Ellis, A. B. 
Cochran, A. J. Street, F. W. Engel, E. 
N. Loftin, E. O. Cartwright, H. A. 
Arnold, W. E. Joiner ,J. M. Garland. 

The officers accompanying the party 
were: President George B. Stadden, 
Secretary Henry Abels, Actuary A. G. 
Portch, Assistant Superintendent of 
Agents Joseph W. Jones, Supervisor of 
Illinois J. D. Looney, and Supervisor 
of Mississippi U. E. Cross. 

The meeting was more in the na- 
ture of an outing, and as a reward for 
the results accomplished by these men 
during the past year. A special sleeper 
left Springfield Sept. 13 and a number 
cf southern delegates met it en route. 
The entire party remained over in 
Washington, D. C., Monday afternoon 
and evening, arriving at Atlantic City 
Tuesday. A brief session was held that 
afternoon and one session Wednesday 
and Thursday. 

Plans were made for doubling the 
membership of this club during the 
coming year, which ends June 30, 1915. 
This is the third year of the cluh— 
there being seven members of it the 
first, fourteen the second and twenty- 
six the third. Seven members of this 
club have qralified in the Quarter Mil- 
lion Club this y:.r, an increase of 
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Splendid Opportunities 


Detroit Life 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions ; 
We have Good Territory still unassigned; 


MEN and WOMEN Detroit Life Insurance Company, Detroit, Mich. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 


The People are Prosperous. 











three in the membership of the club . 
over that of 1913. 

Galveston, Tex., or a trip on the 
Great Lakes were discussed for the an- 
nual outing next year, and the latter 
was finally decided on. The meeting 
closed Friday morning, and the party 
returning stopped at Philadelphia, mak- 
ing a pilgrimage to the burial place of 
Benjamin Franklin. 


TONTINE PAYMENTS UPHELD 








Louisville Court Passes on Settlements 
Under Distribution Plan Policies 
Held by Judge Miller 





The petition of Shackleford Miller 
against the New York Life was dis- 
missed by Judge James Quarles in the 
circuit court at Louisville last week, 
sustaining the contention of the com- 
pany that it had made a correct ac- 
counting relative to two distribution- 
plan policies of $5,000 each held by 
Judge Miller, who is a member of the 
Kentucky court of appeals At the 
end of the distribution period of one 
policy he was given a paid-up, non-par- 
ticipating policy for $4,410, but claimed 
that he was entitled to a paid-up, par- 
ticipating policy for $5,071. On the 
other he took the cash value of the 
policy, amounting to $982.10, but con- 
tended that he was entitled to $1,530.95. 
In its answers to the petitions the com- 
pay said that it was not its policy to 
apply to each class the mortality expe- 
rience of that class within itself, as 
Judge Miller contended should be done, 
but the average mortality rate of the 
company’s experience among all of its 
deferred policyholders, and this plan 
was held by the court to be correct. 





Will Meet at Youngstown 


The agents of the Midland Mutual 
for the northern district of Ohio will 
hold their annual convention § at 
Youngstown, Sept. 25-26. Among the 
addresses to be delivered is one by 
Superintendent of Schools Dr. Chaney 
of Youngstown. An effort will also be 
made to secure former State Superin- 
tendent of Insurance Moore for an ad- 
dress. Mr. Moore is a resident of 
Youngstown. A number of the officers 
of the company from Columbus will 
attend. Brady & Tuttle of Cleveland 
are the general agents. 





Ready About Jan. 1 


The Iroquois Life, of Louisville, 
which is now in process of organiza- 
tion, repor_s that it expects to be ready 
to begin operations by Jan. 1. F. L. 
Smart is vice-president and general 
manager. The company is placing its 
stock largely with physicians, who will 
act as local examiners. 





“Agents” Mulct Fraternal 


Edward Singer and Dr. S. M. Robins 
of Chicago have been arrested on a 
charge of mulcting the Woodmen of 
the World through a fake application 
scheme that has cost the fraternal $15,- 
000. Every time a member is admitted 
the sponsor sends $1.50 with the ap- 





plication and receives $6.50 “commis- 


THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in this 
country (not doing business in New York), wishes to contract 
with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. 
care THE WESTERN UNDERWRITER. 


Address 127=Q, 








dition, communicate with 
JOHN J. CADIGAN, Pres. 


NEW WORLD LIFE 


‘*Giant of the Northwest”’ 
CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dollars 


@ Offers unusual opportunities, just now, to insurance men of ability in 
general and special agency contracts for Washington, Montana, Idaho, 
Oregon, California, Iowa and Illinois. 


@ If you want to move to a healthy climate and better your financial con- 


R. M. MALPAS, Agency Manager, 


P. O. Box No. 27, SPOKANE, WASH. 
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State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


PROGRESSIVELY SUCCESSFUL 
January 1, 1914 
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THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS. 
Only the highest grade men eligible. 
EDGAR C. FOWLER, Superintendent of Agencies 


BURTON H. WRIGHT, Pres. 


171,310,426.00 











sion.” Numerous new members have 
never taken any interest in the order 


aiter originally seeking membership 
and an investigation developed the 
fraud. 





Joplin Agents Advertising 


The life insurance managers and gen- 
eral agents at Joplin, Mo., have en- 
tered the advertising field. A recent 
issue of the local paper contained about 
three-quarter page of pictures. There 
were two series, one entitled, “This 
man doesn’t believe in life insurance,” 
displaying the man throwing away his 
money, getting sick and up against it, 
leaving his wife to support the family 
by washing. The other series entitled, 
“This man does,” showed the man buy- 





ing life insurance, paying his premium 
and upon death leaving his wife and 
family in obviously comfortable circum- 
stances. The pictures were not par- 
ticularly artistic but they were effective. 





War Affects Life Business 


Some southern life insurance com- 
panies, particularly those writing in- 
dustrial insurance, are holding back 
development work in new fields on ac- 
count of business conditions not being 
particularly favor bie. The unsettled 
condition of the cotton market, zrow- 
ing out of the European war, has 
caused business to slow up in manu- 
facturing and industrial lines, as well 
as with the farmers and those dealing 
directly with them. This has resulted 


St 





September 24, 1914 


THE WESTERN 


UNDERWRITER. 


LIFE 15 








in a good many men being out of work 
and conditions being unsatisfactory for 
starting new work. It is predicted, 
however, that the cotton situation will 
soon be relieved by the government’s 
methods of financing and by arrange- 
ments to provide shipping for trans- 
porting the material to foreign markets, 
and that it will then be easier to start 
new insurance projects. 


BANQUET A GREAT SUCCESS 








Ex-Governor Harmon Scored a Pro- 
nounced Hit—Cartoons Were One 
of the Leading Features 





The Cincinnati convention of the Na- 
tional association should not be al- 
lowed*to go down in history without 
special mention being given to the 
banquet. This was the largest and 
most successful banquet ever given by 
the National association. The fact that 
it was given on the night of the last 
day, and that over 425 people attended 
is a sufficient indication of the sustained 
interest in the meeting. 

The speech of ex-Governor Harmon 
was the feature of the banquet. The 
governor was in a very pleasant vein 
and it could be seen that he felt him- 
self in good company. He remarked 
afterwards that he had seldom faced a 
finer looking audience of ladies and 
gentlemen. 

The “Old Man Grump” cartoons were 
especially good. They were sketched 
life size on the stage of the hall dur- 
ing the banquet and provided much en- 
tertainment. This is a feature, by the 
way, which is much better when given 
during a dinner than afterward, as no 
matter how clever an artist is, he can- 
not work fast enough to keep people 
from becoming restless if they have 
nothing to do but watch his work; 
whereas, a cartoon every few minutes 
during a dinner is just about often 
enough to enliven conversation. 

The Cincinnati association came 
through with flying colors. No doubt 
the convention will have the effect of 
largely increasing the local member- 
ship, as a considerable number of 
agents who have not heretofore been 
members attended the National meet- 
ings and were greatly impressed. The 
Cincinnati association profits in various 
ways from the convention. Among 
other things its place as the oldest as- 
sociation in the country has been well 
advertised and in the resolutions passed 
during the convention full recognition 
was given to the early association. A 
meeting of the association was held 
on Tuesday of this week and all bills 
incurred for the convention were paid 
within twenty-four hours. 

The Cincinnati association will con- 
tinue its regular monthly meetings 
throughout the winter with renewed 
enthusiasm and interest. 





Refuses to Be Drawn In 


The Texas department has declined 
to be drawn into the controversy or ex- 
press any opinion regarding the dif- 
ferences growing out of the action of 
the International Life purchasing 51 
percent of the stock of the American 
Home Life of Ft. Worth. In the ab- 
sence of evidence and some reason for 
taking action, the department refused 
to give an opinion. 





Bishop Entertains His Men 


Manager L. Brackett Bishop of the 
Chicago agency of the Massachusetts 
)futual gave his annual outing and 
dinner to the agency force at the Chi- 
cago Beach hotel last Saturday after- 
noon and evening. The afternoon was 
spent in swimming, tennis, croquet and 
other sports and in the evening the 
dinner was held, at which the agents 
and their wives were present. Mr. 
Bishop presided and the speakers were 
Jules Girardin, manager of the Phoenix 
Mutual; Attorney Albert P. Eastman; 
Dr. Carl Barnes, who was a candidate 
for Congress in opposition to William 





Lorimer; J. R. McFee of the Chicago 
agency, who read his first prize essay 
awarded at the National Life Under- 
writers Association convention, and 
D. S. M. Unger of the Chicago agency. 





Made Assistant Manager 
Manager J. L. Ferguson of the Man- 
hattan Life at Chicago has appointed 
Frank N., Spelz assistant manager. Mr. 
Spelz is one of the good producers of 
the Mutual Life office. 





Opens Chicago Office 


The Philadelphia Life has opened an 
office at 817 Royal building, Chicago, 
from which it will handle that city and 
the state of Illinois. Alexander Dumas 
is in charge as supervisor of agents 
and he has already appointed a number 
of agents in the state. 





Actuarial Society to Meet 


The Actuarial Society of America 
will hold its semi-annual meeting in 
the new $2,000,000 building of the 
Northwestern Mutual Life at Milwau- 
kee, Oct. 15 and 16. About seventy- 
five members are expected to attend, 
according to J. C. Crawford, associate 
actuary of the Northwestern, who is 
arranging for the gathering. A ban- 
quet at the Hotel Pfister will close the 
session. James McCraig and Robert 
Henderson, New York City, are presi- 
dent and secretary of the organization. 





Hitch on Troop Insurance 


The plan of the Metropolitan Life 
to insure .the lives of Canadian troops 
enlisted at Windsor, Ont., for the Euro- 
pean war has met with a difficulty in 
the form of a refusal by the company 
to make the city of Windsor the bene- 
ficiary in cases where the men had no 
dependents. The city desired this ar- 
rangement in order that the claims paid 
might be used for a fund to aid the 
families of men at the front. Superin- 
tendent A. G. Roberts, of the Metro- 
politan, says there is no hitch because 
of the class of risks, but that the com- 
pany wants to do business strictly ac- 
cording to law. 





T. F. Ruhland’s New Work 


T. F. Ruhland, formerly secretary of 
the Northern States Life of Hammond, 
Ind., has been appointed superintendent 
of agents of the Iowa Life of Water- 
loo, Ia. Mr. Ruhland has had an ex- 
tended experience in life insurance both 
in the home office and field. 





Commonwealth Enters Nebraska 


The Commonwealth Life Insurance 
Company of Omaha has made arrange- 
ments to enter Kansas. The company’s 
general agents at Lincoln, Neb., Crook 
& Goldstein, will have charge of the 
state, which will be organized from 
their office at Lincoln. 

This will make four states in which 
this company is now doing business in 
the central west as the company is now 
licensed in Nebraska, Iowa, South Da- 
kota and Kansas. 





Germania Life Well Represented 


The Germania Life was well repre- 
sented at the National convention in 
Cincinnati last week. Secretary Carl 
Heye and Superintendent of Agents T. 
L. Hansen were present from. the home 
office, together with the following: 
James S. Wood, supervisor of agencies, 
Kansas City, Mo.; R. N. R. Bardwell, 
supervisor of agencies, Atlanta, Ga.; 
Henry Kronsbein, supervisor of agents, 
St. Louis, Mo.; H. V. Burgard, district 
manager, St. Louis, Mo.; Lucien C. 
Brown, manager, Birmingham, Ala.; 
Howard B. Salott, manager, Detroit, 
Mich.; J. Edw. McIlwaine, manager, 
Charlotte, N. C.; Chas. B. Budd, man- 
ager, Evansville, Ind.; J. K. Jarvis, 
manager, Louisville, Ky.; C. H. Crimm, 
manager, Chattanooga, Tenn.; Ned 
Bomers, manager, Grand Rapids, Mich.; 
Joseph F. Usher, manager, Cincinnati, 
Ohio; Nathaniel E. Berry, manager, 


‘Germania Life at 


, pany. 


Columbus, Ohio; James M. McFarland, 
manager, Des Moines, Ia.; Herman 
Buff, special agent, Detroit, Mich.; Mrs. 
D. D. Newby, manager woman’s de- 
partment, Topeka, .Kan.; Isaac M. 
Koch, manager, Cleveland, Ohio; Ru- 
cove Oehmler, manager, Pittsburgh, 

‘ 

The vigorous campaign that has been 
planned for business for the last four 
months of the year promises to be a 
record-breaker for this progressive, yet 
conservative company. Business con- 
ditions generally point to the realiza- 
tion of a large volume from all of the 
agencies throughout the country. 





Berry Goes to Kansas City 


N. E. Berry, who has been with the 
Columbus, Ohio, 
goes back to Kansas City for the com- 
Mr. Berry was formerly with 
the Aetna there, but went to Columbus 
about a year ago for the Germania. 





Standard’s New Policy 


The Standard Life of Pittsburgh has 
in preparation a new and most attrac- 
tive policy which will shortly be placed 
in the hands of its field force. The 
policy will be known as the “life 
monthly income and legacy” policy and 
will provide that after the death of the 
insured the company will pay to the 
beneficiary an annual income of 5 per- 








Report of Committee 
on Taxation 


The committee on taxation of 
the Insurance Commissioners re- 
ported as follows at its meeting 
last week: 


We recommend: 


1. That there be some effort made 
to equalize the rate of taxation 
throughout the various states. 

2. That laws of the state impos- 
ing fees and licenses should be re- 
vised and graduated upon an equit- 
able basis. The states should not 
place a burdensome rate of taxation 
on the insurance business, which, 
while not philanthropic in its char- 
acter, is yet of great importance to 
the business world, and of immense 
value to our government and its 
citizens in distribution of the mis- 
fortunes and losses of life. Those 
who engage in the insurance busi- 
ness should bear their proportion of 
the burdens of our government and 
be taxed as those engaged in other 
classes of business of similar char- 
acter—no more and no less. 























cent on the face amount of the policy, 
and at the death of the beneficiary the 
full amount of the policy will be paid 
to the person designated by the ben- 
eficiary. 





Association Activities 














Horner to Speak at Columbus 


rhe first fall meeting of the Columbus 
Life Underwriters Association will be 
held early in October and the speaker 
of the evening will be Warren H. 
Horner of Minneapolis. Other speak- 
ers will be arranged for for the fall and 
winter sessions. The Columbus asso- 
ciation sent a delegation of thirty-two 
to the big convention at Cincinnati, and 
the delegates came back enthusiastic 
over the educational value of the ses- 
sions. 





Pittsburgh Inaugural Meeting 


As has been the custom for many 
years, the Pittsburgh Life Underwrit- 
ers Association will entertain the newly 
elected officers of the National asso- 
ciation at an inaugural meeting Oct. 3. 
President H. M. Willet, Vice-President 
E. A. Woods, Treasurer H. Wibirt 
Spence, Chairman of the Executive 
Committee L. C. Robens, and former 





Presidents Henry J. Powell and Ernest 
J. Clark are scheduled to be present. 





Must Fill Two Vacancies 


The Battle Creek Life Underwriters 
Association will hold its first regular 
meeting of the fall season Oct. 5, at 
which time a number of new members 
will be admitted. Two new officers 
must be chosen, a president and vice- 
president. to fill places formerly held 
by Guy Ramsdell and Roy Wait, who 
have taken positions in other cities, 
the former going to Indianapolis and 
the latter to Peoria, Ill, 


NAMES AGENTS IN WEST VIRGINIA 


The Pittsburgh Life & Trust an- 
nounces the following appointments of 
West Virginia agents: W. J. Johnson, 
Chester; Tallman, Newell; G. T. 
Platt, Cameron; W. Cunningham, Hen- 
dricks; G. C. Lemley, Wheeling; H. L. 
Williams, Pratt; G. W. Stennett, Hinton; 
I. Brennan, Huntington; P. L. Vest, Hia- 
watha; E. O. Hutchenson, Hinton; and 
Cc. A. Brown, Princeton. 


LIFE NOTES 


The John Hancock Mutual Life has 
amended its Ohio license so as to include 
permanent disability. 


The Catholic Knights of Ohio have de- 
cided to adjust their rates to conform 
with the provisions of the Mobile bill. 


It is understood that the Equitable of 
New York will go into the national adver- 
tising and educational campaign about 
Oct. 1 


Dr. John J. Barber has resigned the 
position of vice-president and agency 
manager of the Toledo Life to become 
agency supervisor in northwestern Ohio 
for the American Central Life. 


James Durham, a pitcher on the Wich- 
ita, Kansas, team, has become an agent of 
the National Life, U. 8S. A. He has done 
winter work for the company for the past 
two years, but has now given up baseball 
for good, 


The general agency firm of Maguire & 
Brendle at East St. Louis ‘has been dis- 
solved and J. B. Maguire assumes the 
representation of the Northwestern Mu- 
tual. He has been with the company 
since 1886. 


Harry Redfern has been appointed dis- 
trict agent of the Union Central Life 
at Hopkinsville, Ky. Mr. Redfern has 
been connected with the “Insurance Field” 
for the last two years and previous to 
that was in life insurance work. 


The financial report of the receiver for 
the Great Western Assurance, the Ger- 
man American Trust and the Citizens 
Trust of Terre Haute, Ind., has been filed 
and shows that a large amount of money 
was dissipated in the promotion of vari- 
ous concerns. 


The life insurance section of the De- 
troit Board of Commerce held a special 
meeting at the board’s club house Mon- 
day afternoon, to hear an address by Gar- 
ner Curran on the advisability of cooper- 
ating in the proposed World's Insurance 
Congress at the San Francisco exposi- 
tion next year. 


Earl Cooper, for sixtten years secretary 
of the Kansas City Packers’ Association 
at the stock yards, is a new man in the 
insurance fraternity of Kansas City, Mo. 
He took a year’s vacation on a farm in 
Texas and this month jcined the forces 
of the Reliance Life at Kansas City. 


Max Schuchardat, president of the Mar- 
quette Sales Corporation, which sold the 
stock of the Marquette Life, and formerly 
Chicago general agent of the latter com- 
pany, has returned from abroad where 
he was detained by the European war. 
He is emphatic in his denials of German 
atrocities, 


John W. Cooper, who recently resigned 
as pastor of the Unitarian church at 
Davenport, Ia., has taken an agency for 
twenty-eight counties in northeastern 
Iowa for the National Life of Vermont. 
He is a candidate for congressman on 
the progressive ticket from the second 
Iowa district. 

The Iowa fraternal congress elected 
the following officers at Des Moines, 
Wednesday: A: H. Corey, Des Moines, 
first vice-president; Mrs. Emma Manches- 
ter, Omaha, second vice-president; Wil- 
liam Koch, Des Moines, delegate to Na- 
tional Congress; John W. Geiger, Sioux 
City. 

J. D. James, for the past two years a 
district manager of the Northwestern 
Mutual Life at Hancock, Mich., left last 
week for Scranton, Pa., where he will 
take a general agency with the same 
company. Mr. James leaves a host of 
friends in the copper country. He has 
been an active and untiring worker in 
the Y. M. C. A. 

The California Mutual Life, which was 
being organized by the Van Doozer Bros. 
at Santa Ana, Cal., has decided to quit all 
efforts at organization and retire. fforts 
to float the California Mutual were 
frowned upon by Commissioner Phelps 
following the failure of the California 
Accident Association, which was also pro- 
moted by the Van Doozers. 
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INTER-SOUTHERN LIFE 


INSURANCE CoO., $3 Louisville, Kentucky 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 
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ADDRESS 5 
INTER-SOUTHERN LIFE INSURANCE CO. 
Home Office, Louisville, Kentucky 


3rd National Bank Building H Mansur Building Insurance Exchange 
Atlanta, Georgia Dedensil, ladies Chicago, Illinois 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
e Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
7 nena RECORD—FIVE YEAR PERIODS 


Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 

















Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


————— Incorporated 1851 ——____- 


New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W.S. WELD, Supt. of Agencies 


isas sioeger “sao dasa ty not write the business that sticks? 
1903 1,074,664 26,716,285 402704 GENERAL ACCIDENT FIRE & LIFE 
1908 3,621,170 43,443,633 8,062,281 E Ergon) 9 
1913 7,804,230 73,455,636 12,886,338 EES SPOR, AAG. 
— A he lara es tn Oia nin, Kenachy, Wa Vie advan Peangyvani C. Norie-Miller, U. S. Manager, 55 John Street, New York 
Ambitious, productive and trustworthy Life Agents Rep syyteerven 
Sacer an Semin i te The Mutual Life Insurance Company 


of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’”’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Law, and in a Pie Mi to give liberal direct general contracts 
to the men wno can deliver the goods. | Missouri State Life *~ the bil bill and we have some 


open in Kentucky, Ohio, Vi , West Virginia, Georgia, Mississi —_ Indiana, 
cow Ey to Wyoming, ew Mexico, California, Oregon and aot Wahlen 
WRITE US FOR PARTICULARS 








Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the Company to be in spondld condition in every respect, 
w ith an excellent record in all of its relations with policyholders e chief examiner closes the report 
on th ie examination as follows: 

“From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly.” 

During the period under examination the Home Life has experienced a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and the insurance 
in force having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 


For Aoreey! in Ohio, apply to 
R. BRUEHL & SON 
4th Nati Bank Bidg., Cincinnati 


In other wahey apply to 
GEO. W. MURRAY, Supt. of Agts., 
250 Broadway, New York, N.Y. 








The Life Insurance Salesman 


is practically in business for 
himself, although he has none 
of the usual responsibilities 
that come to the average 
business man. 


We Want Agents 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 














<—y-\ = 4 oe, WE Cl ©) VA ot - 2210 | on = 11] 


(O) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *° MONTHLY INCOME INSURANCE. 


Sjadeeam LATEST POLICIES AND AGENCY CONTRACT BaiUa7 He 
Splendid Openings IND., KY., MICH. and OHIC 
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CASUALTY MEN BOOST 
STATE FEDERATIONS 


See in Them the Only Remedy 
For State Insurance 
Malady 








CONVERT STATE OFFICER 





West Virginia Secretary Wants Indi- 
vidualism — Surety Business 
Handicapped by Brokers 





(PROM A STAFF CORRESPONDENT) 

White Sulphur Springs, W. Va.,, 
Sept. 27—When the third day’s session 
of the meeting of the National Asso- 
ciation of Casualty & Surety Agents 
had been called to order, invitations for 
the next convention were listened to 
from Buffalo, New Orleans, Atlanta, 
San Francisco and St. Louis. 

E. W. Davis, secretary of the Ohio 
Insurance Federation, then made a 
vigorous speech on state insurance pub- 
lished in this issue. 


Remedy for State Insurance 


“The Remedy” was then plainly 
stated in one of the most pointed and 
frank addresses ever delivered to a 
body of insurance agents by President 
E. V. Thompson of the Missouri Fed- 
eration. After reviewing the suffer- 
ings of his state with fool legislation 
on fire insurance, he showed how the 
agents had now organzed themselves 





into a league of defense. They simply 
put it up to legislative candidates 
whether they are going to put the 
agents out of business or not and tell 
them that if they are against them the 
agents will have to fight them. They 
simply ask honest conditions for their 
agencies. He told how the state com- 
pensation commission had been won 
over from the idea of state monopoly. 
The Missouri agents in large cities are 
paying a small assessment on their 
premium incomes as a defense fund and 
they regard it as insuring their busi- 
ness. 
Federations Needed Everywhere 


Mr. Thompson’s talk was character- 
ized on the floor as the most practical 
speech of the meeting, and President 
Fetzer added some hammer blows to 
the effect that similar action is now 
imperative in every state. 

C. H. Hood of Minneapolis then de- 
scribed the work of federation now 
going forward in Minnesota and how 
the agents in that state previously de- 
feated a bad compensation bill and 
aided in the framing of the present 
satisfactory one. 

J. K. Livingston of Detroit told of 
the workings of the Michigan compen- 
sation law and the agents organization 
there. 

Secretary of State Sees Light 

The assembly then had a happy sur- 
prise in a talk by Secretary of State 
Stuart F. Reed of West Virginia. Mr. 
Reed made a wonderful plea for the 
continuation of the American principle 
of individual effort and _ initiative 
against state monopolistic tendencies. 





He plainly said that he had received a 
great light at the convention and be- 
lieved the most the state should do 
with insurance is to supervise it. So 
earnest was his talk along this line that 
it brought out many bursts of cheering 
and he was unanimously elected hon- 
orary member by rising vote. 


Would Cut Out Brokers 


George D. Webb of Chicago then 
took charge of the meeting as chair- 
man of the fidelity and surety section. 
Fuller reports on his address and those 
of Messrs. Badgerow, Livingston and 
St. John will be found in other sol- 
umns. J. L. Humphrey of St. Louis 
had the first paper, his subject being 
“The Necessity of Surety Education.” 
He said in part the present surety loss 
ratios show want of education. The 
tendency is to let the field representa- 
tive do more underwriting. Not enough 
care has been exercised in the selec- 
tion of these field underwriters, partly 
because there are not enough trained 
men. Companies have not called 
enough educated young men, because 
financial possibilities were not great 
enough. Companies cannot raise com- 
missions without increasing rates. The 
speaker sees a remedy in eliminating 
a class that get commissions without 
actually representing any company. 
Cut out these commissions to brokers 
and enough would be left for general 
agents to attract the best class of men 
and cause them to fit themselves for 
this work. 

The speech of Richard Deming and 
the closing business of the meeting 
went over till evening. 





COMPANY ORGANIZATION 
HOLDS ITS MEETING 


Attendance Not as Large as Im- 


portance of Work 
Warrants 





EPSTEEN MADE A TALK 
Subjects Are Announced for Discus- 
sion at Friday’s Session—Features 
of Thursday’s Convention 





(PROM A STAPF CORRESPONDENT) 


White Sulphur Springs, W. Va., Sept. 
22—Somewhat disappointing it was to 
find so many important companies not 
represented at the opening session of 
the International Association of Casu- 
alty and Surety Underwriters this 
morning. Including a number of ladies 
and visitors, about sixty persons were 
present when President Charles H. Hol- 
land called the meeting to order. Stuart 
Freed, secretary of state of West Vir- 
ginia, delivered an address of wel- 
come on the topic of civilization. Pres- 
ident Holland responded. He did it fit- 
tingly, as he does all things. The sen- 
timents expressed were fine and the 
diction beautiful. The main thought 
running through it was the expression 
of desire that the companies and the 

(CONTINUED TO PAGE 14) 
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Workmen’s Compensation Insurance 


We wish to impress upon the Agency Body that the same service that has made the | 
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Chic aZso 


The Largest Health and Accident Insurance Company in the World WILL BE MAINTAINED 
IN THE ADMINISTRATION OF THIS THE LATEST BRANCH 


OF THE ACCIDENT BUSINESS 


For DIRECT GENERAL AGENCY 
apply at once stating territory desired 


910 South Michigan Boulevard 
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MONDAY’S SESSION OF 
THE AGENTS’ MEETING 


Governor Hatfield Gives Welcome 
and Discusses West Virginia 
Compensation Law 


PREUS GIVES AN ADDRESS 








President Fetzer Outlines Plans on 
Which Association Must Be Con- 
ducted in Future 





(®BOM A STAPF CORRESPONDENT) 


The Greenbrier, White Sulphur 
Springs, W. Va., Sept. 21—’Twas a 
splendid start. With more than a hun- 
dred representative men registered, the 
National Association of Casualty & 
Surety Agents opened its annual meet- 
ing here this morning. One governor 
and two insurance commissioners were 
among the notables present. The at- 
tendance of ladies is large, for it is 
‘really a shame for a married man to 
come to such a glorious place and leave 
his wife at home if he can avoid doing 
so. The weather is perfect. The woods 
are showing here and there the bright 
splatches of autumnal coloring. It is 
only the keen interest of the members 
in the association that will keep them 
from making it an outing entirely. 


Officers Arrive Early 
President Fetzer and Secretary Mor- 


rison arrived ahead of time. When the 
crowd came they had all preparations 


made, The heavy arrivals were this 
morning when the big delegations 
from St. Louis, Chicago, Cleveland, 


Cincinnati and other western points 
came on one train and the eastern peo- 
ple on another. 

It was just before 11 o’clock when 
President Fetzer called the meeting to 
order and introduced Governor H. D. 
Hatfield of West Virginia, who had 
come from Charleston to welcome the 
association. 


Governor Hatfield’s Welcome 


The welcome was a most cordial one. 
It had been made known to the gover- 
nor that the association would be 
pleased to have him discuss the West 
Virginia compensation law, which is a 
state fund statute. He led up to this 
discussion with a tribute to the great- 
ness of West Virginia and its resources, 
and an outline of the growth of em- 
ployers’ liability which eventually led 
to the enactment of the compensation 
law. He gave a brief synopsis of the 
act itself and some of the results under 
it. The income of the state fund for 
the year since Oct. 1, 1913, has been 
about $840,000 and the compensation 
claims paid amounted to $340,000. The 
fund has handled 16,500 claims. It now 
has 174 widows on its pension roll. The 
cost of administration has been 5 per- 
cent of the premium income, less than 
that of any other state. 


Ready to Discuss the Law 


Governor Hatfield admits that the 
law is not perfect and that it should be 
amended at the next legislative session. 
He expressed a readiness to discuss it 
with members, for what he wants is in- 
formation. There was nothing in his 
speech to mark him as a rabid state 
fund advocate. His praise for the law 
was almost entirciy that of workmen’s 
compensation as against common law 
liability, not state insurance against 
company insurance. 

Eugene Obendorfer of Atlanta re- 
sponded to the welcome, and his re- 
sponse was a gem. “The governor,” he 
said, “is on an equality with us, for we 
solicit man to man for insurance and he 
solicits man to man for votes.” He 
urged that those in authority teach the 
people prudence as against prevailing 
extravagance. Of President Fetzer he 











FP. BUCHANAN OWEN, Cleveland 





said, “The world steps aside for the 
man who knows where he is going.” 


Preus Made a Hit 


The addresses of Commissioner J. A. 
O. Preus of Minnesota on “Agents’ 
Qualifications” and the president’s ad- 
dress will be found more fully covered 
elsewhere in this part. . 

Mr. Preus made a hit by saying that 
he had been urged to attend this meet- 
ing by Charles H. Hood of Minneapclis, 
who asked him to get Governor Hat- 
field’s speech and have just such a bill 
as the West Virginia law introduced in 
Minnesota. 

Secretary-Treasurer Morrison was 
given a rising vote of thanks for his 
great service to the association before 
he was called upon for his report. He 
asked that presentation of his report 
as treasurer be deferred until his books 
had been audited, and he asked also to 
be excused from reading his secretary’s 
report, as it was purely historical and 
= be printed and sent to the mem- 

ers. 

Convention Committees 


President Fetzer appointed the fol- 
lowing convention committees: 

Revision of the Constitution and By- 
Laws—W. G. Wilson, Cleveland, chair- 
man; Philip S. Powers, Richmond; 
George D. Webb, Chicago. 

Resolutions—J. K. Livingston, De- 
troit, chairman; H. H. Thornton, Pen- 
sacola; Burt A. Miller, Cleveland, A. T. 
Armstrong, Syracuse; E. A. St. John, 
Chicago. 

Chairman of Nominating Committee 
—Charles H. Hood, Minneapolis. 


Recommends Changes 


President Fetzer made a number of 
recommendations for changes in the 
constitution and by-laws which were re- 
ferred to the committee in charge. 
They included provision for a_vice- 
president from each of eight or ten 
geographical sections of the country; 
creating of finance, grievance, legisla- 
tive, state organization and member- 
ship committees and a board of gover- 
nors consisting of a representative of 
each state association or federation. 

Then the meeting adjourned till to- 
morrow morning, to give everybody a 
chance to throw care to the winds and 
have a good time. 

The National Association of Insur- 
ance Agents has the following official 
representatives here: President C. F. 
Hildreth, Freeport, Ill.; Secretary H. 
H. Putnam, Boston; J. K. Livingston, 
Detroit; W. S. Diggs, Cincinnati. 





Almost any man can make a lively 
spurt now and then, but the man who 
gets there is the man who keeps ever- 
lastingly plugging along.—Talks. 


MANY ADDRESSES WERE 
HEARD SECOND DAY 


Agents Maintain Enthusiasm Cre- 
ated During Initial Session 
of Body 


HILDRETH IS 





SPEAKER 





Amendments Are Adopted to Constitu- 
tion and Bylaws—Commissioner 
Epsteen Madea Strong Talk 





REPORT ON NEW OFFICERS 
The nominating committee of the agents 
- association =. as follows: 

President, e A. Gilbert, Chicago. 

First vice-pr ent, Newton E. Tur- 
geon, Buffalo. 

Second vice-president, V. L. P. Shriver, 
Pittsburg. 

8 tary-tr rer, E. A. St. John, Chi- 
cago. 


Executive committee: Wade Fetzer, Chi- 
cago, chairman; G. Arthur Howell, At- 
lanta; J. C. Barrows, St. Louis;. Wallace 
M. Reid, Pittsburg; F. B. Owen, Cleveland; 
Thomas F. Daly, Denver; C. H. Hood, Min- 
neapolis; A. T. Armstrong, Syracuse; A. 
M. Savage, New Orleans. 





(PROM A STAPF CORRESPONDENT) 


White Sulphur Springs, West Va., 
Sept. 22—No let-up in the enthusiasm 
marking the first session of the Na- 
tienal Association of Casualty & Surety 
Agents was evident today. Another 
delightful day broke misty and cool 
at first, but clearing and warming long 
before meeting time. 

This was a day of addresses rather 
than legislation. Not only was the 
program filled with them, but others 
were heard also. In the order of their 
appearance the speakers were as fol- 
lows: Willard Done, S. Epsteen, 
Thomas F. Daly, C. F. Hildreth, W. S. 
Diggs and J. S. Darst. 
state insurance by E. W. Davis went 
over till tomorrow. Mr. Done’s ad- 
dress was the one that created the 
greatest enthusiasm. It is reported 
more fully elsewhere. When he had 
finished the agents rose and cheered re- 
peatedly. 


Commissioner Epsteen’s Talk 


Commissioner Epsteen of Colorado 
read a paper on “Insurance Men in 
Public Life.” He advised agents not 
to go into politics in the ordinary sense 
of arraying themselves with some party. 
They may get what they want while 
that party is in power, only to lose it 
when the party goes out. Rather agents 
should go into public life and present 
the value of insurance to the people 
not as party matters but as matters 
of common interest. 


State Insurance 


Turning to state insurance, Mr. Ep- 
steen said that the three chief argu- 
ments against it are that the state 
does not guarantee its policies as is 
prevalently supposed, but merely cre- 
ates a fund. If this fund is exhausted. 
the state is not liable. Secondly, one 
state is too small to get advantage of 
the law of average. Frequently it has 
one great city against which the rest 
of the state cannot create an average. 
In the third place the conduct of pub- 
lic affairs is not on the same basis of 
efficiency as private corporations. 


Should Spread the Gospel 


“IT do not know whether all of you 
agree with me on these arguments on 
state insurance,” said the speaker. “If 
you do not find some proposition on 
which vou do agree, then when you go 
home interest yourself in the public 
life of your community and repeat to 
| all your friends, to your friends in the 
legislature and in all proper ways and 
on all proper occasions, the arguments 
which appear to you fair and proper 
on the subject.” 











The addresses of Messrs. Daly and 


The address on: 





Diggs will be found elsewhere in this 
issue. 
President Hildreth Speaks 


President C. F. Hildreth of the Na- 
tional Association of Insurance Agents 
read part of his presidential address de- 
livered at Minneapolis, setting forth 
the reasons why merger of the two as- 
sociations was not deemed advisable at 
this time and the resolutions adopted 
there providing for full cooperation 
between the two bodies through their 
executive committees. In addition he 
made some happy remarks that were 
cordially received. 

Darst, insurance commissioner 
of West Virginia, was a visitor at the 
session and President Fetzer called 
upon him. He is quite an orator and 
in glowing terms debated the work of 
the insurance agent and the nobility 
of his service to his fellow men. 


Chairman Wilson Reports 


W. G. Wilson, chairman of the com- 
mittee on revision of the constitution 
and bylaws, reported for that commit- 
tee. The chairman recommended three 
amendments, which were unanimously 
adopted. One authorizes the executive 
committee to establish different classes 
of members and to fix their dues if the 
committee is unanimously of the opin- 
ion that such action is for the best 
interests of the association. 

This makes possible the carrying out 
of President Fetzer’s recommendations 
for different dues for general and local 
agents and for agents who are mem- 
bers of state federations. 


Nine Vice-Presidents 


Another amendment provides for 
nine instead of seven vice-presidents. 
This would provide for one from each 
section of the country if the association 
is so disposed. The third empowers 
the executive committee to create such 
special and standing committees as in 
its judgment are required for the best 
interests of the association. 

With the adoption of these amend- 
ments, the day’s session closed until 
evening, when the agents’ organization 
was invited to be present at the meet- 
ing of the International association. 
when the George E. McNeill medals 
for bravery were presented. 








Mutual Section Meets ™ 








On Tuesday evening the mutual ac- 
cident and health section of the Inter- 
national association held its session. 
Only a few members of the section 
were present. Henry D. Pixley, presi- 
dent of the Commercial Travelers of 
Utica, spoke on the history of traveling 
men’s associations. Thomas W. Glatt. 
chairman of the board of the same as- 
sociation, read statistics of three of the 
largest associations showing an_ in- 
crease in number and size of claims. 

The mutual accident section elected 
the following officers: Ira F. Libbey, 
Commercial Travelers Eastern Asso- 
ciation, chairman; Ernest W. Brown. 
Interstate Business Mens; W. W. 
Butts, Western Travelers; M. W. Van 
Auken, Commercial Travelers of Utica. 
7 








Burglary Section ° 











Chairman William B. Joyce called 
the burglary sectional meeting to or- 
der and reported that increased inter- 
est in the business is evident, but the 
executives do not give it enough per- 
sonal attention. J. A. Kenny read an 
excellent paper on burglary adjust- 
ments, published elsewhere in_ this 
issue. The new sectional committee 
elected is as follows: Norman 
Moray, Hartford Accident & Indem- 
nity, chairman; Edwin W. De. Leon, 
Casualty Company of America; Victor E 
Hoagland, New Jersey Fidelity & Plate 
Glass; C. H. Hall, Employers Liability: 
E. G. Bogert, Globe Indemnity. 
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Fetzer Outlines Plans for Future 





President of National Association Says It Must Have a Salaried Man- 
ager to Organize the Agents of the Country to Rally for 
the Protection of Their Business Against 
State Insurance Onslaught 





ADE FETZER of Chicago, 
W president of the National Asso- 

ciation of Casualty & Surety 
Agents, devoted a good part of his ad- 
dress to outlining the changes neces- 
sary to the efficient conduct of the busi- 
ness of the organization. He said that 
it Cannot expect its officers in future to 
give it as much of their time as would 
be required to handle the work. It 
must have a salaried manager who will 
give it all his time. It should also have 
a bureau of information. Membership 
dues should be graded according to the 
benefits various classes of agents will 
secure from it. 


Socialistic Tendencies 


“We are living in a period when 
principles tending toward socialism are 
popular,” said the president in opening. 
Continuing, he said in part: 

“There is perhaps no business in the 
world that lends itself so susceptibly 
to such tendencies as the business of in- 
surance. This is so for several reasons. 
First, its demand is almost universal. 
It has become as necessary, almost, to 
the average citizen, as bread and but- 
ter. Its principle being universal con- 
tribution for the protection against in- 
dividual ruin; a subscription to the law 
of average by the many against its 
terrible fate to the few, it is a tax ona 
a great majority, the benefits of which 
are realized by the minority. 


Reasons for Demand 


“It is a considerable expenditure, «or 
investment, if you please, for which 
nothing is shown in one’s schedule of 
assets, a tax of the many for the benefit 
of the few, a constant outgo as against 
an infrequent return; all this and other 
reasons make popular the subject of 
casting the insurance companies over- 
board and having the state provide our 
insurance. 

“It is not necessary for me to show 
up the fallacy of this impracticable 
theory to you who are so familiar with 
the history and facts concerning the 
business of insurance, the service de- 
manded of it and the difficulties to suc- 
cessfully promote it, even with organi- 
zations with years of experience and 
training, selfishly intersted in its wel- 
fare and upon which welfare their sus- 
tenance depends. 

* & 
LACK OF ORGANIZATION ONE 

REASON FOR ATTACKS 


“Another cause for the existence of 
tendencies toward insurance socialism 
is the lack of organization among in- 
surance men and particularly insurance 
agents, to educate public opinion to the 
true facts. There is perhaps no busi- 
ness in America comparable in size and 
character, that is so poorly organized 
as a profession as a whole. Nearly 
every kind of commercial enterprise or 
profession has its most efficient city, 
state and national organizations, all 
working together in unity. Every re- 
tail and wholesale business, the doctors 
and lawyers, each have organizations 
powerful and machinelike, both as re- 
spects order and strength, while the 
laboring men, even down to those that 
shovel in the ditches, are so organized 
that their rights and their just demands 
for life, liberty and the pursuit of hap- 
Piness are universally listened to with 
Profound respect, even in the halls of 
fame. 


Have Taken Things as They Were 


“It has been our custom in this busi- 
ness to take things as they are. There 
has been an utter absence of a nation 
wide movement and organization to 





promote our common business. Per- 
haps this is because of lack of faith 
in each other, faith between the com- 
panies and faith between agents. If 
this is so it is high time we buried our 
individual ideas, doubts and suspicions 
and all sides joined hands for the pro- 
tection of our very lives. The busi- 
ness of casualty insurance today, 
largely by reason of our apathy and 
profound respect, even in the halls of 
business is on trial for its very life. 


Growth of State Insurance 


“With compulsory state 
now in force in the states of Ohio, 
Washington, Oregon and West Vir- 
ginia, taking the business of workmen’s 
compensation and employers’ liability 
out of the hands of private contract 
(insurance company, agent and as- 
sured); with a law in Texas with super- 
visory features to be exercised by the 
Texas banking and insurance depart- 
ment, by reason of which the business 
by the stock companies is very seri- 
ously demoralized, and with forty-two 
different state legislatures convening 
this winter, but a few months hence, 
when the subject of workmen’s com- 
pensation and employers’ liability will 
be prominently before most of said 
legislatures, with the: state of Wiscon- 
sin soon to vote on the question of a 
constitutional amendment permitting 


insurance 


: the state to write practically all classes 


of insurance; with North Dakota agi- 
tating the state doing its own bonding 
business and the federal government 
doing likewise as respects its employes, 
is it not time that we all forget our 
petty differences and unite together for 
our self-preservation, lest we be trifling 
while our house burns over our heads 
and we all go down in the ruins. 


Must Look to the Public 


“Our apathy and neglect of the past 
has placed us in a position where our 
strong hope must lie with public opin- 
ion. Public opinion is, however, greater 
than kings or kingdoms; and, once wun 
and retained, we are impregnable. 

“There are in every state many 
thousands of people deriving a livelli- 
hood, wholly or in part, from the busi- 
ness of insurance. If we enlisted 
merely these, our own interested people, 
with those whom they in turn could 
influence, we could bring about con- 
structive legislation and prevent that 
which might be destructive in charac- 
ter. 

* *x * 
CAN BEAT STATE INSURANCE 

ON EVEN TERMS 


“All this, of course, is predicated 
upon the assumption that we have a 
rightful and beneficial existence and 
that the continuation of. the business 
by stock companies is for the public 
good. To do for a man that which he 
can do for himself is in violation of the 
very laws of nature. Monopolistic state 
insurance cannot be a benefit to the 
people of any state; on the contrary, it 
will be a curse and in time defeat it- 
self. It has proven a failure even in 
paternalistic monarchies. How much 
greater, then, will be the failure under 
our free and easy system of elective 
government with forty-eight differen: 
sovereign powers to reckon with. Bear 
in mind, also, that state insurance is not 
guaranteed security. The state merely 
establishes a fund; when the fund is 
exhausted the policyholder has nothing 
upon which to draw. 


Service What Is Wanted 


“Our business is a highly technica! 
one in which service is the article most 











WADE FETZER, Chicago 





sought for by the purchaser. This can 
be given only by organizations which 
are the result of years of training and 
experience. We are not afraid to com- 
pete with states or mutuals upon a fair 
basis of competition. This has already 
proven itself in Massachusetts, where 
the employer, operating under work- 
men’s compensation, must either insure 
in a stock or mutual company or with 
the state mutual. 


State Mutual Unsuccessful 


“After a space of but two years 
since that compensation law became ef- 
fective the state mutual has practically 
demonstrated its inability to success- 
fully compete with the stock companiss 
and as a consequence agents and stock 
companies are doing a successful busi- 
ness and with eminent satisfaction to 
the state and its citizens. New York 
state is another more recent example. 
Give us a chance on an even basis and 
if we cannot hold our own we will step 
aside. 

Worth Contending For 


“It is admittedly true that workmen’s 
compensation laws will sooner or later 
be enacted in every state. It is like- 
wise certain that these laws will in 
time be broadened and the benefits, in- 
creased, as has been done in foreign 
countries, so as to grant larger indem- 
nities and to include, perhaps, sick 
benefits and old-age pensions. The ten- 
dency of the lawmaking bodies is to 
make these workmen’s compensation 
statutes compulsory, forcing every em- 
ployer to insure. Think of the enor- 
mousness of the business under such 
conditions! It is almost inconceivable 
Is it worth while fighting and winnine 
for ourselves or shall we lie down and 
let another take away from us that 
which is rightfully ours and which we 
should have retained had we not beer 
neglectful of our trust? Surely, all the 
foregoing proves the necessity for the 
strongest state and national organiza- 
tions, enlisting all our strongest forces. 


* * * 


PLANS FOR FUTURE OF THE 
ASSOCIATION 


“Our association was hastily formed. 
to meet an emergency. It has proven 
its usefulness and its necessity. It 
must go on and not only for our per- 
sonal good, but for the good of the 
companies and the business. Power 
always requires a governor, or it races 
to its own ruin and destruction. It is 
only through the facts of both sides of 
a case that its essence is made mari- 
fest. Labor and capital are both neces- 
sary and must respect one another. 
Contending, but harmonious, forces are 
a requisite running through every law 
of nature itself. I repeat. this associa- 
tion must go on. Its work has, dur‘ng 
the past year. been carried on by a 
few who have done so at a considerahl> 
sacrifice. It is not fair to shackle the 





| organizations of this character, 
| new blood be introduced frequently into 








possibilities of this association for good, 
to longer continue its work in this way. 


Not Candidate for Reelection 


“For fear of seemingly to advance 
selfish motives, let me here say that‘ I 
am not a candidate for reelection as 
president of your association. I am 
deeply appreciative of the honor and 
wonderful personal cooperation that 
the members of this association have 
conferred upon me. I shall never for- 
get it. It is impossible, however, for 
me to longer remain as the president 
of your association, even should you 
wish me to do so—which thought, 
however, may be presumptuous on my 
part. It is best, I believe, in all mutual 
that 


the conduct of its affairs and I would 
recommend that it be a precedent that 
no president of your association suc- 
ceed himself in office. 


Must Have Paid Manager 


“This association must now have an 
efficient, paid organization, headed by 
a manager who will make it of great 

value to every section of the country 
and every man engaged in the busi- 
ness. If state insurance, or other 
wrongly conceived legislation which is 
disastrous to the interest of the agents 
should be agitated in any state, this 
manager, with a knowledge of what 
other states and other men in said 
states have done to successfully com- 
bat such legislation, should visit that 
state and give its agents splendid as- 
sistance, based upon practical knowl- 
edge, gained from experience. 

State Federations Needed 


“The existing conditions point con- 
clusively to the fact that the business 
needs, in every state, a federation of 
insurance agents, ably organized and 
officered for its protection and promo- 
tion. It should be the business of such 
a manager to so work as to bring 
about such a federation in each state. 
Our association should have a board of 
governors, composed of a man from 
each state who shall be president of the 
state federation, or some equally strong 
man through whom we can quickly and 
effectively work. 

“You may ask why agents in Illinois 
should be so interested in the situa- 
tion in Texas. Let me tell you that 
every state which is added to the list 
of states before mentioned for state in- 
surance or that enacts unwise or hos- 
tile legislation, draws the strangling 
noose that much closer to your neck 
and mine. 


Bureau of Information 


“This .paid organization would also 
be a bureau, or clearing house, for any 
suggestions of interest to the solicitor 
of casualty and surety business—inter- 
insurance, mutuals, constructive metli- 
ods and destructive methods used in 
one state that would be valuable in an- 
other, a bureau of general information 
to whom any agent could write for he!p 
and that would send out to the mem- 
bers frequent circulars of valuable live 
information. 

ae +” * 


SUGGESTIONS FOR FINANCING 
THE ASSOCIATION 


“All this requires money and money 
requires cohorts. Properly run, it 
would be worthy of liberal financial 
support from every insurance agent in 
the country. Every casualty and surety 
agent throughout the length and 
breadth of the land should be a mem- 
her of this association. How can this 
be brought about? In my judgment, 
first, by making the association indis- 
pensable and, second, by being careful 
not to overload the agent with a multi- 
tude of various association dues. Every 
man should contribute in proportion 
to the benefits derived. 


Scales of Dues 
“A casualty and surety general agent 
should derive greater benefit from such 
an association than would a local agent 
in a small city or town. The same is 
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true as respects a large city local 
agent and the special agent, though not 
so much, perhaps, as a general agent. 
We need the support and cooperation 
of them all. 

“Having in mind this greater and 
larger and more formidable organiza- 
tion, it would be my suggestion that 


‘Holland Advocates Widest Publicity 





President of International Association Says Public Must Be Taken 
Into Fullest Confidence and Veil of Mystery Which Has 
Shrouded the Business in the Past Must Be Removed 





the companies’ confidence, was 

the keynote of the address of 
President Charles H. Holland of the 
International Association of Casualty & 
Surety Underwriters. He spoke as 
follows: 

“The president’s address at this con- 
vention must necessarily be directed in 
one of two directions; it must either 
consist of a brief survey of past and 
current events—or it must be the ex- 
pression of one individual’s views upon 
one or more phases of the business in 
which we are commonly engaged. 


Takes Up One Theme 


“When I had the honor of addressiig 
you last year, within the historic city 
of Quebec, our surroundings suggested 
a retrospective thought as to our suc- 
cesses and failures of the past; and we 
together contemplated the practicabil- 





our constitution and by-laws be so 
amended to make the dues as follows: 
To general agents, $10 per annum; to 
special agents and local agents in cities 


of 100,000 population or over, $5 per | 


annum; to local agents in cities and 
towns less than 100,000 population, $2 
per annum. 
To Encourage Federations 

“Furthermore, for their encourage- 
ment and our mutual support, where 
state associations and federations of 
insurance agents exist in any state and 
which organization includes the inter- 
est and the personnel of the casualty 
and surety agents and is affiliated with 
our association, with one of its mem- 
bers on our board of governors, and 
where its dues include membership in 
our association, the membership fee 
shall be, to such association or federa- 
tion, for any local agent in cities of less 
than 100,000 population, and a member 
thereof, the modest sum of $1 per year. 

“In other words, it is our earnest 
recommendation that state associations 
or federations be organized in every 
state and that such state organizations 
become affiliated with the national as- 
sociation; the dues to such state asso- 
ciation will be such a sum that $1 
thereof shall represent the dues of each 
member of the state association for 
membership in our national body, the 
state federation in turn transmitting to 
us $1 for each member toward the sus- 
taining of this organization. I firmly 
believe that with such system thor- 
oughly worked out we can enjoy a 
countrywide organization, with a mem- 
bership reaching many thousands of 
men, with ample funds and a power for 
good that will be a safeguard to our 
business and our positions and give 
them the place among men of high 
honor and esteem to which they are 
justly entitled. 

Calls Por Volunteers 


“IT sincerely trust that this meeting 
may be the beginning of such a coun- 
trywide movement and before we ad- 
journ some man or number of men in 
each state present will take upon him- 
self the noble responsibility of seeing 
to it that his state shall not be guilty 
of neglect on the day of judgment.” 

In the course of his address President 
Fetzer mentioned the cordial relations 
between this organization and the Na- 
tional Association of Insurance Agents 
and welcomed the delegates of the lat- 
ter to the meeting. He also com- 
mented favorably upon the progress so 
far made in organizing state associa- 
tions and expressed gratification that 
on this occasion agents and officials 


are meeting at the same time and place. | 


ity of building still more soundly upon 
the lessons gained by our experience. 
On this present occasion I wish to con- 
| fine myself to the consideration of one 
point of vast importance to us in our 
business; it is a matter to which I re- 
| ferred briefly at our last convention, 
| when it also recieved the attention 
focussed upon it by the very able and 
powerful address of President John T. 
Stone, of the Maryland Casualty Com- 
pany. It is a matter which so insist- 
ently and urgently calls for our active 
attention that I make no apology for 
once more occupying your time on its 
behalf. 


Business Enshrouded in Mystery 


“The business of insurance—onc of 
the most necessary adjuncts of present- 
day commercial life—is, so far as the 
public is concerned, enshrouded in 
mystery. That statement is true to a 
large degree in respect of those older 
classes of insurance with which our 
association is not connected; but to a 
far greater degree is it true of casualty 
and surety insurance. There is perhaps 
a general but undefined belief that Ite 
insurance is conducted upon the basis 
of certain data emanating from the ab- 
struse calculations of mathematicians, 
that fire insurance has been brought to 
a certain point—a far from perfect or 
final point—of scientific exactitude by 
means of rigorous inspections and elab- 
orate details of a long and comprehen- 
sive experience; but of casualty insur- 
ance nothing is known outside the con- 
fines of our own very limited circle, 
except that an apparently arbitrary 
premium is demanded for the insurance 
of a given risk. 

Take Public Into Confidence 


“I suggest to you that the time has 
long since arrived when the great pub- 
lic from which our business is derived 
should be taken into our open confi- 
dence, when the shroud of mystery 
should be removed, and when the 
masses of data upon which we rely for 
our guidance should be made available 
to all who care to read. The absence 
of public knowledge of our affairs is 
in my opinion responsible for the ma- 
jor part of the difficulties which are 
ever confronting us. The present age 
is an age of education; if the time ever 
existed when the public was willing to 
blindly accept the dictum of a corpo- 
ration—whether an insurance corpora- 
tion or otherwise—that time has, hap- 
pily, passed. And now the public de- 
mands and is entitled to knowledge as 
to the use to which its insurance in- 
vestments are put. And I therefore 
very earnestly welcome the depart- 
mental examinations of rate-making or- 





P ‘the comps taking the public into 


ganizations, the governmental collation 
of statistics from our business, the 
commissions which shall supervise, with 
just and impartial hand, our adminis- 
tration of such measures as workmen’s 
compensation laws. But even these 
activities on the part of government 
officials are of but trifling value to us 
compared with the enormous influence 
which would be exercised by a public 
which had confidence in us because of 
our openly displayed confidence in it. 


Bate Maintenance Public Benefit 
“If we glance for a moment at the 


- various bureaus or rate-making organi- 


zations which are a necesary part of 
our business, we can only conclude— 
as will any impartial student of the sub- 
ject—that the primary result of those 
bodies, the prevention of rate cuiting 
is a supreme advantage to the great 
army of policyholders. If a manufac- 
turer of shoes decides to sell his out- 
put at less than its cost price, his cus- 
tomers gain a temporary advantage at 
the cost of his solvency; he and his 
comparatively small number of cred- 
itors are the sufferers. But if an insur- 
ance company sells insurance at less 
than cost price, the sufferers are the 
company’s very numerous customers cr 
policyholders—who lose the security 
from disaster for which they have paid. 
And the public does not realize this 
fact, and consequently condemns rate- 
making bodies. This is but one, per- 
haps the most obvious, of the many un- 
necessary disadvantages which hamper 
us because of our aloofness in the mat- 
ter of publishing broadcast the facts 
and reasonings which actuate us in our 
methods of business. 


Publicity Is Necessary 


“Never would any business so gain 
by the ‘fierce light of publicity’ as 
would insurance business; and never 
has this publicity been so necessary to 
us as it is today. 

“In the state of New York a far- 
reaching step has recently been taken 
in the formation of a central inspection 
bureau, under the active supervision of 
the insurance department, for work- 
men’s compensation business; no other 
step could have so successfully secured 
the confidence of employers. 


National Agency Association 


“The recognition and support by our 
companies, of the National Association 
of Casualty & Surety Agents, a body 
which achieved immediate success upon 
its formation last year, marks another 
step in the direction of throwing off 
the veil of reticence and privacy which 
has rendered us mysterious—and there- 
fore open to suspicion—in the past. 

“The existence of that body, with its 
possible membership of many thou- 
sands of active business men scattered 
far and wide throughout the country, 
provides us with a new and unique op- 
portunity of attaining—through the 
medium of its members—an organiza- 
tion of campaigners and educators of 
public opinion, working in the public 
behalf and in our behalf with a united 
whole-souled effort to combat the 
hitherto unchecked misunderstanding 
of our methods, our aims and our re- 
sults. It has been with the greatest 
possible pleasure and satisfaction that 
I have assisted in arranging for a joint 
convention of that association of agents 
and our own association, to be held dur- 
ing the current week; and I have great 
hopes that the discussions and ex- 
change of views at that joint conven- 





tion may result in a well-organized co- 
operative movement which shall have as 
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its aim the attainment of that stil! 
greater cooperation between the pub- 
lic, the agents and the companies. 


Weed of Confidence Obvious 


“The need for this confidence be- 
tween the public and the insurance in- 
terests is nowhere more obvious than 
in the matter of workmen’s compensa- 
tion; the need is perhaps not as ob- 
vious but is equally pressing in connec- 
tion with personal accident insurance, 
—which has been brought to an un- 
profitable condition by the growth cf 
hazards which were not contemplated 
when present premium  rates—un- 
changed during many years—were 
originally formulated. And in other 
branches of our business activities, 
nothing but good could follow the 
adoption of a spirit of mutual comrade- 
ship between company and_ policy- 
holder, between trustee and beneficiary. 


Insurance Institutes 


“I trust that the insurance institutes 
of this country will without delay en- 
large their educational facilities by the 
provision of regular courses of study 
and examination, so that the army of 
individuals engaged in our business 
may have opportunities of enlarging 
their knowledge and increasing their in- 
fluence,—while the nondescript will find 
that insurance business has _ been 
brought to a condition of such scien- 
tific accuracy that his untrained efforts 
can fill no vacancy upon an insurance 
company’s staff. By this means, hosts 
of young men, each of whom wields 
some degree of personal power and 
influence in his community, will contin- 
ually reinforce us in our endeavor to 
attain and maintain in the commercial 
world the respect and support to which 
we believe we are entitled. 


Have Power to Remove Difficulties 


“That these are not vain hopes wo! 
passing fancies, I am fully convinced. 
That at this convention we can set in 
motion the machinery which will be of 
good service to the public and of ad- 
vantage to our companies I earnestly 
believe. That the removal of many of 
our difficulties lies within our own 
power is a truth which should be con- 
stantly before us. And I appeal to you 
to take the opportunity provided hy 
this convention to formulate such prv- 
cedure as shall set in motion an irresist- 
ible campaign of confidence-begetting 
education. Thus, and I think only 
thus, can we successfully accomplish 
the work which we have undertaken; 
thus alone can we ensure real and last- 
ing success to our companies; and let 
us never forget that in the accomplist: 
ment of that work we are serving the 
nation by protecting the individual.— 
by_making sure support for those who 
suffer, we are serving humanity.” 
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Gives History of the Organization 


Secretary John Angus Morrison of the National 
Association of Casualty & Surety Agents Relates 
Circumstances Leading Up to the Formation of the 
Body—Emmet’s Famous Ukase Was Call to the 
Colors 





























of the genesis of the organization, 

Secretary John Angus Morrison of 
the National Association of Casualty 
and Surety Agents embodied in his re- 
port, the first one of a secretary, the 
story of the formation of the associa- 
tion. The famous order of Superin- 
tendent Emmet of New York reducing 
agents’ commissions was what brought 
ye 3 agents together. Mr. Morrison 
said: 

“In order that the story of this or- 
ganization may be preserved for those 
who follow us, I have deemed it advis- 
able to record here the incidents in de- 
tail which brought about this associa- 
tion and in making it a part of the re- 
port of the first secretary-treasurer I 
trust you will appreciate the manifest 
intent and the spirit which prompts 
the action. 


Emmet’s Famous Order 


“On Sept. 12, 1913, William Temple 
age insurance superintendent of 

New York, made a ruling on the cost 
of acquiring liability and compensation 
insurance which very materially affect- 
ed the incomes of casualty insurance 
agents throughout the country, because 
whatever New York does, insurance- 
wise, the other states are bound to fol- 
low and the ruling was couched in such 
phraseology as to make it mandatory 
on the part of all companies licensed 
in New York wherever they transacted 
business. 

“Very naturally a storm of protest 
arose. The Workmen’s Compensation 
Service & Information Bureau, made 
up of, and participated in by, all the 
leading casualty insurance companies, 
was the supposed inspiration at the 
moment and while there seemed to be 
plenty of evidence to support this idea 
at the time, the notion proved subse- 
quently to be unfounded and Mr. Em- 
met honorably and- fairly assumed all 
the responsibility for what appeared 
to be a most radical move. Time alone 
will prove the foresight of this won- 
derful man, who was the leading fac- 
tor in making modern insurance his- 
tory. 


| N order to give a permanent record 


Had Locai Associations 


“To go back a bit, it might be said 
that. casualty insurance men in several 
of the cities had organized local asso- 
ciations for the betterment of condi- 
tions and these associations were made 
up of clean, wholesome men, active in 
competition each against the other and 
fair all the time, the big idea being 
honestly to transact the affairs of the 
companies they respectively represent- 
ed so that the lines might be success- 
fully conducted, that is, with profit to 
the company and the agent, and at the 
same time create and maintain a better 
feeling among competitors. Conse- 
quently, when Mr. Emmet’s ruling was 
announced indi,snation meetings were 
held and committees were appointed 
to interview the bureau. 


Committeemen Named 


“What follows may be mightv bore- 
some to the reader as a narrative but 
greatly of interest to us who fought 
the ensuing battles and campai SO 
hard for what we thought wa ‘right 
and just to the men who in every com- 
munity were building up the 'won- 
derful incomes of the companies they 








earnestly represented. Our first presi- 
dent, Wade Fetzer, was in New York 
on personal business at the time and 
the Chicago Casualty Underwriters As- 
sociation, taking cognizance of this 
fact, appointed him as a committeeman 
to see the bureau and delegated the 
writer to proceed to New York in like 
capacity. 


Several States Represented 


“When the writer arrived there he 
got the sense of the situation from 
Mr. Fetzer. Charles H. Hood of Min- 
neapolis, one of the veterans of the cas- 
ualty insurance business, also was in 
New York at the time and a confer- 
ence was held the morning of my ar- 
rival at Mr. Hood’s New York office, at 
which time we learned that delegates 
were present from Massachusetts and 
from Ohio, whereupon we immediately 
considered the feasibility of having a 
single spokesman present our cause to 
the bureau, but this was found to be in- 
advisable. Consequently, at the after- 
noon session of the executives each 
delegation was heard in turn and found 
the imperial thumbs down. 


“The Then August Tribunal” 


“Following my idea of the morning 
the men comprising the delegation met 
in the anteroom of the then august 
tribunal and agreed to meet and formu- 
late some definite plan of action, and 
upon the invitation of W. G. Wilson of 
Cleveland, we gathered in the agents’ 
room of the Aetna Life in New York, 
where this association was really con- 
ceived on Sept. 25, 1913, and was ac- 
tually brought into existence at the 
Hotel Sinton, Cincinnati, Ohio, Oct. 
13, 1913. 

“The remainder of this report is per- 
functory. I submit for your consider- 
ation a brief resume of our activities 
during the year and the rest is—well, 
the regular formal report of the secre- 
tary-treasurer. 

“My valedictory would be inconse- 
quential and incomplete if I failed to 
express to the agents of this country 
my grateful appreciation of their won- 
derful help and sustenance when we 
were in need. We have done our best 
to be faithful to the trust reposed in 
us and if, in any respect, we have 
failed we have done so unconsciously. 


Famous Chicago Meeting 


“The next step of importance was to 
obtain an audience with Mr. Emmet, 
which was secured on Nov. 7, 1913. As 
an accurate historian I embody herein 
the wonderful brief of President Fetzer, 
which was the forerunner of all things 
since accomplished. It deserves read- 
ing and rereading. 

“Following President’s Fetzer’s sug- 
gestion, Mr. Emmet summoned to the 
Hotel La Salle, Chicago, on Dec. 1, 
1913, all the state insurance supervisors 
and invited the company executives 
and agents to meet with them. This 
was the first time in this country that 
the three great insurance factors had 
met in convention and it marks an 
epoch in American insurance history. 
The agents first met on Nov. 29 and 
bn py Fetzer presented a powerful 
brief. 

Equitable Basis Established 


“The success of this great conven- 
tion is known to all casualty insurance 
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men. Mr. Emmet in his gracious way 





announced the conclusions of the con- | 


ference committee and could not be 
heard for minutes because the audience 
psychologically knew of the partial 
revocation of his ruling. Round after 
round of applause followed. The most 
wonderful convention of insurance men 
ever held had come to a conclusion. 
An equitable basis had been estab- 
lished. A new way of deciding con- 
troversial problems in our business had 
been found. A great good had been 
accomplished. 

“The foresight of the delegates was 
manifested in the appointment by the 
president of a committee to confer with 
the companies on the elimination of 
‘frills’ from accident insurance contracts. 
The committee report will show the 
hopelessness of any effort along that 
line at this time, notwithstanding our 
efforts and the subsequent attempts of 
company executives. 


Time Not Ripe for Merger 


“The next meeting of importance 
was participated in by the members of 
our executive committee, who met the 
executive committee of the National 
Association of Insurance Agents at the 
Hotel Statler, Buffalo, N. Y., March 9, 
1914. The point to be discussed was 
the possible amalgamation of the two 
organizations. After a thorough dis- 
cussion, it was decided that the time 
was not ripe for consolidating the two 
bodies and a resolution to this effect 
was drawn up by President Hildreth of 
the fire agents association, and Vice- 
President Turgeon of our body, em- 
bodying the sentiment of the meeting. 
This resolution was later presented at 
the mid-winter conference of the Na- 
tional Association of Insurance Agents 
at the Hotel Astor, New York, March 
11-12. 

Meeting At Minneapolis 

“The National Association of Insur- 
ance Agents in the announcement for 
their nineteenth annual convention set 
aside the afternoon of the second day 
for the discussion of casualty insurance 
problems and invited President Fetzer 
to appoint a committee to visit with 


them on that occasion. President 
Fetzer, Vice-Presidents Turgeon and 
Shriver, Executive Committeeman 


Owen and Secretary-Treasurer John A. 
Morrison went to Minneapolis and ac- 
cepted of the hospitality of the fire 
insurance organization. A very inter- 
esting casualty program was conducted 
and a spirit of cooperation and good 
will was manifested. Our committee 
returned to their homes feeling that 
they had enjoyed a visit of great pleas- 
ure and profit.” 





Cut out all the unprofitable meth- 
ods from your work and your busi- 
ness will surprise you in its devel- 
opment and growth—Public Savings 
Ladder. 
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DANGERS POINTED OUT 


—>—_—_———— 


REVIEWS SURETY CONDITIONS 





Vice-President McDowell Discusses 
Bad Legislation and Urges Utmost 
Care in Underwriting 





Corwin McDowell, vice-president ot 
the International association, reported 
for the fidelity, guaranty and surety 
section. The Hartford Accident & In- 
demnity joined since last meeting. Two 
bills introduced in Congress had for 
their object to put the government into 
the bonding business. North Dakota 
passed a vicious act creating a state 
bonding board. This act practically 
eliminated the surety companies from 
doing certain classes of business in the 
state. A stockholder in the Dakota 
Trust Company, which does a surety 
business, brought suit to determine 


| whether the state could deprive him of 


his property rights. 
Court Calls a Halt 

Continuing on this subject, the report 
Says: 

“The suit was carried to the supreme 
court of the state, and resulted in a 
verdict for the plaintiff, which should 
give much encouragement to all stock 
insurance companies wherever they are 
located. This decision points out to 
the legislators of the state of North 
Dakota, as well as elsewhere, that. 
strange as it may seem, those investors 
who put their money into the stock 


| of insurance companies are, after all, 


entitled to some property rights under 
the constitution of the United States. 
which unfortunately seems to have been 
overlooked in the last few years. 


Contract Business Extra Hazardous 


“The underwriting of contract bonds, 
always hazardous, has been rendered 
more so because of the unfavorable 
financial conditions which have pre- 
vailed, and which prevail today through- 
out the country. Many contractors 
who have heretofore enjoyed the best 
of reputation, financially and otherwise 
have been unable to secure the neces- 
sary financial backing from their banks 
which they had reason to expect from 
previous experience, and have been 
forced to the wall, thereby requiring 
the surety to step in and complete the 
work, usually at a loss, or make good 
on the bond. 


Lorimer Bank Smash 


“One of the sensational events dur- 
ing the year as concerns surety com- 
panies was the failure of the Lorimer 
banks in Chicago, whereby the surety 
companies were called upon to advance 
a sum aggregating approximately 
$1,200,000, as called for under the de- 
pository bonds which had been exe- 
This loss, fortunately, was a 
temporary one, and full recovery has 
been made by several of the companies 
on certain banks which were concerned 
in the general smash up, and reason- 
able hope for the ultimate full recovery 
is entertained by the companies inter- 
ested in the banks which have not as of 
date reopened. 


Limiting Agents’ Powers 


“A question of what limits should h« 
placed on the powers granted to agents 
for the execution of bonds is one of 
the most vital concern to all surety 
companies. In the opinion of bankers. 
attorneys and business men, the un- 
limited authority to bind the company 
on surety obligations which some cum- 
panies place in the hands of their field 
representatives is almost criminal; in 
view of the obligations which such 
companies owe to their stockholders 
and policyholders. Here is a subject 
which should be discussed and acted 
upon by the Surety Association of 


America, and by all home office officials 
who are interested in applying common 
sense business methods to surety trans- 
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actions. Concerted action as well as 
immediate action is required whereby 
the old and the new companies, the 
strong and the weak companies. can all 
get together and safeguard their in- 
terests. 
Extra Care Needed 

“War times, and hard times, make 
anxious times for fidelity and surety 
companies. Men in fiduciary positions 
whose incomes are cut in two, as is true 
today of the employes of many of the 
stock brokers’ offices throughout the 
country, are subject to unusual tempta- 
tions in their efforts to make both ends 
meet. This places upon the companies 
executing fidelity bonds the responsi- 
bility of additional and most rigid in- 
vestigation and scrutiny of such risks. 

“In closing this brief review of gen- 
eral conditions it is proper to add that, 
in the opinion of those who have been 
in the business for many years, there 
was never a time before when the offi- 
cials presiding over the destinies of 
the fidelity and surety companies were 
working together more harmoniously 
(San Francisco excepted) for the good 
of all concerned than at this present 
moment. May this real genuine co- 
operation continue without interrup- 
tion.” 





gard of Agents’ 


Convention 











Atlanta—Eugene Obendorfer, G. Arthur 
Howell. 

Baltimore—Walter G. McGlannan, T. T. 
Tongue. 

Binghamton, N. Y.—T. W. Whipple. 

Birmingham, Ala.—R. F. Manly. 

Boston—Henry H. Putnam. 

Buffalo—N. C. Spencer, N. E. Turgeon, 


Spattancs = H. W. Spencer. 
Chattanooga—H. . Sp A 
Chicago—John A. Morrison, Wade Fet- 
zer, BE. A. St. John, H. R. Shollenberger, 
Harve G. Badgerow, P. B. Shillito, John 
T. Wagner, R. W. Miller, Charles H. El- 
dredge, George A. Gilbert, George D. 
Webb, Harry M. McConnell, R. E. Clay- 
pool, H. H. Herpt, 8S. H. Goldsmith, W. M. 
Gelderman. 

Cincinnati—Robert F. Wirthwine, A. S. 
Harkness, W. S. Diggs, Paul Millikin, 8. 
M. Ferris, James R. Millikan, Edward E. 
Shipley. 

Clarksburg, W. Va.—C. B. Alexander. 

Cleveland—F. B. Owen, W. G. Wilson, 
Cc. R. Laurenson, H. G. Cook, E. H. Fish- 
man, George E. Cruikshank, T. W. Frier, 
Harry L. Davis, E. W. Davis, E. E. Neale, 
H. H. Neale. 

Columbus. Miss.—J. P. Woodward. 

Council Bluffs, Ia.—Frank H. Binder. 

Denver—Thomas F. Daly, H. 8S. Hilliard. 

Detroit—J. K. Livingston, T. J. Bos- 
quett. 

Freeport, I11.—C. F. Hildreth. 

Greensboro, N. C.—W. B. Merriman. 

Greenville, 8. C.—A. G. Furman. 

Hartford—J. P. McManus, E. C. Hig- 


ns. 

Indianapolis—-George W. Pangborn. 
Jersey City—R. P. Schenck. 
Joplin, Mo.—Felix Eberlein. 
Kansas City—George D. Long. 
Kingston, N. Y.—A. D. Pardee. 
Lima, Ohio—P. A. Kahle. 
Louisville—C. D. Greer, T. Grant 
Slaughter, J. S. Bell, F. A. Fuller, T 8S. 


Dugan 
Delaney, H. E. 
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Milwaukee—F. E. 
Lasche, George H. Russell. 

New Orleans—A. M. Savage. 

New York-—-W. B. Joyce. 

Oklahoma City—T. E. Braniff. 

Pensacola, Fla.—H. H. Thornton. 

Pine Bluff, Ark.—John L. Mills. 

Philadelphia—Dr. C. H. Harbaugh. 

Pittsburgh—V. L. P. Shriver, Henry J. 
Harder, J. K. Davis, H. 8S. Riviere, W. W. 
Flanagan, Wallace Reid, O. C. Hurst, W. 
L. Anthony, J. W. Henry. 

Pottsdam, N. Y.—L. J. Brownell. 

Roanoke, Va.—H. R. Maher. 

Rochester, N. Y.—G. T. Amsden, James 
Kavanaugh, W. D. Hayes. 

St. Louis—H, G. Sawtelle, C. J. Kehoe, 
J. L. Humphrey, W. F. Martin, Robert 
Kelley, W. A. O'Connor, J. C. Barrows, 
BE. C. Thompson, W. M. Byrne. 

Springfield, Mass.—G. W. Summers. 

Staunton, Va.—William J. Perry. 

Syracuse—A. T. Armstrong. 

Toledo—B. L. Bowen, H. W. Falconer. 

Washington, D. C.—Edward Tarring. 
Holcombe G. Johnson. 

Insurance Commissioners—J. A. O. 
Preus, Minnesota; S. Epsteen, Colorado. 

Insurance Newspaper Men—aA. G. Hall, 
Surveyor; W. Mack, Weekly 
derwriter; James Bergstresser, Insurance 
World; Clarence Axman, Eastern Under- 
writer; A. Irving Brewster, Insurance 
Field; A. L. J. Smith, Spectator; William 
S. Crawford, The Western Underwriter. 














‘Towner Hangs Out the Red Flag 


Head of Rating Bureau Shows Breadth of Experience 
Needed for Safety in Surety Underwriting—State 
Regulation Recognized, But Officials Must be Edu- 
cated to Take Broad View 






































STRIKING illustration was used 
A by H. Towner, head of the 

Towner Rating Bureau, in his 
paper read at the meeting of the surety 
section of the International association. 
His topic was “Insect Thinking vs. In- 
surance Thinking.” The insect lives 
for a day, in sunshine and pleasant 
weather. The underwriter must be 
prepared for storm and disaster, and 
must make his indemnity good enough 
to survive the unusual as well as the 
normal. With this as a text, Mr. 
Towner drove home the necessity of 
being prepared for squalls as well as 
sunshine. While the fight for methods 
of permanence is practically won in the 
surety ranks, under state regulation, 
which he seems to anticipate, it will 
be necessary to keep up the fight and 
educate the officials who will assume 
the work of making rates for the com- 
panies. 

Live Only in Pleasant Weather 


Mr. Towner said: 

“Entomologists tell us that certain 
insects live only during a single sum- 
mer’s day. They are born in light and 
warmth and sunshine; they live only 
in pleasant weather; they have not the 
constitution necessary to survive un- 
favorable conditions, and when dark- 
ness or cold or storm overtakes them 
they immediately die. Their lives, 
therefore, although joyous, are neces- 
sarily brief, but their brevity does not 
mean that life is always cut short by 
disaster. Their allotted span is short; 
and often they can spend it all in sun- 
shine and finally die of old age, without 
knowing that cold and darkness ever 
existed on the earth. 


Deal With Darker Side 


“The lives of these insects are here 
pictured because they afford the great- 
est possible contrast to the activities, 
the interests and the modes of thought 
necessary to the business of insurance. 
Underwriters are always dealing with 
the darker side of things—with death, 
disease, shipwreck, fire, tornado, cas- 
ualty, accident, breakage, leakage, ex- 
plosion, calamity, failure, debt, default, 
disaster and dishonesty. The condi- 
tions of their business require that 
they shall confront and survive all 
these things. Were underwriters, like 
insects, able to live only during sun- 
shine and pleasant weather, their lives 
would indeed be short, but their in- 
surance would be proportionately val- 
ueless. They have entered a business 
where they undertake to meet the 
losses due to untoward events. To 
live long they must survive disaster. 
It is not sufficient that they shall be 
able to pay what may be called normal 
or expected losses. They must be able 
to pay the abnormal and unexpected 
losses. Protection against the normal 
and expected is necessary, but insur- 
ance was especially called into being to 
provide protection against the abnor- 
mal and unexpected. 


Expects Only Normal Losses 


“This contrast between the life of 
an insect and the life of an under- 
writer is drawn because it best illus- 
trates two different modes of thought, 
or perhaps two different points of 
view. And these modes of thought may 





be briefly described as ‘insect thinking’ 





and ‘insurance thinking.’ ‘Insect think- 
ing’ comprehends only the normal and 
the expected. For insects a sunny day 
never ends, and for the ‘insect thinker’ 
pleasant weather is going to last for- 
ever. He is willing to believe that there- 
will be losses, of course. But he is un- 
willing to believe that there will be 
extraordinary losses. Normal losses 
are all that he expects or provides for. 
He always demands rates based on nor- 
mal experience and happy averages, 
forgetful of the fact that his next ex- 
perience may be abnormal and his next 
average very unhappy. Especially is 
he willing to rely on the very recent 
past. Like an insect which found the 
sun shining when it was born, he ex- 
pects it to shine until his death. So a 
narrow experience is sufficient for him. 
Show him a few years of favorable loss 
ratios, and he is satisfied to figure rates 
on them and bet the last dollar of his 
stockholders’ money that the unfavor- 
able loss ratios will never come. 


Demands Wider Experience 


“Insurance thinking,’ on the other 
hand, proceeds along other lines. It 
demands a longer and wider experience. 
It looks to see whether conditions will 
be the same in the future as in the past. 
It knows that if it is to have a long 
life it must survive both normal and 
abnormal losses and therefore it asks 
for rates which will enable it to pay all 
its losses as well as simply its normal 
losses. It does not place its sole re- 
liance on ‘averages’ derived from the 
past without asking whether past expe- 
rience may change. It knows that in 
order to obtain the average it must 
survive the fluctuations, and it seeks to 
learn how violent these fluctuations 
are. Its aim is to build on a foundation 
so strong as to survive every untoward 
event and to stand triumphantly un- 
shaken by the disasters and conflagra- 
tions of a century. 


“Insurance Thinkers” Survive 


“Between insect thinking and insur- 
ance thinking there is, and necessarily 
there always has been, an irrepressible 
conflict. For years the .conflict has 
been fought between the underwriters 
themselves. All the wrecks of insur- 
ance companies which in the past have 
strewn the pathway of every branch of 
underwriting are the wrecks of compa- 
nies conducted along the lines of ‘in- 
sect thinking.’ All the strong compa- 
nies, standing four-square to every 
wind that blows, presenting an uwun- 
broken and an impenetrable resistance 
to every assault, are the companies 
founded and conducted on the lines of 
‘insurance thinking.’ So long as the 
two sides of this war were fought be- 
tween rival underwriters there could 
be little doubt as to which side would 
win. The insurance thinkers have won 
a complete and permanent victory over 
the insect thinkers. 


More Fighting Necessary 


“But to suppose that because this 
conflict among underwriters has been 
won, that therefore no further fighting 
will be necessary would be a serious 
error. It would be insect thinking in- 
stead of insurance thinking. For now 
we are confronted throughout the 
length and breadth of this land with a 
demand for fixing or regulating under- 





writing methods, terms, commiSsions, 
rates and other matters by public au- 
thorities. The Supreme Court of the 
United. States has decided that this is 
a matter of public interest, that under- 
writers shall not be allowed to proffer 
to the general public the terms on 
which they will accept risks, but that 
those terms may and shall be fixed by 
the general public themselves. 


Inexperienced Men to Rule 


“This means that men who are not 
insurance men, men without underwrit- 
ing experience, men who have never ac- 
cepted a risk, adjusted a loss, or paid a 
claim, are to have a voice and perhaps 
a dominant voice in insurance matters, 
over the heads of experienced men. It 
is futile to dispute the wisdom of this. 
It is too late to quarrel about placing 
this power in other than underwriting 
hands. We must bow to the superior 
power of the state and strive to have it 
used wisely. 

Underwriters vs. Politicians 


“Here will come the next conflict, 
probably between insurance thinkers 
and insect thinkers. On the one side 
will be experienced underwriters who, 
in a lifetime spent in the insurance busi- 
ness, have formed some conception of 
the risks which they must meet. On 
the other side will be the political rate- 
makers, men, no matter how conscien- 
tious or well meaning they are, who 
have neither the experience, the fore- 
sight nor the point of view necessary 
to the insurance thinker. They will do 
the best they can, undoubtedly. We 
need attribute to them no malice, no 
conscious wrong, no lack of effort to 
employ their powers for the public 
good. 

New Class to Instruct 


“Nevertheless for some of them, just 
as for some underwriters, insect think- 
ing is an habitual mode of thought. 
Hard experience eradicates it from 
those underwriters who last—and it 
downs those who cannot rid themselves 
of the habit. But now the congenial 
‘insect thinkers’ outside of the insur- 
ance business will have to be dealt 
with. Having no investment in the in- 
surance business itself, having no posi- 
tion to lose by failure, no success to 
win by accomplishment, experience 
cannot be relied upon to eradicate the 
insect thinkers from the ranks of poli- 
ticians. For years to come they will 
attach themselves from time to time to 
various places of power, and underwrit- 
ers who have won the conflict against 
the insect thinkers among their compet- 
itors must now look forward to a re- 
newed conflict against the insect think- 
ers among their regulators. 


Cannot Be Safely Shirked 


“It is not a conflict that can be safely 
shirked. The public interest demands 
that underwriters shall go forward to 
their battle in this war, shoulder to 
shoulder, to fight resolutely until they 
win. They have a great responsibility, 
a sacred duty. Their experience, and 
the habits of thought engendered by 
such experience, have made successful 
underwriters the repository of all those 
principles necessary to strength and 
permanence in the whole insurance 
structure. There is no royal road to 
such learning. It has been acquired by 
successful underwriters at the cost of 
the failure of thousands who did not 
acquire it. 

Hold Knowledge as Trustees 


“But insurance, as the United States 
Supreme Court has said, is a transac- 
tion in which the whole public is in- 
terested, and underwriters should 
therefore feel that their knowledge and 
experience is held by them as trustees 
for the public good. It must be put 
to a public use. It must be employed 
for the establishment of beneficial un- 
derwriting methods, of adequate rates. 
and, of sound and permanent solvency 
to the companies themselves. Espe- 
cially must it be employed as a barrier 
to oppose the destruction which would 
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follow from rates and methods based 
on insect thinking. 


Attack Unwise Regulation 


“All unwise public regulation, or re- 
quirement of inadequate rates, or 
grasping demands, must be met and 
attacked for just what they are, ‘in- 
sect thinking.’ Every man who would 
take the restricted area of one city, or 
one county, or one state as a criterion 
for lower rates, must be told -plainly 
that he is ‘insect thinking.’ So must 
the man who would base his rates on 
the narrow experience of a few favor- 
able years. So, likewise, must be told 
the man who is content with what he 
considers normal experience, forgetting 
that companies must pay abnormal 
losses as well as normal ones. So must 
be told the man who expects losses to 
be paid solely by premiums on the 
policies which suffer loss, with no con- 
tribution from the other policies on 
which no loss is paid. So must the 
man who relies on the experience tables 
of surviving companies, without taking 
into account the losses of the compa- 
nies which have failed. 


Expose All to the Light 


“These and every other type of un- 
sound rate-making must be met and 
instructed. Every form of insect think- 
ing must be exposed to the light. If 
unsound rates are to be made by inex- 
perienced men, let them not be made in 
ignorance. Underwriters owe it to the 
public, as well as to themselves, that 
if sins are committed against sound 
insurance they shall not sin in dark- 
ness but must sin against the light.” 

Mr. Towner, said there is no branch 
of underwriting that does not afford 
illustrations of the need of insurance 
thinking. He referred to the effect ot 
war on life insurance experience, of a 
Titanic disaster on accident experience, 
and mentioned the case of the London 
Assurance Corporation, which in forty 
years in the United States, made 
$4,000,000, and then lost $5,000,000 in 
the San Francisco fire. 


Need Most Extended View 


Continuing, he said: 

“But suréty underwriters, above all 
others, must take the most extended 
periods of time for their calculations. 
There is no other form of underwriting 
where experience takes so long to ma- 
ture; there are few other branches of 
insurance where past experience has 
been so short. Surety underwriters are 
still studying the problems they have 
to meet and are slowly learning how 
to meet them. Many of the obligations 
underwritten by surety companies are 
not cancelable by the insurer as are all 
other forms of insurance, but life. 
Some of them run for indefinite terms. 
Bonds are given by surety companies 
every day which will not expire until 
some date more distant in the future 
than the beginning of corporate surety- 
ship in the past. For surety underwrit- 
ers, ‘insurance thinking,’ or the insur- 
ance point of view, is absolutely essen- 
tial to safety—‘insect thinking’ the sure 
road to failure. 


Are Long in Maturing 


“Construction contract bonds have 
been given by surety companies for 
years and apparently a great amount 
of experience has been accumulated. 
But how much of this experience has 
matured? Only last year a surety com- 
pany was sued on a construction con- 
tract bond of $300,000 which had been 
given in 1899, so that fourteen years 
elapsed between the date of the bond 
and the action brought to recover upon 
it. Other contract bonds given years 
ago are still outstanding, still subject 
to default and suit. Contract bonds 
given at the present day carry with 
them in many states liability for the 
Payment of workmen’s compensation, 
in default of such payment by the con- 
tractor or his insurer. So that on many 
of these bonds liability may continue 
during the entire lifetime of the widow 
of a workman killed during the prog- 
ress of the contract. And this liability 





is in addition to the surety company’s 
obligation for the performance of the 
work.” 

Mr. Towner gave examples showing 
how long the liability may run. He re- 
ferred to a tabulation made by a surety 
company from its records on its old- 
est fiduciary bonds. The tabulation 
shows that in ten cases of bonds dated 
during or before the year 1897 the pe- 
riod of time elapsing between the date 
of the bond and the adjustment and 
payment of loss was as follows: 

Seventeen years, 15 years, 10 
years, 12 years, 15 years, 11 years, 

17 years, 14 years, 14 years, 10 

years. 

Said Mr. Towner: ‘ 

“That company does not yet know 
that its experience on fiduciary bonds 
issued up to 1897 is now mature; but on 
those losses which have matured the 
average period of maturity is thirteen 
and one-half years and net payments, 
after all recoveries, exceed $350,000. 


Some Extraordinary Losses 


“But the slow maturity of surety 
companies’ obligations is not the only 
thing which demands-from surety un- 
derwriters insurance thinking rather 
than insect thinking. The extraordi- 
nary and unforeseen character of some 
of their risks, and the unknown extent 
of their liability must be taken into ac- 
count. In one case a surety company 
on a bond of $2,000, renewed for a sec- 
ond term, was held liable for a total 
shortage of $13,000. In still another 
case the surety on a bond for $1,000 for 
a single term was held liable for $3,000. 
(Grobarger v. U. S. F. & G. Co., 102 S. 
W. 873). On a fidelity bond for $2,500, 
dated Dec. 8, 1904, and subsequently re- 
newed annually until December, 1908, a 
surety company has been held liable, 
ten years after the bond was given, for 
over $6,800. (Alex. Campbell Milk Co. 


v. U.S. F. & G. Co., 161 App. Div. 738.) 
Caught for Fire Loss 
“On a bond given for the faithful 


performance of his duties by an as- 
signee for the benefit of creditors a 
surety company was held liable and had 
to pay $30,000 caused by a loss by fire 
occurring in a factory ten days after the 
appointment of the assignee. (Hill v. 
American Surety Co., 107 Wis. 19.) 
In Indiana, in 1902, a surety company 
furnished one of its own forms of fidel- 
ity bonds for the cashier of a bank. 
Eleven years afterward, in 1913, the In- 
diana supreme court held the surety to 
be liable not in accordance with the 
terms of the bond which it had fur- 
nished but in accordance with the 
much broader terms of a state statute. 
(U.S. F. & G. Co. et al., v. Poetker, 102 
N. E. 372.) 
Swift Changes in Experience 


“Changes in the experience of surety 
obligations will occur with a rapidity 
which upsets all but the most far- 
sighted underwriters’ caleulations. On 
depository bonds no cycle of experience 
which does not include a panic is worth 
any reliance whatsoever. Such periods 
as 1893 and 1907 can wipe out in a 
single year all the premiums earned by 
many years of careful underwriting. 
In Nebraska, many years ago, excise 
bonds were freely furnished at the rate 
of $25.00 each, which was then prevail- 
ing for a $5,000 bond. Many compa- 
nies even cut this rate to procure the 
business. In a few years the changes 
in experience were such that the rate 
was doubled, and then trebled, and 
then still further increased, and still 
the earnings fell far below the losses. 


Nebraska Excise Bonds 


_ “Lately, the Nebraska courts, in a 
single excise case out of many now 


‘pending, have given judgment against 


the sureties for over $17,000, represent- 
ing a loss to the sureties in this one 
case exceeding the entire gross earn- 
ings from Nebraska excise bonds only 
a few years ago. And these changes 
constitute for surety companies a very 
striking danger. They occur on exist- 
ing obligations which cannot be can- 





celed. The change in Nebraska excise 
experience, for example, is now causing 
loss to surety companies which have 
not bonded a Nebraska saloonkeeper 
for years. They foresaw danger and 
withdrew from these bonds long ago. 
But suits are now being brought 
against them on old bonds, no longer in 
effect for current losses, but still liable 
for old claims, discovered by the as- 
siduity of certain lawyers. 


Present War Has Effect 


“So with appeal bonds and financial 
guarantees for railroad companies. 
Underwriters who foresee a downward 
tendency in railroad earnings, with- 
draw from these classes of obligations 
for certain roads. But surety compa- 
nies find their existing liability impos- 
sible to cancel even though they fore- 
see their principal’s default. Last of all, 
the present European war will add 
greatly to the burdens which surety un- 
derwriters must face. By a stoppage of 
commerce and consequently of railroad 
freight movement, the earnings of rail- 
road companies will be markedly af- 
fected and roads which surety compa- 
nies have always believed to be safe for 
their financial guarantees may find 
their earnings so diminished as to sap 
their strength. The capture of prizes 
at sea and the sinking of vessels of neu- 
tral nations, as well as of belligerents, 
may give rise to claims on admiralty 
bonds, for principals once thought to 
be sound beyond any question. 

“Here, then, we have recited but a 
few of the extraordinary contingencies 
to be taken into account by the surety 
underwriter. To continue in this strain 
indefinitely would be wearisome. The 
normal causes of surety losses are left 
out of account. Vigilance in guarding 


against the abnormal and the extraordi- | 


nary in warding off the untoward or 
unexpected blow, and in fortifying his 
underwriting so as to meet it, marks 


the insurance thinker. In all these 
things ‘insect thinking’ will give to 
surety underwriting a precarious and 


ephemeral existence. Underwriting 
methods or rates which leave extraordi- 
nary contingencies out of account will 
prove inadequate. Experience based 
on the underwriting results of normal 
times only will constitute but an un- 
safe guide for those surety companies 
which aim at long life. 
Must Profit by Past 


“The science of surety underwriting 
is yet in its infancy. The period since 
corporate suretyship began has been 
too short to assure even the most ex- 
perienced that a full cycle has been 
turned, that all its fluctuations are 
known, and that we can rely on the 
accumulated experience of this short 
period as the sole guide to rates and 
underwriting methods. Surety under- 
writers must still learn. They must be 
ready to cope with new problems. But 
they can, by studying the experience 
of the past, derive wisdom to meet 
these problems and eventually to solve 
them. The wisdom of past experience, 
as it has taught the successful under- 
writer, so it must teach the public offi- 
cer, who would be wise and broad in 
the regulation of surety methods, to ex- 
amine these problems from an insur- 
ance point of view. To demand a broad 
area of experience and a long period 
of time rather than a narrow area of 
experience and a brief period of time— 
in short, to be an insurance thinker’ 
rather than an ‘insect thinker.’ ” 





“I am doing the best I can,” is not 
a fact. Man may delude himself into 
that belief, yet he is not doing the best 
he can. No man living is doing his 
best, none ever did—Preferred Pilot. 

“Some one has said that confidence 
is the basis of trade, and confidence 
coupled with friendship is a mighty 
hard combination for a competitor to 
overcome; if you have the confidence 
of your prospect, and also his friend- 
ship, you are traveling on the inside 
track.” 





WOULD PROTECT PUBLIC 


PREUS MAKES A GOOD SPEECH 





Would Revoke Licenses for Misrepre- 
sentation, Rebating and Failing 
to Pay Balances 





At the Monday session of the Agents 
association Insurance Commissioner J. 
A. O. Preus of Minnesota spoke on 
“Agents’ Qualifications.” He gave an 
extemporaneous talk, but he is so thor- 
oughly a master of that subject that he 
talked admirably. He said that while 
the agents were assembled to devise 
means for their own financial advance- 
ment, they would not get far along 
lines of workmen’s compensation if 
they failed to consider the other par- 
ties in interest besides themselves. 
There are at least five parties in inter- 
est—the state, the employers, the em- 
ployes, the companies and the agents. 


Parties in Interest 


The state is interested because it 
wants industry to take care of its own 
wreckage—the widows and dependents 
that it creates. The employer wants to 
avoid as much of this burden as he can 
by reducing the accident hazard of 
industry. The employe wants as much 
compensation as he can get, but more 
still he wants the elimination of the 
conditions which make compensation 
necessary. The companies want their 
loss ratios reduced and the interest of 
the agents lies in the insurance of com- 
pensation continuing in the hands of 
the insurance companies, as their liveli- 
hood depends largely upon its doing so. 
Who, as well as the agent, can show 
the employer how to reduce the hazard 
and thus serve state, employer, employe, 
company and agent at once, he asked. 


Nobody, provided the agent is compe- 
tent. 
Right to Regulate 
The speaker outlined the various 


agents’ license laws now in force in a 
general way, all of which seem to be 
designed chiefly to get money out of 
companies other than those domiciled 
in the state imposing the license. There 
are a few states that regulate agents. 
If the state has a right to regulate 
companies so that the people may not 
suffer from their insolvency, it certainly 
has a right to regulate agents so that 
the people shall not be imposed upon 
by misrepresentation and discriminated 
between them by rebating and the com- 
panies may not be robbed by failure of 
agents to pay their balances. 


Views of Agents Invited 


The committee on laws and legisla- 
tion of the National Association of In- 
surance Commissioners now has before 
it the subject of agents’ qualification 
laws and Mr. Preus, who is chairman 
of the committee, invited the associa- 
tion to send a committee to the meeting 
of the commissioners’ committee af 
New York in December to present its 
views. 

While the speaker does not favor an 
examination system for agents he does 
favor authorizing the insurance com- 
missioner to ask the applicant for a 
license questions which will show some- 
thing of his qualifications, evidence as 
to his character, and whether he has 
violated the insurance laws. He would 
give the commissioner power to revoke 
the license of an agent for misrepre- 
senting, rebating or failing to pay his 
balances. 

After the chose of the meeting Gov- 
ernor Hatfield told some of the mem- 
bers that he would embody in his next 
message a recommendation that the 
legislature pass an agents’ qualifica- 
tions law for West Virginia. 





“Look out that some one does not 
go through your pockets while your 
hands are engaged in patting yourself 
on the back. 
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SEES LOSS OF BUSINESS 
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REFORM ON CONTRACT BONDS 





H. G. Badgerow of Chicago Says New 
Plan Is Necessary to Develop 
This Line 





H. G. Badgerow of the Rockwood- 
Badgerow Company of Chicago, read a 
paper on “Contract Bonds” at the con- 
vention of the National Association of 
Casualty & Surety Agents. Mr. Bad- 
gerow pointed out that owing to the 
present rating system bonds are not 
being required from contractors of high 
standing, and outlined a method which 
he believes will lead to further develop- 
ment of the business. He said: 

“The subject upon which I shall en- 
deavor to hold your attention is that 
commonly called and known to us 
surety men as ‘contract bonds.’ 

“We all fully appreciate the fact that 
the using of corporate suretyship as 
indemnity guaranteeing the faithful per- 
formance and completion of construc- 
tion contracts, per the terms of the spe- 
cific contract and specifications thereto 
attached, is comparatively a new depar- 
ture in the commercializing of surety- 
ship. I believe that but few of us really 
appreciate the possibilities, the tremen- 
dous field, the fertile soil, the enormous 
natural demand, for the services in this 
capacity, open to the bonding compa- 


nies. 
Much for Agents to Do 


“Up to the present time there has 
been very little activity on the part 
of any of the companies of such a na- 
ture as in my opinion would evidence 
their appreciation of the opportunity 
for the contract department. If such 
is the fact—if my judgment is correct, 
we have work to do. You and I are so- 
called producers of business, and in the 
production of business it is as essential 
to us that the policy in caring for same 
be as carefully, intelligently and thor- 
oughly cultivated as must necessarily 
be the field we cover for prospective 
business.” 

To substantiate his position, the 
speaker went back to the time when 
the contract business was conducted 
with very great care and caution, traced 
its development through the growth of 
competition, the letting down of the 
bars by many companies and the in- 
crease in claims ard litigation over 
claims. Then he continued: 


“Shoestring” Contractors Profit 


“Through this period of education in 
the general use of surety bonds, the 
contractor of shoestring variety profited 
most. In competitive lettings contrac- 
tors with the low figure received the 
award, and if such contractor filed a 
good and sufficient bond, his qualifica- 
tion was quite complete, so far as 
architect’s or owner’s requirements were 
concerned. On the other hand, compe- 
tition between bonding companies be- 
came so excessively keen, and the 
avaricious spirit of some of the so-called 
business-getters in the field so great, 
that proper qualification for the bond 
on the part of the applicant sometimes 
became entirely forgotten, conditions 
of the contract rarely examined, and 
the shoestring contractor in this way 
given a chance to make his stake—and 
more often his judgment proved amiss 
at the expense of some bonding com- 
pany. 

Good Business is Lost 

“The loss of some of the better class 
of this business gradually became ap- 
parent, and in connection with some of 
the larger work the requirement of 
surety bond entirely withdrawn, until 
at this date it is a lamentable fact that 
careful inquiry at the offices of the large 
architects and builders discloses an at- 
titude of partial, even total disregard 
for corporate surety protection, except- 
ing in cases of contractors being but 
slightly known to either architect or 





owner, or when bid is known to be ex- 
tremely low, or worse yet, when the 
responsibility and integrity of the con- 
tractor is actually at fault. 


Strong Treatment Necessary 


“The present situation, therefore, is 
one calling for heroic treatment. We 
agents must exert every effort towards 
a closer cooperative spirit. For what is 
good for one is good for all, and the 
companies must be shown that we are 
sincere, and that our advice to them 
is given only after the most careful 
consideration to all conditions as may 
directly affect their interests. 


Should Be Purely Service 


“First, let us consider the position of 
suretyship as we use it in connection 
with contract bonds. Such suretyship, 
prior to the existence of bonding com- 
panies, was, of necessity, personal 
surety, and one utilizing the services 
of a personal bondsman considered it 
a moral obligation not to permit the 
personal indemnitor to suffer by rea- 
son of the favor granted in lending his 
credit. The services and position of 
corporate suretyship being identical to 
that of personal suretyship, enforces 
the same moral obligation for its pro- 
tection against loss, hence corporate 
suretyship in connection with contrac- 
tors’ bonds is a matter of service with- 
out intention to assume loss of any 
nature. 

Duty of the Underwriter 


“In consideration of these facts the 
basis of underwriting should be such as 
would, theoretically speaking, posi- 
tively exclude the possibility of ulti- 
mate loss. 

“An underwriter entrusted with au- 
thority to act for his company should 
sense the serious responsibility which 
is his, and in each and every case when 
application for contract bond comes up 
for approval, he should place himselt 
first in the position of the bonding com- 
pany. Assume for the moment it is the 
intention to individually become the 
surety, after determining the conditions 
and the requirements preferred to safe- 
guard surety’s best interests, apply the 
same measures for protection in behalf 
of the company. 


Eliminate Bad Conditions 


“In considering conditions of proper 
qualification on the part of contractor, 
I, of course, have in mind the great 
need for careful examination of the 
terms of each contract, as well as the 
elimination from same of such condi- 
tions, provided bond is to be approved, 
as are wholly incompatible with the 
theory and basic principle of corporate 
suretyship; for example, the direct 
guarantee of labor and material bills. 

“Tf such a rule was religiously ad- 
hered to by all of us, I feel sure the 
item of loss ratio under contract bonds 
would be materially reduced, the stand- 
ard and dignity of the business gradu- 
ally improved, and the appreciation of 
its value doubled many times over. 


No Broad Powers for Average Agent 


“To assist in this development of 
higher intelligence in underwriting, 1 
believe it is imperative that the bond- 
ing companies—every one—discontinue 
the practice of granting to agents un- 
derwriting authority in connection with 
contract bonds, that is to say, agents 
other than those having experience, 
personal standing of consequence, and 
personal responsibilities. We agents 
know how unreasonable competition is 
when the underwriting of a risk is in 
the hands of a ‘competitor of inexpe- 
rience, or without personal standing or 
responsibilities, and perhaps not over- 
zealous in protecting the best inter- 
ests of his company. Let us not forget 
that it is a duty we owe to our business 
to exterminate such competition at 
every opportunity. 


Same Basis of Cost to All 


“So much for the matter of under- 
writing. Next comes the position of 
the principal. Going on the assumption 
that at the time application for contract 





bond is made the conditions marking 
approval of application are in accord- 
ance with underwriting policy which 
has been outlined, it is but reasonable 
to assume that one risk is as good as 
another; that is, understand, from the 
viewpoint of ultimate result. In one 
case the contractor may be so abun- 
dantly able to qualify with financial 
backing that there is no risk. In an- 
other, though financially light, outside 
aid, such as collateral security, third 
party indemnity, etc., may insure no 
hazard. In another, conditions and 
terms of contract and specifications in- 
sure safety. In still another the known 
individual integrity, ability and moral 
standing of the contractor covers the 
needful—and so on through many 
forms of qualification. But it all comes 
back to the one sound conclusion, and 
that is, inasmuch as the applicant quali- 
fies he stands in the clear with the 
bonding company, and is entitled to the 
service at a cost to him the same as to 
any other applicant properly qualified, 
and with application approved. 


No Variation in Rates 


“Now the subject of rates—cost to 
the contractor. I believe I have set out 
quite clearly why it would not be prac- 
tical to differentiate in the matter of 
qualification of contractor, the question 
of risk, as I have endeavored to’ show, 
being entirely governed by medium of 
underwriting, and in that process 
rounded into the one general classifica- 
tion known as acceptable contract bond 
risks. 

“In following out my theory of opera” 
tion the matter of rate would not be of 
material consequence so far as the 
point of percentage volume against loss 
might be concerned. It is needless to 
say that of course we expect the rate 
to be sufficient to enable the companies 
to pay all expenses and such losses 
as may creep in, as well as to have 
something left over for a reasonable 
dividend on the side. 


Rates Not On Insurance Basis 


“To conform with the idea through- 
out, the rates should be promulgated 
more from a business-getting viewpoint 
basis, allowing for all expenses of op- 
eration, a small loss ratio and reason- 
able profit; but under no circumstances 
should the rates be promulgated on 
basis of cost to cover, including losses, 
expenses of a company figuring for 
volume, and the law of averages to ap- 
ply in the loss account, because if 
proper qualification and conditions of 
guarantee are not taken into account it 
is questionable whether or not any rate 
could be considered adequate, regard- 
less of how high it might be, to insure 
income for the bonding company suffi- 
cient to keep the head of its contract 
department above water. 

Writer’s Idea of Rates 


“My idea of rates would be somewhat 
as follows: 

“A flat rate for all construction con- 
tract bonds, because the bonding com- 
pany’s whole risk on a bond of this 
nature is accepted and incurred when 
the bond is executed and before the 
work begins. It is at the inception of 
the risk that it must determine the pre- 
mium necessary to carry the whole 
risk to maturity. 

One Exception to Flat Rate 


“One exception to a flat rate ad- 
mitted, namely, on term contracts re- 
quiring period for construction in ex- 
cess of fifteen months, I would advo- 
cate in such cases an annual premium, 
permitting pro rata adjustment for any 
part of the second, third or fourth year 
consumed, pro rata charge not to ap- 
ply, however, on first three months of 
second year unless the date of comple- 
tion extends beyond said first three 
months; premium charged subsequent 
to that for the first year to be at regu- 
lar rates, based, however, on that por- 
tion of the contract remaining uncom- 
pleted and not paid for. Furthermore, 


some allowance should be made for 





the retained percentage being held 
against contractor. 


Fifty Cent Rate Satisfactory 


“A flat rate of one-half of 1 per cent 
of the contract price, worked out upon 
plan suggested, will, I firmly believe, 
prove adequate and will produce results 
satisfactory to all parties concerned— 
provided the business is handled in a 
manner complying with conditions out- 
lined. 

“The idea I particularly desire to 
convey to each and every member of 
the National Association of Casualty 
& Surety Agents is, that to increase the 
cost for corporate suretyship service in 
connection with contractors’ bonds will, 
of a certainty, be the means of reducing 
the volume of this business, and we, as 
agents, will be among those to suffer 
by the loss. 


Present Course Destructive 


“At the same time, if immediate ac- 
tion is not taken to correct the present- 
day underwriting policy, it will not be 
long before every bonding company 
now in business will have become 
bankrupt, regardless of the amount of 
premium income, and there will not be 
a company left for any of us to repre- 
sent. Public regard and confidence in 
the indemnity offered by the bonding 
companies is imperative for the wel- 
fare of the business, and it is up to 
those who are in the business to find 
the way whereby, in each instance, ob- 
ligations of parties concerned may be 
so clearly defined as will materially re- 
duce, if not entirely exclude, possibility 
of argument in case of default by the 
contractor. 

“In conclusion, it is therefore neces- 
sary for the companies and the agents 
to sense the true situation, to cooperate 
and to act with dispatch. The writing 
of contractors’ bonds must be put upon 
a saner basis, and the cost for the 
service must be held sufficiently rea- 
sonable to attract greater volume of 
business.” 








Improved Conditions in 


Boiler Insurance | 


| 


J. W. Rausch, manager of the steam 
boiler and fly-wheel department of the 
Maryland Casualty, read a paper at the 
meeting of the boiler and fly-wheel sec- 
tion on “The Advantages and Obliga- 
tions of Membership in the Steam 
Boiler and Fly-wheel Bureau.” He re- 
ferred to the conditions antedating the 
formation of the bureau, when the illog- 
ical competition led to the retirement 
of some ten companies from this line. 
He said the bureau has brought order 
where chaos existed. It established 
standard and uniform practices. In- 
stead of a deficit, the business as now 
conducted should, unless the loss ratio 
is abnormal, yield a small underwrit- 
ing profit. The new manual which has 
just been completed will simplify rate 
computation. Then, too, the: personal 
relations of the men in the business are 
different. Officials, underwriters and 
representatives of the companies have 
met in friendly intercourse, and feel- 
ings generated in the field have been 
dispelled. 

The obligations, said Mr. Rausch, are 
clear and specific. Bureau rules should 
be adhered to in spirit as well as in 
letter. The desire to cooperate should 
be considered a personal obligation by 
every member. It must be ‘borne in 
mind that what standardizes, elevates 
and improves the whole, benefits each 
company separately. 

Among the things yet to be done. 
Mr. Rausch suggested, is a more logical 
method of rating boilers. He held that 
there is a material difference in cost be- 
tween insuring a large boiler and a 
small one, and that if the present rates 
produce just a small margin of profit. 
the rates on small boilers are too high 
and on large boilers too low. 
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WILLARD DONE’S ADDRESS 


—_— 


NEED FOR REAL EDUCATION 





Insurance Men Should Rise to the 
Opportunity of Uniting in Enlight- 
ening the Public 





(PROM A STAFF CORRESPONDENT) 


White Sulphur Springs, W. Va., Sept. 
22—Willard Done, former Utah insur- 
ance commissioner and now publicity 
manager of the Pacific Board of Fire 
Underwriters, spoke at the agents’ 
meeting at White Sulphur Springs. He 
said in substance: 

“The work you gentlemen are en- 
gaged in is highly technical. It re- 
quires a very high order of ability and 
integrity. Your responsibilities are 
great. But I know that your ability to 
meet them is just as great. I was im- 
pressed with the fact by my close asso- 
ciation with you during the somewhat 
troublous fall of 1913. The way in 
which you met the situation and meas- 
ured up to the difficulties you then con- 
fronted convinced me that you have the 
splendid ability which enables you to 
do the high grade work and fill the 
high position as coristructionists which 
your business demands. 


Safety First Slogan 


“Safety first, which is your slogan, 
can well be made and should be made 
the slogan of all insurers. It is infi- 
nitely better to prevent a death than to 
pay a death claim, to prevent an acci- 
dent than to pay an accident claim, to 
prevent a fire than to pay a fire loss, 
to prevent any sort of calamity than 
to indemnify sufferers from the calam- 
ity. 

“Our country is one of almost unlim- 
ited wealth and resources, whether that 
wealth be in the things of nature, the 





things that man has built, or in man- 
hood and womanhood itself. Our coun- 
try is rich indeed. In its natural re- 
sources it is unequalled. In the prod- 
awe of man’s hands it has untold mil- 
ions. 

Careless of Resources 


“And yet this very plethora of wealth 
tends to make us careless of our re- 
sources. We get into the habit of 
boasting rather of the great amount of 
wealth we receive than of the conser- 
vation of that wealth. Prodigally 
given to us, we prodigally throw it 
away. We sacrifice to the gods of crime 
and carelessness a toll which in human 
life and human property is immeasur- 
able. Not only that which nature has 
given us, or that which we, ourselves, 
have made, but also human life, the gift 
of God, is prodigally wasted and this 
waste is general. This habit of waste, 
and speed, and prodigality, has grown 
to such alarming proportions that it 
now becomes a national and individual 
duty to stem the tide. 


Extravagance Is Riotous 


“We Americans are ruining ourselves 
by extravagance. It is not only what 
we use but what we lose. It costs more 
for us to live than any other nation, 
and in addition to that we waste more 
than the excess. We are doubly ex- 
travagant. While our country has been 
able to stand this drain up to the pres- 
ent, it has told on us in numerous pan- 
ics, and will tell on us in future want 
if it is not checked. It is even more 
important to conserve this wealth than 
to produce it, because habits of thrift 
and care are formed by conservation, 
and this is the crying need of America 
today. 





Conservation Is Needed 


“This act of conservation will set an | 
example to untold millions in coming | 
generations, and will assure not only | 
the fact of saving but also the birth and 
growth of thrift. ; 

“You have already seen your duty | 


and are doing it. But do the public 
know that you are doing your duty? 
Do they realize that on your shoulders 
rests so great a load of responsibility? 
Do they know that when they pay pre- 
miums to your company through you 
only a portion is for actual protection, 
while the major part is for conserva- 
tion? Do they know the necessity for 
keeping in the business men of your 
high ability and great capacity, so 
much of your work is prevention of 
calamity, or do they clamor merely for 
reduced expenses and lowered rates, 
ignorant of the fact that this would also 
mean lower efficiency? 


Element of Education 


“Here enters into the field of con- 
servation the great element of educa- 
tion. These things which are so evi- 
dent to you and me must be made evi- 
dent to the public. They must be made 
to understand that when they entrust 
their premium payments to you for 
your company they place on you a dou- 
ble responsibility to see that the loss is 
prevented if possible, but paid if neces- 
sary. 

“Now, my suggestion to you is in line 
with what I am striving for, education. 
I think the time is now come when we 
may use all effective means of public 
enlightenment regarding all lines of in- 
surance. To me the agency organiza- 
tions appear to be among the most im- 
portant of these educational means. 


Duty of the Agents 


“So many agents consider their duty 
done when they deliver a policy and 
collect the premium. f any educa- 
tional work is attempted it is simply in 
removing objections. The line of least 
resistance is followed and the client 
goes out from the office with his policy 
in his hand, but no understanding of his 
responsibility in his mind. He leaves 
that responsibility with the company, 
when he should carry it himself in large 
measure. How can the agent be an 





jinstrument in changing this attitude of 
ithe assured? 


! 
} Statement Should Be Given 


i “I would suggest that every policy be 
laccompanied by a brief, terse, attract- 
live printed statement of means by which 
ithe event covered can be prevented. 
‘You agents are essentially advisors and 
teducators of your clients. In selection 
‘of risks you are supposed to follow the 
‘rules of underwriting, and at the same 
‘time to let your clients know some 
fundamentals of your work. If a 
friendly word dropped intu the ear 
‘when your policy is dropped into the 
hand will cause greater care in saving 
‘property and life, that word should be 
spoken. So will your client look upon 
you as his friend and partner, so will he 
consider his interest in your business 
as great as yours, because his interests 
are yours and yours his. 


Entering On New Era 


; “The suggestions that I am making 
will probably appear very crude and 
theoretical, and perhaps they cannot be 
practically carried out. If, however, 
only a commencement in this direction 
can be made, results are sure to follow. 
Every one knows that we are entering 
upon a new era in insurance history in 
the United States. An epoch is in the 
making, and it must now be determined 
who shall be the epoch makers. The 
question is a simple one, whether we 
shall make that epoch or permit others 
to make it for us. It is your business 
and mine that is affected; your future 
and mine are at stake. While in the 
old world the pendulum is beginning its 
backward swing from the extreme of 
paternalistic insurance, the question is 
whether here the pendulum shall swing 
too far toward state insurance. 


Must Be United Work 


“One of the most effective means of 
preventing such a contingency must be 
the united work of those most directly 
‘concerned. Not only must the argu- 
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ment be against machine made paternal- 
ism, but it must be sustained by actual 
practice. That is your duty and. privi- 
lege. Monopolistic state insurance 
would be a calamity and you would be 
doing good service not only as insur- 
ance men, but as citizens, if you help 
avert the calamity. The father of un- 
friendly insurance legislation is posi- 
tive prejudice. Its mother is negative 
ignorance. Unfortunately these two 
are never divorced and their progeny 
multiplies continually. It is only by 
the destruction of ignorance and the 
consequent elimination of prejudice 
that the brood itself can be stopped. 


Influencing Legislation 


“Shall, therefore, an attempt be made 
to influence legislation, by fair means? 
A thousand times yes. By unfair means? 
A thousand times no. We may and 
should use if necessary millions for edu- 
cational influence, but not one cent for 
corruption. To influence legislation 
unfairly spells ruin to him who exerts 
the influence.. Even if the moral side 
were omitted, the practical argument is 
all against such influence. 

“But to say that no influence even of 
a constructive and educational kind 
should be used is to claim that insur- 
ance alone of all the great interests of 
the country must lie supinely while it 
is robbed and plundered in the sacred 
name of reform. Such a thing is un- 
thinkable. 


ZBducation Should Be Forwarded 


“It is time that we should unite to 
further the great educational propa- 
ganda. Since it did not commence a 
generation ago, let us not regretfully 
postpone the commencement for an- 
other generation. A great epoch is up- 
on us. The hour is here. The oppor- 
tunity confronts us. The men are here 
to face it. Shall we not, therefore, 
marshal these men and these forces for 
constructive, “legitimate educational 
work with legislators and the people 
they represent? To do less than this 
would be to confess either the unworth- 
iness of our cause or our own unworth- 
iness to represent it. To allow forces 
unfriendly because uninformed to oper- 
ate without hindrance against the most 
widespread and sacred and intimate 
business relation of our modern life 
would be to commit an unpardonable 
crime against ourselves and our people. 


Benefit Will Come 


“On the other hand, to give the best 
that is in us this educational work, to 
extend the helping hand to the legisla- 
tor groping more or less blindly for the 
light which is hidden from him, is to 
perform not only an egoistic but an 
altruistic duty and the outcome will be 
not only the immediate legislative ben- 
efit of the business we love and serve, 
but also the ultimate benefit of the pub- 
lic whom we serve through our busi- 


ness, 
Grand Army of Agents 


“We have in this nation of ours hun- 
dreds of thousands of bright, brainy 
men connected with the insurance busi- 
ness. It is their present sustenance and 
their future hope. Can you conceive of 
a greater force for constructive educa- 
tional progress than this immense body 
of men? Do you know of any organi- 
zation more potent in influencing the 
attitude of the people toward any busi- 
ness? My proposition is that this solid 
phalanx can and should be used in the 
proper way and through the legitimate 
channel for the enlightenment of their 
local communities and the consequent 
influencing of local and general legisla- 
tion. The insurance agent is the point 
of contact between his company and his 
clients. His people know not the com- 
pany, but the agent. To them he is the 
company and as he is worthy or un- 
worthy, so is his company. The tre- 
mendous power and influence this im- 
plies he may use for good or for evil, 
as he will.” 





“Yes, I put some money into that new 
Universe Insurance Company and all 
have realized is what a fool I was to 
do it.” 





Crownhart Hands Out Hot Shot 





Chairman of Industrial Commission of Wisconsin M ‘kes Some Un- 
varnishel Statements in Addressing Casualty & Surety Men— 
Only Good Service and Fairness in Rates and Puyments 
W ill Avoid State Compensation Insurance, He Says 





desert air when Charles H. 

Crownhart, chairman of the Wis- 
consin industrial commission, addressed 
the joint session of the company and 
agency associations at their White Sul- 
phur Springs conventions. Mr. Crown- 
hart stated that the relations between 
the commission and the liability com- 
panies in Wisconsin are “fairly har- 
monious” and this condition was re- 
flected in his paper. His topic was 
“Workmen’s Compensation,” and he 
used plain language in giving his view 
of conditions and experience in the 
state. 

Question of State Insurance 


Referring to state insurance, he said 
insurance men were being advised to 
go into politics, but he believed they 
need pay less attention to politics and 
more attention to good business prac- 
tices. He asked why there are no 
companies advertising that they pay 
their compensation claims promptly 
and in full, and declared that when state 
insurance is advocated the result will 
depend on the experience of the people 
under the state plan and the private 
insurance plan. 

Mr. Crownhart said: 

“It seems incredible that the first 
valid compensation act in the United 
States is only a little over three years 
old. Today the chief industrial states, 
twenty-four in number, have compensa- 
tion acts. 


Wisconsin Had First Act 


“The first compensation act to be- 
come effective was in Wisconsin. It 
was partially in force May 3, 1911, and 
fully effective Sept. 1 of that year. 
With the advent of the compensation 
acts came a great opportunity to cas- 
ualty insurance companies. Thereto- 
fore they had waged a cruel and unre- 
lenting war on the helpless victims of 
industrial disasters. They had insured 
against the poor and unfortunate in- 
stead of insuring for them. Their busi- 
ness was to oppress and defeat the in- 
jured workman and his dependent fam- 
ily. It was with almost fiendish de- 
light that the claim agent raced the 
ambulance to the hospital to obtain a 
dying statement which would cast the 
widow and orphans into utter darkness. 

Old System Brutal 


“It was a brutal business and the 
public came to know it for what it was, 
but it was a part of the system, and it 
grew into one of the great abuses in 
government. There were none to de- 
fend the principle. -It was said to be 
necessary to business. 

“How did the insurance companies 
meet the opportunity afforded them 
under compensation? I am going to 
answer the question by reciting some 
history in Wisconsin, not for the pur- 
pose of renewing animosities, but for 
the purpose of pointing the way to 
better conditions in the future. 

Gives Some Rate History 


“When the Wisconsin act was passed, 
the old line insurance companies which 
were in the combine, and this included 
most of them, made a new manual of 
rates for liability insurance and for in- 
surance of compensation. It preceded 
the manual with a legal analysis of the 
law. Manifestly the rates were depend- 
ent upon the liability to pay as deter- 
mined in the law. This manual came 
from the wise men of the east. There 
was no consultation with the Wiscon- 
sin authorities with reference to it. It 


N‘ bouquets were wasted on the 





came as a scientific determination— 





‘the most scientific and therefore equi- 
table rates ever put before this coun- 
try. It was ‘arrived at with mathe- 
matical precision.’ It came as the last 
word. 

Assertions Were Wrong 


“A casual study of the manual dis- 
closed that the analysis of the law was 
without merit. It was wrong in nearly 
every particular. As no rate could be 
determined without a proper under- 
standing of the law, we had to assume 
that the rates must be wrong. The 
companies had no experience to go by; 
no one had any experience under com- 
pensation. The assertions of the in- 
surance companies to the contrary were 
absolutely wrong, as was determined 
later from actual experience. 


Depend on Rates 


“The Wisconsin act was optional 
with the employers as to whether they 
should elect to accept it or not. Em- 
ployers who had to insure would, to 
a large extent, determine their relation 
to the compensation act by the relative 
cost of insurance under liability and 
under compensation. The compensa- 
tion act withdrew the defenses under 
liability of “fellow servant” and “as- 
sumption of risk.” The new insurance 
rates under liability were made 122 
percent of the old rates, and the com- 
pensation rates were made 325 percent 
of the old liability rates. It was mani- 
fest that if employers had to rely upon 
the casualty insurance companies they 
would not accept the compensation 
act. 

Urged Formation of Mutuals 

“The act had provided for a paid 
board to administer it. The board be- 
gan to make a study of accidents and 
the cost of accidents and methods of 
insurance. It urged the formation of 
mutual insurance companies to take 
the place of old line insurance because 
it believed, from the information it had, 
that the old line rates were not accu- 
rate, were not fair, and that the people 
who made them were not sincere. It 
published a bulletin as a result of its 
investigations. In February, 1913, the 
combined old line companies discov- 
ered that their scientific rates, arrived 
at with ‘mathematical precision,’ need- 
ed some modification, and they put out 
a new manual whereby they reduced 
the compensation rates 54 percent of 
the old liability rate, and increased the 
new liability rate 131 percent of the 
old liability rate. 

“Scientific” Rates Reduced 


“The board was gaining experience 
under the law from day to day, and 
later it published its experience in an- 
other bulletin. After amendments to 
the act which granted greater liberality 
in compensation, these ‘scientific’ rates 
were again changed whereby compen- 
sation was reduced by 27 percent of 
the old liability rate, and the liability 
rates were increased 25 percent. In 
July, 1914, a third bulletin was pub- 
lished, giving the result of further ex- 
perience, and on Sept. 1, 1914, the com- 
pensation rates were again reduced 37 
percent of the old liability rates. 

What Changes Indicated 


“The board has been assured that 
neither its experience nor the publica- 
tion of these bulletins had anything to 
do with reductions of rates. However, 
this will indicate to you at least what 
degree of knowledge the companies 
possessed with reference to compensa- 


applied that knowledge to the admin- 
istration of the law. 

“What hapepned? One-third of the 
business in Wisconsin went to the mu- 
tual companies, and in our judgment 
it is going to stay there because the 
mutual companies became a necessary 
instrumentality in the operation of the 
compensation act, and if they were nec- 
essary to the act in the beginning, it 
will be the business of the state to see 
that they prosper, and they will pros- 
per if they are not subject to unfair 
practices on the part of the old line 
companies. 


Great Premium Inorease 


“The first essential of a good com- 
pensation act is certainty of payment. 
The law assures the injured employe a 
certain definite sum in case of injury. 
It must not only fix the measure of 
damage, but it must provide that this 
measure of damage will be paid as it 
becomes due. This means insurance 
for a large majority of employers: and 
necessarily it meant a great increase 
in the casualty insurance business in 
Wisconsin. We have the results. In 
1911 insurance premiums covering 
workmen injured in the industries 
amounted to $700,000. In 1912 it 
amounted to $1,500,000, and in 1913 to 
$2,320,000. 


Some Questions Asked 


“What manner of men have you in 
the insurance business that will oppose 
a law that opens up this vast field for 
legitimate insurance? What manner of 
men have you that will fight a law 
which proposes to get away from the 
old brutal methods of insuring against 
injured workmen, and which, in doing 
so, furnishes an opportunity for this 
tremendous new business for your 
companies? We know that it is said 
that the insurance companies did not 
oppose the Wisconsin law, but it was 
opposed by the insurance companies, 
insidiously and covertly as well as 
openly. 

Low Bates Not Enough 

“It is not enough that the rates of 
insurance have been reduced. It is our 
opinion that the average rates in Wis- 
consin, as fixed by the last manual— 
Sept. 1, 1914—are sufficiently low, or 
nearlys:so. They may be too high, but 
that should be determined by further 
experience. Since the Munn case, in 
1876, it has been the law that a busi- 
ness affected by public interest is sub- 
ject to regulation. Insurance business 
is affected. by the public interest as 
much as is the transportation business. 
This means that all policyholders, un- 
der the same conditions and circum- 
stances, should be treated alike. There 
should be no discrimination as between 
individuals or as between industries. 


Give Each a Square Deal 


“Having secured a rate that is rea- 
sonable on the whole, insurance com- 
panies should now approach this sub- 
ject with an honest purpose of giving 
each policyholder a square deal. The 
policyholders have not secured a 
square deal in the past, and the present 
rates are discriminatory. A study of 
these rates, as compared with acci- 
dent experience and as compared with 
the manual rates of other states as to 
like industries, will show that they do 
not even approximate scientific rating. 


Some Rate Comparisons 


“What will you say of a rate of 18 
cents for cigar stores operating at 
least 500 stores throughout the United 
States, and a rate of 37 cents for other 
cigar stores? This rate does not now 
exist, but it was promulgated. What 
will you say of a rate for digging 
sewers and laying pipes that, is 120 
percent higher than for digging water 
trenches and laying water pipes, under 
exactly similar conditions? What will 
you say of rates in Michigan that are 
40 percent higher than the Massachu- 
setts rates under practically identical 
law? What will you say of rates in 
Massachusetts running 12 percent to 81 





tion, and the fairness with which they 





percent of the Wisconsin rates on the 
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same industries? What do you say of 
rates in Massachusetts ranging from 17 
percent to 84 percent of the Wisconsin 
rates in the metal schedules alone? 


Should Not Tolerate Discrimination 


“These are illustrations of a multi- 
tude of errors in rating now existing 
in the manuals of insurance companies. 
The result of this kind of rating is 
that some industries are paying more 
than they should while others are pay- 
ing less than they ought to pay. The 
competitor of a Wisconsin industry 
may be paying in Illinois only 50 per- 
cent of the rate that the Wisconsin 
man has to pay. Such discriminations 
work great injustice and should not be 
tolerated by the insurance companies 
that have general business over the 
whole country, because there is no ex- 
cuse for such companies to so discrim- 
inate. 


Rebuffs From the Companies 


“In Wisconsin the field is still open 
for all kinds of private insurance. The 
industrial commission, administering 
the compensation law, desires to treat 
every company doing business in the 
state on its merits. It has no interest 
in any company except to see that the 
public rights are fully protected. It 
has received from the local insurance 
agents, in general, splendid coopera- 
tion. It has met rebuff after rebuff 
from the ‘wise men of the east.’ It 
has, however, enjoyed meeting its diffi- 
culties and overcoming them. The re- 
lation now existing between the man- 
agers of these companies and the 
industrial commission is fairly harmo- 
nious. The commission welcomes co- 
operation from all the companies, and 
it is now assured that rates will be 
adjusted from time to time to meet the 
just demands of business . 


Overhead Expenses 


“If private insurance companies meet 
the business situation fairly; if they 
make rates as low as consistent with 
good business and reasonable profits; 
if they do not dicriminate between in- 
dustries or individuals, or between 
states, there may be no need for state 
insurance. The commission of Wis- 
consin does not think that private in- 
surance companies will be able to make 
a just rate and at the same time secure 
a reasonable profit to the stockholders 
as long as their overhead charges equal 
more than 50 percent of the premium. 
Here is another opportunity for the 
managers of these companies to study 
scientific methods and reduce the cost 
of doing business with ‘mathematical 
precision.’ 


State Insurance Not Favored 


“The Wisconsin commission has not 
favored state insurance for compensa- 
tion. At the outset it will be cheaper. 
Of that we have no doubt; but in the 
long run we fear that abuses will grow 
out of the administration of the _tre- 
mendous funds required to pay com- 
pensation. We are of the opinion that 
the boards that administer these laws 
should stand as impartial arbitrators 
between the fund and the injured work- 
man. The responsibility of protecting 
the fund should not be placed upon 
these boards. The boards should have 
no interest in the funds. They should 
have a single purpose, and that, to deal 
out justice to all parties. We think the 
law may be administered with greater 
promptness and with less friction 
where claims may be settled directly 
between the employer and the injured 
employes, or between the insurance 
companies and the injured employes, 
without waiting for formal proceed- 
ings before the board. 


98 Percent Paid Direct 


“In Wisconsin, 98 percent of all 
compensation claims are paid directly 
by the insurance company or the em- 
ployer to the employe in a manner en- 
tirely satisfactory to both parties. 
There is no waiting to get authority, no 
necessity for making formal proof, and 
no red tape. Employers and insurance 





companies are encouraged to look after 
their injured employes promptly and 
give them medical attention and do 
everything for their immediate comfort 
and necessities. This is being done, 
and in a great majority of the cases 
it is being done promptly and to the 
satisfaction of all parties in interest. 


May Cause Demand 


“If insurance companies shall fail to 
make reasonable rates and shall fail to 
deal fairly and justly between policy- 
holders and the injured workmen, the 
day may come when state insurance 
will be demanded. In that day the ex- 
perience of other states having state 
insurance, compared with the experi- 
ence of states that do not have state 
insurance, will largely: determine the 
issue. 

Policyholders Outvote Underwriters 


“In Wisconsin, insurance men are 
being advised by insurance journals, 
and to some extent by insurance com- 
panies, to go into politics to protect 
their interests. We believe that they 
need pay less attention to politics and 
more attention to good business prac- 
tices. What would the people of Wis- 
consin say if they knew the record, in 
Wisconsin, of the casualty companies 
for the last three years? When insur- 
ance is made a political issue, it is well 
to remember that there are 1,000 men 
who buy insurance against one man 
who sells it, and the man who sells in- 
surance will need to convince the other 
y oe men that they have had a square 
deal. 

Must Protect Workmen 


“A compensation act must not only 
fix the compensation to the workman 
to a fair degree of certainty and pro- 
vide that the funds shall be available 
to make the payments with certainty, 
but it must also provide for the admin- 
istration of the act in such a way as 
to protect the injured workman against 
being short-changed by the employer 
or the insurance company. Under the 
old liability law, through a contingent 
fee, even a poor workman could secure 
a lawyer, but under compensation the 
amounts of payments are so small in 
all cases of lesser injuries that the 
workman cannot afford to have a law- 
yer. It is the duty of the state, there- 
fore, to supervise the payments and to 
see that the injured workman gets all 
that is coming to him under the act. 


New Jersey Act Denounced 


“Under some of the compensation 
acts no adequate method of supervision 
is provided, and in such cases the men 
are not getting what is their due. This 
is true in New Jersey. In states where 
there is no adequate supervision, the 
insurance companies are short-chang- 
ing the workman, and as time goes on, 
unless the law is perfected, the abuses 
will grow worse and worse. Each in- 
surance company will attempt to make 
its record, not on what it pays, but on 
what it saves from what is due the in- 
jured man. There will be no competi- 
tion in doing justice. The competition 
will be on the side of injustice. 


Advertising Prompt Payments 


“Insurance companies should help 
to make certain the payments under 
the law. In life insurance companies 
take unto themselves great credit in 
paying the face of the policy in full 
and paying the same promptly, and 
generally I think they are entitled to 
credit. Why is it we have no liability 
insurance companies advertising the 
fact that they pay their compensation 
claims promptly and pay them in full? 


Immaterial to Companies 


“It is notorious that insurance com- 
panies have taken part in nearly 
every state where compensation acts 
were proposed before the legislature, 
to secure acts modeled after the New 
Jersey act. Why should they do this? 
The insurance company has no concern 
as to the amount of compensation pro- 
vided by law. That is the concern of 
the state alone. If compensation is 





NO SURETY BROKERAGE 


SERVICE IS 





J. K. Livingston of Detroit Holds That 
Agents Earn and Should Retain 
Entire Commission 





“The 
Surety Business” was discussed at the 
agents’ convention by J. K. Livingston 
of Detroit. Mr. Livingston held that 
in the surety business the broker per- 
forms no service that is worthy of 
compensation and stated in Detroit 
brokerage has been eliminated. He 
gave local organization as the key to 
this result. Mr. Livingston said: 

“The principle of adequate compen- 
sation for services rendered is involved 
to a greater degree in the surety busi- 
ness than almost any other class of in- 
surance, and when we consider the 
necessary qualifications for intelligent 
service to the company and the client 
in a bond transaction, the “middle man” 
or “broker” should hardly be consid- 
ered as a factor in the negotiations. 

“With this thought in view, may we 
ask and attempt to answer the ques- 
tion, Does the broker render sufficient 
service for his compensation? In the 
first place, the agent or direct repre- 
sentative of the company must of neces- 
sity be competent and fully qualified to 
place himself in the position of the 
company, to judge of the merits of the 
case, and to either accept the business 
as a settled transaction, or submit the 
proposition to the home office in an 
intelligent manner for final considera- 
tion. 

Broker Merely Gives Tip 


“If all the mecessary information 
could be furnished by the broker, it 
would be comparatively easy to pass 
judgment or at least place the agent in 
a position where, with little effort or 
expense, the home office could be ad- 
vised of the details and the business 
either accepted or rejected. But in a 
majority of cases, the broker is not 
familiar with the details of the business, 
and only enters into the transaction for 
the commission he will receive. Most 
frequently, as we all know, the only 
service rendered is a tip that so and so 
desires a bond. The agent must do all 
the work and call upon his ability and 
judgment in deciding as to the desira- 
bility or undesirability of the case. He 
is required to complete the application 
in all its details, secure the necessary 
information and perform all the essen- 
tial duties in preparation of the propo- 
sition so that he can give the matter 
intelligent consideration and present it 
to his home office. 


Not Entitled to Compensation 


“How many brokers do you know 
who are competent to perform such 
service? Do you think he is entitled to 


liberal, the premiums will be liberal. 
When the law once fixes the amount of 
compensation, no insurance company 
can justify a policy that seeks to evade 
the spirit or purpose of the law. 
Pairness to All Parties 


“There are not many of the com- 
pensation acts that follow New Jersey, 
and there will be few of the new laws 
to be enacted that will follow New 
Jersey when the facts are known. The 
states that have the New Jersey sys- 
tem will do well to change their 
method at an early date. Insurance 
companies which desire to do a legiti- 
mate business should be the first to ask 
for administration of the law that will 
be fair to all parties and prevent dis- 
honest companies from unfairly com- 
peting with honest companies. 

“In conclusion, I want to remind you 
that in Wisconsin, under compensation, 
you have the open door—a free field 
and a fair field.” 


INSIGNIFICANT 


Relation of Brokers to the! 








J. EK. LIVINGSTON, Detroit 





consideration if he is unable to submit 
his business in the manner outlined? 
Can you afford to spend your time and 
money in preparation for such service 
and then share your compensation with 
someone whose only claim to recogni- 
tion is his friendship with someone de- 
siring a bond? I do not believe one of 
you gentlemen will disagree with me 
when I say that the broker should be 
eliminated from any consideration when 
it comes to the surety business. The 
broker does not render sufficient serv- 
ice for any compensation whatever, and 
several years ago the general agents of 
the companies in Detroit came to this 
conclusion, with the result that today 
no brokerage is paid to anyone not a 
direct agent of a bonding company. 
The agents of one or two small com- 
panies are not as yet members of our 
organization and they possibly are pay- 
ing commission to brokers, but it is 
not extensive enough to cause any un- 
easiness on the part of the other agents. 


Organization the Key 


“You can readily appreciate the ad- 
vantages of such an arrangement and it 
requires only a slight effort and a pull 
together sentiment to accomplish this 
desirable condition in any city in the 
United States. “The laborer is worthy 
of his hire,’ and if you do not receive 
all the commission allowed by your 
company on bond business, but divide 
with a broker, you only are to blame. 
The remedy is easily within your reach, 
and you should grasp the opportunity 
to improve your own condition. 

“Organization along these lines will 
place your business and that of your 
competitors upon a more substantial 
basis, and it will be worth your time and 
effort to attempt such a movement. 
We speak from experience, and if you 
desire any additional information con- 
cerning the details of our association 
in Detroit, I shall be pleased indeed to 
furnish it.” 





BLANKS COMMITTEE REPORT 


The report of the committee on 
blanks was presented by Chairman B. 
D. Flynn, actuary of the Travelers. 
During the year the committee pre- 
sented recommendations to the blanks 
committee of the National Convention 
of Insurance Commissioners, but only 
two were adopted. One of those adopted 
requires the companies to show what pro- 
vision they have made to protect them- 
selves from an excessive loss in the 
event of catastrophe under an employ- 
ers’ liability or workmen’s compensa- 
tion policy issued without limit of loss. 
The other relates to the report on 
credit insurance. 





See that all the hours of the day 
are so full of interesting and health- 
ful occupations that there is no chance 
for worry to stick its nose in.—Gulick. 
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DIGGS ON ORGANIZATION 


NECESSITY IS POINTED OUT 





Ohio Federation President Tells Agents 
of Schemes of Politicians That 
Must Be Thwarted 





“The Necessity and Benefits of Or- 
ganization” was the subject of an ad- 
dress by William S. Diggs, president of 
the Insurance Federation of Ohio, be- 


fore the National Association of 
Casualty & Surety Agents. He said in 
part: 


“A year ago the casualty business of 
the whole country was abruptly tossed 
on a sea of uncertanty, and last Octo- 
ber, in Cincinnati, a movement was 
launched in the turbulent waters, and 
thereafter duly christened ‘The National 
Association of Casualty and Surety 
Agents. The good ship was ably 
manned by the usual officers and an ex- 
ecutive committee, and under their dex- 
trous piloting, though the weather was 
not always fair nor the sea smooth, it 
has had a very successful voyage. In- 
deed, it is richly freighted with achieve- 
ments beyond our fondest hopes and 
expectations, and has justified the 
launching and its subsequent existence 
again and again. 


Proves Benefit of Organization 


“No better example of ‘The Neces- 
sity and Benefits of Organization’ 
could be cited. In accomplishments, 
at the tender age of eleven months, it 
now stands in a class to itself. The 
supreme need, coming as it were out 
of a clear sky, presented a correspond- 
ing opportunity for action. Vision and 
courage characterized every important 
move of its officers and executive com- 
mittee, and the ‘stitch in time saved 
nine.” The night of trouble passed and 
the dawn brought forth what is now 
important insurance history. 


State Fund Plan a Fraud 


“In three states the liability business 
has, in effect, been absorbed by the state 
under the guise and false claim of 
workmen’s compensation, which is 
really only state insurance. In final 
analysis it is simply a cheap form of ac- 
cident insurance, affording scant pro- 
tection to the employer, yielding small 
benefits to the employe, dispensed by 
political appointees, with nothing guar- 
anteed by the state. If this legislative 
monopoly is as good as is claimed by 
its inexperienced political supporters, 
why was it necessary to create a mo- 
nopoly and legislate out of existence 
every form of wholesome competition? 
It is a well-laid political plan to mis- 
lead the workmen and to catch the em- 
ployer with the bait of temporary 
cheap insurance, made possible by in- 
adequate protection.” 


Employer in a Hole 


On the shortcomings of the Ohio law 
the speaker quoted former Superin- 
tendents Moore and Vorys of that state 
to the effect that at least 75 percent of 
the old grounds for damage suits still 
exist under the Ohio compensation law 
and that the employer cannot insure 
against this hazard. 

“In a large number of states there is 
a desperate struggle going on,” con- 
tinued Mr. Diggs. “Emissaries from 
Ohio are scouring other states in an 
effort to build up sentiment for state 
insurance, and at the next legislative 
session there will be a deluge of bills 
introduced in various states providing 
for state insurance. 

Great Crisis Is Here 


“A great crisis is now upon us. 
Shall we fold our hands and see a legi- 
timate business go to the state for po- 
litical purposes, or will we assert onr- 
selves like men of courage and convic- 
tion? The remedy is organization and 
cooperation. There should be a sti ong 
defensive movement, armed to the 


teeth with the munitions of war against 
the demoralizing spirit of paternalism. 
The National Association of Casualty 
& Surety Agents and the federation 
movement in various states furnish the 
proper mediums for such effective and 
widespread cooperation. Following a 
successful defense of our rights we can 
adopt a constructive course and head 
off unfair and destructive legislation. 
We can successfully checkmate the 
self-seeking political intruder, who will 
respect us for taking a fearless stan1 
for our rights. 


Every Agent Should Join 


“Nothing will more quickly write 
failure in the history of an enterprise 
than indifference on this all-important 
question of organization. We have a 
great opportunity before us now,— 
shall we improve it and support this 
important movement in every possible 
way? The success of the year just 
closing not only warrants our confi- 
dence and support, but bespeaks a still 
greater measure of success for the as- 
sociation in the future. Every casualty 
and surety man in America should de- 
sire a large part in the great work cf 
saving our business and extending our 
field of usefulness as underwriters.” 

As showing the great efforts to ex- 
tend and build up the state fund move- 
ment, the speaker pointed to the em- 
ployment of postmasters in California 
to take applications for compensation 
insurance in the state fund, the talk of 
a state bonding fund in Ohio, the hail 
fund.in North Dakota, the attempt to 
create a bonding fund in the Treasury 
Department. He concluded as follows: 


Fight or Lie Down? 


“Tf it is morally and legally right for 
professional politicians to seize coutrul 
of a vast business representing the life 
work of an army of highly trained spe- 
cialists; if it is for the. best interests of 
the community that insurance in this 
or any other of its branches should be 
taken out of experienced and skilled 
hands and turned over to inexperienced 
and incompetent ones, then let us waste 
no time in warding off the inevitable. 
Let us instead meekly confess our mic- 
take, strike our colors and turn our 
remaining strength to other fields of 
endeavor. But we shall not surrender! 
Our cause is right and we have it in 
our power to abundantly sustain our 
position in the eyes of the public. 


Duty of Agency Body 


“The American people occasionally 
and for a time may be misled by the 
demagogue, but there is too much in- 
telligence and sound common sense 
among our citizenship for such mani- 
fest error to long prevail. It is for us, 
who know the utter fallacy of state in- 
surance, to turn on the searchlight of 
truth, and we must do so from patriotic 
motives, as well as for self-interest. 

“Is there a real cause for concern on 
our part? Should we be up and doing? 
Do we owe a sacred duty to the pub- 
lic, to our companies, our business and 
to those dependent upon ug for sup- 
port? Are we going to come to the 
front like men and challenge the right 
of the states and the government at 
Washington to tax us for support and 
not only enter into competition with 
us, but rob us of our legitimate rights 
as citizens of a free republic? The 
answer rests with the insurance men 
of the country.” 





MANUAL COMMITTEE REPORT 


The report of the committee of the 
personal accident and health section on 
standard manual, by John M. Parker, 
Jr., the chairman, showed that during 
the year 21,050 copies of the standard 
manual were furnished to companies. 
The committee has 10,000 manuals in 
stock. The manual has not been re- 
vised since 1910 and no strong demand 
for revision has been made, but the 
committee suggests getting the sense 
of the association on this point. 





When you think a competitor is down, 





don’t kick him until you are sure of it. 





age Through Payment of Exces- 
sive and Fraudulent Claims 





loss ratio in that branch of insurance 
by J. A. Kenny, manager of the bur- 
glary department of the 
Surety in a paper read in the burglary 
section of the International association. 
His subject was “Burglary Claims and 
Their Adjustment.” Mr. Kenny sug- 
gested the organization of an adjust- 
ment bureau as a solution of the pres- 
justments. His paper was as follows: 
marks principally to the subject of 
claims. I do this for the reason that, 
in my opinion, this side of our busi- 
ness has not received the serious at- 
tention and consideration it merits. In 
the past two years we have made great 
strides towards putting the business on 
a sane, sensible and sound basis. This 
has been accomplished through the me- 
dium of the Burglary Insurance Un- 
derwriters Association. After many 
trying years we have, at last, seen the 


to protect ourselves against our own 
folly. 

“We have, however, directed all our 
energies to the question of rates and 
policy conditions. 


Radical Changes Needed 


“Burglary insurance is of recent ori- 
gin; it is, now, more or less in an 
experimental stage. If it is to take its 
proper place in the economic world, 
radical changes must be made, not only 
in the method of underwriting, but in 
the adjustment and_ settlement of 
losses. 

“Burglary claims may very properly 
be divided into four groups or classes: 
the honest claim (by this I mean where 
a burglary or theft has occurred and 
the proof submitted represents the 
actual loss suffered); the mysterious 
disappearance; the padded or inflated 
claim; the fake claim. Let us take up 
the second group. These claims are 
the most difficult we have to deal with. 
They have estranged us from our busi- 
ness friends, taxed our credulity, im- 
posed on our loyalty. 


Difficult to Determine Theft 


“Because of the very nature of theft 
insurance, it is almost impossible to 
determine our liability in advance. We 
agree to cover against theft, but theft 
is so indefinite that each case must be 
judged on its own merits. I do not 
mean to imply that theft cannot be de- 
fined. Our difficulty lies in determining 
that the loss is due to a theft. One not 
familiar with the subject might be 
tempted to say that it cannot be a hard 
matter to draw the line. There might 
be a great degree of truth in this if it 
were not for several reasons. 

“In the first place, the agent or 
broker oftentimes follows the line of 
least resistance in selling the policy. 
The prospect asks an explanation of 
theft insurance, and it is not at all un- 
usual that the inference is given that it 
‘covers everything.’ 


Attitude of Assured 


“We also have to combat the inher- 
ent reluctance of human nature to 
reconcile oneself to loss of any kind. 
Personal property which has disap- 
peared is reported as stolen, if theft 
insurance is carried, whereas if the 
owner were not insured, other reasons 
would be assigned for its loss. 

“Now I want to say that the most 
difficult influence and pressure which 
we have to overcome is brought to 
bear upon us by the broker or agent. 





He tells us that the assured is an hon- 


BLAME ON ADJUSTMENTS | 
RISING RATIO ON BURGLARY | 


J. A. Kenny Points Out Heavy Leak- | 


Lack of proper adjustments on bur- 4 
glary claims was blamed for the rising | 


National | 


ent conditions due to competitive ad- |! 


“I have chosen to confine my re- |}; 





futility of going it alone, and decided |} 





T. J. PALVEY, Boston 





orable man; 
munity; 


stands high in the com- 
a representative citizen and 


‘that his account is a valuable asset, and 


if we expect any more burglary busi- 
ness from him we had better stop quib- 
bling and pay the loss. 


No Censure for Broker 


“I have no words of censure for the 
broker, but rather for ourselves. We 
invite and encourage the practice; we 
welcome with open arms the disap- 
pointed broker who has had some 
claim turned down by a competitor. 
We applaud ourselves if he patronizes 
our company. It is an endless chain. 
By the time a former customer has 
been the rounds time has healed the 
sore, and in our anxiety for new busi- 
ness we paint him an alluring picture— 
tell him that we settle our claims differ- 
ently now, and great is our joy at his 
return! 

“My company about a year ago de- 
clared unequivocally that it would not 
pay mysterious disappearance losses. 
What was the result? A loss of pre- 
miums to the extent of about $50,000 
in one year, all because we took the 
stand that we woiald not pay for losses 
which we never agreed to cover, and 
for which we were not liable. Other 
companies secured this business be- 
cause the brokers felt that losses of this 
nature would be paid; yet, surely no 
company openly professes to pay for 
mysterious disappearance. 

Padded or Inflated Claims 


“The claims, which are also costing 
us dearly, are the padded or inflated 
claims. A lot of people go on the 
theory that an insurance company is 
legitimate prey. People who are hon- 
est in other things have no scruples 
about putting an exorbitant value on 
property for which they make claim. 
They consider it about as dishonest to 
cheat an insurance company as they do 
to avoid paying their fares to the street 
car conductor, and others believe that 
the company will cut down the claim 
anyway, so they jack up the values. 


Pear Most From “Best People” 


“Here, again, we have most to fear 
from our ‘best people.’ They are prone 
to value too highly property for which 
bills are not available, and render us 
little or no assistance in our endeavor 
to establish the correctness of the 
values. In fact, as a rule, they show 
their displeasure and resentment in no 
unmistakable terms if we even as much 
as intimate that we would like more 
light upon the figures submitted. 

“I am convinced beyond a doubt that 
the saving which would be effected on 
these claims alone, if handled properly. 
would enable us, without loss to our- 
selves, to put the rate for theft insur- 
ance back to what it was a year ago. 
I ask if it is not a fact that property 
which has been recovered after the 
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claim has been paid, seldom, if ever, 
proves to be worth the price we paid. 


Pake Claims Frequent 


“The fake claim is becoming more 
frequent; nearly all forms of insurance 
offer to the unscrupulous opportunities 
to make easy money. But where do 
these opportunities so abound as in 
our business? About two years ago 
one of our assured conceived the idea 
of making a fraudulent claim upon us. 
He staged it so well that the company 
was about to pay the full amount of 
the policy; had it not been for an 
anonymous communication, check 
would have been sent. The clue which 
was given us was energetically inves- 
tigated, and we succeeded in unearth- 
ing all the facts, and upon confronting 
the assured with the evidence of his 
guilt, he broke down and confessed. 
We were not satisfied to take a com- 
plete release, but prosecuted the as- 
sured and succeeded in having him sent 
to the penitentiary. 


Only One Remedy 


“What is the remedy? To my mind 

there is only one remedy. We must 
strive for the same cooperation in the 
adjustment of claims that we have se- 
cured in such a remarkable degree in 
other matters. 

“We have been facing a rapidly in- 
creasing loss ratio in the past few 
years ,and have endeavored to over- 
come it by restricting our policy and 
increasing our rates, except in localities 
where we write but little business. I 
have always believed that was the 
wrong way. It may afford us tem- 
porary relief, but no lasting good can 
come of it. Our rates are now so high 
that the insurance appeals only to 
those who can least afford to be with- 
out it, and if too great a percentage of 
our business is in this class, no rate, 
no matter how high, will prove ade- 
quate. 

Cause of Rising Loss Ratio 


“Most burglary underwriters contend 
that the rising loss ratio is due to an 
increase in robberies. I am inclined 
to doubt it. A business that is grow- 
ing as rapidly as ours should show an 
unusually low loss ratio, while, on the 
contrary, the reverse is true. The real 
reason is, I believe, due to the manner 
in which we have been adjusting our 
losses. We are paying claims for 
which we are not liable; we are allow- 
ing values that are exorbitant; we are 
becoming more and more the prey of 
the faker. Our policies and our rates 
are uniform; our adjustments are of 
the ‘fifty-seven varieties.’ 


Suggests Adjustment Bureau 


“We are engaged in a business where 
moral force counts for more by far 
than in any other form of insurance; 
therefore let us take a united stand on 
claim matters. Let us, one and all, re- 
fuse to recognize mysterious disappear- 
ance. Let us put the mysterious dis- 
appearance clause back in the policy. 
Let us get together and discuss the 
situation seriously. I even dare to 
hope that we might have an adjustment 
bureau. In that event the influence of 
a large account would have no bearing 
on the loss. The assured, who be- 
comes indignant if we even intimate 
that his values are a trifle high. would 
receive courteous treatment, but would 
be compelled to produce proof to sub- 
stantiate the correctness of his values. 


Would Educate Broker 


“What a great influence a bureau of 
this kind would exert! It would not 
take very long to educate the broker 
and the assured to the new order of 
things. Instead of the varied and vacil- 
lating methods now in vogue, we would 
have a searching and rigorous investi- 
gation, and a uniform policy of adjust- 
ment. Switching business because of 
claim settlements would be a thing of 
the past; we would cease to be the 
victims of our own shortcomings. 

Eliminate a Few Bad Brokers 


“There are men who retard progress 





PLEA FUR COOPERATION 


HELP IN FRAMING 


LAWS 





T. F. Daly of Denver Urges Under- 
writers to Put Information at Dis- 
posal of Public 





Cooperation of underwriters in plac- 
ing all their information at the dis- 
posal of the public for the framing of 
laws, especially compensation laws, that 
will be just not only to the compa- 
nies and the beneficiaries, but to the 
public generally, was urged by Thomas 
F. Daly of Denver in a paper on “Co- 
operation in the Insurance Business” at 
the Tuesday morning session of the 
agents’ association. Mr. Daly said: 

“We today find casualty and surety 
companies facing strange legal condi- 
tions, enactments of a new vintage 
which have the flavor of many elements 
that are not quite in harmony with the 
way we have been reasoning in the past 
concerning the relations between em- 
ployer and employe. 


Must Benefit All the People 


“Viewing the present conditions from 
the standpoint of the employer and the 
insurance companies, the burden to be 
assumed by the body politic must of 
necessity be carefully considered in 
the enactment of laws looking to 
the benefit of the working class. 
The subject must be carefully thought 
out. No arbitrary set of figures or 
benefit must be assumed, unless politi- 
cally it can be made sound for the ben- 
efit of all the people. In other words, 
if the employer assumes to benefit his 
workmen, ultimately the cost of his 
generosity must be returned to him by 
the public in the form of increased cost 
of manufactured articles. Thus, unless 
the matter is sound from every point 
of view, it would not be of lasting bene- 
fit, even to the workmen themselves. 


Burdens Are Thrown Off 


“In the history of natural progress 
anything that becomes a burden is very 
often thrown off because we must re- 
turn to the original principle upon 
which our government is based—that 
everything politically must benefit the 
greatest number; and by all means we 
must avoid class legislation which 
might not be in harmony with the foun- 
dation of our constitutional liberties; 
so that in the last analysis, when the 
matter is weighed by, the public, who 
pay, a final determination must be 
reached as to whether the public can 
assume the burden without the load 
being too heavy and without interfer- 
ing with our natural progress or stifling 
the industries of the state and the 
nation. 


Data From Companies’ Records 


“This, we have fairly arrived at the 
door of workmen’s compensation, 
where we may attempt to analyze with 
care all the varying elements, privileges 
and bequests to be bestowed in the en- 
actment of these laws. If the old meth- 
od of employer’s liability was too harsh 
and unjust, then the modest, consistent 
arrangement of workmen’s compensa- 
tion must be the best plan upon which 
to work out this modern idea. 

“The companies’ place under the 








in every profession, and there are, we 
are sorry to say, brokers who have 
been implicated in fraudulent claims 
and who are still doing business. We 
should not temporize with matters of 
this kind. With a good organization 
behind us, we could put ourselves in 
an impregnable position by eliminating 
a few bad brokers and help place 
brokerage business on the high plane 
that so many in that profession are 
striving for. 

“As I view the future of our busi- 
ness, its growth, development and suc- 
cess lie in lower rates, coinsurance and 
eternal vigilance in claim matters.” 





changing conditions is one of adapta- 
bility, and all the functions of their 
organization and experience should be 
exercised for the benefit of law givers 
in enabling the legislators of the differ- 
ent states to have light upon the com- 
panies’ experience. The companies’ 
records for forty or fifty years should 
be the best criterion as to the cost of 
compensation insurance, which closely 
follows the experience obtained on gen- 
eral accident insurance in all particular 
branches and classifications. 


Must Give Best Service 


“Why is it not a part of the duty of 
companies to take the public into their 
confidence, by furnishing free of cost 
and for the good of the business all in- 
tcrmation relative to these matters, and 
endeavor by every legitimate means to 
promote harmony between the public 
and the companies, with a view of ob- 
taining the greatest economy and with 
the smallest amount of friction? In 
this way we see the companies’ posi- 
tion justified by future results. We see 
the element of mutual or even state 
insurance questioned. When the com- 
panies cannot serve the people at less 
cost than the state; when private en- 
terprise cannot compete with political, 
then there can be no place for such 
companies in the business world. 


Give Right Interpretation 


“Where does the agent come in in 
these political convulsions? We think 
the agent, whose voice must be the 
means by which he can reach the public 
ear to sell his wares, should endeavor 
to tune the political voice of his state 
to the best and most lofty ideas of cor- 
rect insurance. principles, and create a 
bond of good ‘feeling between the pub- 
lic, the agents and the companies. Let 
him use the same eloquence that he 
would enjoy to secure a risk, in the 
unfolding of information regarding the 
business in which he is engaged, and 
direct by every legitimate means possi- 
ble the right interpretation of the insur- 
ance business to the public. 


Never Acted as Unit 


“The insurance men in the United 
States have never acted as a unit, per- 
haps because of the fact that no organ- 
ization existed, and further because of 
somewhat selfish interests which were 
altogether bound up in securing pre- 
miums without regard to what might 
be best from the standpoint of the 
state generally. 

“History shows that from the en- 
lightened portion of the population at 
all times comes the greatest social and 
political advance. Do the politicians 
need light? Decidedly, yes! Each one 
of us can do his share. There should 
be no political differences between in- 
surance men. All should work for the 
best interests of society. All matters 
pertaining to compensation and state 
legislation should be fully entered into 
by insurance agents with the honest 
purpose of recommending the right 
plans of procedure. 


Advises Alliance With Parties 


“The agent’s place in political life is 
one of importance. Unlike my good 
friend Epsteen, who advises no alli- 
ance with parties, I advocate party prin- 
ciples and the alliance of individuals 
and persons with their particular polit- 
ical parfies, because, in my opinion, out 
of the conflict of parties arise the best 
ideas affecting business. As competi- 
tion is the life of trade, parties are the 
force behind our political existence, and 
by competition of parties is developed 
from time to time that which is best 
for our political system. 


Question of Taxes 


“An effort is now being made by 
Darwin P. Kingsley asking for consid- 
eration by the policyholders, the agents, 
the companies and the public generally 
on the question of tax on insurance pre- 
miums. Following the line of the 


greatest economy in service, we rec- 
ommend consideration of this very 
important subject by all those present, 
with the view of having taxes entirely 





eliminated from all insurance; and, 
further, we suggest that some thought 
be given to the question of national 
control of insurance. The theory ad- 
vanced by Mr. Kingsley appears to be 
sound, and great benefit will be real- 
ized by policyholders and the public if 
some plan of national supervision is 
put into effect. 








SUGGESTS INSPECTION 
OF WORKMEN 











Edwin W. De Leon, president of the 
Casualty Company of America, read a 
paper in the liability section of the In- 
ternational association on “The Rela- 
tion of the Medical Examination of 
Employes to Insurance Under Work- 
men’s Compensation Laws.” Mr. De 
Leon thought that the greatest work 
under compensation is to be done in the 
way of prevention. While he thought 
he might be treading on dangerous 
ground, he believed that if the medical 
examinations are used to better the con- 
dition of the employes and not as a 
means of eliminating individuals, the 
willing cooperation of employes may be 
assumed. 


Only Two Countries Have Plan 


While our own country has inaugu- 
rated a widespread comprehensive plan 
of accident prevention, said Mr. De 
Leon, and is expending millions for the 
inspection of plants and machinery, lit- 
tle has been done in the direction of 
physical inspection of work people. It 
is more remarkable that in Europe, only 
two countries, England and Belgium, 
have thus far established separate med- 
ical divisions in the factory inspection 
departments. Mr. De Leon reviewed 
the present state of such work in these 
countries and also in other European 
nations. 

In the United States a start has been 
made at Chicago, where physical exam- 
inations for employes are part of the 
plan of Sears, Roebuck & Co., the In- 
ternational Harvester Company, Mont- 
gomery Ward & Co., Swift & Co., the 
Chicago Telephone Company and the 
Commonwealth Edison Company. 


Healthy Workmen an Asset 


Mr. De Leon said that, so far as the 
great basic principles of economy and 
efficiency were concerned, there should 
be a complete harmony of interests be- 
tween employers and employes. The 
healthy workman is an asset to his em- 
ployer, for disease and -defects mean 
feebleness, impaired usefulness, irregu- 
larity and unreliability. Industrial in- 
surance has for many years essayed to 
bridge the gap between the disabled 
workman and the community, but the 
majority of systems are defective in 
that they pay benefits only after the 
disability is a fact. 


Preventive Basis Main Factor 


The advent of workmen’s compensa- 
tion insurance has emphasized to some 
extent the advantages of prevention and 
the primary purpose of such indem- 
nity should not be to provide indem- 
nity, but should rest upon a preventive 
basis, largely accomplished through 
systematic medical examinations. Such 
examination should not only disclose 
bad shop conditions, but should include 
the worker’s entire environment. 

The cost on such lines would be far 
below that of a system based upon in- 
demnity only after the employe has 
been incapacitated or killed. It is also 
true that the loss reserve is directly 
dependent upon the average accident 
frequency, and if this frequency can be 
reduced it follows that the reserve and 
consequently the cost of the insurance 
may be lowered, proper provision being 
made for the cost of preventive work. 

Statistics on the huge number of 
workmen who lose time from disabil- 
ity each year and the great financial 
loss following, were also quoted by Mr. 
De Leon. 
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SEES BIG FIELD OPEN 


ADDRESS BY E. A. ST. JOHN 


Bank Depository Business Is Substan- 
tially Fidelity Insurance—Possi- 
bility of Latter Line 





In the meeting of the fidelity and 
surety section of the agents associa- 
tion, E. A. St. John, manager of the 
National Surety at Chicago, read a 
paper in which he discussed bank de- 
pository business and fidelity insurance. 
He said that bank depository business 
is essentially fidelity insurance. On 
the latter topic he pointed out the pos- 
sibilities and showed how the busi- 


ness is won and held by service. He 
said in part: 
“The insurance of municipal and 


other public funds deposited in state 
and other banks has come to be recog- 
nized as one of the lucrative fields of 
our business, principally because of the 
public character of the institutions 
bonded and the information available 
regarding its officers, assets and busi- 
ness methods in the community. 


Mo Loss Without Thievery 


“The underwriting of depository 
bonds has resolved itself practically 
into the question of the fidelity of the 
officers of the bank bonded, for the 
reason that in order to sustain a loss 
on this class of bond it becomes prac- 
tically necessary for those in charge of 
the bank to become thieves and crim- 
inals before a liability can attach to a 
depository bond and the same rule 
should apply in the writing of this 
class of business as applies in the writ- 
ing of fidelity business. The same de- 
gree of care should be exercised in the 
scrutiny of the individuality of the offi- 
cers of the bank seeking the depository 
bond for the reason that if those offi- 
cers are honest and conscientious in 
the performance of their duties, no 
matter how ill prepared they are or in- 
lata the depositor cannot suf- 
er.” 

Take Care of Catastrophe Hazard 


“However, we, as agents, should ap- 
ply that degree of diplomacy and 
strategy in soliciting and recommend- 
ing this class of business that we apply 
to all other lines, realizing that we 
must at all times provide for and take 
care of the catastrophe hazard, and I 
cannot emphasize too much the catas- 
trophe hazard in all lines of the insur- 
ance business, including fidelity and de- 
pository bonds. 

“In my preceding remarks, I have 
touched only in a general way upon a 
portion of my subject. This is a meet- 
ing of general agents, and I do not 
hope to sell a bond to any man present, 
but we all know that the business of 
corporate suretyship has become one 
of the bulwarks of every business com- 
munity and that the fidelity bond, as 
such, plays a large part in establish- 
ing the stability of business as it is 
conducted today. 


Certificate of Character 


“We all know that a fidelity bond is 
a certificate of character and that be- 
fore a surety company will guarantee 
a man’s integrity, it must of necessity 
first satisfy itself that it can safely do 
so. His application for bond discloses 
his age, his nativity, the extent of his 
family and the number of those de- 
pendent upon him for support; the sal- 
arv he will receive, the duration of his 
residence in his present locality, a 
record of his previous employments for 
a period of ten years, his habits, the ex- 
tent of his possessions and the extent 
of his debts, and the manner in which 
these debts were incurred, all of which 
are thoroughly investigated and the 
result of this investieation determines 
the applicant’s eligibility. 

Possibilities Are Immense 


“This is all handled by the under- 





writers and their assistants. It is the 
agent’s business to arrange for the se- 
curing of the applications for the fidel- 
ity department to investigate and here 
the agent has an immense field in 
which to operate. Our company alone 
has the record of in excess of 1,500,000 
men. 

“Every fraternal society and every 
employer who has a trusted man han- 
dling moneys or property is a pros- 
pect, and while the growth of this busi- 
ness has been enormous, the possibili- 
ties for the future are immense. 


Employers Believe in Bonds 


“Corporate fidelity bonds have been 
written in this country for about forty 
years. The volume of business written 
was, of course, small at first, but it has 
grown steadily, and during the past ten 
years the development has been re- 
markable. The fidelity premium in- 
come of the four leading companies in 
this line has doubled during the past 
ten years. In this day and age em- 
ployers generally believe in bonding 
their employes. We occasionally find 
one opposed to it, but there are men 
in this enlightened community who will 
not wear a collar, it being contrary to 
their religious belief. There are other 
men who actually wear hooks and eyes 
on their clothing instead of buttons, 
and no doubt it would be difficult to 
convert them to the generally accepted 
ideas. 

Bonds Now Liberal 


“The forms of bond now executed 
by the leading surety companies, and 
by my own in particular, are very 
much broader in their scope than for- 
merly and have been shortened very 
considerably. They are only long 
enough to make perfectly clear the 
meaning, and are designed to fit the 
needs of almost every line of business; 
they are continuous instruments, ef- 
fective from the date they are written 
until canceled or terminated for any 
reason. Like a policy of life insurance, 
the payment of the annual premium 
keeps them in force, and so long as it 
is in force, the employer is protected 
up to the amount of the bond. 


Cover Dishonesty Hazard 


“Even though discovery of a loss be 
made after a term of years that had 
occurred in the early years of a bond, 
the company is liable. They are not 
limited to simply larceny and embezzle- 
ment, but cover personal dishonesty, 
forgery, theft, wrongful conversion, ab- 
straction or misapplication by the em- 
ploye, directly or through connivance 
with others, and all warranties, so far 
as the employer is concerned, are 
waived, except the warranty that the 
employer has no knowledge of the em- 
ploye having previously been guilty of 
personal dishonesty, either in his serv- 
ice or in the service of any other em- 
ployer. 

“Fidelity insurance is the most 
profitable branch of the surety busi- 
ness, both for the company and for the 
agent. This business renews year after 
year, and from purely selfish business 
motives, even though there were no 
other good reasons, deserves the most 
careful attention, and there are other 
good reasons. 

“Proper service is an obligation due 
the customer and the successful agent 
sees that his customer gets it, not alone 
institutional service, but individual 
service. . Satisfied customers are the 
best advertising forces to be had. 

Defalcations Are Large 


“One of the leading surety com- 
panies publishes each month the aggre- 
gate of the known defalcations occur- 
ring during that month throughout the 
country, classified according to occu- 
pation, and the amount of the known 
defalcations annually greatly exceeds 
the total volume of the fidelity pre- 
miums collected by all of the com- 
panies, and it is generally accepted that 
the unreported losses bear a striking 
proportion to the known losses. The 
defalcations of unbonded employes are 
greatly in excess of defalcations of 
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bonded employes and still, if it were 
not for the salvage obtained by the 
well arranged claim departments, fidel- 
ity bonds could not be underwritten at 
anything approaching the prevailing 
rates. In fact, salvage recoveries on 
fidelity business are greater in per- 
centage of claims made than in all 
other lines of insurance combined. 


COMPANY ORGANIZATION 





HOLDS MEETING | 


(CONTINUED FROM PAGE 1) 
state officials should cooperate in work- 
ing out the great problem of workmen’s 
compensation in the highest interests 
of humanity. 

In the absence of Chairman H. C. 
Mitchell, George E. Taylor read the 
preliminary report of the credentials 
ccmmittee. 

Then followed the president’s address, 
published elsewhere in this number. 
*Twas a pity more were not present to 
hear it, just as it is a pity companies 
did not act years ago on the lines sug- 
gested. 


Executive Committee Report 


In the absence of Chairman J. F. 
Schofield Rowe, Secretary F. Robertson 
Jones read the report of the executive 
committee in connection with his own 
report. It showed fifty-five company 
members, four individual members and 
one honorary, a slight decrease since 
last year, due to the merger or reinsur- 
ance of the Indemnity Life & Accident, 
Missouri Fidelity & Casualty, Title 
Guaranty & Surety, United States 
Health & Accident, and German Com- 
mercial Accident. During the year the 
Dominion Casualty & Guarantee, Hart- 
ford Accident & i1aeunity. Equitable 
Surety and Southwestern Surety were 
admitted to membership, the last two 
at this morning’s session. R. H. Town- 
er, head of the Towner Rating Bureau, 
pn elected an individual member to- 

ay. 

. Report On Legislation 

Owing to various bureaus handling 
legislative matters, the executive com- 
mittee has not had to look after them. 
It reported, however, that twenty-three 
states now have compensation laws and 
twelve more are considering them. The 
report showed that following an inquiry 
from a British company official, ar- 
rangements were under way to extend 
the field of the association so as to in- 
clude a European branch when the war 
interfered. The remainder of the re- 
port was chiefly on routine matters, 
such as filling vacancies, appointing 
special commi‘tees, arranging for a 
joint meeting with the agents’ associa- 
tion, etc. It closed with a recommen- 
dation by the chairman that the chair- 
manship of the committee be merged 
into the office of president. 

Treasurer George F. Taylor report- 
ed receipts $11,437, disbursements $7.- 
289, balance $4,148. And the auditing 





committee’s report, read by the secre- 
tary, confirmed these figures. 
Commissioner Epsteen’s Talk 

President Holland introduced Com- 
missioner Epsteen of Colorado, who, 
by request, read the paper he had read 
before the agents. He added that he 
had found the agents representative 
men who were ready to cooperate with 
the companies in getting before the 
public sound views of insurance. He 
was thanked by a rising vote after some 
complimentary remarks by Edwin W. 
De Leon of the Casualty Company of 
America. 

In the absence of the chairman, Ben- 
edict D. Flynn, Secretary Jones read 
the report of the committee on blanks, 
a purely technical paper containing 
valuable suggestions. 


Entertainment Committee 


Bayard P. Holmes, chairman of the 
entertainment committee, was on hand 
and showed he had been working. He 
announced a twenty-seven mile auto- 
mobile trip for this afternoon, with tea 
served on the Greenbrier lawn on the 
return, taking of the convention photo- 
graph Wednesday noon, bridge and 
dancing Wednesday night, a golf tour- 
nament for men and a clock golf put- 
ting contest for the ladies Thursday aft- 
ernoon, and the banquet Thursday 
night with the agents as guests. 


Subjects for Discussion 


The following subjects were submit- 

ted for discussion at the Friday morn- 
ing session. Possible legislation per- 
mi‘ting prorating of claims in compen- 
sation states, including prorating lodge 
benefits and industrial accident claims; 
the advisability of meeting at San Fran- 
cisco next year and the advisability of 
a separate organization for accident 
insurance companies. 
_ The first of these questions is very 
important, as companies are finding that 
with compensation, lodge benefits and 
industrial accident insurance, injured 
employes in some instances have much 
better incomes during disability than 
when well and at work. 

The importance of the third question 
can better be judged after Friday. Some 
of the accident company officials have 
never ceased to believe that the old 
International Association of Accident 
Underwriters made a mistake when it 
merged and became the tail to the gen- 
eral casualty and surety kite. 

Adjournment was takcu will evening. 
vhen the McNeill n eda!s were present- 
ed in the preserce of the members and 
aico of the agents. 


Presentation of McNeill Medals 


On Tuesday evening, before a large 
audience, the presentation of the 
George E. McNeill medals was made. 
Following the report of the medal 
committee by the chairman, G. Leon- 
ard McNeill, son of the man in mem- 
ory of whom the medals are awarded 
annually, President John T. Stone, of 
the Maryland Casualty in a beautiful 
and impressive speech presented one 
medal, awarded to Samuel Nasser of 
Hornell, N. Y., to William J. Gardner. 
general manager of the Ocean Acci- 
dent. Mr. Gardner accepted it in a 
brief speech and will transmit it to Mr. 
Nasser, who rescued a boy from a burn- 
ine building. 

The medal awarded to Claude M. 
Tournier, of Auburn, N. Y., was pre- 
sented by C. F. Frizzell, assistant gen- 
eral manager of the Royal Indemnity, 
and accepted by A. Duncan Reid, gen- 
eral manager of the Globe Indemnity. 
Mr. Tournier rescued three children 
from drowning. All speeches, except 
Mr. Stone’s, were very brief. Mr. Stone 
referred to these medals as the decora- 
tions for bravery in peace and in saving 
life as distinguished from the decora- 
tions now being awarded in Europe for 
bravery in war and in the destruction 
of life. 

The activities of the International 
association Wednesday were all found 
in the various sectional meetings re- 
ported on other pages. 
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ADDRESS OF E. W. DAVIS 


STATE INSURANCE HIS THEME 





Cleveland Man Reads Before Agents’ 
Association From the Book of 
Bitter Experience 





E. W. Davis of Cleveland, secretary 
of the Insurance Federation of Ohio, 
at President Fetzer’s request read be- 
fore the National association a paper 
which he read in Columbus last May, 
dealing with state insurance. He 
prefaced it with remarks complimentary 
to the National association and what it 
has done. He said the people are not 
interested in saving the business of 
the agents, but they are interested in 
the form of protection they buy. The 
Ohio federation has sought to show 
the people that only by competition 
can they secure the maximum of pro- 
tection and efficiency of service. 


Position of Ohio Agents 


Of the position of Ohio agents, Mr. 
Davis said: 

“The individuals identified with our 
business in Ohio, and I presume the 
same situation obtains in other staces, 
have been censured, scorned and in- 
sulted by the men interested in estab- 
lishing state monopoly. We have been 
charged and falsely published and pic- 
tured as inventors and exploiters of a 
scheme to defeat injured workmen,.to 
incite litigation and to promote the in- 
terests of ambulance chasing lawyers. 
We rank ourselves as decent citizens 
and resent such outrageous treatment 
But we want the people to know 
that we are business men engaged in a 
legitimate business and that, while we 
are ambitious to succeed, we want no 
success that is not founded on the 
highest justice and morality.” 

Beginning his formal paper, the 
speaker said in part: 

Platform of Federation 


“The statement has been made that 
the insurance federation was organized 
for the sole purpose of defeating the 
principle of workmen’s compensation in 
Ohio. The person responsible for that 
statement has either deliberately mis- 
represented the facts or has been mis- 
informed as to our attitude. Our or- 
ganization stands squarely upon the 
proposition that the principle of work- 
men’s compensation is just and humane, 
that the old system of employer’s lia- 
bility is antiquated and totally unfit to 
meet modern industrial conditions and 
should be relegated without delay to 
the ash heap. 


Ask a Square Deal 


“The federation believes that the only 
excuse for state insurance must be the 
ability of the state to insure its patrons 
more efficiently and more cheaply than 
private organizations. Whether or not 
this can be accomplished by the state 
can be determined only through com- 
petition. Private organizations, there- 
fore, should be afforded an opportu- 
nity for honest competition under réa- 
sonable state supervision and control. 
And if it should be proven through the 
process of such competition that the 
exclusive state plan is right and that 
the competitive system is wrong, then, 
to quote the words of our president, 
Mr. Diggs, ‘the insurance men of Ohio 
will go down like men,’ with the full 
assurance that a system that is wrung 
cannot endure and with a feeling that 
they have, as God-fearing, hard-work- 
ing citizens of the state, been given at 
least a fair and a square deal. 


Law Unsatisfactory 


“The present Ohio compensation law 
unquestionably is not satisfactory to 
either employer or employe or to tke 
citizenship of our state in general. 

“Every employer should be com- 
pelled to come under the terms of the 
law; but he should be given the right 
to purchase protection either from the 


state, or a private company, or through 
a mutual organization, or be permitted 
to carry his own risk, if financially able 
to do so. The whole system, however, 
should be under proper state supervi- 
sion and control. In other words, the 
plan should be compulsory upon every 
employer as to payment of compensa- 
tion, but optional as to the manner in 
which the protection is to be secured. 


Employer Subject to Damage Suits 


“Under the terms of our present 
compensation law the employer is sub- 
ject to suit upon the mere allegation 
that the accident was due to his willful 
act or his failure to comply with some 
lawful requirement; and the employe: 
is forbidden, under the law, to purchase 
insurance affording protection against 
such suits. An attempt has been made 
to justify this provision of the law on 
the ground that it would be against 
public policy to permit employers to 
purchase protection of this character, 
that, for instance, if employers could 
insure against such hazard they would 
become careless in the matter of acci- 
dent prevention. If this were true, the 
contention could be made with equa! 
force that it would be against public 
policy to permit an owner to purchase 
protection against the destruction of 
his home by fire, because such protec- 
tion would operate to make the owner 
careless in the matter of fire prevention 
and because through such carelessness 
much loss of property by fire might 
result. 

“I have known of instances where 
the employer’s inability to secure pro- 
tection against such suits has seriously 
affected his credit. 


Position of Federation 


“We claim that insurance has been 
managed with as much economy and 
efficiency as any other business. It has 
constantly been fitted to the risks of 
the people to relieve them in their 
many perils. Its forms are so perfect, 
its uses so varied and its protection so 
complete, that insurance is indispen- 
sable in maintaining the welfare and 
security of the people; that individual 
management of insurance has furnished 
less provocation for state management 
than individual management of any 
other business. There is less reason 
for expecting success and more reason 
for expecting disappointment and ulti- 
mate failure in state management of 
insurance than state management of 
any other business. 


Not Dictating Laws 


“The insurance companies and indi- 
viduals identified with them have no 
particular interest in dictating, influ- 
encing or criticising the laws affecting 
employers and employes. 

“We maintain that a state monopoly 
is as brutal and cowardly as a private 
monopoly. It will prove just as hate- 
ful to the people. A monopoly cannut 
demonstrate its relative merits or de- 
merits, for it brooks no rival. It shuns 
comparisons. It prevents the supreme, 
the acid, test. 

“Let the state challenge the compa- 
nies in a fair field with no favors, 
Square competition between the state 
and the companies will settle for em- 
ployer and employe and for the people 
generally, which will serve them the 
better.” 





Accident. Section 














The Accident and Health Stock Com- 
pany section of the International asso- 
ciation met Wednesday. Dr. Carl 
Fallen read a paper on shortening the 
period of convalescence in personal 
accident and workmen’s compensation 
injury causes. Considerable of it was 
taken up with discussion of the Zan- 
der method of massage by machines, 
used largely in Germany and somewhat 
in this country. 

John W. Parks, Jr., chairman of the 
standard manual committee, made his 
report. Bayard P. Holmes reported 
for the Hooper-Holmes Bureau. F. D. 


Harsh, retiring president of the Inter- 
national Claim Association, reported on 
that body. The following sectiona 
committee was elected: John W. 
Parker, Jr., Aetna Life, chairman; John 
Emo, Globe Indemnity of Canada; 
George E. Taylor, New Amsterdam 
Casualty; Edson S. Lott, United States 
Casualty; H. G. B. Alexander, Conti- 
nental Casualty. 








Steam Boiler Section 














Chairman Lyman B. Brainerd pre- 
sided over the steam boiler and fly 
wheel section and reported chiefly on 
the business." J. W. Rausch spoke on 
“The Advantages and Obligations of 
Membership in the Steam Boiler 
Fly Wheel Bureau,” published else- 
where. The following committee of 
the section was elected: Lyman B. 
Brainerd, Hartford Steam _ Boiler, 
chairman; Charles H. Holland, Royal 
Indemnity; A. Duncan Reid, Globe In- 
demnity; W. J. Gardner, Ocean; F. W. 
Lawson, London Guarantee. 








Plate Glass Section 














In plate glass section Chairman Wil- 
liam F. Moore’s report was read by the 
secretary. It showed about 7 percent 
increase in volume in 1913 over 1912, 
also 3 percent increase in the loss ratio. 
Cooperation is needed if companies are 
to make any money. The advance in 
plate glass prices made increase in 
rates necessary. The following com- 
mittee was elected: H. C. Hedden, 
New Jersey Fidelity & Plate Glass; 
H. D. Clarke, Great Eastern Casualty; 
E. B. Anderson, Royal Indemnity; R. 
W. Myers, Aetna Accident & Liability; 
Carroll Tubman, Maryland Casualty. 





| Fidelity and Surety 











The fidelity, guaranty and surety sec- 
tion of the International association 
met after luncheon Wednesday with a 
good attendance. Chairman Corwin 
McDowell reported and introduced R. 
H. Towner, who spoke on “Insect 
Thinking vs. Insurance Thinking.” The 
report and Mr. Towner’s paper are 
published in this number. William B. 
Joyce of the National Surety made 
some remarks urging cooperation to 
protect the business against state rating 
and other legislation of similar char- 
acter. 

The following were elected as the 
sectional committee: William B. Joyce, 
National Surety, chairman; F. W. La 
Frentz, American Surety; B. J. Taussig, 
Equitable Surety; Charles O. Scull, 
United States Fidelity & Guaranty; 
Thomas A. Whelan, Fidelity & De- 
posit. 





Liability Section 














The accident and health stock com- 
tional association met Wednesday 
morning with more present than on 
Tuesday. The main feature was the 
delivery of a splendid address by Ed- 
win W. De Leon, president of the Cas- 
ualty Company of America, found else- 
where in this issue. 

W. L. Taylor offered for discussion 
the question, “Shall expense of safety 
engineering and inspection to prevent 
accidents be charged to acquisition cost, 
management expense or loss account?” 
Several speakers said it could not be 
charged to losses, but it was pointed out 
that it might be desirable to have a 
separate head in financial statements 
showing this item, so that it would ap- 
pear what companies pay out for as- 
sured in losses or their prevention. The 
executive committee will take this ques- 





tion up with the Workmen’s Compensa- 
tion Service Bureau. 

The following standing section com- 
mittee was unanimously elected: A. 
Duncan Reid, Globe Indemnity, chair- 
man and ex-officio vice-president of the 
association; Corwin McDowell, New 
England Casualty; John T. Stone, 
Maryland Casualtv; C. F. Frizzell, 
Royal Indemnity; J. H. Thom, Stand- 
ard Accident. 








George D. Webb’s 
Address 








George D. Webb of Conkling, Price 
& Webb of Chicago spoke before the 
agents in the surety section. After 
thanking the agents for their coopera- 
tion in making up the program and pre- 
paring papers, Mr. Webb said there 
was reason to doubt wheth:r surety 
agents had realized their importance 
and value in the casualty and surety 
world. While outranked in volume by 
two other classes, the surety and fidel- 
ity branch is the most important in 
point of profits. On $83,000,000 acci- 
dent and health premiums in the past 
four years in the underwriting profit 
was 1 percent. On $152,000,000 liabil- 
ity premiums in the same period the 
underwriting loss was 4.2 percent. In 
four years sixteen leading companies 
on $62,500,000 fidelity and surety pre- 
miums ‘made nearly 10 percent under- 
writing profit. 


Workmen’s Compensation 


Liability agents who looked forward 
to workmen’s compensation to correct 
their troubles are disappointed to learn 
that in 1913 that line showed 1 percent 
underwriting loss. So it becomes a 
question in view of decreasing rates 
whether compensation will make a 
profit for the companies. 

If it does not, it will not long prove 
profitable to the agents. Hence it ap- 
pears that the more profitable surety 
business as conducted by the best class 
of companies about which the public 
has made no complaint is worthy of 
more intense cultivation. While the 
best companies have made a profit, 
many companies have retired or failed, 
it becomes the duty of the conscien- 
tious agent to study the business and 
exercise his best abilities in it. 


Business Is of Great Importance 


The surety business is becoming of 
prime importance in the commercial 
world and also in the administration of 
justice. In no other business are 
larger liabilities needed. It is so com- 
plex and varied that the first class 
surety man combines the qualities of 
banker, contractor, lawyer, merchant, 
manufacturer, railroad official, pro- 
moter and underwriter. The well man- 
aged surety company performs great 
duties for the public in connection with 
administering estates, facilitating pros- 
ecution of important litigation, regulat- 
ing the conduct of banks whose deposi- 
tory liability they carry, exercises su- 
pervision over bonded public officials 
and guaranteeing performance of pub- 
lic contracts, also in the fidelity branch 
restraining the conduct of employes in 
positions of trust. 


Cooperation Is Needed 


“If cooperation is needed in other 
lines it is still more necessary in the 
surety business, where large liability 
must be distributed among companies 
by reinsurance and cosuretyship. The 
successful surety agent is not the one 
who is trying to ‘put it over’ on his 
fellows by deceiving him as to the 
character of risks offered. Agents must 
play fair. They must recognize their 
responsibilities and assist each other to 
safeguard their companies against losses 
resulting from bonding the unfit.” 





It is a wise man who known his own 
business, and a wiser one who thor- 
oughly attends to it—H. S. Wayland. 
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